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DEVELOPMENTAL

c DISABILITIES BOARD
CHAMPAIGN COUNTY

MENTAL HEALTH BOARD

Champaign County Mental Health Board (CCMHB) Meeting Agenda
Wednesday, July 21, 2021 at 5:45PM
Shields-Carter Room, Brookens Administrative Building

1776 East Washington Street, Urbana, IL
https://us02web.zoom.us/j/81393675682 312-626-6799, Meeting ID: 813 936 75682

Public input: All are welcome to attend the Board's meetings, using the Zoom options or in
person, in order to observe and to offer thoughts during the "Public Participation" period of the
meeting. For support to participate during a meeting, let us know how we might help by
emailing stephanie@ccmhb.org.

If the time of the meeting is not convenient, you may still communicate with the Board and
public by emailing stephanie@ccmhb.org any written comments which you would like us to read
to the Board during the meeting. Your feedback is appreciated, but be aware that the time for
each person's comments may be limited to five minutes.

Call to Order

Roll Call

Zoom Instructions (page 3)

Approval of Agenda*

Citizen Input/Public Participation

The CCMHB reserves the authority to limit individual public participation to 5 minutes

and limit total time to 20 minutes.

President’s Comments — Joseph Omo-Osagie

Executive Director's Comments — Lynn Canfield

New Business

A. UIUC Evaluation Capacity Project Proposal for Year Seven (pages 4-13)*
Included in the packet are a Decision Memorandum and proposal for continuing
the evaluation capacity consultation project. Action is requested.

B. Setting the Stage for PY2023 (pages 14-41)
For information, a briefing memorandum summarizes current year priorities,
funded programs, Three Year Plan, and planning activities. Also included are
spreadsheet of PY22 requests/awards, charts showing PY19-PY22 allocation
trends, the CCDDB/CCMHB Logic Model, and a brief version of the Champaign-
Veermilion Regional IPlan 2021-2023.

C. CILA Facilities Project (pages 42-220)
Included for review are a cover memo, appraisal reports, bids from local licensed
realtors proposing sale of each of the two properties, the Intergovernmental
Agreement between the CCDDB and CCMHB, a draft budget for maintaining the
homes without occupants, and a draft of RFP in the event a new service provider



should be identified. No action is requested; this will be addressed at a special
meeting with the CCODB on July 28 at 5:45PM.
9. Agency Information
The CCMHB reserves the authority to limit individual public participation to 5 minutes
and limit total time to 20 minutes.
10. Old Business
A. Alliance for Inclusion & Respect/Ebertfest Film and Events (pages 221-222)
Included for information is a briefing memorandum regarding the film festival and
events to be sponsored by AIR in the Sept 8-11 Ebertfest. No action is requested.
B. Contract Amendment Report - deferred
Only an amendment changing an agency address was issued during this period.
C. 211 Data Summaries {pages 223-230)
For information, the packet includes summary reports from the United Way of
Champaign County and from PATH, regarding 211 activity during the second
quarter of 2021 (April 1 through June 30). No action is requested.
D. Schedules & Allocation Process Timeline (pages 231-235)
Updated copies of CCMHB and CCDDB meeting schedules and CCMHB allocation
timeline are included in the packet.
11. CCDDB Information
12, Approval of CCMHB Minutes {pages 236-240)*
Minutes from the June 23, 2021 board meeting are included in the packet. Action is
requested.
13. Staff Reports (pages 241-252)
Included for information are reports from Kim Bowdry, Leon Bryson, Stephanie
Howard-Gallo, Shandra Summerville, and Chris Wilson.
14. Board to Board Reports
15. Expenditure List (pages 253-265)*
Copy of the Expenditure List is included in the packet. Action is requested to accept
the list and place it on file.
16. Board Announcements
17. Other Business — Closed Session*
Requesting a “motion to move the Board to an executive session, exception 5 ILCS
120/2(c)(11) of the Open Meetings Act, to review status of minutes of prior closed
session meetings, and that the following individuals remain present: members of the
Champaign County Mental Health Board, Executive Director Canfield, and Operations
and Compliance Coordinator Howard-Gallo.” When the closed session discussion
finishes, a motion to return to Open Session and roll call will be needed, followed by
suggested action: “motion to accept the closed session minutes as presented (or as
revised) and to continue maintaining them as closed.”
18. Adjournment

*Board action requested



Instructions for participating in Zoom Conference Bridge for
CCMHB Meeting July 21, 2021 at 5:45 p.m.

You will need a computer with a microphone and speakers to join the Zoom Conference
Bridge; if you want your face broadcast you will need a webcam.

Go to Join Zoom Meeting

httos://us02web.zoom.us/j/81393675682
Meeting ID: 813 9367 5682

One tap mobile
+13126266799,,81393675682# US (Chicago)
+13017158592,,81393675682# US (Washington D.C)

Dial by your location
+1 312 626 6799 US (Chicago)
+1 301 715 8592 US (Washington D.C}
+1 646 558 8656 US (New York)
+1 669 900 9128 US (San Jose)
+1 253 215 8782 US (Tacoma)
+1 346 248 7799 US (Houston)
Meeting ID: 813 9367 5682
Find your local number: https://us02web.zoom.us/u/kclgvKiumy

When the meeting opens, choose to join with or without video. (Joining without video doesn’t impact
your participation in the meeting, it just turns off YOUR video camera so your face is not seen. Joining
without video will also use less bandwidth and will make the meeting experience smoother).

Join with computer audio.

Once you are in the meeting, click on “participants” at the bottom of the screen.

Once you’ve clicked on participants you should see a list of participants with an option to “Raise Hand”
at the bottom of the participants screen. If you wish to speak, click “raise hand” and the Chair will call
on you to speak.

If you are not a member of the CCMHB or a staff person, please sign in by writing your name and any
agency affiliation in the Chat area. This, like the recording of the meeting itself, is a public document.
There are agenda items for Public Participation and for Agency Input, and we will monitor the ‘raised
hands’ during those times.

If you have called in, please speak up during these portions of the meeting if you would like to make a
contribution. If you have called in and therefore do not have access to the chat, there will be an
opportunity for you to share your ‘sign-in’ information. If your name is not displayed in the participant
list, we might ask that you change it, especially if many people join the call.

Members of the public should not write questions or comments in the Chat area, unless otherwise
prompted by the Board, who may choose to record questions and answers there.
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CHAMPAIGN COUNTY
DEVELOPMENTAL

c DISABILITIES BOARD
CHAMPAIGN COUNTY

MENTAL HEALTH BOARD

DECISION MEMORANDUM
DATE: July 21, 2021
TO: Members, Champaign County Mental Health Board (CCMHB)
FROM: Lynn Canfield, Leon Bryson, and Kim Bowdry

SUBJECT:  University of Illinois “Building Evaluation Capacity: Year 7 Proposal

Background:

For the last six years, the CCMHB has contracted with the University of Illinois to build
evaluation capacity of funded programs. The initial proposal was the result of meetings with
evaluators, staff, and Board representatives. We have since met annually to review past
performance and agency engagement and to gauge interest in continuing the project. Two years
ago, the Champaign County Developmental Disabilities Board (CCDDB) joined. Board
representatives have included Drs. Thom Moore, William Gingold, Anne Robin, and Julian
Rappaport. Staff participants are the Executive and Associate Directors. Consultants are Dr.
Nicole Allen and Dr. Mark Aber, who have worked with funded agencies for many years and
are familiar with the mission and work of the Boards.

On July 6, 2021, we met for review of the past year and discussion of this support during
PY2022. Drs. Allen and Aber reviewed the PY2021 emphasis on continuing partners, with
focus on utility of the data as some agencies had requested more of this type of support. Greater
continuity of contact helped develop confidence in this area and expand on previous work.
Surveys of past programs showed positive attitudes toward the array of supports. While two
new target programs funded by the CCMHB were very active, it was more difficult to engage
fully with a new target I/DD program, in spite of positive experiences during their first year of
support. Two years ago, as discussion of renewing the CCMHB contract began, the CCDDB
expressed an interest and I/DD target programs were included. Although COVID-19 prevented
CCDDB-funded agencies from target program participation during PY21, they did make use
of the greater access to logic model workshops, consultation bank, and online resource
repository. The UTUC Evaluation Capacity Building team developed new trainings related to
data collection and analysis and helped the CCDDB and CCMHB staff with evaluation of the
outcome sections of select applications. In addition, the UIUC team worked with members of
the CCDDB and CCMHB and staff to develop a Logic Model representing our own work. (This
document is included with a planning memo elsewhere in the Board packet.)

The evaluation team presents an annual report on the outcome of work with funded programs
to the Board and to funded agencies each year. The presentation to the Mental Health Board is
scheduled for September 22. The evaluators and agencies with PY21 targeted programs will
present at the August or September meeting of the Mental Health and Developmental
Disabilities Agencies Council (MHDDAC). Throughout the last year, a representative of the
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evaluation team has periodically attended meetings of the MHDDAC to report on activities
and services available to CCDDB/CCMHB funded programs.

A copy of the University of Illinois “Building Evaluation Capacity: Year 7” Proposal for Program
Year 2022 is attached. New for PY22 is guidance for CCDDB/CCMHB staff in developing
principles for the review of proposed agency outcomes. Another planning meeting will take
place in the fall, especially to ensure the balance of support to agency programs.

Budget Impact:

The first year the CCMHB contracted for evaluation support was for an assessment of
evaluation requirements and agency reports. Building off that assessment, years 2-6 focused
on developing evaluation capacity within programs, including targeted intensive support to a
small set of programs each year as well as quarterly follow-up with previously assisted targeted
programs. Other services include supporting any CCDDB or CCMHB funded program through
what is known as the “consultation bank™ where a program can request technical assistance,
holding Logic Model and data collection and analysis workshops, and building an online
resource of documents and other evaluation related materials developed with supported
agencies.

Renewal is recommended, to continue the progress achieved by prior targeted programs, to
engage new programs with intensive evaluation technical assistance, and to offer consultation
and other supports to all CCMHB and CCDDB funded programs and to the Boards. The
proposed cost is $83,625 and includes support to CCDDB programs. CCDDB participation
offsets the total contract amount by $35,248 for a final cost to the CCMHB of $48,377.

Contingent on continued participation by the CCDDB, staff recommends the Board approve the
contract proposal. Under the Intergovernmental Agreement, CCDDB participation would equal
the agreed upon administrative cost rate of 42.15%.

Decision Section:

Motion: Move to accept the University of Iilinois Capacity Building Evaluation: Year 7
Proposal, and authorize the Executive Director to enter into a contract with the University of
[llinois at a cost of $83,625, contingent upon the Champaign County Developmental
Disabilities Board participation offsetting the contract amount by $35,248.

Approved

Denied

Modified

Additional Information Needed
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A Proposal to Build Evaluation Capacity for Programs
Funded by the Champaign County Mental Health Board (CCMHB) and Champaign
County Developmental Disabilities Board (CCDDB)
Year 7, FY 2022

Abstract

The aim of this effort is to continue to build evaluation capacity for programs funded by
the Champaign County Mental Health (CCMHB) and Developmental Disabilities Board
(CCDDB). In Year 7, we propose to continue to implement the recommendations and
specific plans identified via Year 1 assessment of current evaluation activities and
priorities and to build upon previous effort. Specifically, we will provide evaluation
support to CCMHB and CCDDB funded agencies, work closely with agencies identified
for intensive partnership to develop evaluation activities, and provide training/workshops
on the development of logic models as well as on data collection, storage and use. In the
coming year we will continue to engage partnerships with previously targeted programs
to encourage greater data usage and transtation.

Proposal and Deliverables

Statement of Purpose:

The aim of this effort is to continue to build evaluation capacity for programs funded by
the Champaign County Mental Health (CCMHB) and Developmental Disabilities Board
(CCDDB). In Year 7, we propose to continue to implement the recommendations and
specific plans identified via Year I assessment of current evaluation activities and
priorities and to build upon our previous efforts over the last few years. In particular, we
aim to intensify partnerships with previously targeted programs to encourage greater data
usage and translation.

Specifically, we propose the following activities and deliverables.

1. Continue to Create a Learning Organization among Funded Agencies and the
CCMHB/CCDDB
a. Prepare new “targeted” agencies to share information at MHDDAC
meetings once/year by Summer, 2022 (as schedules allow). The actual
presentation will occur in the July or August following the end of the
fiscal year at the MHDDAC meeting

2. Continue to Support the Development of Theory of Change Logic Models.

a. Offer 2 logic modeling workshops to support funded programs in model
development in Fall 2021

b. Schedule and announce logic model training dates with 30 days advance
notice

c. Provide follow-up support to targeted agencies who submit a model to the
teamn for review (and to agencies who choose to develop the model using
“hours” from the consultation bank)
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. Choose three Programs for Targeted Evaluation Development in Consultation (up
to two CCMHB and one CCDDB)
a. Work in collaboration with up to three funded programs to develop
evaluation plans and support them in the implementation of those plans
(e.g., instrument development, data gathering, data reporting)
b. The goal would be to guide an evaluation plan and process that can be
implemented and sustained by the program in subsequent years

. Choose three Programs for Targeted Evaluation Data Usage in Consultation (up
to two CCMHB and one CCDDB)

a. Work in collaboration with up to three funded programs to support
ongoing evaluation implementation (e.g., data collection, data usage, data
translation).

b. The goal would be to emphasize translating evaluation findings to inform
program activities and facilitate usage of evaluation data to make informed
programmatic decisions.

. Invite follow-up with all previously targeted agencies via the Consultation Bank.
This could include (depending on agency need):
a. Reviewing evaluation implementation progress
b. Revising and refining logic models
¢. Reviewing gathered data and developing processes to analyze and present
data internally and externally

. Continue the Evaluation Consultation Bank with Agencies Who Have not Had
Targeted Partnerships
a. Offer a bank of consuitation hours for use by funded programs
b. Funded programs would request hours based on specific tasks
i. Developing an evaluation focus
ii. Completing a logic model
iii. Developing and sustaining evaluation activities (particularly in
targeted agencies)
iv. Reporting data

. Continue to Build a “Buffet” of Tools

a. Maintain and expand a Google drive or other web-based repository for
measures developed with and/or for funded programs

. Offer up to three workshops with CCMHB/CCDDB funded agencies regarding
data usage fundamentals including, for example:
a. Data storage (setting up excel, confidential storage, identity keys)
b. Basic analysis (shareware, means, standard deviations, change over time)
¢. Conceptualizing process and outcome evaluation questions based on the
theory of change logic model
d. Applying evaluation findings to inform programmatic decision-making

@



9. Meet with CCMHB/CCDDB members as requested to provide information on, for
example:
a. The varied uses of evaluation
b. Logic modeling process
c. CCMHB/CCDDB goals and priorities with regard to evaluation
d. Instantiating evaluation practices for the CCMHB and the boards’ funded
programs

10. Provide training and support to CCMHB/CCDDB staff regarding criteria for
review of evaluation section of applications for funding.
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Budget Justification

Mark Aber (1 mo) (37,215 x 46.91%% benefits), Nathan Todd (1 mo) ($7,666 x 46.91%%
benefits). Drs. Mark Aber and Nathan Todd would co-lead these evaluation activities. Both
would reserve time throughout the year and intensively during a summer month (most likely
May 15th to June 15th) to execute project deliverables. Dr. Nicole Allen will assist with the
project.

Two Research Assistants- 11 mos ($49,278- 11mo 50% fie x 9.91%% benefits). A research
assistant would assist in all facets of project execution which would but not be limited to
supporting evaluation planning, workshop development, and collaboration/funded program
partnership.

Fringe Benefit Rates: 46.91% for SURS (non-self-managed), 41.81% for SURS (self-managed),
7.66% for non-SURS employees, 9.91% for Graduate Assistants, 0.01% for students enrolled at
or more than haif time, and 7.66% for students enrolled at less than half time of salaries and
wages, per the Negotiated Fringe Cost Rate Agreement with the Office of Naval Research.

$11.,864
Indirect Costs (10% of Total Direct Costs $76,023) = $7,602

GRAND TOTAL $83,625



Ul Program Evaluation Team
CCMHB Targeted Programs by Agency/Program year

PY17

Community Choeices — Connect program

Rosecrance — Criminal Justice program

Family Services — Senior Counseling & Advocacy program
Promise Healthcare - Wellness & Justice program

PY18

CCRPC - Youth Assessment Center/MHB program
Courage Connection — Courage Connection program
DREAAM House - DREAAM program

GROW in lllinois — Peer Support program

PY19

Community Service Center of Northern Champaign County - Resource Connection program
CUAP - TRUCE program

Rattle the Stars - Youth Suicide Prevention Education program

PY20 - CCMHB

Champaign County Head Start/Early Head Start — Early Childhood Mental Health Services program
Crisis Nursery (CN) — Beyond Blue Champaign County program

Uniting Pride Center (The UP Center) — Children, Youth, & Families program

PY20 - CCDDB
Community Choices - Community Living program
Developmental Services Center (DSC) — Apartment Services program

PY21 - CCMHB

Cunningham Children’s Home (NEW)

RACES (NEW)

Community Service Center of Northern Champaign County (continuing)
GROW in Illinois (continuing)

Rosecrance Criminal Justice (continuing)

Uniting Pride Center (The UP Center) (continuing)

PY21 - CCDDB
Community Choices (continuing)



Ul Program Evaluation Team
CCMHB Targeted Programs by Agency/Program year

PY2022 CCMHB Eligible Agencies (no prior Targeted Program)

Champaign County Christian Health Center
POB 5005 Champaign, IL 61825

217-766-6425

ED: Crystal Hogue ccchedirector@outlook.com

Champaign County Health Care Consumers
44 E. Main St., Champaign 61820
217-352-6533

ED: Claudia Lenhoff {claudia@shout.net)

Children’s Advocacy Center (CAC)

201 W. Kenyon Rd., Champaign, IL 61820
217-384-1266 or 217-778-6448

ED: Kari May (kmay@co.champaign.il.us)

Don Moyer Boys & Girls Club (DMBGC)

201 E. Park St. POB 1396 Champaign 61824-1396
217-355-5437

Executive Director: Sam Banks (Charles Burton as of October)
sbanks@dmbgc-cu.org

FirstFollowers

Bethel A.M.E. Church

POB 8923 Champaign, IL 61826
FirstFollowersCU@gmail.com
Director: Marlon Mitchell
marlonmitchell@sbcglobal.net

Mahomet Area Youth Club (MAYC)
700 W. Main St., Mahomet, IL. 61853
217-590-2860

Executive Director: Sara Balgoyen
sara@mahometyouth.org

RACES

301 S. Vine St, Ste. 211 Urbana, IL 61801
217-344-6298

Director; TBA

aime@cu-races.org

Refugee Assistance Center (RAC)

201 W. Kenyon Rd., Suite 4D, Champaign 61820
217-344-8455

Director: Lisa Wilson (ecirmac@hotmail.com)

Urbana Neighborhood Connections Center (UNCC)
1401 E Main St, Urbana, IL 61801

217-954-1749



Ul Program Evaluation Team
CCMHB Targeted Programs by Agency/Program year

Director: Janice Mitchell
janice(@urbanaconnectionscenter.org

PY2022 CCDDB Eligible Agencies (no prior targeted program)

CU Autism Network

PO Box 17024, Urbana, IL 61803

(412) 953-8434

President: Julie Palermo (jpalermo.cuan@gmail.com)

Persons Assuming Control of their Environment (PACE)

1317 E. Florida Ave., Urbana, IL 61801

(217) 344-5433 TTY: (217) 344-5024

Executive Director: Nancy McClellan-Hickey (nmch(@pacecil.org)

Rosecrance Central Illinois

2302 Moreland Boulevard, Champaign, IL 61822
(217) 398-8080 Fax: (217) 398-0172

Interim Director: Gail Raney
graney(@roseecrance.org

Financial Contact: Peggy Schneider 373-2432
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CHAMPAIGN COUNTY
DEVELOPMENTAL

c DISABILITIES BOARD
CHAMPAIGN COUNTY

MENTAL HEALTH BOARD
BRIEFING MEMORANDUM
DATE: July 21, 2021
TO: Members, Champaign County Mental Health Board (CCMHB)
FROM: Lynn Canfield

SUBJECT: Review of Strategic Plan and Funding Priorities

Background

The purpose of this memorandum is to set the stage for evaluating and planning
Champaign County’s system of supports and services for its residents who have Mental
Health conditions, Substance Use Disorders (SUD), or Intellectual and Developmental
Disabilities (I/DD). Strategic plans and objectives and annual funding priorities are
typically reviewed during the fall, as the Board establishes priorities and decision support
criteria for Program Year 2023 (July 1, 2022 to June 30, 2023) and the next Three-Year
Plan with Objectives for Fiscal Year 2022 (January 1 to December 31, 2022). Board
members have offered suggestions for strengthening the allocation process. These will
have a positive impact on the strategic plan and priorities under development, as technical
requirements are also a reflection of the values of Board, staff, and community.

Consultants with the UIUC Evaluation Capacity project worked with staff and members
of both the CCMHB and the Champaign County Developmental Disabilities Board
(CCDDB) during Spring of 2021 to create the logic model for our work. Two final
versions are attached.

Community Needs Assessment

In September and October 2018, the CCMHB reviewed and approved a community needs
assessment, which is completed every three years as part of the strategic planning
process. CCMHB staff partner with the Regional Vermilion-Champaign Executive
Committee, representatives from health and behavioral health sectors which have similar
requirements to complete community needs assessments and three-year plans. The result
was a shared health plan, the brief version of which is attached, enhancing our current
efforts toward a 2021 Community Needs Assessment Report, which provides context for
a new strategic plan.

Program Year 2022 (Current) CCMHB Priorities

Based on the current Three Year Plan and public board discussions and many
collaborations involving CCMHB members or staff, the Board approved the following
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priorities for funding for the Program Year 2022 and then in May 2021 made awards to
agencies offering services associated with each.

Priority — Crisis Response and Intervention

Community-based behavioral health and other resources that lead to wellness should be
available to people who have significant ‘problems in living’ when and where they
appear to be in need of support. These supports should reduce unnecessary or
inappropriate institutional care (hospitals, prisons, jails, e.g.) and counterproductive
encounters with law enforcement or other systems not designed to address serious mental
illness or addiction issues. The safety of individuals in crisis, their families, and members
of their community are all important; qualified professionals, including certified peer
supporters, should engage people where they are and connect them to care, to help people
move toward wellness and away from criminalization or containment. Without a
functional crisis response system and effective interventions, individuals suffer, and other
public systems are stressed.

Collaborations of law enforcement, local government and funders, service providers, and
stakeholders emphasize: data sharing and analysis; Drug Court coordination; brief
screening, case management, peer support, and benefits enrollment for people in jail; and
coordinated supports for those in reentry. Recommendations from a previous project
funded by US Department of Justice and the CCMHB are still relevant: strengthen the
system,; create a coordinating council; add case management for those served by the
Public Defender’s office; and explore feasibility of a 24 hour ‘crisis center’ or alternative,
such as coordinated crisis interventions across the community. Where there is overlap
with public safety or public health interests, co-funding by appropriate entities will
amplify these efforts and ensure we are not duplicating or interfering with similar work.

Supports and services should: improve health and quality of life; connect people to care
and out of crisis; increase access to effective treatments; reduce contact with law
enforcement and inappropriate incarceration or hospitalization; decrease length of stay in
jails and hospitals; and facilitate successful, healthy transition to the community:

- Programs offering an alternative to crisis, hospitalization, arrest, booking, or
charging may include intensive case management, Assertive Community
Treatment, enhanced crisis response (access to detox/stabilization, triage center,
or assessment leading to care), counseling and other supports for youth with
juvenile justice involvement and their families;

- Access to treatment/connection fo care, for those with justice system involvement,
history of crisis or hospitalization, or chronic homelessness/houselessness as a
result of mental illness or substance use disorder, may include benefit enrollment,
coordination of discharge/transition to community, peer mentoring and support,
and group work (Moral Reconation Therapy and anger management, €.g.);

- Services disrupting the cycle of violence may include counseling, case
management, and crisis support (for survivors of violence or abuse) and trauma-
informed programming (for survivors of violence and/or people of any age with
justice involvement or in re-entry.)

(9



6 agenc:es, 9 programs, totaling 3902,176
CCRPC “Justice Diversion Program” 875,308
- CCRPC “Youth Assessment Center” §76,350
- CC CAC “Children's Advocacy Center” 852,754
- CC Health Care Cons “Justice Involved CHW Services & Benefits” 875,140
- Family Service “Counseling” 330,000
- First Followers “FirstSteps Community Re-entry House” $39,600
- Rosecrance Central Illinois “Criminal Justice PSC” $§304,350
- Rosecrance Central Illinois “Fresh Start” 379,310
- Rosecrance Central Illinois “Specialty Courts” §169,464

Priority — Innovative Practices and Access to Behavioral Health Services

Insufficient safety net systems not only lead to unnecessary incarceration and crisis
contacts but also to more serious symptoms and loss of life. Community awareness,
system advocacy and coordination, and better access to resources are all needed.
Problems of living include untreated conditions for which treatment can be effective and
which are compounded by financial and housing insecurity, also barriers to access.

The social determinants of health (access to food, healthcare, and housing, €.g.) impact
behavioral health but have not been the traditional purview of behavioral health systems.
Collaboration and co-funding by other appropriate entities will add value to an
application and ensure that we are not duplicating or interfering with similar efforts.

Barriers to community care include: stigma, siloed care, outdated regulations, insufficient
provider capacity, difficulty securing insurance coverage, high costs of care even with
coverage, and limited transportation or resources. To increase access to care and support
innovations which are not otherwise funded:

- Guiding people to services which are billable to insurance, through wellness and
recovery supports, mobile crisis response, home visits, transportation, specialized
case management (in some cases used as match for supportive housing), and self-
advocacy/self-determination;

- Enroliment in well-matched health plans, using benefits enrollment specialists
and system navigators, outreach and education, and benefits counseling, such as
SSI/SSDI Outreach, Access, and Recovery (SOAR);

- Offering treatment services to people with severe mental illness and no insurance;

- Innovations which narrow gaps in the service system and improve outcomes for
people, such as assistance for caregivers, social connections for seniors,
employment services, community living support, suicide prevention education;

- Building empathy, resilience, recovery, and a greater sense of collective wellness
through youth and adult peer support and mentoring, groups which foster
creativity and the sharing of creative efforts, and the promotion of stress
management through physical activity, music, etc.

- Educational or treatment programs specifically addressing racism and racial
trauma, to reduce their negative mental health impacts.

12 agencies, 15 programs, totaling 31,668,089
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CCRPC "Homeless Services System Coordination” 851,906
CC Christian Health Ctr “Mental Health Care at CCCHC” $33,000
CC Health Care Consumers “"CHW Qutreach and Benefit Enrollment” $77,960
CSCNCC "Resource Connection” §67,596
- Cunningham Children’s Home “"ECHO Housing/Employment Support” §101,604
- ECIRMAC (Refugee Center) "Family Support & Strengthening” 356,440
- Family Service “Self-Help Center” 328,430
- Family Service “Senior Counseling & Advocacy"” $162,350
- GROW in Hlinois "'Peer-Support” 877,239
- Promise Healthcare “Mental Health Services with Promise” $350,117
- Promise Healthcare " Promise Healthcare Wellness" $107,987
- RACES “Sexual Violence Prevention Education” 363,000
Rattle the Stars “Suicide Prevention Education” 386,500
Rosecrance Central lllinois “Crisis, Access, & Benefits” $203,960
Rosecrance Central lllinois "Recovery Home " $200,000

Priority — Systems of Care for Children, Youth, Families

For two decades, the CCMHB has focused on yeuth with multi-system involvement,
funding evidence-based programs to reduce juvenile justice system contact among those
with serious emotional disturbance. Several programs promote positive youth
development. The System of Care for Youth and Families includes initiatives for summer
youth programming and community crisis response to mitigate the harm caused by gun
violence, racial trauma, and other. Where such community efforts overlap with public
safety and public health interests, co-funding by appropriate entities will strengthen this
work and ensure that we are not duplicating or interfering with similar efforts.

The CCMHB has also funded programs for young children, including perinatal supports,
early identification, prevention, and treatment. Coordination of early childhood provider
organizations has resulted in a Home Visitors Consortium, a “no wrong door” System of
Care for very young children and their families, building self-determination and
resilience, with consideration of the negative impacts of Adverse Childhood Experiences.
Programs may also serve children who have an identified developmental delay or
disability (DD) or risk, as well as offering supports for the families of these children,
aligned with Collaboration with the Champaign County Developmental Disabilities
Board (CCDDB) priority below.,

For best outcomes and to avoid criminalizing behavioral and developmental issues,
Systems of Care should be strength-based, well-coordinated, family-driven, person-
centered, trauma-informed, and culturally responsive. Early involvement improves
individual and community health and disrupt poverty. Year-round, positive opportunities
for all Champaign County children, from birth through young adulthood, should
maximize social/emotional success and help them stay excited about learning. Success is
sustainable when families and communities are resilient. Of interest are:

Family-driven and youth-guided organizations which acknowledge the role of

peer support and mentoring, coordination, and system planning and advocacy;

&



- Behavioral health supports organized through partnerships such as the
Community Coalition or the Home Visitors Consortium;

- Evidence-based, evidence-informed, innovative, or promising programs for
children or youth who have been impacted by trauma, including violence or racial
trauma, or a mental, behavioral, or emotional disorder or who have multiple
system involvement; and

Positive programs for girls, young women, and youth of any gender, to mirror successful
programs for males.

9 agenc:es, 13 programs, totaling $1,485,400

CCRPC Head Start/EHS “Early Childhood MH Services” $204,370 (MH
portion)

- Courage Connection “Courage Connection” 3127000

- Crisis Nursery “Beyond Blue Champaign County” 375,000

- Cunningham Children’s Home "Families Stronger Together” $403,107

-  DREAAM House “DREAAM Big!” 380,000

- Don Moyer Boys and Girls Club “C-U CHANGE” $100,000

- Don Moyer Boys and Girls Club “CUNC” §110,195

- Don Moyer Boys and Girls Club “Coalition Summer Initiatives” $90,000

- Don Moyer Boys and Girls Club “Youth and Family Services” $160,000

- Mahomet Area Youth Club “BLAST” 315,000

- Mahomet Area Youth Club "MAYC Members Matter!” §18,000

- UP Center of Champaign Co. “Children, Youth, & Families Program” 377,423

- Urbana Neighborhood Connections “Community Study Center” 325,500

Priority - Collaboration with the Champaign County Developmental Disabilities Board

The Intergovernmental Agreement with the Champaign County Developmental
Disabilities Board (CCDDB) requires integrated planning concerning Intellectual and
Developmental Disabilities (I/DD) allocation decisions and includes a specific CCMHB
set-aside, which for PY2022 will likely total $728,818 (PY2021 amount of $696,137 plus
an increase equal to increase in the property tax levy extension, adjusted by previous
CILA contribution of $50,000 per year). In addition to funding agency programs, the
Boards share a Community Integrated Living Arrangement (CILA) Expansion project,
which has enabled the purchase, improvement, and maintenance of two small group
homes for people with I/DD who would otherwise be unable to live in this community.
This effort aligns with the Ligas Consent Decree and Olmstead Decision. The CILA
Project is being revisited, likely through a separate, detailed Request for Proposals, in an
effort to continue responding to community needs.

This commitment to young children continues for PY2022, with a focus on social-
emotional and developmental needs of very young children, with involvement from and
support for their families. The CCMHB has funded such programs along with behavioral
health supports for very young children and their families, and for which service
providers collaborate toward a System of Care for children and families. Services and
supports not covered by Early Intervention, for young children with developmental and
social-emotional concerns, might include: coordinated, home-based services addressing

(9



all areas of development and taking into consideration the needs of the family; early
identification of delays through consultation with child care providers, pre-school
educators, medical professionals, and other providers of service; education, coaching, and
facilitation to focus on strengthening personal and family support networks; identification
and mobilization of individual and family gifts and capacities, to access community
associations and learning spaces.

2 agencies, 2 programs, plus CILA project, totaling §718,521
- CILA Expansion CCMHB Commitment § 0 for 2020, mortgage paid off in 2019
-  CCRPC Head Start/EHS “Early Childhood MH Services" 3121,999 (DD portion)
- DSC “Family Development” $596,522

Overarching Priorities:
- Underserved/Underrepresented Populations and Countywide Access
- Inclusion and Anti-Stigma
- Qutcomes
- Coordinated System
- Budget and Program Connectedness
- Added Value and Uniqueness, which includes Approach/Methods/Innovation,
Staff Credentials, and Resource Leveraging.

CCMHB Three Year Plan Goals, 2019-2021

SYSTEMS OF CARE

1. Support a continuum of services to improve the quality of life experienced by
individuals with mental or emotional disorders, substance use disorders, or
intellectual and/or developmental disabilities and their families residing in
Champaign County.

(Nine objectives for 2021.)

2. Sustain commitment to addressing health disparities experienced by

underrepresented and marginalized populations.
(Six objectives for 2021}

3. Improve consumer access to and engagement in services.
(Five objectives for 2021.)

4. Continue the collaborative working relationship with the Champaign County
Board for Care and Treatment of Persons with a Developmental Disability
(CCDDB).

(Four objectives for 2021.)

MULTI-AGENCY INVOLVED YOUTH AND FAMILIES

5. Building on progress achieved through the six Year Cooperative Agreement
between the Federal Substance Abuse and Mental Health Services Administration
(SAMHSA), the Illinois Department of Human Services (IDHS), and the Champaign
County Mental Health Board (CCMHB), sustain the SAMHSA/IDHS system of

care model.

(Seven objectives for 2021.)



CRIMINAL JUSTICE AND MENTAL HEALTH SYSTEM COLLABORATION

6. Divert from the criminal justice system, as appropriate, persons with behavioral
health needs or intellectual/developmental disabilities.

(Four objectives for 2021.)

7. In conjunction with the Champaign County Sheriff’s Office and other community
stakeholders, pursue a continuum of services as an alternative to incarceration
and/or overutilization of local Emergency Departments for persons with
behavioral health needs or developmental disabilities.

(Three objectives for 2021.)

8. Support interventions for youth who have juvenile justice system involvement to
reduce contact with law enforcement or prevent deeper penetration into the
system.

(Three objectives for 2021.)

COMMUNITY ENGAGEMENT AND ADVOCACY

9. Address the need for acceptance, inclusion and respect associated with a
person’s or family members’ mental illness, substance use disorder, intellectual
and/or developmental disability through broad based community education efforts
to increase community acceptance and positive self-image.
(Six objectives for 2021.)

10. Engage with other local, state, and federal stakeholders on emerging issues.
(Five objectives for 2021.)

Suggested Actions

As in previous years, the September board meeting packet will include a DRAFT Three
Year Plan for 2022-2024 with draft objectives for the coming year. This document will
be distributed to providers, and stakeholders for input, and a final draft presented in
November for board consideration. No change is suggested to this process. The Associate
Directors have organized a focus group to discuss and review a survey which will be
distributed. Data from this and other relevant surveys and reports, along with discussion
of relevant considerations, will be included in a community needs assessment report as
context for the draft of the new strategic plan.

A draft document of priorities for funding for the next cycle (in this case, Program Year
2023) is scheduled for presentation to the board in October, to be finalized in November
or December. The COVID-19 pandemic and related epidemics revealed gaps and
disparities in our healthcare and service systems, making them more deadly for the
people most central to our mission. Board members may desire to discuss priorities more
deeply as well as with the developments of 2020 and 2021 in mind. Additional time may
be needed, possibly during the October 20, 5:45PM board meeting or October 27,
5:45PM study session, or special meeting called for this purpose.

In addition, CCDDB and CCMHB members are welcome to join each other’s meetings
and may be especially interested in discussions of priorities.

20



CCMHB Allocation Recommendations for PY2022
5/26/2021 PY 2022 | Prierty | Prlority | Prority | Priodty PY2022 NOTES NOTES
Agency Program Request |Crisis ianovation |50¢ /oD AWARD|  DenyfHold | MxYe/ARPA
CCRPC - Community Services Justice Diversion - EXPANDED i 375,308 575,308] " $132,640 | ARPA Jor full
Youth Assessment Center 576,350 876,350 §76,350 2y
Champaign County Children's Advocacy Center [Children's Advocacy Center 556,425 852,754 552,754 83,671 [ 2yr, PY21 or Jull (IFARPA}
Champaign County Christian Health Center Mental Health Care at CCCHC $33,000 $33,000 $33,000 2yr
Champaign County Head Start/Early Head Start |Early Childhood Mental Health Services| $326,369 $204,370 | $121,999 $326,369
Champaign County Health Care Consumers CHW Outreach and Benefit Enroliment $80,274 577,960 $77,960 $2,314 | 2yr, PY21 or full {if ARPA)
Justice Involved CHW Services & Benefi{  $77,394| $75140 $75,140 $2,254 | 2yr, PY21 or full {if ARPA)
Disability Services - NEW $71,500 $0|  s71.500 Anpa |
I
Community Svc Center of Northern Champaign C{Resource Connection 568,605 867,596 7,5 $1,013 | 2yr, PY21 or full (if ARFA)
|
Crisis Nursery Beyond Blue Champalgn County 590,000 575,000 375, 515,000 | 2yr, PY21 or fulf (if ARFA)
T
DREAAM House DREAAM Big $100,000 $80,000 580,000 $20,000 [PY21 or gl ARPA
Developmental Services Center Family Development $596,522 $596,522 $596,522 2yr
Don Moyer Boys and Girls Club (DMBGC) CU Change $100,000 $100,000 $100,000 2y
CUNC $110,000 $110,000 110,000 2yr
Community Coalition Summer Initiative] 107,000 $50,000 590,000 517,000 | full (if ARPA)
Youth and Family Services 5160,000 $160,000 $160,000 2yr
Fast Central IL Refugee Mutual Assistance Center|Family Support & Strengthening 562,000 556,440 356,440 $5,560 | 2yr, PY21 or full {if ARPA)
Family Service of Champaign County Counseling 530,000 330,000 530, 2yr
Self-Help Center 528,430 $28,430 528,430 2yr+ 5500
Senior Counseling 8 Advocacy 5162,350 $162,350 5162,350 Zyr
FirstFollowers First Steps Reentry House $39,500( s39.500 $39,500 full OR ARPA
Peer Mentoring for Re-entry 555,000 $95,500 ARPA
Mahgmet Area Youth Club Bulldogs Learning and Succeding 515,000 315,000 $15,000 2yt
MAYC Members Matter! 521,905 $18,000 $18,000 $3,905 |2y, PY21 or full {if ARPA}
Rape Advocacy, Counseling & Education Services [Sexual Violence Prevention Education 563,000 563,000 $63,000 2w
Rattle the Stars Youth Suicide Prevention Education 586,500 385,500 $86,500
Rosecrance Central Mlinofs Fresh Start 585,409 s7s310 $79,310 56,099 | full (if ARPA)
Prevention Services 560,000 50 560,000 ARPA
Spedialty Courts 5165 464| 3169454 $169,464 2yr
Terrapin Station Sober Living Recovery Home - NEW $47,000 50 $47,000 ARPA
e UP Center of Champaign County Children, Youth, & Families Program 486,603 $77,423 $77,423 $9,180 |full {if ARPA)
The WELL Experience Family Services 380,000 - $80,000 ARPA
Orbana Neighborheod Connections Community Study Center 525,500 $25,500 $25,500 2y
WIN Recovery {NEW $69,488 S0 569,488 ARPA
TOTALS AND SUBTOTALS| $3,488,540| 8597826 ss75276| $955293| s7i521| 52,846,916 3541624
plus 129,500 averbudget
= 5770,436 ARPA request
CCMHB PY2021-2022 Multi Year Awards
3/26/2021 Priorlty | Priority | priority | Priority  [PY22
dgency Program Crisis___|ionovation [systemofcitpp____[Mx¥r Award
ZCRPC - Community Services Homeless Services S5ystem Coordination nfa $51,906 $51,906
~ourage Connection Courage Connection nfa $127,000 $127,000
-unningham Childrens Home ECHO Housing and Employment Suppor| nfa $101,604 $101,604
Parenting Model Implementation nfa 5403,107 $403,107
SROW in lllinpis Peer-Support nfa $77,239 $77,239
romise Healthcare Mental Health Services with Promise nfa 5350117 $350,117
Promise Healthcare Wellness nfa 5107987 5107,987
losecrance Central llinois Criminal Justice PSC nfa| $304,350 $304,350
Crisis, Access, & Benefits nfa $203,960 $203,960
Recovery Home n/a $200,000 $200,000
TOTALS AND SUBTOTALS 304,350 | $1,092,813 | $530,107 so| S1,527,%7
TOTAL|with ARPA request,
54,774, PY22 totol = 35,845,310
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CCMHB Appropriations by Sector, Population, and Service for Program Year 2019, 2020, 2021, and 2022

Community Based Service Sector PY 2018 PY ZOZOI PY2021 PY2022
Intellectual/Developmental Disabilitles (1/DD)* 5685,885 $716,750 $696,137 5718,521
Mental Health (MH) Sl,ﬂ.g,ﬁﬁ $1_._?54.396 52,191,609 52,103,186
Multiple Sectors {Mx) $1,333,391 51,467,505 $1,593,058 51,583,015
Substance Use Disorder {SUD) $463,000 $463,000 $463,000 5369464
Total 54,201,929 $4,612,151 $4,943,804 $4,774,186

* CILA mortgage paid off in PY20.

Community Based Service Sector

$2.500.000
§2,000,000
1,500,000 f o
1 I 4
$1,000,000 k | {4 [P |
L__< = | i _' |- E L oy
~ Bllm B [ | |
] ] 1 m _ Am
PY 2049 PY2021 PY2022
mintellectuval/Developmental Disabilities [FOD)* & Mental Health {MH) H Multiple Sectors (Mx) @ Substance Use Disorder §5LD)
Targeted Population Group PY 2019 PY 2020 PY2021 PY2022
Chitdren/Youth $741,829 $891,874 $993,625 $873,430
Family $1,356,934 51,378,730 51,443,032 $1,534,861
Adult $1,960,829 $2,179,197 $2,344,797 $2,203,545
Senlors $142,337 $162,350 $162,350 5162,350
Total $4,201,929 54,612,151 $4,943,804 $4,774,186
Targeted Population Group
$2.500,000
$2,000,000 . l‘ it
$1.500,000 : f } B b
$1.000,000 ! e i
- BEE_ BRE
50 L o 3 s
PY 2019 PY 2020 PY2021 PY2022
mchildresfYouth Biamily =Adull @ Seniors
Type of Service PY 2013 PY 2020 PY2021 PY2022
Prevention $714,262 $8B82,127 5838,403 $761,403
Screen/Support $2,081,024 $2,418,401 52,577,969 $2,594,082
Outpatient $1,036,129 $982,355 51,248,164 $1,135,628
Crisls $320,514 $279,268 $279,268 $279,073
Residential {CILA*) $50,000 550,000 $0 50
Total $4,201,929 54,612,151 $4,943,804 54,774,186
* CILA mortgage paid off in P20,
Type of Service

$3,000,000
52,500,000
$2,000,000
$1.500,000
$1,000,000

$500,000

Pravention

Scraen/Suppoit
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{haundra Bishop
{ommunity Health Plan Coordinator
! ] i X i ! i (‘lf:
CHAMPAIGN REGIONAL BAERER 0 1
EXECUTIVE COMMITTEE MEMBERS |

i ‘-. R Y '|-'_ 'J;'

Awais Vaid
Champaign-Urbana Public Health District

Elizabeth Silver
Carle Foundation Hospital

Julie Pryde
Champaign-Urbana Public Health District

. : Helissa Rome
15 the local publlc health aﬁthorlty_. - Vermilion County Health Department

(hampaign and Urbana and [hampa:gnl(ounty I?‘Eﬁi _

in conjunction with Carle Foundation Hospital,* OSF'I".'__-?ﬁJ:;q ) Jim Russell

Hospital, and United Way of Champaign County, used the Vermilion County Mental Health Board
Mobilizing for Action through Planning and Partaership | John Walsh

(MAPP) model, a community-based mode! that necessi-
tates community engagement at all levels to conduct
the Champaign Community Health Assessment (CHA) and

Carle Foundation Hospital

3 lake Ozier
Community Health Improvement Plan (CHIP). We assessed OSF HealthCare
the current health status of the community, identified
needs, and created a comprehensive plan to improve our Sue Grey
community's health by acquiring input from community United Way of Champaign County

partners, planners, elected officials, and residents.
Mary Suprenant

The MAPP is composed of four assessments. The use of United Way of Danville Area
survey monkey was imperative to completing each as-

sessment; approximately 25 community leaders submitted Lyan Canfield

information for the assessment, reviewed the community Champaign County Mental Health Board
health data, set a vision, and identified priorities and

goals for the 2021-2023 Community Health Improvement @

Plan,

BASRASh
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The Champaign County Community
Health Plan was created using the
Mobilizing for Action through Plan-
ning and Partnerships (HAPP) Hodel.

This collaborative approach to
community health planning was
developed by the National Asso-
ciation of County and City Health
Officials (NACCHO) in cooperation
with the Public Health Practice
Program Office and the Centers

for Disease Control and Prevention
(CDC).

HAPP helps communities form ef-
fective partnerships that can bet-
ter identify their unique circum-
stances and needs in order to use

their resources wisely.

The COMMUNITY
THEMES & STRENGTHS
ASSESSMENT
uses participants to
make 2 list of issues
of importance to the
community, ideatify
community assets, and
outline quality of life

COnCerns

The LOCAL PUBLIC
HEALTH SYSTEN
ASSESSMENT
measures the local

public health systems'

ability to conduct

essential public health

services

Organize
for Success

Visioning

Partnership
Development

4 MAPP Assessments
tdentify Strategic Issues

3
&

The COMMUNITY
HEALTH STATUS
ASSESSHENT
collects and analyzes
health data and de-
scribes health trends,
risk factors, health
behaviors, and issues

of special concern

CHAMPAIGN COUNTY COMMUNITY HEALTH IHPRDVEHEHT.PLAH 20_24_]__-202}

LATRNAR

A
3 7
< ACTION

implement

Formulate Goals & Strategies

The FORCES OF
CHANGE ASSESSMENT
identifies local health,

components

social, environmen-

' 4

tal, and economic
trends that affect the
community or public

MAPP’s

health system




Champaign County will be the Healthiest and

Safest, Environmentally Sustainable

Community to Live, Work, and Visit in the

State of lllinois.
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PRIORITIE

implementation cycle.

AR

BEHAVIORAL HEALTH

Increase capacity, create behavioral health triage

center, promote education and training on mental
and behavioral health to reduce stigma, provide
youth-targeted prevention programs.

REDUCE
OBESITY & PROMOTE
HEALTHY LIFESTYLES

improve access to healthy food options,
expand physical activity prescription pro-
gram, and increase access to
physical activity.

VIOLENCE

Promote police-community relations, increase

community engagement, and reduce commu-

nity violence through partnering with local
initiatives.

®Jﬁ_ | i
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| OUR HEAI.TH STATUS;,
| 1 {U@
The Champaign County Teen Birth Rate (the number of births per
o'_-'" 1,000 female population ages 15-19) at I3 was lower than the

I 3 8§ State of lllinois Rate of 2

[
l‘ s
., o’ S“ | C/a The Champaign County Suicide Rate (the number of deaths due to

h-‘

.~
A/"";. suicide per 100,000 population) at 12.9 was higher

&

than the State of lilinois Rate of 10.3 but lower than
== the National Rate of 13.4

12.9 o
' I//

4 -

& P s o \((‘\ The Champaign County Violent Crime Rate

? Y 4 N~ (the number of reported violent crime
offenses per 100,000 populations) at 487 was

=z higher than the State of lllinois Rate of 403

= Fr

The Champaign County Unemployment Rate
(the percentage of population ages [6 and older
unemployed but seeking work) at 4.4% was
higher than the State of lllinois Rate of 4.3%

The Champaign County Child Poverty Rate

(percentage of people under age 18 in poverty)
of 18% was higher than the State of lllinois Rate of 16%

The Champaign County Sexually Transmitted
Infections (Chlamydia Rate: the number of
newly diagnosed chlamydia cases per 100,000
population) of 813.8 was higher than the State of

g : Hlinois” Rate of 589.9
T 2020 Champaign County Health Rankmgs and Roadmap
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The Champaign County Adult Obesity Rate (the percentage of “\j O B[J"

the adult population (age 20 and older) that reports a \, ’0--~ /
body mass index (BMI) greater than or equal to , el \

30 kg/m?) at 31% was higher than the State of lllinois Rate & P T \
of 30% (Y Y]

The Champaign County Drug Overdose Death Rate
(the number of drug poisoning deaths per
100,000 population) at 14 was lower than

the State of Illinois Rate of 2I

The Champaign County Food Insecurity Rate
(percentage of population who lack adequate%\\\
access to food) at 15% was higher than

the State of illinois Rate of 11% ,__"‘_;’ l
= 4
Ths

N\ e

Y .‘:‘._ ; o |J

b x: *~’

The Champaign County Infant Mortality Rate (the '\M-If},
number of all infant deaths (within | year), i '
per 1,000 live births) of 1% was higher than ,___ ,”'9 7% iR

the State of lllinois Rate of 6%

The Champaign County Child Mortality Rate {the Q \‘ ]
number of deaths among children under age = l i i

I8 per 100,000 population) was 70 which was p | 70 ; ':'-
higher than the State of lilinois Rate & ] {5 S :
of 52 e et

2020 Champaign County Health Raskings and Roadmap

CHAMPAIGN COUNTY COMNUNITY HEALTH IMPROVEMENT PLAN 2921-2023
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OUR HEALTH STATUS

1
L i

o
P ey s —

The Champaign County Uninsured Rate (the percentage
'-../y//p of population under age 85 without health insurance)

L 4
The Champaign County Excessive Drinking & @ 60/ fﬂ of 6% was lower than the State of lllinois
0
Rate (the percentage of adults reporting i ‘l'; Uninsured Rate of 8%.
binge or heavy drinking} of % I}

“ EAI. In 2018, the leading causes of death
% g
-0 in Champaign County were due to

2% was at par with ) §
the State of llinois s-q{

Rate \:\

> heart disease, cancer, and
——

M accidents.

The Champaign "R;\ .

County Adul e € )
Smoking Rate (the B, i s 0 F[ff
percentage of adults A N 'i e 7
who are current smokers) of 16% was higher \\\h(‘.” VII.}' p | ' #
L ¥ o W gy, 3\ k_:,_ >
than the State of lllinois Smoking Rate \}, ’p \\ \; ) :
of 15% Sy, . U
S o
= | \ !{" o s
o ' ' ﬂ £ - ampaign  [llinois
[ ! B i ;';':;Zns(a'e 0S40
: \ ' | 1
The Champaign County \ (e Dentists  1560:1  1,280:]
Physical Inactivity Rate LS e
Hental Health
(the percentage of adults age “am=” \i | 1 E P:D";Ze:“ 440:1 4401
20 and over reporting no leisure-time physical activity) | . '*'j}l [l ] < The ratio of population
of 22% was at par with the State of lllinois Rate ‘1 | ; Bt primary care phy-
"o 1, sicians for Champaign
|0 . County is lower than the
I*'| ratio for lllinois.
ki | | The ratio of population
FJ *] : to dentists in Champaign
i* | County is higher than
[4 E f the ratio for lilinois.
B *: »  The ratio of mental
[Ji fi ! health providers per
o ,l - 100,000 has improved
[ .| significantly over the
ki S|
i i l past decade.
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SURVEY RESPONDENTS BY mﬁ
1IP CODE )

March - July 61822 ) 61811 61820

2020 l ! / . 61802 i

e (% 1o

SURVEY RESPONDENTS ; 12%

BY RACE 6;4

&
Respondents

4% ETHNICITY
ote%e

41801

Hispanic

>
0., ...

Black

83%

Female

3% | 32

Male |
SURVEY ' v 04y
RESPONDENTS Sel e,
BY : m ;
SEX o
**This survey was conducted during a pandemic and access to various SURVEY RESPONDENTS
populations of the community was limited** BY EDUCA"ON

s

CHAMPAIGN COUNTY COMMUNITY HEALTH IHPROVEMENT PLAN 2?2! 2023
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"ORHOOD SA@{ETY CONCERNS }1

WERE CONCERNED/ SOMEWHAT CONCERNED
ABOUT TRAFFIC SPEEDS

64%
45% 48%
30%
6%
4% 3% 2%
Gang Activity Lack of Crime Patrols / Crime Rates Traff‘ ic Speeds

Block Watches

@n~A @ Concerned/ Somewhat Concerned  [liNot Concerned

P L - == Tan = PRESEY  DA - £ &l X L b R

@nA @Poor/Needs Improvement [llGood L

46% 45% 46%
38%
279 B 28% 28%
21%21%

17% 18%

| I l 11“ I! 5
Low Vision Bike Paths Wheelchair Pedestrian Street nghts Access to Public Access to
Accessibility Accessibility Crosswalks Transportation Sidewalks
FELT THAT THE NEIGHBORHOOD FELT THAT ACCESS TO PUBLIC

STREETS WERE NOT ADEQUATELY LIT | TRANSPORTATION WAS GOOD

Image courtesy: MTD.org
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T

Fi HEALTH BEHAVIORS OF SURVEY

i i i‘

1.,:.

LESS THAN

EVERY DAY |
ONCE/ WEEK

-)
)
3

EVERY DAY
LESS THAN
ONCE/ WEEK

LESS THAN
ONCE/ WEEK

i

:
|
j

 EVERY DAY
LESS THAN
ONCE/ WEEK

If& it I:'::!,ﬁa T e . "
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, __'}OLFF___CHNNGE AS§ESSMENT
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THE FORCES OF CHANGE ASSESSMENT OBSERVES WHAT IS OCCURRING OR MIGHT
OCCUR THAT IMPACTS THE HEALTH OF THE COMMUNITY OR LOCAL PUBLIC HEALTH
SYSTEM, AND WHAT THREATS OR OPPORTUNITIES ARE GENERATED BY THESE OCCURRENCES.

INDIVIDUALS REPRESENTING NARIDUS AGENCIES WITHIN CHABPAIGN COUNTY, MET AND DETERMINED

BEHAVIORAL ACCESS. PREVENTION, SUBSTANCE
HEALTH ABUSE. AND RESOURCES

NEDUCE OBESITY NUTRITION, ENVIRONMENT, AND

! v /e
2 e LIFESTYES

GUN VIOLENCE, DOMESTIC VIOLENCE,
CHILD ABUSE, AND NEGLECT

VIOLENCE



| - | j*"--F,,
o PRIORITES AND GO%_

K "

004y

" HEALTH R
MAKE ADVANCEMENTS IN BEHAVIORAL HEALTH FOR CHAMPAIGN COUNTY

RESIDENTS BY EXPANDING ACCESS TO PREVENTION, INTERVENTION, AND
TREATMENT SERVICES

REDUCE OBESITY
& PROMOTE HEALTHY

LIFESTYES EINCREASE OPPORTUNITIES FOR ACTIVE IMPROYE ACCESS TO, INTEREST
LIVING IN CHAMPAIGN COUNTY IN, AND AFFORDABILITY OF
COMMUNITIES BY HEALTHY FOODS

VIOLENCE

DECREASE GUN VIOLENCE, DOMESTIC VIOLENCE, & CHILD ABUSE & NEGLECT IN THE
COMMUNITY BY INCREASING COMMUNITY ENGAGEMENT, FOSTERING BETTER
RELATIONSHIPS BETWEEN LAW ENFORCEMENT & CITIZENS, & IMPLEMENTING

l.f'l

il :
'(HATIPAIGﬂ COUNTY COMMUNIT'! HEALTH IHPROVEHENT PEAN 2021-2023
I.il."-.. .:L a!.l..u_l. b gl L 5 i
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CARLE FOUNDATION HOSPITAL

CHAMPAIGN COUNTY SHERIFF'S OFFICE

CHAMPAIGN COUNTY BOARD OF HEALTH

CHAMPAIGN COUNTY HEAD START

CHAMPAIGN COUNTY HEALTH CARE CONSUMERS
CHAMPAIGN COUNTY MENTAL HEALTH BOARD
CHAMPAIGN COUNTY REGIONAL PLANNING COMMISSION
CHAMPAIGN PARK DISTRICT

CHAMPAIGN POLICE DEPARTMENT
CHAMPAIGN-URBANA PUBLIC HEALTH DISTRICT
CHRISTIE CLINIC

CITY OF CHAMPAIGN NEIGHBORHOOD SERVICES

C(ITY OF URBANA

COMMUNITY GARDENS AT LEIRMAN

COURT APPOINTED SPECIAL ADYOCATES FOR CHILDREN
CRIS HEALTHY AGING

CRISIS NURSERY

C-U AT HOME

C-U MASS TRANSIT DISTRICT

CUNNINGHAM CHILDREK'S HOME

DEVELOPMENTAL SERVICES CENTER

FAITH IN ACTION

FAMILY RESILIENCY CENTER

FAMILY SERVICE CENTER

e b el e Ll il e Rt b

GOMMUNITY PARTNERS

WELLS r_AaGo'

At

GREATER COMMUNITY AIDS PROJECT
HABITAT FOR HUMANITY

HEALTHY CHAMPAIGN COUNTY
ILLINOIS DENTAL SOCIETY

LAND OF LINCOLN LEGAL ASSISTANCE

MCKINLEY HEALTH CENTER

MIDWEST CENTER FOR INVESTIGATIVE REPORTING
NATIONAL ALLIANCE ON MENTAL ILLNESS

OSF HEALTHCARE HEART OF MARY MEDICAL CENTER
PARKLAND COLLEGE

PRAIRIE CENTER

PROSPERITY GARDEN

ROSECRANCE

UNITED WAY OF CHAMPAIGN COUNTY

UNIVERSITY OF ILLINOIS COLLEGE OF MEDICINE ,f
UNIVERSITY OF ILLINOIS AT URBANA CHAMJ’A!GN J il
UNIVERSITY OF ILLINOIS EXTENSION-OFFICE ) f
UNIVERSITY OF ILLINOIS_POLICE DEPARIH__;_N{;,;.--{
URBANA ADULT EDUCATION £y
URBANA NEIGHBORHOOD CONNECTIONS(C
URBANA PARK DISTRICT.
URBANA POLICE DIPAR“}HENT
URBANA SCHOOL DISTRICT.

....
_____
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TO ACCESS A COMPLETE COPY OF THE CHAMPAIGN COUNTY COMMUNITY H'E'AL_i'H" _I.HP'R_(')VEM_E.N‘T., ;
PLEASE VISIT ey Rt VR G
WWW.C-UPHD.ORG

FOR ADDITIONAL DATA ABOUT CHAMPAIGN COUNTY, &8
PLEASE VISIT I
WWW.COUNTYHEALTHRANKINGS.ORG v
KTTP://WWW.DPH.ILLINOIS.GOV/DATA-STATISTICS

TO LEARN MORE ABOUT THE MAPP PROCESS,
PLEASE VISIT THE NATIONAL ASSOCIATION OF CITY AND COUNTY HEALTH OFFICIALS (NACCHO) AT
WWW.NACCHO.ORG/TOPICS/INFRASTRUCTURE/MAPP

7% OSF =Carle




DATE:
TO:

FROM

CHAMPAIGN COUNTY
DEVELOPMENTAL

c DISABILITIES BOARD
CHAMPAIGN COUNTY

MENTAL HEALTH BOARD

July 21, 2021 and July 28, 2021
Members, Champaign County Mental Health Board (CCMHB) and
Champaign County Developmental Disabilities Board (CCDDB)

: Lynn Canfield, Executive Director

SUBJECT: CILA Facilities Project Updates

To support Board discussion of possible next steps for the CILA Facilities Project, several
documents are included as attachments to this cover letter. The Boards will have a special
joint meeting on Wednesday, July 28, 2021 at 5:45PM in the Shields-Carter Room (and on

Zoom)
will be

during which they may agree to take action or identify which additional information
helpful prior to decisions.

At June 23 meetings, the Boards approved posting of the following notice for Realtor Bids:

Three

Notification of Bid Process: The Executive Director of the Champaign County
Developmental Disabilities Board and the Champaign County Mental Health Board
is seeking bid proposals from local, licensed realtors who are interested in listing
one of our houses for sale. The proposal should include the realtor’s qualifications
and experience, the realtor's plan to market the property or properties, the realtor’s
commission and any other expenses the Boards would incur regarding the realtor,
and the reaitor's proposed reasonable selling price along with their method of
making such a determination. The Boards shall select the realtor who offers the
best value to the Boards and set the initial asking price. The Boards reserve the
right to reject any and all proposals. Proposals are due to the CCMHB/CCDDB
Director by no later than Friday, July 9 at 4:30PM. Please email lynn@ccmhb.org.

bids were submitted, and appraisals completed for each property. These and other

related materials are attached:

NOO A WN

Appraisal Reports for each property.

Max Mitchell email, realtor bids for each property, supporting materials.

Nick Ward email, realtor bids for each property, supporting materials.

Genia Laslie email, realtor bid.

The current Intergovernmental Agreement between the CCDDB and CCMHB.
Draft budget for maintaining the homes without occupants.

Draft Request for Proposals if a provider of CILA services is to be sought.

B
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APPRAISAL OF REAL PROPERTY

LOCATED AT
3707 Englewood Dr
Champaign, IL 61822
Lot 715 Glenshire Subdivision Number 7 and Replat of Lot 631 of Glenshire Subdivision Number 6

FOR
Lynn Canfield, Executive Director
1776 E. Washington St.
Urbana, IL 61802

AS OF /
0710272021

BY
Paul J. Sailor
Paul J. Sailor
P. O. Box 3002
Champaign, IL §1824-3002
{217) 388-0100
appraisehomes@comcast.net

A R S IR A R PO oy T TRt T B R g D B
e

Form GA2NV LT - "TOTAL" appraisal s



| ara m«:mg fan'n land to the west. The Umversmg of lllinois at Urbana - Chamgalgn main camgus, one of the Iamest emgloyers of the

; indicate a cumnt shona e of roperties I|stad for sa:e Many propertles sell for more than their Inst pnoe

Paul Sailor Real Estate Appraisals Maln Fils Ko. 21051 #3

ISAL SUMMARY REPORT

Flelo: 21051

Gr. Champaign _e!aaz
okl Lesﬂse'ens'mmmmzmw
C 5 - Assessor's Parcel #
: M,rmsn  Spocia Assessmants § gy Bocrawer (i tpkcable). Nm
Currat Ovrrof Recort: andT — Gcowaw | JOwa o7 T [ Ve [[] Manfectaed Housing
[FojcType: [ PUD B ﬁ E Other (descrioe] ] WAS 235 poryssr [ pmoan
Mk irea fame Glenshire Mip Retuwacs: 16580 G Tt 9012.05
8 PIpO38 of P53 MW & 1o Gvelop & plon o Tk (8 efwed). o Ewﬁm‘urm
This port efiact s Yollowing vak0 {f ol CLITaM, 360 comment). 5] Corrent fhe inspecaior Data s e Effeceve Date) mL ]

Appraches deveioped for s aporass ‘Sas Compurison Agproach ] Cod dppwoach [ ] Income Agproack [Ses Reconciaton Comments and Scope of Woek)
(Popeny Rghs fppraa [ eS| Lesdld | ] Lsmadfee [ ] 00w ey R .
U Cliant engaged the appraiser for an appraisal for potential sale price. Intended User of this Appraisal Report is Lynn Canfiedd,

Executive Director, Champaign County Developmental Dizabilities Board, Champaign County Mental Health Board. _J
W Usarts] {by aame or ypai: Client: Lynn Canfield, Exacutive Dlrector

zanfield, Executive Dirsctor Mams 1776 E_Washinglon St. Urbana, IL 61802 _ - )

Paul J. Sailor Mt p O Box 3002, Cham 0, IL 61824-3002
e rban BT En 'GMMI Prassnt Land Use Changein Lant Use
(] Veder 25% Oomupancy PRI gt lmewnt  gp%|{q My

0 raid [X] subia Dﬂm B twner g ${000) sy |24t 5% | et~ [ to Poscess®
Propeny vaives: [ tnoreasing gm [ Cocining B et 4p Lew Multi Unit 51._ =To
Demand/supoly. g Shortage E] hBaiancs  [T] Over Supply B Vacw [0-5%) __I? ] Camm’ 5%
Wargogtme: B9 Undwr3bes. [T 34Mos. [ OverB s [ vaeart >5%) [ 5%
mmmm Description, and mmﬂmmmwmmmmsmma Morth - Coligen Dr., East -

Interstate-57., South - Kirby Ave., West - Staley Rd. The subject neighborhood consists of single farmily dwellings of various description with
few 2-4 & multi-family gwellings, commens areas, ponds and limited business use. More business use to the north of the neighborhood and

&

. | nearby properties in the area.

[ 7% 105 ek goazst
Lorkihg Casstbcaton: SF1 beeosgton:  Single Family Residential
4 Zoung Conghance. [og) Lagdl LegaF nenconfomeng frandlattared) O D Nomnioy
X ira CCAAS appicabla? E Yes [ | Mo E] Unknown Have the documanty baen reviewsd? L] Yo E-N_n Ground Rent (if applicalis) $
| Foohast & Bast s as imgroved: Feiussoc [ ] Ohwus(R®  Highest & Best Use is the present Single Family Residential, Other uses
| would not be permitted by zoning.
| |wusUsasdEfeconbit  * Single Family Residence Uisa as apgraised in s repoct Single Family Residence
. {Sumemary of ighest & Best Use: Highest & Best Use is the current single family residential use. Other uses would not be economically feasible i
Z | nor permitted by zoning.
I'uWuu Prble  Onar Providu/DescAgbon Of-siteIiprovements Trea Pkc Fivan | Twoowh L avel - Slightly above street
Becuioty 0O 200 Amp Pane Sweet Congrete O |s Average
B O Cutfater  Concrete B O s Rectangular ]
E ® 0O Sdwx  Concrate [ O | o To Lot Lines
5 X O | Smetlighs  None O O |[ve [Beneficial / Water e ]
Mgy None .0
1 wsica Lot Comes Lot CidaSac || Gndagound Uildes | ] O (desci)
i FEMA Spac Food Hazard Wea ¥is Ko FEMA Rond fone X FEMA Map 7 17019(:04050 FE_I.ITM [ 10/02/2013

Subject s located in a residential neighborhood. Views are banaficial with a pond to the rear. Site sq. ft. is similar to other

5 '..’-.:,-u.a ] DESCRIWONOF.‘H'IEIWTS TN

T[GenealDsscripien  [Exisvor Descriphon Foundaton Fms LT Fone Fesing
 LET N [ fecont | Foundaton MasonrglAvg |5 ione [pase o ™ ForcadAlr |
[ of Sores 1 Exterior Wals &Brick/A Crand Space Yes — % Firished fud HWatura} Gas |
Typa E Dat D AL D ] Roof Suface Eﬂ!ﬂs“W"!.Aﬂ_. Basament MHone Ceding
Dasign (Styie) Gutters & Dwnspls. Matalifvg surpPume "] Nona Wats Coolng
& Bésting i Proposed ] Und.Cons. | Window Typs Doutile Hunn“u'.mn’mm D None Noted | Feor i Certra) ¥
Actua Aga (¥rs) 24 SomyScraens Yas | Sederment MNone Noted | Outside Enry Ocher Hone
| Emectve Ags (¥rs) 20 . whson  None Noted
Interker Description ‘Appfiances Atde [ Hono [ amenites CarStonage ] oo
Roors CamastWioodLam CariAvg | Refrigesmor D Stairs []| Frepiaceist # 4 Waodstova(s) # 0 | Gy Aol {4 To
Wats Drywall/Avg Rageven (]| Drop Stair Piio  None M 2 Garage
T Wood Painted/Avg | Deosd Ofseme  [Jjosr  wood - B | S
Bath Poor Caramic Ti Dishrwashes [ | Doorway |:| Poreh  Simap B .
Bath Winsct  FiperglassUnitiAvg | Faniosd (] feer CJ)F=r wioed Jowor
Boors PanaliAvg Meowso  [|Hess [Pt None Omwwsy 2 2Lane
washeDeyr  [|Reishe [ B Wfxt Concrete
Finishad area adove gride contains: 7 Rooms 4 Bedmoms 2 Banjy) 4 9G3 Seuare Feel of Riess Living Area Above Grada

[ Aoditonal eatees: Front stoop, wood deck and fenee to rear. Fireplace and cathedral caiiing in livingl room. One bathroom has a large
Sy accas  Bathroom appears i have praviously been attached fo the lamest bedroom.

| shower for easy access. Tha

{Descrios tha condition of e propeny (inchoing physical Aunclonal and extemal csolescence): The subject dwelling appears in aversge overall condition.
The kitchen appears in average condition. Average upkeep and maintenance are noted. No repairs appear necessary at this time. The
appraiser makes no guarantses or warranties as to the mechanical or structural soundness of the proy . The appraisers observation or

inspection should not be confused with a home inspection by a licensed home inspector, which is a much more in-depth inspaction of the

proparty and improvements. The change of floor plan to include an accessible bathroom with common access, not a private bathroom off of

a bedroom, could limited the subject's market appeal,
RESIDENTIAL Form GPRES? - “TOTAL® appraisal so ,Inc. - 1-800-ALAMODE o samodacomvertty Y47
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Champaign County Assessor

S | Tt Por Subect SafTranste Ay of slfrnste istory ndhc any e oot of sl Public records indicate that the subiject
& | Date: 10027/2020 sold 10/27/2020 by Champaign County Mental Health Board to Champaign County Board for Care and
- 1] Treatment of Persons With a Development Disability. There is no sale price listed. No other sales of
Sourcels):  County Assessor __| subject were found in the past 3 years. No other sales of comps were found in the 12 months prior to
| e Prior Subpct SuefTranster the effective dats of appraisal or since.
Daw:
| souweapyy: T
| BALES COMPARISON APPROACH TO YALJE (H devetopsd) [ e Sates Cumparison Agproac was ol deveioped fr 138 zpprasd.
& FEATURE T SUBJECT COMPARABLE SALE # 7 B COMPARABLE SALE # 2 COMPARABLE SALE # 3
. |Memss 3707 Englewood Dr 4107 Crail Rd 3922 Englewood Dr 3906 Glenn Brooke Rd
| Champaign, IL 61822 Champaign, IL 61822 —|Champaign, IL 61822 |Champaign, L 61822
| rosimity o Subjec B 0.38 mites KW .17 miles W . _10.20 miles N ai . E]
| Sale Pris $ 5 s 225 009] is 230,000 3 220,000
| Sate Prica/LA $ . s 135.62 /ak] H 108,18 /st i 11448 10 :
(D Sarcels) In tion |CCAR MLS #11070950 CCAR MLS 810919099 |cCaR MLS #10776598
[Yomiosoral)____ Assensor MLS .,Emmmbmm,.&uessor W%mgtzsemﬁomm
VALVEADJUSTMENTS | DESCRPTRM 1 DESCRIPTION +{yS At | DESCRPTION 1S Ml DESCAPTION +{)$ AdpsL
Sake f Funicng [AmmLth | ArmLth 1 ArmLth
Concassions Nﬂﬂ-!-.-.m — " !:H .cﬁH! !1'% _ | Ma
||| Dt of SaleTeno I _|08721 - 28 Days 10321 - 36 day :
Rights Appeaisad _.‘Fee_‘ Em M _ 1 Fee Simple ]
| Locagon |Average __|Equal | Equal
B 9

u
il

SALES COMPARISON APPROACH

|
|

i

_ 3 2w 2m 2 |
ross Living raa [ 1993 wt 15650 Wt 419000 2,126 ut 4,000 __ 152 wt 0
| B2semnent & Finished 0 i} V] [}
FAoorms Below Grade o [i] ‘o J [ |
Fncionsl sy Adoquate  |Adecuale Adequate : __fﬂﬁ_uate

| | HeatingCookng Forad AittCantal | Foresd AigCentral _____|Forced Ain'Geniral Forced AinCentsal

. | Enenqy Efficiont toms insulation Insutation 1 Insutation
Crmeapd  2-Car At Garege |3-Car At Garage | -5000.3-Car Att Garage | e
PacchiPado/Deck Etoop, Deck Stoop, Patin | 0 Stoop, Deck o
IFirgplace 1 Fireplace 1 Fireplace 1 Fireplace 1 Fireplace

RES 2

et Apestment (ot} | H+ - s000, [+ Pa- [ 5500 H* 1 T 5,000]
Adjoennd Sale Prce | "
of Compurabies S 230000 S 223500 § 225000

.| sublect. All comps sold within the past 12 months. Comparable sales are adjusted for differances between $ubject and comps. Sq, ft
| adiustments $30. per sq. ft, rounded to the nearest $500. Comp 1 is adjusted for its smaller sq. ft. of living area and its arger garage.

{ Comps 2, 3 & 4 View adjustments based on Subiect view of pond to rear, Comps residential views. Comp 2 is adjusted for its additiona} half

¢ | reconciliation of valus, toward the lower of the value ranige, takes into considaration the subject lack of attached bathroom off bedroom

Summary of Sales Comparison Agzroach Extensive research of area sales found these comparable sales to be the most recent & similar to the

bathroom, lamer sq. ft. & lamer garage. No additional adjustments are necessary for Comps 3 & 4. Al adjustments are based on market
research and are within normal modgage underwriting guidelines. Adjusted sales data indicates a subject market value range of $223,500.

to $230,000. The comps included in this a ra|sal re rt are found to be the most similar in terms of Iocation style, age, size, functional

The appraiser has not provided any services in reqard to the subject property within the past three years.

| This appraisal report containg a digital signature which is password protected. This report cannot be altered once the password has been
. | entered. This appraisal report contains origiinal digital photos of the subiect which have not baen re-touched or altered. All com@rable

| sales were viewed by the appraiser from the front street, CCAR MLS Realtor data & photos, public records and aerial ma Com,

' | appraisal form. The term “inspection” or "appraiser inspection’ used in this report js to mean the appraiser made a visual observation of the

- | and assumes the structure(s} and mechanical systems are in normal condition. The appraiser is an Minois Certified Residential Real Estate
| Arpraiser and not a licensed home inspector nor a building cods inspecter or enforcar.

hotos from MLS. The intended user(s) of this appraisal report should be aware that the term “inspection” may be found in this standard

property, aither from the exterior or interior and exterior, The terms must not ke confused with a heme inspection which is a much more
in-depth ins| jon of the various components of the pro and improvements. Unless otherwise noted herein the appraiser considers

| This appraisal report is copyright protected. Capyright law prohibits repreduction or use of all or any part of this report for any purpose, client

and/or user other than those identified herein. Copyright 2021
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[ | PROJEGT INFORMATION FOR PUDS [ applicable) 7 You Kutect Bt of 4 FRed Ul Soveiopmen, _ _
Legal Nama of Project T
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2| _ § .
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Provida adequazs WTormaion 1or npcrion of 18 foliowrg Co%t fyarss 4 CHQUETONS.

. Support for e opiion of e vaue (summary of comparable and saes or o methods fir estatng s vaie) e T ]
Fa A
B
'.; -
[T FEPRCOUCTON OR | N COST MEW OPNONOF BTTVALGE ... =
. [Sourca o comt atx ET INELLHG QR @t -3
Quabty ratg from cost service: Eioctive dats of cost data: T uRa@s =t
Comments on Cost Approach {ross iving e cakcuizions, daprecizhon, ot AR @3 =
I The Cost Approach is considered but not found to be applicable for the | Sk @4 o ® .
§ subject older dwelling. This information is not pertinent to buyers. @S = o
=4
| o C Gwgaten CTY-T! o0 =g ]
3 E {Tete Estraate of Cost-New o i
4 fes — Pysed [Recded Band 7]
g T g {Depracizzon =5 3
2 jﬂqﬂ:u:m CGost of improvermen's - =3 1
i = [hs s Valua of Sta Improvemants TR T S
it - | -
= E =3
" | Extiared Remaning Ecenamic L {1 aquired): Years UDICATED VALUE BY GOST APPROAGH e poee A, LGRRIY
[ [ THCOME APPROAGH T0 VALUE (f developed) T o Tomp Rpereach was hot Gevaopod Tl 143 appiasal
Exirurtod Wonty Markat Rart § ¥ Grosa Rent Muttphie =8 ckcatad Yl by oo o Approachs
for ek AN “The predominance of owner occuped properties fn the sublsct nafghborhend ==

and privately rented properties makes rental data scarce and the incoms approach less applicable.

Finad Reconcifation All approaches to value are considened in this assignment. The Sales Caomparison Approach gives the best estimate of

value for this progerty. The Cost Approach, bacause of difficulty in estimating depreciation, is not considered dependable. The Income
Approach ig not reliable due to the predominance of ewner occupied properties in the area and corresponding lack of market rental data.
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of Ws report Ix & 224,000 st 07/0212021 , which s the effective daie of this appraisal
# [Indkatsd above, this Cpinlon of Yo B eubject o Hypotheficsl Condiions andjor Extreordinary Assumptions inciuded I this  report Ses  atteched  addends,
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B ] soope of Work L7 Limiging Cond /Cenifications L Namative Addendum (. Protograph Addenda [ Sketch Adderdum
E| L maprotenta (N Adgidonal Sales L Cost Adderdum L Flood Addendum ( Manuf. Houss Addendum
o thpteta Contions (3 By Assgtons [ - C
A e e Lynn Canfield, Executive Director
E-ak Miss 1775 E. Washington St., Urbana, IL 61802 o
S ] SUPERVISORY APPRAISER (f required)
or CO-APPRAISER if appicable}
g; | Supennasry o
§ Eﬁopmser Mamy: Cor ARSI S Nami
& | Compary. Company.
D | phons (217} 398-0100 Fax Phone Fax.
EMat  appraisehomes@comcast.net s
Datm of Raport (Signatre): 07/12/2021 Dz of Repart (Sxnatrs);
Lseerss or Cortificaton #: 556.002138 S ) Licensa of Carkificaton #: B o Stzx:
Designatonc Dasignaten &
| Extirition Date of License or Ceriicaterr 09/30/2021 Siirztan Dae < License ot oaricien: o
A ingpecion of Subject Interfor & Exterior : Extaricr Cuiy E Hone Luspecion of Subject J Imesicr & Exterior T Bxaror Doy .:I Nong:
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Subject Photo Page

| Borrower None

Popety AGNeSS 3707 Englewood Dr

ay - Champaign : Comy Champaign Sae Zplode 1522
Lender/Client Lyon Canfield, Executive Director

Subject Front
3707 Englewood Dr

Sales Price
Gross Living Area 1,993
Total Rooms 7

Total Bedrooms 4
Total Bathrooms 2

Location Average

View Beneficial / Water
Site B,242 sf

Quality Average

Age 24

e - 3 ESTES PSSR PEmge ey AR TnRT Oy

Subject Rear

Subject Street
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Photograph Addendum

Borower None

Pupssty Mdtess 3707 Englewood Dr

Cay Charpaign Gy Champaign el | TpGods 51822
Lender/Client Lynn Canfield, Executive Director

Living Room Kitchen

Utility Garage

View of Pond to Rear

A pla
Sarial¥ C54D55D7
|I|E asign.atamoda.comiverify
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Gomparable Photo Page

Borrower None

Proparty Agdress 3707 Englewood Dr

Gy Champaign ) tuel Champaign Sme | Dpiode  §1822
Lender/Clignt Lynn Canfield. Executive Diractor

Comparable 1

4107 Crait Rd

Prow. to Subject 0.38 miles NW
Sales Prce 225,000
Grosslaeng Area 1,659

Totz! Rooms 7

Total Bedrooms 3
Total Bathrooms 2

Locatien Equal

View Beneficial / Water
Site 9,885 sf

CQuality Average

Age 21

Comparable 2
3422 Englewood Dr
Prox, to Subject 0.17 miles W

Sales Price 230,000
Gross Living Area 2,126
Total Rooms 7

Total Bedrooms 3
Total Bathrooms 2-1/2

Location Equal

View Neutral, Residential
Site 8,000 sf

Quality Average

hge 23

Gomparable 3
3806 Glenn Brooke Rd
Prox. o Subject 0.20 miles NW

Sales Price 220,000
Gross Living Area 1,922
Totzl Rooms 7

Total Bedrooms 4
Total Bathrooms. 2

Location Equal

View Neutral,Residential
Site 10,880 sf

Cuality Average

Age 22

/-—(/-X-q-
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Comparable Photo Page

Borrower None

Froparty Addrass 3707 Englewood Dr

oy : Champaign ) Couty  Champaign Sme L ZpCods 51822 .
Lender/Client Lynn Canfield, Executive Director

Comparable 4

4102 Englewocd Dr

Prax. 1o Subject 0.27 miles W
Sak Price 224,000
Grogs Living Area 2,088

Total Rooms 8

Total Bedrooms 3

Tot! Bathrooms 2

Lacation Average

View Neutral/Residential
Siie 8,100 sf
(loality Average

Age 30

Comparahie 5

Prox. to Subject
Sale Price
Gross Living Area
Total Rooms
Total Bedrooms
Totat Bathrooms
Locaon

View

Site

Quality

Age

Comparable 6

Prox. to Subject
Sale Price
Gross Living Area
Total Rooms
Total Bedroms
Total Bathrooms
Locaton

View

Site

Quality

Age

/.‘4/4-5’-4-\
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Building Sketch

Main

. 21051 1 Pa 110615

| Bomgwer None
Fropeny Addiess 3707 Englewood Dr
Gy Champaign tomy  Champaign Su Iplofe  gygp2
Lender/Client Lynn Canfield, Executive Director
N
v
Wood Deck
PP
475/ \& 46.5"
Nook
Bath
Bedroom
Living
"
Bath Kitchen =
g Bedroom
Bedroom
Fover \tility Laundry
IS 27.25'
Bedroom
14.5'
®Q
En R
ot 2 Car Attached o
" o~ =
16
22.25
Not to Scale
TOTAL Skatch by 8 ts mods, inc Arsa Calculations Sumﬂarv
Living Area Calculation Detalls

First Floor

Total Living Area (Rounded):
Non-living Area
Wood Deck

2 Car Attached

19925 5q ft

1993 8q ft

384591t

500.563 Sq it

0Sx15%x2= 15
05x2x15= 15
35x2 = 7
WPx2225 = B175
3.5 x 34 = 1037
Bx16 = 128

12x15 = 192
4 x8 = 192

2225 % 22.5 = 500.62
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Plat Map
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Location Map

Borower None
Propey Address 3707 Englewood Dr
Gity Champaign Cory  Champaign e IpCote  g1822

LenderfClient Lynn Canfield, Executive Director
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be  obtained  before 8 aprisd  can be  conveysd by  amyone 10 the  pubfic  Ovough  advemsing,  pebic  celations, aews. sds.  or  othe medid

16 The apeaiser is net an wmployss of e company o indofdualsy orceing Ovs reporl and  compeasanon s  not CORNGENt upon The reporng ©of A predeermined
vates of direcion of wvaue of upen v TR of  evel resatng fom  the  aadys's,  opions, conclusions, of e usa of s repoil This  assignment s nof
bsad on a taquired minmum, specific valuaton. or 1 approval of 2joan.
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6. My sngagement o Mis  assignment  way Aol coRlgenl wpon  developng  Of  fepoing  predaammined  resuls
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G AL MOdE COMYEIy SenatCHID5507
ADDRESS OF PROPEATY ANALYZED: 3707 Englewood Dr, Chempaign, IL 61822

SUPERVISORY or CO-APPRAISER {if applicable):

T e B

Nane  payl 3. Sdiior /4 Ham
Tite: - Tite; ] __
Stale Carficaion #: 556.002138 St Cerffication #-
or Stals Licensa #: o1 Stats ticease # - _
Swe gL Bxpication Bats of Ceridcation or License 09/30/2021 State: Expration Dae of Certification of Licensa:
Date Sined: 07/12/2021 Daw Signed.
(] 04[] Dkt espect Prapeny
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LOCATED AT
3506 Royal Oak Ct
Champaign, IL 61822

Lot 321 Minor Lake West Number 3 Subdivision Replat of Lot 228 of Minor Lake West Number 2 Sub

FOR

Lynn Canfield, Executive Director

1776 E. Washington St.
Urbana, IL 61802

AS OF
07/02/2021

BY
Paul J. Sailor
Paul J. Sailor
P. 0. Box 3002
Champaign, IL 61824-3002
(217) 398-0100

appraisehomes@comcast.net
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Payl Sailor Real Estate Appraisals Main Fig No. 2105 #3015

BESIDENTIAL APPRAISAL SUMMARY REPORT _ ww: 2105

¥ 3506 Royal Qak Ct S Champaign Suaw || Ip Code. 61822
mw. Champaign LegtiDesriptonr_ § ot 321 Minor Lake West Number 3 Subdivision Replat of Lot 228 of Minior

E Lake Wast Number 2 Sub ! Assassor's Parcel #: 03-20-21-204-038
ToYar 2020 RE Toms: § 0 Special Assessments: § g Baeronwer {# applicabla). None

g | Coment Quwnr of Recort: Champaign County Board for Care and Treatment Oecupat [ ] Ownes (] Venam D Vacart [ [} Marudacared ousing

| Project Typa: DPUO D“ i |:| DM(M' HILS ¢ Dpﬂ'yﬂt D par mondh

o L Minor Lake Map Reteenca: 16590) LTkt 0012.06

" | 'The purpose of his aporaisal s Lo develop an opinion of: gmvm(um.a meﬁW(MM|

| This repost redflects the folowing vaus (if not Cuant, sae conmments); E Current (the Inspecion Date i3 e Efectve Date) E] Reospactive D Prospective

Approaches deveioped Bor i3 ippriisa gsuc«wwm Dcasxﬁwmdi Dmmnpmaca (08 Raconcizton Comments and Scopa of Work)

Proparty Rights Appraised: [ Foe Simpie [ Leasaboid [ Leased oo [ Oenes (describa)

ASSIGNMENT

imaidlss: - Client engaged the appraiser for an appraisal for potential sale price. Intended User of this Appraisal Report is Lynn Canfield
Executive Director, Champaign County Developmental Disabiliies Board, Champaign County Mental Health Board.

Intangied Usar{s) {by name of type): Client: Lynn Canfield, Executive Director CCODB, CCMHB
Gt Lynn Canfield, Executive Director Maws 1776 E. Washington St., Urbana, IL §1802
Apprasser Paul J. Sailor Ades. p O Box 3002, Champaign, IL 61824-3002
" [ Cocaton: 3 b L] owowtan || Fua Predominint Gne-Unit Housing Presant Land Uise ChangeIn Land Use
| Buteg: Over 75% s [ wenrzss Occupancy PRCE AGE | One-it 50 % | (<) Het sty
Growth rats; Dﬂapuﬂ ESH:M DSIW Dnmu 90 ${000) sy 24 U 1% Dlﬂm\" D In Process *
Propery vausy: (<) Wersasing () stade D Decining B w4 126 Low  ag  [Masum FEIRALS
Demand/supply: Shortage D inBaance [T Cver Supply Vacart (0-5%) 450 Heh  gg  [Comm 2%
Wugsog bme: ) Unde3Mos, ] 24Mes. [ OuerbMos | (] Vacani(>5%) 250 P9 40 Jome &%

Market Noa Boundasies, Dascription, and Market Conditions [nckuding support for the above characteristics and trands]: North - Kirby Ave., East - Duncan canRd.,

South - Windsor Rd., West - Interstate-57. The subject neighborhood consists of single family dwellings of various description with few 2-4 &
multi-family dwellings, commons areas, ponds and limited agriculture use. More business use to the south part of the neighborhood in the
Duncan Rd. & Windsor Rd. area. The University of lllinois at Urbana - Champaign matn campus, one of the largest employers of the area_is
located within approximately 4 miles to the east. The market area vaiues appear stable to increasing. Supply & demand appear to indicats a
current shortage of propertiss listed for sale. Many properties sell for more than their list price.

Uimensions:  §0.99° x 32.01" x 150" x 80° x 152.30' Sita Arzx 12,602 sf
Zoning Classificaton: R1 Descripfon:  Single Family Residential

Zoning Compance: Legd  [7] teqal ncconloming [grandiathered] [ %d  [] Nowring
Are CCARS applicable? Dgves [Jh Dlhlmm Have tha cocuments besn reviewsd” D\‘as Nn Ground Rent {if appicabla) s i

TEghest & Best Usa as improved; Prasent use, or [T Ot use fexplainy Highest & Best Use is the present Single Family Residential. Other uses
would not be permitted by zoning.

Actual lise 23 of Efactive Daty: Single Family Residenca st 25 apprased = his report Single Family Residence
Surnmary of ighest & Best Use: Highest & Best Use is the current single famity residential use. Other uses would not be economically feasible

nor permitted by zoning.

Utilltes Pubic O Provi ¥ Of-4lte I Type Putda  Prvats | Topography Level - Slightly above street
Blactrciyy B [ 200Amp Panel Svest Concrete BY [ s Average
u Gas MK O Gutvtr  Concrete B O s Slightly Ireguar
& | Wt X O Sitewak Concrete B [0 | To Lot Lines
swiyswr ] [ Sestlgns  None 0 0O (vew Neutral, Residential
Somswr K [ rad None |
Other sits slamants [} e Lot [ ] Comer Lot CudeSac [ ] Underground Ynides { ] Gaher fdescribe}
FEMA Spec'l Flood Hazard Nea [] Yes E No  FEMA Bood Zons X FEMAM® ¢ 17019004060 FEMA Map Daze 10/02/2013
Sita Comments: Subject is located in a residential neighborhood. Views are neutral residential. Site sg. ft. is similar to other nearby properties
in the area.
‘General Description | Exterior Daserigion Foundation Basersenl [T Feore Heating
# of Urits 1 ] Aertnit | Foundaion Masonry/Avg  [5 None AeaSaft g Tyee Forced Air
# of Stories 1 Basiod Wats Vinyl Siding/Avg | %o Spce  yes % Finished fud Natural Gas
Too OGom {Ja []  |Roorsutace Comp Shinglafavg |B5emet  None |Ceig
besign {Stl))  Ranch SutersdOnasps.  MstaliAvg SumpPuns (] None Wity Coolng
Bising [T Froposad 7] bnd Cons. | Windew Type Double HungfAvg| 935 [T None Noted | e Gl Yes
Actud Ko (¥rs. 24 StoimyStrests Yes Seemet  None Noted | Ouiside Eavy i=r  None
Effeckve Aga [¥rs.} 20 it Mopg Noted
E terios Description AppFances Aitic E]Pim Aty Car Storage (NEED
2 | Fnors Wogd Lam.ResiliAvy Aedrigergior ) suais Oferetacen ¢ 4 Woodsioveisy @ Guags  Wolews | 4 T
g Wals DrywaliiAvgy RaggOen  [Cjfbopser  [T[Piio  Goncrete imd 2 Garage
TrimyFnish Wood Stained/Avg | Meposd Same ([0t Nong Opn
2 | Ban Roct Resilient Tile/Avg___| Diswashy Boonery (Pt Stoop e
& [BamWaascol  EinemiasslinivAvg | FavHood [ Freer Ojfe=s  wood Capot
& | Deors Flush/Avg Microwar [f#e=t [JPod  None Divessy 2 2 |ang
E WasheDoywr [T Fwshed [ Suixe Concrete
Finished area shove grada contns: g Rooms 4  Bedrooms a3 Bahis) 2 182 Squire Fest of Groas Living Area Abov Grads
5 Addibonal tszures Front stoop, concrate patio & wood fence 1o rear. One bedroom has attached full bathroorm and walk-in closet
Desceiba the condifon of e propety fchudieg physicd, functonal and extamat sbsolescence] The subject dwelling appears in average overall condition.

The kitchen appears in average condition _Average upkeep and maintenance are noted. Walls have been patched and not painted. No
other repairs a; r necessary at this time. The appraiser makes no guarantees or warmranties as to the mechanical or structural soundness

of the property. The appraisers observation or inspection should net be confused with & home ingpection by a licensed home inspector,

which is a much more in-depth inspection of the pro and improvements.

At f s,
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BESIDENTIAL APPRAISAL SUMMARY REPORT __ mw: 2105
! raseaeh Eaﬂ

x i ot réweaal asty pricr saies or ransters of ha subject property Jor Uee Threa years. priof to (e aecive dath of this prasd.
baaswesh  Champaign County Assessor
Tt Prioe Subjuct SaaTranster Anafysis of salwransler history and/or any curent agresment of salgfisting: Public records indicate that the subject
Date: 1042772020 Sold 10/27/2020 by Champaign County Mental Health Board to Champaign County Board for Care and
Price: 0 Treatment of Persons With a Development Disability. There is no sale price listed. No other sales of
Sources:  County A i sublect ware found in the past 3 years. No other sales of comps were found In the 12 months prior 1o
2nd Prior Subct SaafTranst the effactive date of appraisal or since.

Dzx
Prics;
Sourcefs):
SALES COMPARIBON APPROACH T0 VALLE {if devalopsd) T] The Sales Compatison Approach was nol Geveioped 1or 07 pprasal,
; FEATURE i SUBJECT CONPARABLE SALE # 1 COMPARABLE SALE # 2 COMPARABLE FALE # 3
“{Mnss 3508 Royal Oak Ct 3507 Royal Oak Ct 3003 Valleybrook Dr 3508 Roxford Dr
Champaign_IL 61822 Champaign, IL 61822 Champaign IL 61822 Champaign, It 61822
Proximity @ Subject 0.03 miles SW 0.75 miles SE 0.08 miles NE
§| Sala Prica $ s 260,000 ¢ 257,000 b4 255,000
Sile PicwGLA $ MRS 117.75 MmN $  116.29 Mt $ 98 27 Mt
Dana Saurcefs) Interior gbservation ICCAR MLS #11000545 CCAR MLS #11002172 CCAR MLS #10944956
+ | verificzion Saurce(s) Assessor, MLS Exterior Observations, Assessor |Exterior Qbservations, Assessor_|Exterior Observations, Assessor
VALUE ADJUSTMENTS DESCRFTION DESCRIPTION +(] S Adiust. DESCRETION +i-4 5 Adpst DESCRPTION +[) § AdpisL

Sales.or Finascing Armith ArmLth ArmLth
| Comcassions Closing Cosgtssi.000. -10,0001None None
Oata of SawTime 05/21 - 11 days 04/21 - 8 days 03/21 - 36 days
. { Rigis Ropraised Fee Simple Fee Simple Fee Simple Fee Simple
k] Locaton Average Avarage Average Average

o ks 12,602 sf 16,732 sf 013,136 sf 0[10,350 sf 0
el View Neutral Residential |Neulral Residential Neutral,Residential Neutral, Residential
| Design {Syte) Ranch Colonial 0|Ranch Colonial [i]
Quatty of Consucion Average Average Average Avemage
A 24 19 0f47 +5,000|25 0
Conaion Average Average Average Average
| Aboves Grade | T | Bams | Bees | Vow | Bomas | gams Tou | Bams | Bt Tow | bams | B
Room Gount 8 4 3 8 4 2142 +2 500 8 4 2-1/2 +2,500] 9 5 2-1/2 +2,500

Gross Living Acea 2,182 =t 2208 %t 0 2,210 %t 0 2,595 Wk -12,500
Basement & Fnished 0 o 0 0
Rooms Bekaw Grada i] 0 0 0
| Fuconal Lty |Adequate Adequate Adequate Adequate
HewtingCoolig Forced AirfCeantral Foread Air/Central Forced AitiCentral Forced AirCentral
Energy Effcien fems Insulation Insulation Insulation Insulation
GaragaTapon 2-Car Att Garage |2-Car At Garage 2-Car Att. Garage 2-Car Att. Garage
Porch/Paia/fieck IStoop, Patio Poreh, Dack Porch, Patio Stoop, Patio
Freplace |None None 1 Fireplace -1,500|None

i

TRANSFER HISTORY.

GE

(=

Net Adpstar (Tota) [N B B 7500l B+ - ¢ sooe] [J+ (- |8 -10,000
Adustad Sale Price
of Comparables $ 252 500 5 263,000 $ 245,000
Sumemary of Sales Compuison Apoach Extensive research of area sales found these comparable sales to be the most recent & similar to the
sublect. All comps sold within the past @ meonths. Comparable sales are adjusted for differences between subiect and comps. Saq. fL
adjustments $30. per sq. ft., rounded ta the nearest $500. Comp 1 Concessions adjustment based on Seller paid Buyer closing costs. Room

adjustment based on Subject three full bathrooms, Comp two full & one half bathroomi. Comp 2 Age adjustment based on nomal wear &
tear, Room adjustment based on Comp two full & one half bathroom. Comp Room adjustment based on Subject three full bathrooms, Comp

two full & ong half bathroom._Comp 4 Age adjustment based on normal wear & tear, Rcom adjustment based on Subject three full
bathrooms, Comp two full bathrooms. No recent comps were found with three full bathrooms. Al adiugtments are based on market research
and are within nommal morigage underwriting guidelines. Adjusted sales data indicates a subject market value range of $243,500. to

263,000. The comps included in this appraisal raport are found to be the most similar in terms of location, style. age, size, functional utili
and market appeal. Realior comments and interior photos indicate similar condition for the subject and all comps. The comps induded in
this appraisal report are found to be the most similar properties, sold recently in the subject market area and the best available.

The appraiser has not provided any services in regard to the subject property within the past three years,

* | This appraisal report contains a digital signature which is password protected. This report cannct be altared once the password has been
entered. This appraisal report contains original digital photos of the subject, which have not been re-touched or altered. Al comparable
sales were viewed by the appraiser from the front street, CCAR MLS Realtor data & photos, public records and aerial mapping. Com

photos from MLS. The intended user(s) of this appraisal report shoild be aware that the term “inspection™ may be found in this standard
- { appraisal form. The term “inspection” or “appraiser inspection’ used in this report is to mean the appraiser made a visual observation of the
property, either from the extarier or interior and extarior._The terms must not be confused with a home inspection which is a8 much more
in-depth inspaction of the various components of the property and improvements. Unless otherwise noted herein the appraiser considers,
and assumes the structure(s) and mechanical systems are in normal condition. The appraiser s an lincis Certified Residential Real Estate
Appraiser and not a licensed home inspector nor a building code inspector or enforcer.

“SALES COMPARISON AFPROACH

. | This appraisal report is copyright protected. Cooyright law prohibits repraduction or use of all or any part of this re vt for any purpose, client
andfor user other than those identified herein. Copyright 2021

L Indicated Value by Sales Comperison Approsch §
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RESIDENTIAL APPRAISAL SUMMARY REPORT _sw 210
AR NAISAL S

T

[ | COST APPRGAGH T0 VALUE (¥ drviped) "] Tha Coml Approach was a0l deveioped for 355 appraisal
f Provide 206quEEN EForTation KO g aon Of 8 Fobowng cost igires #nd CAImATROnS,
ﬁ Support for the opinion of sita valos (samamary of comparibis faod sales of o iethods for estmatng site vakze):
3 — ” i
?- i S
% ESTMNTED REPROTUCTION OR | REPLACENENT 0037 oW [PRoNoFsmEvAE ... =5
%‘ Source of cont datx OWELLING %@t =3
5 | Cuty g o o e Effectvo 02ia of cost calr- QL@ =
Comments on Cost ApIOacth (gruss Ping area caloulgions, depeacizbos, oic | RE@S =3
E The Cost Approach is considered but not found to be applicable for the Qft@s Lo =t
g subject older dwelling, This information is not pertinent to buyers SR@S =
=3
-1 GarsgaCangent Hr@s =3
i Total Estmate of Cost-Naw . =%
# T Pysed hetrd oo
B j e Depreclaton =3 }
oy Deprocized Cost of inroverneets u
hew Ve ol S bpeveres =3
=5
=3
Estiriatad Rernaing Economic Lite §f requiredy: AQ Years |INDICATED VALUE BY COBT APPROACH M.
| OCOME APPAGAGH T0 VALUE (i developed) T, Tho Foome Appraach was 15: Gevlopd e D ool
Extinad Monhy Warka Ret § X Gross Rem Mutipéer -% Indicatad Yakos by Income Approach
Sunmary of come Aporoach fehuing suppon for markst et and GRU: The predominance of owner occupled properties in the subject nelghborhood

and privately rented properties makes rental data scarce and the income approach less applicable

[ PROJECT IFORMATION FOR PUDS (1 appicable} " Tha Sccfect s partol a Flanrad U Deveaprrasn
| Lega! Mama of Projact
11| Describe common sesnents and racrestonal clies
3 _ .
7~ { indicated Valon by: Saies Comparizon Approzoh § Cost Approsch (il drveloged] S Tnooms Approach ( developed) 5

Finaf Racorcaion All approaches to value are considered in this assignment. The Sales Comparison Approach gives the bast estimate of

value for this property. The Cost Approach, bacause of difficulty in estimating depreciation, |s not considered dependable. The Income

| Approach is not reliable due to the predominance of owner occupied properties in the area and coresponding lack of market rental dats,

RECONCILIATION

Tos wpaisl 8 mads [5] MasisT, [} sbiet ® compiwln [ pms e Specihcnions on b bass O 4 Hypofielcd  Corcdor a6 impovenenS  have  boen
completed, Du.bfln 0 e folowing reoat o atezions on e bass of A HypeTerty Concibon A te mpam of 2tmrxions have besn wmm.D-m B
the lakowing reguied Wspecion based oa e Baaordngy ATt Mt e comdiin o caficecy dees ner fegeie  ahwaon  of  repEr

B Ths rpot ks a0 ubject W oher Hypchefed Cowidos o Edandicay  Asmmpdons a5 fpecied i he  atached  adderda

Mmmmdwdmmm.-mum.mwdwmsumuAmmmmmm
mwsmum.m(mosirienoihnmvuu(umwmmw).-mmmaumwmmumm
of Be mport In § 250,000 ok 07/02/2021 , Which 3 the sflsctive date of s sppraisal
M indieated ubove, ihis Opilon of Value s subect o Kypothetical Condins andfor Extraordinary Assumplions Included In this mport  Ses  atisched  sddends,

Amaﬂmmﬂmcmm‘m:mmﬁ pages, Incdng  edubis which aa comsidmed a1 wmiagrd pat of T repot  Ths  appriisdl repol may not be
prepwly  undersiood  without  refrencs  to the  Inlomadon  contaiad I h ocompies  mest

g Amached Bxhibity:

8| O scope of Work C5) Limiting Gond /Certficaions ~ L__ Narraive Aadendum . Phalagraph Addenda " Sketch Addendum

é Map Addenda ] Additional Sates 1 Cost Addendum = Fiood Augendum T Manut. House Addendum
=1 ] Hypothetical Condiions Extraordinary Assumptions C &

| - | Cham Comact Gl e Lynn Canfield, Executive Director

e Adrass: 1776 E. Washington St.,, Urbana, IL 61802

" BIGNATURES

[APPRAISER

anat X-——&-\ I
Apprasar Neme: Paul J. S46r G-Apprzsac Name:
Fix

SUPERVISORY APPRAISER (if requined)
ar CO-APPRAISER (i applicable)

Curpany.
Pnong: Fac

Company.  Paul J. Saitor
Facne  (247) 398-0100

[EBRESIDENTIAL o conese. morai- st s oy s e

o |E¥2  appraisehomes@comeast net E-ad: : R
A Daa of Raport (Signatin): 0771212021 Date of Faport (Signames):
- I Licansa or Cartification #: 556.002138 x| Lictnss o Certlicaion #: ) S _

Designation: Cesignaton,
Expiration Date of Liconss of Cerffacaton: 09/30/2021 . Exgiraton Dt of License or Certification:
Tspacion of Sublact Itarior & Extevior | xtertor Onty [ Mene |'nsgectionof Subjet T Itertor & Bcastor [ Exterior Galy D Hons
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# 8of

ADDITIONAL COMPARABLE SALES . FeMes 21057
" FEATURE SUBECT COMPARABLESALE# 4 COMPARABLESALE# 5 COWENDELESAES g ]
- |Mdess 3506 Royal Oak Ct 1809 Bridgestone Dr
'I.E: Champaign, IL 61822 ‘|Champaign, IL 61822
| | Predmity 0 Susbject hdil ~10.15 miles E
S 1 i ] 227,500 § 3
N T 3 Ml 11824 ML Is 15l i fan
| [Data Souccely Interior observation [CCAR MLS #10851218
| g Yenicaton Sourcals) |Assessor, ML [Exterior Observations, Assessor
o[ VALUEADWSTMENTS | DESCRIPTION DESCRIPTION +1 S AgusL DESCRPTION +18 Adjst DESCRETION +()§ AdpsL
1 Sales or Financing ArmLth
. ] Cancassions None
| Dt of Sayfime 10/20 - 17 days
- | ishts Appraised IFee Simple Fee Simple
Lecatlon [Average Average
e 12,602 sf 11,861 of 0
| View Neutral Residential |Neutral,Residential
- | Design (Syfe) Ranch Ranch
| Qatty of Constucton Average Average
e 124 44 +5,000
| Corvn Average Average
| Azove Grads Tow | Bams | Behs | Totad | Boms | Bams Tow | Bdms |  Buhs Toi | Bams{ Bou
Room Count 8 4 3 7 3 2 +5,000
1| Srass Living Area 2,182 %t 1,924 st +7,500 i at
') Basemert & Frishad 0 0
| Rooms Blow Siate 0 0
| Pcsctonal iy Adequats Adequate
| HeznyCackng | Forced AivCantral _ |Forced AinCentrai
| Ereay Effcent tams Insylation Insulation
|| GarsgelCapont 2-Car Att. Garage |2-Car At Garage
PorthPri/Deck | Staop, Patio Stoop. Deck Patio %
* |Fireptace None 1 Fireplace -1,500
z t
gnmuim(rom M+ -5 160000 [+ 0- s O+ O Is
Afissiad Sza Pice
E of Comparadies H 243 500 H $
§ Summary of Salas Compasison Apcaach See comments on previous pages.
=
§
&
3 Conyrigits 2007 by 4 a mod, 3 F /'"(/"Lh (88 (xR e G,
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Subject Photo Page

Page #7ol1

Bomgwer None

Property Mdiess 3506 Royal Oak Ct

Gty ‘Champaign tonty Champaign S |, GoCodr  g1g22
Lender/Client Lynn Canfield, Executive Director

Subject Front
3506 Royal Oak Ct

Sales Price
Gross Living Ares 2,182
Tolal Rooms -]

Total Bedrooms 4
Total Bathrooms 3

Location Average

View Neutral Residential
Site 12,602 sf

Quality Average

Age 24

Subject Rear

Subject Street

ey .

Farm PICPOCSR - “TOTAL” appraisal seftwarz by alam i amode.c
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Photograph Addendum

Main Fils No. 21052 #

Borrower Nane

Prpety MA®ss 3506 Royal Oak Ct

Gy Champaign _~ Susy  Champaign Stae plote  g1822
Lender/Client Lynn Canfield, Executive Director

Living Room

Bedroom 1

Kitchen

Bathroom 3

Laundry Garage
Foum B8 - “TOTAL' espressal sofraars By 22 e, e, - 14

/-—(/.-8-—4—-

Serial DBF25302
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Main Fils No. 21052 | Page #

Comparable Photo Page

Borrower None

Propacyy Address 3506 Royal Oak Ct

Gy " ___Champaign i oty Champaign S ) Iplole  G1822
Lender/Cient _Lynn Canfield, Executive Dicector

Comparahle 1
3507 Royal Qak Ct
Prox. 1o Subject 0.03 miles SW

Sales Price 260,000
Grmoss Living Area 2,208
Total Rooms 8

Total Bedrooms 4
Total Bathrooms 2112

Location Average

View Neutral Residantial
Site 16,732 sf

Quality Average

Age 19

Comparable 2

3003 Valeybrook Dr

Prox. o Subject 0.75 miles SE
Sales Price 257,000

Gross Living Area 2,210

Total Rooms 8

Total Bedrooms 4

Total Bathrooms 2-12

Location Average

View Neutral, Resicential
Site 13 136 sf
Quality Average

Age 47

Comparable 3

3506 Roxford Dr

Prox. to Subject 0.08 miles NE
Sales Price 255,000

Gross Living Area 2,595

Total Rooms 9

Total Bedrooms 5
Total Bathrooms 2172

Location Average

View Neutral,Residential
Site 10,350 sf

Cuality Average

Age 25

Serial¥ DEF21302

Form PICPULCR - “TOTAL egoraleal softa wa la asign.alamods.comvarity
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Comparahble Photo Page

Borrower None

Property Address 3506 Royal Oak Ct

oy Champaign oy Champaign Swe | Tploe 61822
Lender/Cliet Lynn Canfield, Execulive Director

Comparable 4
1809 Bridgestona Dr
Prox. to Subject 0.15 miles E

Sals Price 227,500

Gross Living Area 1,924

Total Rooms 7

Total Bedrmoms 3

Total Bathrpoms 2

Location Average

View Neutral,Residential
Site 11,861 sf

Cualiy Average

Age 44

Comparable 5

Prox to Subject
Sale Price
Gross Livin Area
Total Rooms
Total Bedrooms
Total Bathrooms
Location

View

Site

Quality

Age

Comparahle 6

Prox. to Subject
Sale Price
Gross Living Area
Total Rooms
Total Bedrooms
Tatal Bathrooins
Location

View

Site

Quality

Age

Serlald DBF21302

Form PICPIXCR - *TOTAL" appraisal software by 2 la asign.alamoda.comverify




Main Fie Mo 21052 | P. #11
Building Sketch
Borrower None
Propeny Addisss 3506 Royal Oak Ct
Gy Champaign ’ Gunly Champaign Sar || bpood " §1822
Lendes/Client Lynn Canfieid, Executive Director
= e - .—m
A
N
Concrete Patio
60.5'
Bedroom
- Kitchen Bedroom Bedroom
r
N
Living Bath
Bath Laundry
Bath o
X
v
20.25' .
Utility,
N Dining Family Bedroom
s 1
ﬂl 2 Car Attached ': Foyer
R
12 23,25
20.5
Not to Scale
TOTAL Sketch by 2'lx mode, i Ared Colculations Summary
P T L =
Living Area Calcutation Detafls
First Roor 21817550 2475 % 20,25 = 501.19
40.25 x 38.25 = 153956
4% 23,25 = 93
12x4 = 48
Total Uiving Area (Rounded): 2182 5q
! Non-living Area
Concrete Patio 195 55 &t 14 x 14 - 196
2 Car Attached WA 19.5 x 20.25 = 394.88
05x195x 025 = 244

/—-(/..&-ln
Seral¥ DBF21302
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Plat Map
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Lacation Map

Barrowes None
Py Adcisss 3506 Roval Oak Ct
Coy Champaign Sy Grampaign S Dplods 51822

Lendar/Client Lynn Canfieid, Executive Director

e =T
=CMPARABLE Ho. 3
3308 Roxfocd 02
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COMPARABLE H, 1
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Flade 21052
DEANTIGN  QF  MARKET  YALUE: The mest prohasle  prce wmich 2 prepiy  sTGug basg @ 4 COMpEtye  and  oged  markel  woder  al  conditions
reyasis fo 3 far osan mé Duyer o seler, eacr arteg  prdETy KhoMlecsLty &% assuming M pice s et afecsd By undue  simbs kgt i (his
gt s e fotsrmaiet of 4 sl ap of @ spacifed oms e Me passilg of tYe fom sele o Dwyer tnder condins wheesy D) buywr & seter

bpiey momales; {J) B pades ae wel inlormed or wel advised, axd zach 4t M what he consisws hes own best merast ) a deasonabls ome s allowed
for mposre i te opet market (4) payment Is made & owens o ssh i U5 colay o o s of fowcd agemend  comparais Damn. a (5 the prica
fefresen’s e nomnal  corsderaten  for M pfopety  sold  uraflected by specd  or  crsaive  fnancig & sdes  concessions™  panlad by anyone  associated wih
the  sde iSeuy.  FOC  inragency  Appraisd ¢ Ewalvaton  Guaelmes,  Coiter 270 194

TACKSTIeNS D FE conparebls  must b omads  for spesid & ssive fuamtag o0 Salel comcessions. Ly AURSTENS  Ed necessary
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STATEMENT OF LIMITING CONDIT!IONS AND CERTIFICATION
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Flalla. 24052

CERTIFICATION: The zppraiser  certfies  2nd  agrees  dur

1 The stemerss of fact comained i s repot me Due and  comecl

2 The seporiad  anayses, opinions, and  conciusions @ lmdsc  oaly by e reponed  assumptions  and  WmAING  conciions aM we  my  pasond,  impartal
and  unDiased  wcfessiona analysss,  opinions,  and  cosclsiens
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g Unless  otherwis: incicated, | have made a2 pesonal inspecton of e inteicr and  mdesor  aeas of the popely M@l s e swdject of  this report.
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ﬂ B5KT alamode comiventy Senal DBF21392
ADDRESS OF PROPEATY ANALYZED: 3506 Royal Oak Ct, Champaign, IL 61822
APPRAISER: SUPERVISORY or CO-APPRAISER {H applicablz):
Sigatae A“’( /%X-&) Siquayre
Nere  Paul J Sdilor '// e
Titie: Tite:
Stela Serifiogion #: 533.002138 Stazs Cacificaton &:
or Sutk Licenss #: o Staze License #.
State; 1L Expirazion Daes of Cetification of Licanse: 0913012021 Staza; Expirston Data ¢f Certication or License:
Dz Signed: 07/12/2021 Dtz Signed:
[J o2 [T] DigNet  inspect Propenty
PageZal2
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From: max@maxmitchell.com

To: lynn@ccmhb.org
Subfect: presentation for 3707 Englewood Dr 3506 Royal Oak Ct
Date: Friday, July 9, 2021 11:07:16 AM
Attachments: imaged01.png
Champatan County Presentation Lyan Canfield. pdf
3707 Englewood Dr CMA doc, pdf
3306 Royal Oak Ct CMA doc,pdf
Lynn,

Attached please find the presentation, CMA, Max Mitchell Exclusive 10-Day Selling System, sellers net
sheet for the above properties.

Please let me know if you need any further information. 1 will look forward to successfully selling
these properties for your organization.

Max

REMAX Realty Associgias

REALTORG

217-373-4804 B Rlaly

s, 2o

HMoxEMaxtditichell com
2 ] 7_373 -4804 '-V\-r:f.rnovt ~ithmeax.com




Max Mitchell, rezitors, GRI, cRs

RE/MAX Realty Associates
2009 Fox Drive

Champaign (L 81820
217.373.4804
Max@MaxMitchell.com
www.MoveWithMax.com

we

TO: Champaign County Board, Champaign County Board Care, Lynn Canfield lynn@cemhb.org
FROM: Max Mitchell, GRI, CRS REMAX REALTY ASSOCIATES Max@MaxMitchell.com
July 9, 2021
Evaluation for;

3707 Englewood, Champaign, IL., built 1997, 1988 sq. ft., 4BDR., 2BTH, 2 car garage, ranch

3506 Royal Court, Champaign, IL., built 1997, 2162 sq. ft., 4 bdr., 3 bth, 2 car garage, ranch
Full CMA reports included within this proposal.
MAX MITCHELL
Licensed since 1975
Additional education:

Graduate REALTORS Institute
Certified Residential Specialist
Career sales: 2,200+ successfully closed transactions in Champaign & Piatt Counties.
My plan to market the properties:
Max Mitchell, Exclusive 10 Day Selling System ~ Plan attached

[ prepared a thorough Market Study for the properties, also called a Comparative Market Analysis. Please
find the CMAs attached.

3707 Englewood, Champaign, IL. $225,000 - $230,000

3506 Royal Ogk Ct., Champaign, IL. $180,000 - $190,000 proximity to I-57 was considered
| also prepared a sellers Net Sheet which gives you all costs associated with the sale of the properties. This
gives you how much you are going to walk away with after the sale. These are all the standard closing fees
and expenses including real estate commission charged by REMAX Realty Associates. T is further broken
down to show you the co-brokerage amount being paid to a cooperating broker bringing a buyer for the
property. | am happy to answer any questions you may have regarding the net sheet.
Once we have a serious buyer or two, we can set down and negotiate the best price and terms that work
for your organization. | will continue working through home inspections and keeping you informed of the
buyers financing to get us to a successful CLOSE for the properties.

Respectfully submitted,
Max Mitchell




| MAX MITCHELL'S
EXCLUSIVE 10-DAY SELLING SYSTEM

Higher. Faster. Easier. Satisfaction Guaranteed!

PRE-MARKETING:

1. Promote immediately to your PC, Hot Buyer list, and on social media.

1. Shoot short video from the property when you take the listing for
social media.

2. Take a few photos of the best features of the house at the time of
listing... post on coming soon on your site and social media.

Property inspection scheduled (recommended).

3. FREE Professional staging consultation to get your home in
“showcase” showing condition.

Home professionally staged (recommended).
Necessary repairs and touch-ups made to the property.

6. Professional Marketing Photos and HD Video and Drone taken of the
property and emailed to Seller for approval.

Marketing Description written and submitted to Seller for approval.
Custom Color Flyers designed & produced.

Direct Mail Campaign “Coming soon” to 200+ neighboring
homeowners.

10. Complimentary Home Warranty Sellers’ Coverage ordered by listing
agent.

11. Your property pre-marketed and promoted through Max's personal
real estate networks, to our company, Realtor networks, and Personal
Circle.

12. Post the “Coming Soon” information on our Real Estate Office
Facebook page with pictures.

13. Post to “Coming Soon” on MLS and web portals such as Zillow and
realtor.com.

N

SUN

© & N

Your Trusted Real Estaie Advisor!

Max Mitchels REHAY
REALTOR, GRI, CRS

Direct: 217-373-4804 .

Cell: 217-369-0378

MaxQOMaxMitchell.com R E, M Ax
MoveWithMax.com Realty Assoclates

g eamge e
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14. Post on ThePLS.com (free)

15. Brokers Open House scheduled and published for all area real estate
agents.

16. Schedule Open House Event with Seller including Neighbors Only
Preview Party before public open house event.

17. Post COMING SOON with best pics (and/or video preview) and Open
House Event Invite on Facebook and instagram and other social media
sites.

THE MARKETING BLITZ:
18. Publish home on the Regional MLS (Multiple Listing Service) on
Tuesday or Wednesday morning of launch week.

19. 30-plus Professional photos of your home posted on the MLS and
syndicated to over 5,000 real estate websites.

20. Narrated HD Video Tour posted on Social Media, YouTube.com and
other sites.

21. Custom property website set up with your address (E.g.
www.3142VenturaCourt.com)

22. Virtual Tour of home set up and posted online.
23. For Sale yard sign installed.

24. Home posted For Sale on Facebook, NextDoor, Craigslist with
photos and link to property website

25. Reverse prospecting query activated on MLS for any agent/buyer
searches that match your property.

26. Realtors Broker OPEN HOUSE Lunch Event hosted by

27. Daily Prospecting by Max and his Team looking for buyers for
your home (100+ people each week).

28. E-Mail/Text sent to the Top 100 Buyers Agents in your market area
about your property.

29. Your property posted on our Office Listing Board.
30. Your home promoted to agents at weekly company Sales Meeting.
31. Direct Mail Campaign “Just Listed” to 200+ neighboring homeowners.

32. Facebook Live from the property with hashtags (popular things in the
area, trending area hashtags).

33. Have it on any company or broker tours for launch week.

Your Trusted Real Estate Advisor!

Max Mitchelt RERAY
REALTOR, GRY, CRS

Divect: 217-373-4804 —

Cell: 217-369-0376

MaxQ@MaxMitchell.com R EI M A x
MovaWithMax.com Realty Associales

o e et et et
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34. Per Sellers’ request, allow no showings until start time of Open House
Event (OHE) on Saturday or Sunday.

36. Install Supra lockbox.

36. Knock 100-200+ doors in the neighborhood using the OHE Invite
Script.

1. OHE invite Script add: “And also | want to let you know, we’ll be
having a Neighbors Only Open House Preview from 1-2. There will
be [snacks, etc.] and the lowners names] will be
there. It’s going to be awesome! Hope you can make it.”

37. Direct mail 200+ Open House Event Invitations to the neighborhood/
area.

38. Sly-dial 200+ homes in the neighborhood to invite guests.
1. Use Cole Realty Resources to find cell phone numbers.

39. Open House Event signs posted 1 to 2 days prior (unless prohibited by
the city).

40. Open House Event published to all REALTORS for their buyers.

41. Open House Event advertised on Craig’s List and local newspaper.
42. Email blast to Personal Circle (as Featured Listing Open House Event).
43. Post numerous directional signs leading to the house.

44. Post large feather OPEN HOUSE signs in the front yard.

45. Hold Neighbors Only Preview Party 1 hour before the event. Serve
refreshments and invite seller to stay for first 30 minutes (no owners’
children or pets).

1. OPTIONAL: Have a food truck at your Open House Event.
46. Hold Open House Event.

(Have your lender, Buyers Agent, Assistant, and/or other agent(s) in
your office at the Open House Event to help with the traffic flow.
Sometimes you may need more than one helper.)

47. Do a Facebook Live Video before or at the beginning of the Open
House Event.

48. Use Open Home Pro or spag.io to register people outside the front
doot.

1. Have one agent assigned to do this (not you) per seller’s request.
2. Also controls traffic flow, so the house isn’t too crowded.

Your Trusted Real Estate Advisor!

Max Mitchell REMAY
REALTOR, GRI, CRS

Direct: 217-373-4804 -

Cell: 217-369-0376

Max@MaxMitchell.com R EI M Ax
MovewIithMax.com Really Associates
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3. A Line increases perceived demand. Those who leave or won't
register are window-shoppers, so you lose nothing.

49. Place a flyer with your IRRESISTIBLE OFFER, In Master Bathroom by
sink:

1. HOMEOWNERS Sell Your Home the Easy Way with Our Guaranteed
10-Day Selling System. We will selt your home for Top Dollar, Guaranteed.

50. Send video and written thank you to every person who attends, and
follow up with all leads.

NEGOTIATING AND CLOSING THE SALE
51.0ffers presented to seller.

52.Negotiating Stage where we negotiate all offers to get the highest price
and best terms.

53.8ales Contract executed.

54.Transaction Stage once we execute a sales contract on your property
where we oversee everything to protect your equity and coordinate and
schedule closing.

55. Successful Closing. We're not done until your property is sold and you
get your check.

Max Mitchell
REALTOR, GRI, CRS
Direct: 217-373-4804
Cell: 217-369-0376
Max@MaxMitchell.com
MoveWithMax.com

m .
@ RE/MAX

Realty Associates
wy 2009 Fox Drive, Champaign lliinbis
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Max Mitchell . v

217-373-4804 :
max@maxmitchell.com
www.GuaranteedSoldByMax.com .

—— W i e L T R A T e a1 Lo e

Date Prepared 07/09/2021
Estimated Closing Date: 09/07/2021
Sales Price: $225,000.00
Closing Costs: $15,769.25
Balance: $0.00
Prorated Tax Owed: $0.00
Net At Close: $209,230.75
Closing Cost Breakdown - :
Other Fees
State Transfer Tax: $225.00
Title Fees County Transfer Tax: $N2.50
Title Policy $543.75 Home Warranty: $650.00
Closing Protection Letter (Cpl) $50.00 Termite Inspection: $100.00
Search Fee $50.00 Recording Fee; $35.00
Attorney Fee $500.00 lllinois Registration Fee: $3.00
Buyers Broker Fee (3%): $6,750.00
Listing Broker Fee (3%): $6,750.00
This estl Is prvided for informatl purpeses only, based upon the sbove propoad purchase price, type of financing and projected cloging date, has baen prepared to aasist in Ing comts, Ameounts wiil vary depanding upon
diff b actual and esth d repairs that may occur in the ion, Hlens, | charges by lendacs, escrow companies, ttse insurers and other service providers and other terns, Not ail Rens may yet
have been identifled. Nefthar Brolasr, Agent nes PalmAgent gusrantes, snd sssumes no responsibllity for the Yy, timali coe i of the sbove Information, Any conclusions that users draw from the Information

or
presented here are thelr own and ara not to be attrituited to the Brokar, Agent of PalmAgent. Palmagent Iy nat a finsnclal institutlon sngaged in mortgaga lending andfor loan criginations. Tha Interest rates llsted sre for axsenplary purpases
anfy. All numbers ars estimates and should be viewsd s such. Total monthly paymaent identified Includes P {Peincipal, interest, Yaxes and insurancel. Final numbars shouid be obtained from your lending insxitution prior to cloting. By
signing below cht 4 dedges that cliemt has read, understands and agrees to this Disciaimaer.

SignpQ Diate: Sign{Y),
REMAX Realty Associates Title fees and
Your Trusted Real Estate Advisor tates provided by
2003 Fox Dr ] @ Chleago Title
Champalgn, IL 61820
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Max Mitchell m
217-373-4804 -
rmax@maxmitchell.com
www.GuaranteedSaoldByMax.com
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Date Prepared 07/09/2021
Estimated Closing Date:; 09/07/2021
Sales Price: $180,000.00
Closing Costs: $12,900.50
Balance: $0.00
Prorated Tax Owed: $0.00
Net At Close: $167,099.50
Closing Cost Breakdown o
Other Fees
State Transfer Tax: $180.00
Title Fees County Transfer Tax: $90.00
Title Policy $442.50 Home Warranty: $650.00
Closing Protection Letter {Cpl) $50.00 Termite Inspection: $100.00
Search Fee $50.00 Recording Fee: $35.00
Attorney Fee $500.00 Illinois Registration Fee: $3.00
Buyers Broker Fee (3%): $5,400.00
Listing Broker Fee (3%): $5,400.00
This asth Is provided for Inf: ) purposes snly, based upan the sbove propesed purchesa prica, typs of fiasnclng and projacted dosing date, has been preparad to assist in compating costs. Amaourts will vary depending upon
differences batween sctull and estimated repakrs that may occur in the transaction, sssessments, llens, Impaund sccaunts, charges by lenders, escrow companies, Litie insurers and other sarvice providers and other kems, Nat al lens may yet
have beenidentified. Neither Brokar, Agant nor Palmagent gusrantes, snd assumes no responaibility for the y, el or complatensss of the above Information. Any eanclusions that usen driw from the informstion
prasaniied here are thelr own and sre not Lo be sttribyted to the Brokar, Agent ar PalmaAgent, PalmAgant [s nat a 1 ial Insthutle din gage landing andfor boan ariginations. The interest rates listed are for mxmplary purposes

only. All rurmbars are estimates and should ba viewed as such. Total monthly payment idantified Tncludes P [Principal, Interast, Taxes and lasurance]. Final numbers should be obtained from your fending ingtitution prier 1o closing. By
signing below cliant acknowledges that client had read, understands and agrees 1o this Dischimar,

Sign), Date: SignfY)
REMAX Realty Associates Title fees and
Your Trusted Real Estate Advisor rates pravided by

2009 Fox Dr 2o hovemag ® Chicags Title
Champaign, IL 61820




Comparative
Market Analysis

3707 Englewood Drive, Champaign, lllinois
61822

Champaign County Board, Lynn
Canfield

JULY 6, 2021

Max Mitchell
REMAX Realty Associates
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July 06, 2021

Dear Champaign County Board, Lynn Canfield,
| appreciate the opportunity to share my business plan with you.

In order to inform you about the current happenings in today's market, | have
prepared this comparative market analysis (CMA) especially for you. There are many
properties on the market today, and each has different amenities, sizes, and values.
By reviewing this CMA, you wili have the information needed to price your home in
the appropriate range in today's market.

Home buyers always do a lot of comparison shopping. In today's market it is
especially important to price your home right from the beginning and to get it "show
ready”. There are many homes available in all price ranges, but the homes that are
priced right and show well are the ones that bring in qualified buyers.

Part of this package includes a detailed copy of my personal marketing plan. We will
certainly go over this in detall so that you feel comfortable to entrust your home sale
to me. | am sure that once you review the plan, you will feel very satisfied with me

marketing your home.

My goal is to help you sell your home quickly and at a fair market value. | look
forward to working with you on the sale of your home.

Sincerely,

Max Mitchell

Max Mitchell

REMAX Realty Assoclates

Celk: 217-369-0376
max@maxmitchell.com | Www.MoveWithMax.com




Max Mitchell

Max Mitchell epitomizes integrity, energy, hard work and creative services in every detail of your real estate transaction.
Max grew up in the Champaign-Urbana area and started his sales habit at the age of ten, selling The News Gazette in his
neighborhood. He has continued rising early and has built a successful career in real estate for over 40 years in the
Champaign-Urbana area. He has worked every aspect of the industry representing sellers, buyers, investors and banks, in
both the residential and commercial market.

Max is a family man with a devotion to God, his beautiful wife, two children and two beautiful granddaughters, An
adventurer by nature, Max enjoys spending time in the skies floating over Champaign-Urbana in his hot air balloon. He and
his family often travel to Albuquerque to attend the Albuguerque International Balloon Fiesta as well as other events
through the summertime. He continues to challenge himself by early morning cycling classes. Max attends the 5:30 am
cycle classes at Mettler Center and YMCA. Early mornings are a great time to recharge the batteries and meet nice
people.

Max has been trained and inspired in sales by some of the best from Dale Carnegie, Tom Hopkins, Mike and Tom Ferry,
Brian Bufini and others. Max believes in giving back to the industry and community in serving on the Illinois REALTORS
Board of Directors and has served as President for the Champaign County Associations of REALTORS. Max has been
elected to the Champaign County Board and currently serves in district 5. Keeping active within the community is
important by serving on Visit Champaign County Board, Champaign County Economic Development Board and the Willard
Airport Advisory Committee.

Five words you can count on from Max Mitchell Love, Integrity, Commitment, Passion and FUN.

Max Mitchell

REMAX Realty Associates

Cell: 217-369-0376

max@maxmitchell.com | Www.MoveWithMax.com 3




Cormnparative Market Analysis 3707 Englewood Drive, Champaign, Hlinois 61822

REMAX Realty Associates

Our company is a multifaceted business that operates with you, the customer, at the forefront of our day-to-day
operations. We are well known and respected in the community and our philosophies are based on both honesty and
integrity. As a client centered business, you will receive personal service and be backed by a reputable company.

We implement multi-level marketing strategies that benefit our clients with every transaction. Our real estate agents have
extensive access to information about the communities in which they deal. This includes, but is not limited to: schools,
populations, recreation, entertainment, home values, growth potential and surrounding areas. Many agents live in the
areas we serve and therefore can more accurately overcome potential obstacles and focus on the unique needs of our
clients.

Our commercial division is well-equipped to provide today's growing number of real estate investors with opportunities for
both income and commercial properties.

The real estate market is always changing and as a result, our agents regularly attend training sessions and events to
further their knowledge and be sure that they are focusing on current conditions that affect today's buyers and sellers.
This type of training is imperative if we are to be successful in obtaining top dollar on home sales. Our goal is to make
sure that we satisfy the special needs of all of our clients and at the same time make the process and transactions go as
smoothly as possible.

Our company is dedicated to maintaining a professional, trustworthy relationship with our clients. One way this can be
seen is through this Comparative Market Analysis (CMA) which you hold in your hand. This CMA compiles the most
current and accurate information refevant to the sale of your home. Seeing that this is perhaps your most valuable asset, it
is imperative that you be equipped with the most complete information possible related to the pricing and marketing of
your home.

Max Mitchell

REMAX Realty Associates

Cell: 217-369-0376
max@maxmitchell.com | Www.MoveWithMax.com @ 4




Comparative Market Analysis

3707 Englewoad Drive, Champaign, Illinois 61822

What is a CMA

No two homes are identical, which is why choosing a sales price or offer price for a
home can be challenging. That's where the comparative market analysis, or CMA, is

most useful.

What is a CMA?

How is the CMA
created?

How accurate are
CMAs?

Max Mitchell

Cell: 217-369-0376

The CMA is a side-by-side comparison of homes for sale and homes that have recently
sold in the same neighborhood and price range. This information is further sorted by data
such as type of home, number of bedrooms, number of baths, lot size, neighberhood,
property condition and features, and many other factors. The purpose is to show
estimated market value, based on what other buyers and sellers have determined through
past sales, pending sales and homes recently put on the market.

CMaAs are generated by using property information from your real estate agent's multiple
listing service (MLS). The MLS is available to licensed members only, including brokers,
salespeople, and appraisers, who pay dues to gain access to the service's public and
proprietary data, including tax roll information, sold transactions, and listings input by all
cooperating MLS members. Listing agents generate CMAs for their sellers, and buyer's
agents create them for their buyers so both sides know what current market conditions are
for the homes they're interested in comparing.

The CMA is a here-and-now snapshot of the market, based on the most recent data
available, but it can instantly be rendered obsolete by a new listing, or a change of status in
a home with the same criteria. Why? The market is constantly changing - new listings,
pending sales, closed sales, price reductions, and expired listings.

CMAs can vary widely, depending on the knowledge and skill of the person creating the
CMA as well as the number and type of data fields that are chosen. That means some
features may not be included.

As informative as the CMA is, it should only be used as a tool and should not substitute for
your real estate professional's knowledge and advice.

REMAX Realty Associates

max@maxmitchell.com | Www.MoveWithMax.com 5



Comparative Market Analysis 3707 Englewood Drive, Champaign, Illincis 61822

Contact Me

Max Mitchell
REMAX Realty Associates

2009 Fox Drive

217-369-0376

max@maxmitchell.com
Www. MoveWithMax,com

Max Mitchell

REMAX Realty Associates
Cell: 217-369-0376
max@maxmitchell.com | Www MoveWithMax.com




Comparative Market Analysis

Map of Comparable Listings

3707 Englewood Drive, Champaign, lllincis 61822
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MLS # STATUS ADDRESS BEDS BATHS SQFT PRICE
1 Subject *® 3707 Englewood Dr 4 2.00 1,988 E
2 11070950 © 4107 Crail Road 3 2.00 1,659 $225,000
3 10919099 s ) 3922 Englewood Drive 3 210 2126 $230,000
4 10776598 s ] 3906 Glenn Brooke Road 4 2.00 1,922 $220,000
5 11119377 (7] 1513 Cobblefield Road 4 2.00 1971 $229,000
6 11107871 P ) 1408 Casselbury Lane 4 2.00 T 1,668 $225,000
7 11112656 (P ] 4101 Manor Court 3 2.00 1,825 $224,900
Max Mitchell
REMAX Realty Assaclates

Cell: 217-369-0376
max@maxmitchell.com | Www.MoveWithMax.com




Comparative Market Analysis 3707 Englewood Drive, Champaign, lllinois 61822

Summary of Comparable Properties

€© SOLD LISTINGS

ADDRESS SOLD DATE BEDS BATHS SQFT PRICE $/SQFT
4107 Crail Road 6/30/21 3 2.00 1,659 $225,000 $136
3922 Englewood Drive 37121 3 2.10 2,126 $230,000 $108
3906 Glenn Brooke Road 8/20/20 4 2.00 1,922 $220,000 $114
Averages 1,902 $225,000 $119

(> CONTINGENT LISTINGS

-ADDRESS SOLD DATE BEDS BATHS SQFT PRICE $/SQFT
1513 Cobblefield Road - 4 2.00 1,971 $229,000 5116
1408 Casselbury Lane - 4 2.00 1,668 $225,000 §135
4101 Manor Court - 3 2.00 1.825 $224,900 $123
Averages 1,821 $226,300 $125

Max Mitchell
REMAX Realty Associates
Cell: 217-369-0376

max@maxmitchell.com | Www.MoveWithMax.com ?/ Q L]
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Comparative Market Analysis

Comparable Properties

3707 Englewood Drive, Chamypaign, Winois 61822

4107 Crail Road 3922 Englewood Drive 3906 Glenn Brooke Road
Champaign, lllinols 61822 Champaign, lllinois 61822 Champaign, Illinois 61822
6/30/21 3/ 8/20/20
Details
MLS # 11070950 MLS # 10919099 MLS # 10776598
List Price $235000  List Price $239,900  List Price $219,900
Sold Price $225000  Sold Price $230,000  Sold Price $220,000
Adjusted Price - Adjusted Price - Adjusted Price -
Sold Date 6/30/21  Sold Date 3/1/21  Sold Date 8/20/20
SISqft. . $136  $/5qft $108  $/8qft $114
DOM 25 DOM 3 DOM 1
Year Built 2000  YearBuikt 1998  Year Built 1999
Sqft 1,659  Sgft 2126  Sqft 1,.922
I..;n Size 023  LotSize - LotSize -
Area Champaign, Savoy  Area Champaign, Savoy  Area Champaign, Savoy
S;lbdivision Turnberry Ridge  Subdivision Glenshire  Subdivision Turnberry Ridge
Style Ra.nch Style - Style . Ranch
Taxes 53184  Taxes 447868  Taxes §278.54
Beds 3  Beds 3  Beds 4
Baths . . .2..00 Baths 270  Baths 2.06
Garages 3 Garages 3 Garages 2
Acres 0.23; Acres - Acres -

Max Mitchell

REMAX Realty Associates

Celi: 217-369-0376 10

max@maxmitchell.com | Www.MoveWithMax.com




Comparative Market Analysis

Comparable Properties

3707 Englewood Drive, Champaign, Illincis 61822

1513 Cobblefield Road
Champaign, linofs 61822

6/1721

Details

MLS #

List Price
Sold Price
Adjusted Price
Seld Date
$/5qft
DOM

Year Built
Sqft

L;at Size
Area
Subdivision
Style
Taxes
Beds

Baths

Garages

Acres

11119377

$229,000

$116

13

1994

1,971

Champaign, Savoy

3827.86
4
2.00

1408 Casselbury Lane

Champaign, lllincis 61822
6/25/21

MLS #

List Price
Sold Price
Adjusted Price
Sold Date
8/Sqft
DOM

Year Buit
Sqft

Lot Size
Area
Subdivision
Style
Taxes
Beds

Baths
Garages

Acres

Max Mitchell

REMAX Realty Associates

Cell: 217-369-0376

max@maxmitchell.com | Www.MoveWithMax.com

11107871

$225,000

$135

4

1997
1.668
0.18
Champaign, Savoy
Glenshire
Ranch
4612.68
4

2.00

0.8

4101 Manor Court
Charmpaign, lllinois 61822

TS 6/5/21
MLS # 11112656
List Price $224,900
Sold Price -
Adjusted Price -
Sold Date -
$/8qft $123
DOM 1
Year Built 1952
Sqft 1,825
Lot Size 0.22
Area Champaign, Savoy
Subdivision Glenshire
Style 5
Taxes 4212.6
Beds 3
Baths . 2.00
Garages 2
Acres 0.22
1
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Comparative Market Analysis 3707 Englewood Drive, Champaign, lllinois 61822

Comparable Property Statistics

© 3 Sold Listings

LOWEST AVERAGE HIGH AVG PRICE / SQFT

$220,000 $225,000 $230,000 $119
(@ 3Contingent Listings

LOWEST AVERAGE HIGH AVG PRICE / SQFT

: * |

$224,900 $226,300 $229,000 $125

i Max Mitchell
E REMAX Realty Associates
Cell: 217-369-0376
max@maxmitchell.com | Www.MoveWithMax.com @
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Comparative Market Analysis 3707 Englewood Drive, Champaign, Winois 61822

Sold Property Analysis

Averages

9 ; ° 2 /O Days on market

Homes sold for an average of 97.2% of their list price. It took an average of 20 days for a home to sell.
Analysis

ADDRESS ORIG LIST PRICE SOLD PRICE % OF ORIG LIST PRICE oOM $ PER SQFT
4107 Crail Road $255,000 $225,000 88.24% 25 $136
3922 Englewood Drive $250,000 $230,000 92.00% 36 $108
3906 Glenn Brocke Road $219,900 $220,000 100.05% 1 $114
Averages $241,633 $225,000 93.12% 20 $119

Max Mitchell
REMAX Realty Associates
Cell: 217-369-0376

max@maxmitchell.com | Www.MoveWithMax.com 14
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Comparative Market Analysis 3707 Englewood Drive, Charmnpaign, lllinois 61822

Marketing Action Plan

Below are a few of the services we can provide as part of the marketing of your home,
Before we can get started, the first important step is to:

O Sign and complete the Listing Agreement

First Week

O Enter listing into the MLS system.

O Put up "For Sale” yard sign.

QO Install lock box. {optional)

O Schedule time to shoot property photos.
O Review showing procedure.

Q Prepare property flyer.

O Syndicate listing to real estate websites.

Second Week
QO Invite brokers and agents to tour home.
O Begin agent to agent marketing efforts.

O Review and update status.

Third Week
© Hold Open House.

Ongoing activities

() Show property to potential buyers.

() Follow-up on Internet leads.

) Monitor market conditions.

) Monitor comparable properties for sale.

€) Monitor foreclosures and short sales in market.

X Max Mitchell
X REMAX Realty Assoclates
Cell: 217-369-0376

max@maxmitchell.com | Www.MoveWithMax.com 16



Comparative Market Analysis 3707 Englewood Drive, Champaign, lllinois §1822

Commission Distribution

Listing

Buyer's Agent

Agent

Buyer's Listing
Broker Broker

The vast majority of real estate agents work on commission, meaning that they are paid once the transaction closes. To
simplify how commissions are routed, sales commissions are paid out of the seller's proceeds, according to the terms of
the listing agreement and/or the sales contract. Thus, the buyers' agent commission is paid by the sellers, as a portion of
their listing commission.

All commissions paid to a real estate agent have to pass through their broker; only a broker can pay a commission and
only a broker ¢an sign a listing agreement or a buyer representation agreement.

When the home is listed in the Multiple Listing Service (MLS), the listing broker discloses the terms of the commission to
other cooperating brokers, so they know what compensation is offered before they bring their buyers to the listing. When
the buyer's broker presents an offer to the seller, it typically includes a provision to collect their share of the sales
commission, as offered by the listing agent in the MLS.

At the closing, you will see the amount of commission being paid to each agent's brokerage on the closing disclosure
form. There will be a portion for the listing brokerage and a portion for the selling brokerage. Each agent wili then be paid
by their broker for whatever amount of the commission they have earned based on their compensation agreement with
their brokerage.

Because agents are independent contractors, they use their portion of the commission to cover all of their business costs,
including marketing, health insurance, licensing costs, business insurance, continuing education, and more.

Max Mitchell

REMAX Reslty Associates

Cell: 217-369-0376

max@maxmitchell.com | Www.MoveWithMax.com 7



Comparative Market Analysis 3707 Englewood Drive, Champaign, Illinois 61822

Why you need a real estate professional

Given the proliferations of services that help home buyers and sellers complete their own transaction, you may have
considered whether you should go it yourself instead of working with an agent. However, there is no substitute for an
experienced professional, and taking on all the responsibility yourself could be costlier than an agent's commission in the
tong run.

According to the National Association of Realtors' 2019 Profile of Home Buyers and Sellers, only 8% of home sales were
accomplished as for sale by owner (FSBO), and of those, 77% knew their buyer personally. FSBO home sales had a median
price of $200,000 in 2019, compared to the agent assisted home sale median price of $280,000.

Beyond the price advantage of using an agent, homes listed by real estate professionals get more exposure and their
sellers get more support. Here are some other considerations:

» They're trained and licensed professionals.

+ They have experience in your neighborhood and your market.

+ They have oversight from brokers and state licensing officials.

+ Their job is to advise you the best way to reach your goals.

+ They know how to present your home and deal with buyers.

+ They know how and where to market properties effectively.

* They know how to overcome typical snags that occur in real estate transactions and closings.

+ They understand state-required disclosures and look out for your best interests.

+ They understand personal safety and security for your belongings during showings.

+ They know the best resources to make transactions go more smoothly, from bankers to home-stagers to contractors.

* They have access to the most accurate and comprehensive data - the MLS, the only data repository that has the most
up-to-date listing and sales information.

* They know how to negotiate.
+ Their job is making real estate transactions successful.
* Their continuing education keeps them up-to-date on housing issues.

With a real estate professional in your corner, you'll have a partner by your side to advocate for you and advise you through
the entire home sale process.

Max Mitchell

REMAX Realty Assoclates

Cell: 217-369-0376

max@maxmitchell.com | Www.MoveWithMax.com 18




Comparative Market Analysis 3707 Englewood Drive, Champaign, lllinois 61822

Intelligent Pricing and Timing

Asking Percentage
Price of Buyers

10%
30 %

60 %

75%

90 %

OHONOHONG

Pricing a home for sale is as much art as science, but there are a few truisms that never change.

+ Fair market value attracts buyers, overpricing never does.
+ The first two weeks of marketing are crucial.
* The market never lies, but it can change its mind.

Fair market value is what a willing buyer and a willing seller agree by contract is a fair price for the home. Values can be
impacted by a wide range of reasons, but the two biggest are location and condition. Generally, fair market value can be
estimated by considering the comparables - other similar homes that have sold or are currently for sale in the same area.

Sellers often view their homes as special, which tempts them to put a higher price on it, believing they can always come
down later, but that's a serious mistake.

Overpricing prevents the very buyers who are eligible to buy the home from ever seeing it. Most buyers shop by price
range and look for the best value in that range.

Max Mitchell
REMAX Realty Assoclates
Cell: 217-369-0376

max@maxmitchell.com | Www.MoveWithMax.com 19
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Intelligent Pricing and Timing

Weeks on Market

Your best chance of selling your home is in the first two weeks of marketing. Your home is fresh and exciting to buyers
and to their agents.

With a sign in the yard, full description and photos in the local Multiple Listing Service, distribution across the Internet,
open houses, broker's caravan, ads, and email blasts to your listing agent's buyers, your home will get the greatest flurry of
attention and interest in the first two weeks.

If you don't get many showings or offers, you've probably overpriced your home, and it's not comparing well to the
competition. Since you can't change the location, you'll have to either improve the home's condition or lower the price.

Consult with your agent and ask for feedback. Perhaps you can do a little more to spruce up your home's curb appeal, or
perhaps stage the interior to better advantage.

The market can always change its mind and give your home another chance, but by then you've lost precious time and
perhaps allowed a stigma to cloud your home's value.

Intelligent pricing isn't about getting the most for your home - it's about getting your home sold quickly at fair market
value.

Max Mitchell

REMAX Realty Assoclates ~
Cell: 217-369-0376
max@maxmitchell.com | Www.MoveWithMax.com
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Comparative Market Analysis 3707 Englewood Drive, Champaign, Illinois 61822

Curb Appeal, A First Impression That Lasts

Most buyers form their first impression of your home before they even get out of the car, Curb appeal is the view from the
curb that gives potential buyers the first chance to fall in love with your home,

The exterior of your home should be in pristine condition - clean, cleared of clutter, with no visible repairs needed. A
broken step, overgrown bush, or abandoned toys in the yard can spoil both the home's appearance and the potential
buyer's first impression.

Here's a simple cleanup and spruce up checklist to make sure your home leaves a stellar first impression:

+ Clear driveways and walkways of snow, weeds, and debris. Repair or replace cracked steps or pavers. Whenever
possible, driveways should be clear of vehicles.

* Keep your lawn mowed, edged, and watered. Prune dead branches and plants. Weed flower beds and replace leggy,
thin landscaping with fresh plants and flowers.

* Replace loose or damaged roof shingles, clean the gutters, and paint and caulk window trim and doors.

+ Make the front door area shine: consider repainting your front door and placing a new welcome mat. Polish the door
hardware and make sure all front facing windows are clean.

* Power wash siding, brick, windows, and porches.

+ Replace light fixtures -and if possible, pick new fixtures with the same mounting system to save time and hassle.

+ Install new house numbers that match the finish of your light fixtures.

+ Consider upgrading your mailbox; it's an inexpensive fix and the first thing that buyers will see when they pull up to
your home.

+ Install flowerboxes or pots of blooming flowers for a pop of color.
» Hang a seasonal wreath from your front deor.

Max Mitchell

REMAX Realty Assoclates

Cell: 217-369-0376

max@maxmitchell.com | Www.MoveWithMax.com 2




Comparative Market Analysis 3707 Englewood Drive, Champaign, lllinois 61822

Staging Your Home

When you list your home for sale, it becomes a product rather than your personal retreat. You want potential homebuyers
to be able to envision themselves living in the home, which can be difficult if your family's personality is still evident.
Before going on market, your agent wilt recommend decluttering and depersonalizing, but you may also want to bring in a
professional stager to help guide you through showing your home in its most marketable light.

When done correctly, staging can not only set the right emotional tone for buyers about the home, but can also help
highlight the most attractive features of the home. Staging can potentially make you money, too: 77% of listing agents
said a well-staged environment increases the dollar value buyers are willing to offer, according to the National Association
of Realtors Profile of Home Staging. Staging can also shorten the length of time your home is on the market, with agents
reporting that their staged homes were going under contract faster than those without.

A professional stager will typically begin with an in-home consultation, where they will walk through your home with you,
review the property, and provide a report with their advice for the home. The report will include advice on de-cluttering,
storing items, reorganizing furniture placement, and possibly changing out paint colors in different rooms. The stager may
also give tips for improving curb appeal. The most common rooms that are staged are the living room, kitchen, master
bedroom, and dining room.

Depending on what your home needs, and whether you want to do the work yourself or hire it done, your stager could
handle bringing in supplementary furniture and décor items, manage painting or other contractors coming to your home,
and have a more hands on role in getting your home ready to go on the market. The cost of services provided will vary
depending how much assistance your home will need.

Max Mitchell
REMAX, Realty Associates
Cell: 217-369-0376

max@maxmitchell.com | Www.MoveWithMax.com 22




Comparative Market Analysis 3707 Englewood Drive, Champaign, lllinois 61822

Showings and Open House Checklist

Once your home goes on the market, real estate agents may call to show your home
anytime, even if you've listed preferred showing times in the instructions. Keeping
your home in showtime condition can be challenging, especially if you have children
and pets. Here are some pointers for presenting your home in the best light

Showings & Open House Checklist

* Eliminate clutter: The less cluttered your home, the better it shows. If you have a lot of knick-knacks, collections, or
family mementos, consider renting a portable storage unit, which can be stored until it's time to deliver it to your new
home.

* Keep, donate, throw away: If you have time before you go on the market, sort unwanted belongings into one of these
three baskets. You'll receive more in tax benefits for your donations than pennies on the dollar at a garage sale. It's
faster, more efficient and you'll help more people.

* Remove temptations: Take valuable jewelry and collectibles to a safety deposit box, a safe, or store them in a secure
location. Also secure your prescription medicine and private financial documents.

* Remove breakables: Figurines, china, crystal and other breakables should be packed and put away in the garage or
storage.

+ Be hospitable: You want your home to look like a home. Open the blinds, turn on the lights, and make visitors feel
welcomed.

+ Have a family plan of action: When a showing happens at an inconvenient time, get the family engaged. Everyone can
pitch in to tidy up in a hurry: pick up glasses, plates, clothing, and anything else left lying about.

+ Get in the habit. Wash dishes immediately after meals. Clean off countertops. Make beds in the morning. Keep pet
toys and beds washed and smelling fresh.

+ Clean out the garage and attic: Buyers want to see what kind of storage there is.

The Essential Five-minute Clean-up for Showings

Everyone gets a basket and cleans up clutter. Check for hazards, like toys left on the floor. Make sure all toys, including
bicycles, are put away.

* Put pets in daycare, sleep cages or take them with you: In the listing instructions, there should be a warning if there is
a big dog on premises. Buyers with allergies also may appreciate knowing in advance if you have pets.

+ Turn on lights: Open the drapes, turn on lights so buyers can really see.

* Give the buyer privacy: The buyer cannot come to your home without being accompanied by an agent. They will be
more comfortable touring the home without your presence.

Max Mitchell
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Moving Checklist

Moving to a new home can be an exciting but stressful journey. By finding the right
movers and having a good, though flexible, moving plan, most of the common moving
headaches can be easily avoided.

Start planning

Finding the best mover for you at the right price involves a simple evaluation of your needs. Moving companies provide a
wide range of services, from planning your move, storing your things, packing and unpacking, to decorating and organizing
your belongings in your new home. You can choose which services you want and have them tailored to suit your budget.

Compare movers

When you compare price and service estimates from several companies, you will find that estimates are based on the
weight of your household items, the distance they will be moved, and the amount of packing and other services you will
require. Be sure to show the estimator every item that will be moved. Estimates should be done in person and include a
clear explanation of rates and charges that will apply, the mover's liability for your belongings, pick-up and delivery
schedules, and claims protection.

if you are moving interstate, you should read and understand all of the information you will receive. In addition to
brochures explaining their various services, moving companies should give you a copy of a consumer booklet titled *Your
Rights and Responsibilities When You Move" and information regarding the mover's participation in a Dispute Settlement
Program. Distribution of the consumer booklet and the requirement that movers must offer shippers neutral arbitration as
a means of settling disputes that may arise concerning loss or damage on household goods shipments are requirements
of the Federal Highway Administration (FHWA).

Be prepared

Even in the most well-planned moves, something unexpected may happen. In those instances, insurance is crucial. Check
with your homeowner’s insurance provider about coverage for your belongings while moving. Your mover will provide
either released value insurance (about $0.60 per pound of goods lost or damaged, according to NAVL.com) or full
replacement value, which you must sign for on your bill of lading. If you are not sure how to estimate the value of your
belongings for insurance purposes, your insurance carrier can help. Items of special value such as heirlooms, paintings, or
collectibles can be insured under separate riders. In the event of damage to an item, file a claim immediately. Be sure to
save the packing materials to show to the adjuster, should there be any problems.

Packing up and moving on

Once the time has come to start packing and organizing, here are some tips to make the process smooth:

+ Start by packing the things you use most infrequently,

Max Mitchell
REMAX Realty Associates
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Pare down items that have accumulated over time by grouping them into 3 categories Keep, Donate, ar Throw Away.
Create an inventory sheet of valuables and a list of which boxes they were packed in.

Label your boxes according to the rooms where they'll be moved - bedroom #2, 1st fioor bath, etc. Consider using
different colored stickers/tape for each room.

Provide your movers with copies of the floorplan of your new home, so they can move more efficiently without having
to stop and ask you where things go.

Try to keep boxes under 50 Ibs. whenever possible, put heavier items in smaller boxes to reduce bulkiness, and place
lighter items in larger boxes.

Dispose of items that can't be moved, like flammable liquids, cleaning fluids, etc. Prepare your mower by emptying the
fuel and recycle your propane grill tanks.

Snap a photo of the back of electronic devices so you know which wires to attach when setting them up in your new
home.

Pack an overnight bag with moving day essentials, including toiletries, clothes, medications, and charger cords.

Max Mitchell
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Listing Paperwork Overview

It is my job to bring you an offer that you want, at the price you want, at the terms you

want.

To begin that process we need to complete the listing agreement paperwork. This will let me start the process of
marketing and selling your home, but it also serves to protect you and your assets. Here's an overview of the information |
will need to begin the process of selling your home. I'm going to start off with the top 5 pieces of information we capture
inthe listing agreement.

First off I'm going to need basic information like your name and the address of the property we are listing for sale.
We also want to agree on what types of offers we can accept.

We need to include the agreed-upon list price.

We will also document what my compensation will be when the property is sold.

One of the most important aspects of a listing agreement is to highlight what items are not included with the sale of
the property. For instance, is there a chandelier you want to take with you?

A

Here is some other important information we will also capture in the listing agreement.

* How | handle multiple offer situations
+ Required disciosures

+ Indemnification

+ Fair housing

+ HOA details

+ Special Assignments?

« Yard Sign

« Lockbox

+ ls the property vacant or leased, how long?
+ Tax

+ Mediation

+ Was or is the house in foreclosure

* Has a notice of default been issued

+ State laws

* Internet marketing permission

There may be other information that is tied to state or local regulations but | will make sure to go over these while we are
completing the paperwork.

Max Mitchell
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The Value of Your Home

In a neighborhood of similar homes, why is one worth more than another? That's the
question that's teased buyers and sellers for ages, but the answer is simple.

Every home is different

When a home is sold, a willing seller and a willing buyer determine the value of that home with the sale price. That price
then becomes a benchmark for other similar homes, but other factors come into play. The most important are:

Location

The closer a home is to jobs, parks, transportation, schools, and community services, the more desirable it is.

Size
Square footage impacts home value because a larger home is built using more materials, and gives the homeowner more
usable space. And a larger lot size could mean more privacy than a smaller one.

Number of bedrooms and baths

Additional bedrooms and bathrooms raise the value of a home compared to similar homes that do not have those rooms.

Features and finishes

Features such as outdoor kitchens and spa baths make a home more luxurious. A home finished with hardwood floors
and granite countertops is going to cost more than a home with carpet and laminate countertops.

Condition

The closer a home is to new construction, the more it will retain its value. It's perceived as more modern, up to date, and
perhaps safer. Homes that are not updated or in poor repair sell for less as purchasers' factor in the cost of updating and
eventually replacing appliances and systems.

Curb appeal

From the street, the home looks clean, fresh, and inviting. Fresh landscaping and flowers won't change the size or location,
but they certainly add charm.

When two homes are identical in the same neighborhood, a higher price may come down to something as simple as
views, paint colors, or the overall taste of the homeowner.

Max Mitchell
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July 03, 2021

Dear Champaign County Board Care, Lynn Canfield,
| appreciate the opportunity to share my business plan with you.

In order to inform you about the current happenings in today's market, | have
prepared this comparative market analysis (CMA) especially for you. There are many
properties on the market today, and each has different amenities, sizes, and values.
By reviewing this CMA, you will have the information needed to price your home in
the appropriate range in today's market.

Home buyers always do a lot of comnparison shopping. In today's market it is
especially important to price your home right from the beginning and to get it "show
ready”. There are many homes available in all price ranges, but the homes that are
priced right and show well are the ones that bring in qualified buyers.

Part of this package includes a detailed copy of my personal marketing plan. We will
certainly go over this in detail so that you feel comfortable to entrust your home sale
to me. | am sure that once you review the plan, you will feel very satisfied with me
marketing your home.

My goal is to help you sell your home quickly and at a fair market value. | look
forward to working with you on the sale of your home.

Sincerely,

Max Mitchell

Max Mitchell
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Max Mitchell

Max Mitchell epitomizes integrity, energy, hard work and creative services in every detail of your real estate transaction.
Max grew up in the Champaign-Urbana area and started his sales habit at the age of ten, selling The News Gazette in his
neighborhood. He has continued rising early and has built a successful career in real estate for over 40 years in the
Champaign-Urbana area. He has worked every aspect of the industry representing sellers, buyers, investors and banks, in
both the residential and commercial market.

Max is a family man with a devotion to God, his beautiful wife, two children and two beautiful granddaughters. An
adventurer by nature, Max enjoys spending time in the skies floating over Champaign-Urbana in his hot air balloon. He and
his family often travel to Albuquerque to attend the Albuquerque International Balloon Fiesta as well as other events
through the summertime. He continues to challenge himse!f by early morning cycling classes. Max attends the 5:30 am
cycle classes at Mettler Center and YMCA. Early mornings are a great time to recharge the batteries and meet nice
people.

Max has been trained and inspired in sales by some of the best from Dale Carnegie, Tom Hopkins, Mike and Tom Ferry,
Brian Bufini and others. Max believes in giving back to the industry and community in serving on the Hlincis REALTORS
Board of Directors and has served as President for the Champaign County Associations of REALTORS. Max has been
elected to the Champaign County Board and currently serves in district 5. Keeping active within the community is '
important by serving on Visit Champaign County Board, Champaign County Economic Development Board and the Willard
Airport Advisory Committee.

Five words you can count on from Max Mitchell Love, Integrity, Commitment, Passion and FUN.

Max Mitchell
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REMAX Realty Associates

Our company is a multifaceted business that operates with you, the customer, at the forefront of our day-to-day
operations. We are well known and respected in the community and our philosophies are based on both honesty and
integrity. As a client centered business, you will receive personal service and be backed by a reputable company.

We implement multi-level marketing strategies that benefit our clients with every transaction. Our real estate agents have
extensive access to information about the communities in which they deal. This includes, but is not limited to: schools,
populations, recreation, entertainment, home values, growth potential and surrounding areas. Many agents live in the
areas we serve and therefore can more accurately overcome potential obstacles and focus on the unique needs of our
clients.

Our commercial division is well-equipped to provide today's growing number of real estate investors with opportunities for
both income and commercial properties.

The real estate market is always changing and as a result, our agents regularly attend training sessions and events to
further their knowledge and be sure that they are focusing on current conditions that affect today's buyers and sellers.
This type of training is imperative if we are to be successful in obtaining top dollar on home sales. Qur goal is to make
sure that we satisfy the special needs of all of our clients and at the same time make the process and transactions go as
smoothly as possible.

Our company is dedicated to maintaining a professional, trustworthy relationship with our clients. One way this can be
seen is through this Comparative Market Analysis (CMA) which you hold in your hand. This CMA compiles the most
current and accurate information relevant to the sale of your home. Seeing that this is perhaps your most valuable asset, it
is imperative that you be equipped with the most complete information possible related to the pricing and marketing of
your home.

Max Mitchell
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3506 Royal Oak Court, Champaign, lllinois 61822

What is a CMA

No two homes are identical, which is why choosing a sales price or offer price for a
home can be challenging. That's where the comparative market analysis, or CMA, is

most useful.

What is a CMA?

How is the CMA
created?

How accurate are
CMAs?

Max Mitchell

REMAX Realty Assoclates
Cell: 217-369-0376
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The CMA is a side-by-side comparison of homes for sale and homes that have recently
sold in the same neighborhood and price range. This information is further sorted by data
such as type of home, number of bedrooms, number of baths, lot size, neighborhood,
property condition and features, and many other factors. The purpose is to show
estimated market value, based on what other buyers and sellers have determined through
past sales, pending sales and homes recently put on the market.

CMAs are generated by using property information from your real estate agent's multiple
listing service (MLS). The MLS is available to licensed members only, including brokers,
salespeople, and appraisers, who pay dues to gain access to the service's public and
proprietary data, including tax roll information, sold transactions, and listings input by all
cooperating MLS members. Listing agents generate CMAs for their sellers, and buyer's
agents create them for their buyers so both sides know what current market conditions are
for the homes they're interested in comparing.

The CMA is a here-and-now snapshot of the market, based on the most recent data
available, but it can instantly be rendered obsolete by a new listing, or a change of status in
a home with the same criteria. Why? The market is constantly changing - new listings,
pending sales, closed sales, price reductions, and expired listings.

CMAs can vary widely, depending on the knowledge and skill of the person creating the
CMA as well as the number and type of data fields that are chosen. That means some
features may not be included.

As informative as the CMA is, it should only be used as a tool and should not substitute for
your real estate professional's knowledge and advice.
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Contact Me

Max Mitchell
REMAX Realty Associates

2009 Fox Drive

217-369-0376

max@maxmitchell.com
Www.MoveWithMax.com
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Comparative Market Analysis

Map of Comparable Listings
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Summary of Comparable Properties

© SOLD LISTINGS

ADDRESS SOLD DATE BEDS BATHS SQFT PRICE $/SQFT
3310 Roxford Drive 3/19/21 4 2.00 2,106 $170,000 se1
1809 Bridgestone Drive 10/30/20 3 2.00 1,924 $227,500 5118
Averages 2,015 $198,750 $99

() PENDING LISTINGS

ADDRESS SOLD DATE BEDS BATHS SQFT PRICE 8/SQFT
3401 Halifax Drive - 3 2.00 1,708 $208,000 5122
Averages 1,708 $208,000 $122
Max Mitchell
REMAX Realty Assoclates
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Comparable Properties

3310 Roxford Drive
Champaign, lllinois 61822
N
Details
MLS # 10962692
List Price $175,000
Sold Price $170,000
Adjusted Price -
Sold Date 31921
$/Saft $81
DOM 37
Year Built 1978
Sqft 2,106
Lot Siz.e -
Area Champaign, Savoy
Subdivision -
Style Ranch
Taxes 3900.62
Beds 4
Baths 2.00
Garages 2
Acres -
Max Mitchell
REMAX Realty Associates

Cell: 217-369-0376
max@maxmitchell.com | Www.MoveWithMax.com

1809 Bridgestone Drive
Champaign, lllinols 61822

10/30/20

MLS #

List Price
Sold Price
Adjusted Price
Sold Date
$/5qft
DOM

Yeat Built
Sqft

Lot Size
Area
Subdivision
Style
'.I'ax.es
Beds
Baths
Garages

Acres

10851218
$235,000
$227,500
10/30/20

$118

17

1977

1,924

027

Champaign, Savoy
Maynard Lake
Ranch

402%.62

3

200

0.27

3506 Royal Oak Court, Champaign, lltinois 61822

3401 Halifax Drive
Champaign, lllinois 61822

CIETE s/8/21

MLS #

List Price
Sold Price
Adjusted Price
Sold Date
$/5qft
DOM

Year Built
Sqft

Lot Size
Area
Subdivision
Style
Taxes
Beds

Baths
Garages

Acres

11104046

$208,000

1,708

0.24

Champaign, Savoy
Ranch

3636.36

- -

2.60

2

0.24

10
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Comparable Property Statistics

© 2 Sold Listings

LOWEST AVERAGE HIGH

: . |

$170,000 $198,750 $227,500
(@ 1 Pending Listings

LOWEST AVERAGE HIGH

| o |

$208,000 $208,000 $208,000

Max Mitchell

REMAX Reslty Assoclates

Cell: 217-369-0376

max@maxmitchell.com | Www.MovewithMax.com

3506 Royal Oak Court, Champaign, lllinois 61822

AVG PRICE / SQFT

$99

AVG PRICE / SQFT

$122

AVG DOM

27

AVG DOM

8

12
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Sold Property Analysis

Averages

97.0%

Homes sold for an average of 97.0% of their list price.

Analysis

ADDRESS ORIG LIST PRICE
3310 Roxford Drive $175,000
1809 Bridgestone Drive $235,000
Averages $205,000

Max Mitchell
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It took an average of 27 days for a home to sell.

SOLD PRICE

$170,000
$227,500

$198,750

3506 Royal Oak Court, Champaign, lllinois 61822

Days on market

% OF ORIG LIST PRICE

97.14%
96.81%

96.95%

DOM

37
17

27

$ PER SQFT

581
$118

$99

13
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Marketing Action Plan

Below are a few of the services we can provide as part of the marketing of your home.
Before we can get started, the first important step is to:

O Sign and complete the Listing Agreement

First Week

O Enter listing into the MLS system.

O Put up "For Sale” yard sign.

O Install lock box. (optional)

QO Schedule time to shoot property photos.
O Review showing procedure.

Q Prepare property flyer.

O Syndicate listing to real estate websites.

Second Week
QO Invite brokers and agents to tour home.
O Begin agent to agent marketing efforts.

O Review and update status.

Third Week
O Hold Open House.

Ongoing activities

() Show property to potential buyers.

() Follow-up on Internet leads.

() Monitor market conditions.

() Monitor comparable properties for sale.

¢ Monitor foreclosures and short sales in market.

Max Mitchell
REMAX Realty Associates
Cell: 217-369-0376 15
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Commission Distribution

Listing

Buyer's Agent

Agent

Listing
Broker

The vast majority of real estate agents work on commission, meaning that they are paid once the transaction closes. To
simplify how commissions are routed, sales commissions are paid out of the seller's proceeds, according to the terms of
the listing agreement and/or the sales contract. Thus, the buyers' agent commission is paid by the sellers, as a portion of
their listing commission.

All commissions paid to a real estate agent have to pass through their broker; only a broker can pay a commission and
only a broker can sign a listing agreement or a buyer representation agreement.

When the home is listed in the Multiple Listing Service (MLS), the listing broker discloses the terms of the commission to
other cooperating brokers, so they know what compensation is offered before they bring their buyers to the listing. When
the buyer's broker presents an offer to the seller, it typically includes a provision to collect their share of the sales
commission, as offered by the listing agent in the MLS.

At the closing, you will see the amount of commission being paid to each agent's brokerage on the closing disclosure
form. There will be a portion for the listing brokerage and a portion for the selling brokerage. Each agent will then be paid
by thelr broker for whatever amount of the commission they have earned based on their compensation agreement with
their brokerage.

Because agents are independent contractors, they use their portion of the commission to cover all of their business costs,
including marketing, health insurance, licensing costs, business insurance, continuing education, and more.

Max Mitchell £
REMAX Realty Assoclates / 2
Cell: 217-369-0376 [
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Why you need a real estate professional

Given the proliferations of services that help home buyers and sellers complete their own transaction, you may have
considered whether you should go it yourself instead of working with an agent. However, there is no substitute for an
experienced professional, and taking on all the responsibility yourself could be costlier than an agent's commission in the
long run.

According to the National Association of Realtors’ 2019 Profile of Home Buyers and Sellers, only 8% of home sales were
accomplished as for sale by owner (FSBO), and of those, 77% knew their buyer personally. FSBO home sales had a median
price of $200,000 in 2019, compared to the agent assisted home sale median price of $280,000.

Beyond the price advantage of using an agent, homes listed by real estate professionals get more exposure and their
sellers get more support. Here are some other considerations:

+ They're trained and licensed professionals.

« They have experience in your neighborhood and your market.

* They have oversight from brokers and state licensing officials.

* Their job is to advise you the best way to reach your goals.

* They know how to present your home and deal with buyers.

+ They know how and where to market properties effectively.

* They know how to overcome typical snags that occur in real estate transactions and closings.

+ They understand state-required disclosures and look out for your best interests.

* They understand personal safety and security for your belongings during showings.

* They know the best resources to make transactions go more smoothly, from bankers to home-stagers to contractors.

* They have access to the most accurate and comprehensive data - the MLS, the only data repository that has the most
up-to-date listing and sales information.

+ They know how to negotiate.
* Their job is making real estate transactions successful.
* Their continuing education keeps them up-to-date on housing issues.

With areal estate professional in your corner, you'll have a partner by your side to advocate for you and advise you through
the entire home sale process.

Max Mitchell
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Intelligent Pricing and Timing

Asking Percentage
of Buyers

10%
c%

60 %

75 %

90 %

Pricing a home for sale is as much art as science, but there are a few truisms that never change.

+ Fair market value attracts buyers, overpricing never does.
*+ The first two weeks of marketing are crucial.
+ The market never lies, but it can change its mind.

Fair market value is what a willing buyer and a willing seller agree by contract is a fair price for the home. Values can be
impacted by a wide range of reasons, but the two biggest are location and condition. Generally, fair market value can be
estimated by considering the comparables - other similar homes that have sold or are currently for sale in the same area.

Sellers often view their homes as special, which tempts them to put a higher price on it, believing they can always come
down later, but that's a serious mistake.

Overpricing prevents the very buyers who are eligible to buy the home from ever seeing it. Most buyers shop by price
range and look for the best value in that range.

Max Mitcheli =
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Intelligent Pricing and Timing

5§ 16
Weeks on Market

Your best chance of selling your home is in the first two weeks of marketing. Your home is fresh and exciting to buyers
and to their agents.

With a sign in the yard, full description and photos in the local Multiple Listing Service, distribution across the Internet,
open houses, broker's caravan, ads, and email blasts to your listing agent's buyers, your home will get the greatest flurry of
attention and interest in the first two weeks.

If you don't get many showings or offers, you've probably overpriced your home, and it's not comparing well to the
competition. Since you can't change the location, you'll have to either improve the home's condition or lower the price.

Consult with your agent and ask for feedback. Perhaps you can do a little more to spruce up your home's curb appeal, or
perhaps stage the interior to better advantage.

The market can always change its mind and give your home another chance, but by then you've lost precious time and
perhaps allowed a stigma to cloud your home's value.

Intelligent pricing isn't about getting the most for your home - it's about getting your home sold quickly at fair market
value,

Max Mitchell
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Curb Appeal, A First Impression That Lasts

Most buyers form their first impression of your home before they even get out of the car. Curb appeal is the view from the
curb that gives potential buyers the first chance to fall in love with your home.

The exterior of your home should be in pristine condition - clean, cleared of clutter, with no visible repairs needed. A
broken step, overgrown bush, or abandoned toys in the yard can spoil both the home's appearance and the potential
buyer's first impression.

Here's a simple cleanup and spruce up checklist to make sure your home leaves a stellar first impression:

» Clear driveways and walkways of snow, weeds, and debris. Repair or replace cracked steps or pavers. Whenever
possible, driveways should be clear of vehicles.

* Keep your lawn mowed, edged, and watered. Prune dead branches and plants. Weed flower beds and replace leggy,
thin landscaping with fresh plants and flowers.

* Replace loose or damaged roof shingles, clean the gutters, and paint and caulk window trim and doors.

* Make the front door area shine: consider repainting your front door and placing a new welcome mat. Polish the door
hardware and make sure all front facing windows are clean.

+ Power wash siding, brick, windows, and porches.

* Replace light fixtures -and if possible, pick new fixtures with the sare mounting system to save time and hassle.

* Install new house numbers that match the finish of your light fixtures.

+ Consider upgrading your mailbox; it's an inexpensive fix and the first thing that buyers will see when they puli up to
your home,

* Install flowerboxes or pots of blooming flowers for a pop of color.

+ Hang a seasonal wreath from your front door.

Max Mitchell / (_2

REMAX, Realty Associates
Cell: 217-369-0376
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Comparative Market Analysis 3506 Royal Oak Court, Champaign, lilinois 61822

Staging Your Home

When you list your home for sale, it becomes a product rather than your personal retreat. You want potential homebuyers
to be able to envision themselves living In the home, which can be difficult if your family's personality is still evident.
Before going on market, your agent will recommend decluttering and depersonalizing, but you may also want to bringin a
professional stager to help guide you through showing your home in its most marketable light.

When done correctly, staging can not only set the right emotional tone for buyers about the home, but can also help
highlight the most attractive features of the home. Staging can potentially make you money, too: 77% of listing agents
said a well-staged environment increases the dollar value buyers are willing to offer, according to the Nationafl Association
of Realtors Profile of Home Staging. Staging can also shorten the length of time your home is on the market, with agents
reporting that their staged homes were going under contract faster than those without.

A professional stager will typically begin with an in-home consultation, where they will walk through your home with you,
review the property, and provide a report with their advice for the home. The report will include advice on de-cluttering,
storing items, reorganizing furniture placement, and possibly changing out paint colors in different rooms. The stager may
also give tips for improving curb appeal. The most common rooms that are staged are the living room, kitchen, master
bedroom, and dining room.

Depending on what your home needs, and whether you want to do the work yourself or hire it done, your stager could
handle bringing in supplementary furniture and décor items, manage painting or other contractors coming to your home,
and have a more hands on role in getting your home ready to go on the market. The cost of services provided will vary
depending how much assistance your home will need.

Max Mitchell

REMAX Realty Associates
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Showings and Open House Checklist

Once your home goes on the market, real estate agents may call to show your home
anytime, even if you've listed preferred showing times in the instructions. Keeping
your home in showtime condition can be challenging, especially if you have children
and pets. Here are some pointers for presenting your home in the best light

Showings & Open House Checklist

» Eliminate clutter: The less cluttered your home, the better it shows. If you have a lot of knick-knacks, collections, or
family mementos, consider renting a portable storage unit, which can be stored until it's time to deliver it to your new
home.

* Keep, donate, throw away: If you have time before you go on the market, sort unwanted belongings into one of these
three baskets. You'll receive more in tax benefits for your donations than pennies on the dollar at a garage sale. It's
faster, more efficient and you'll help more people.

* Remove temptations: Take valuable jewelry and collectibles to a safety deposit box, a safe, or store them in a secure
location. Also secure your prescription medicine and private financial documents.

* Remove breakables: Figurines, china, crystal and other breakables should be packed and put away in the garage or
storage.

* Be hospitable: You want your home to look like a home. Open the blinds, turn on the lights, and make visitors feel
welcomed.

* Have a family plan of action: When a showing happens at an inconvenient time, get the family engaged. Everyone can
pitch in to tidy up in a hurry: pick up glasses, plates, clothing, and anything else left lying about.

* Get in the habit: Wash dishes immediately after meals. Clean off countertops. Make beds in the morning. Keep pet
toys and beds washed and smelling fresh.

+ Clean out the garage and attic: Buyers want to see what kind of storage there is.

The Essential Five-minute Clean-up for Showings

Everyone gets a basket and cleans up clutter. Check for hazards, like toys left on the floor. Make sure all toys, including
bicycles, are put away.

* Put pets in daycare, sleep cages or take them with you: In the listing instructions, there should be a warning if there is
a big dog on premises. Buyers with allergies also may appreciate knowing in advance if you have pets.

» Turn on lights: Open the drapes, turn on lights so buyers can really see.

* Give the buyer privacy: The buyer cannot come to your home without being accompanied by an agent. They will be
more comfortable touring the home without your presence.

Max Mitchell ] A7

REMAX, Realty Assaclates
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Moving Checklist

Moving to a new home can be an exciting but stressful journey. By finding the right
movers and having a good, though flexible, moving plan, most of the common moving
headaches can be easily avoided.

Start planning

Finding the best mover for you at the right price involves a simple evaluation of your needs. Moving companies provide a
wide range of services, from planning your move, storing your things, packing and unpacking, to decorating and organizing
your befongings in your new home. You can choose which services you want and have them tailored to suit your budget.

Compare movers

When you compare price and service estimates from several companies, you will find that estimates are based on the
weight of your household items, the distance they will be moved, and the amount of packing and other services you will
require. Be sure to show the estimator every itermn that will be moved. Estimates should be done in person and include a
clear explanation of rates and charges that will apply, the mover's liability for your belongings, pick-up and delivery
schedules, and claims protection.

If you are moving interstate, you should read and understand all of the information you will receive. In addition to
brochures explaining their various services, moving companies should give you a copy of a consumer booklet titled “Your
Rights and Responsibilities When You Move" and information regarding the mover's participation in a Dispute Settlement
Program. Distribution of the consumer booklet and the requirement that movers must offer shippers neutral arbitration as
ameans of settling disputes that may arise concerning loss or damage on househo!d goods shipments are requirements
of the Federal Highway Administration (FHWA).

Be prepared

Even in the most well-planned moves, something unexpected may happen. In those instances, insurance is crucial. Check
with your homeowner's insurance provider about coverage for your belongings while moving. Your mover will provide
either released value insurance (about $0.60 per pound of goods lost or damaged, according to NAVL.com) or full
replacement value, which you must sign for on your bill of lading. If you are not sure how to estimate the value of your
belongings for insurance purposes, your insurance carrier can help. ltems of special value such as heirlooms, paintings, or
collectibles can be insured under separate riders. In the event of damage to an item, file a claim immediately. Be sure to
save the packing materials to show to the adjuster, should there be any problems.

Packing up and moving on

Once the time has come to start packing and organizing, here are some tips to make the process smooth:

+ Start by packing the things you use most infrequently.

Max Mitchell
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Pare down items that have accumulated over time by grouping them into 3 categories Keep, Donate, or Throw Away.
Create an inventory sheet of valuables and a list of which boxes they were packed in.

Label your boxes according to the rooms where they'll be moved - bedroom #2, 1st floor bath, etc. Consider using
different colored stickers/tape for each room.

Provide your movers with copies of the floorplan of your new home, so they can move more efficiently without having
to stop and ask you where things go.

Try to keep boxes under 50 Ibs. whenever possible, put heavier items in smaller boxes to reduce bulkiness, and place
lighter items in larger boxes.

Dispose of items that can't be moved, like flammabie liquids, cleaning fluids, etc. Prepare your mower by emptying the
fuel and recycle your propane grill tanks.

Snap a photo of the back of electronic devices so you know which wires to attach when setting them up in your new
home.

Pack an overnight bag with moving day essentials, including toiletries, clothes, medications, and charger cords.

Max Mitchell
REMAX Realty Associates
Cell: 217-359-0376
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Listing Paperwork Overview

Itis my job to bring you an offer that you want, at the price you want, at the terms you

want.

To begin that process we need to complete the listing agreement paperwork. This will let me start the process of
marketing and selling your home, but it also serves to protect you and your assets. Here's an overview of the information |
will need to begin the process of selling your home. I'm going to start off with the top 5 pieces of information we capture
inthe listing agreement.

First off 'm going to need basic information like your name and the address of the property we are listing for sale.
We also want to agree on what types of offers we can accept.

We need to include the agreed-upon list price.

We will also document what my compensation will be when the property is sold.

One of the most important aspects of a listing agreement is to highlight what items are not included with the sale of
the property. For instance, is there a chandelier you want to take with you?

I

Here is some other important information we will also capture in the listing agreement.

* How ! handle multiple offer situations
* Required disclosures

* Indemnification

* Fair housing

+ HOA details

+ Special Assignments?

+ Yard Sign

+ Lackbox

* Isthe property vacant or leased, how long?
+ Tax

+ Mediation

* Was or is the house in foreclosure

* Has a notice of default been issued

+ State laws

+ Internet marketing permission

There may be other information that is tied to state or local regulations but | will make sure to go over these while we are
completing the paperwork.

Max Mitchell
REMAX Realty Associates
Cell: 217-369-0376
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The Value of Your Home

In a neighborhood of similar homes, why is one worth more than another? That's the
question that's teased buyers and sellers for ages, but the answer is simple.

Every home is different

When a home is sold, a willing seller and a willing buyer determine the value of that home with the sale price. That price
then becomes a benchmark for other similar homes, but other factors come into play. The most important are:

Location

The closer a home is to jobs, parks, transportation, schools, and community services, the more desirable it is.

Size
Square footage impacts home value because a larger home is built using more materials, and gives the homeowner more
usable space. And a larger lot size could mean more privacy than a smaller one.

Number of bedrooms and baths

Additional bedrooms and bathrooms raise the value of a home compared to similar homes that do not have those rooms.

Features and finishes

Features such as outdoor kitchens and spa baths make a home more [uxurious. A home finished with hardwood floors
and granite countertops is going to cost more than a home with carpet and laminate countertops.

Condition

The closer a home is to new construction, the more it will retain its value. It's perceived as more modern, up to date, and
perhaps safer. Homes that are not updated or in poor repair sell for less as purchasers' factor in the cost of updating and
eventually replacing appliances and systems.

Curb appeal

From the street, the home looks clean, fresh, and inviting. Fresh landscaping and flowers won't change the size or location,
but they certainly add charm.

When two homes are identical in the same neighborhood, a higher price may come down to something as simple as
views, paint colors, or the overall taste of the homeowner.

E
Max Mitchell
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From: Nick Ward

To: Lynn Canfield

Subject: 3707 Englewood Listing Bid
Date: Friday, July 9, 2021 12:27:54 PM
Attachments: Brokerage Resumne.pdf

Hi Lynn,

I've included quite a bit of information below, and please let me know if you have any
questions. I recommend reviewing the documents in the following order:

1. My resume & Joel Ward Homes company mformatlon

2. July 2021 Market Update

3. Englewood CMA word document

4. Englewood CMA excel document

5. Comparable listing and sales documents (if curious, this is the information the analysis is
based on)

6. Marketing plan

7. Listing agreement

8. Equity Sheet

Regarding selling the properties together: I recommend marketing the properties individually
as packaged properties usually sell at a discounted rate, the price of these homes is above what
investors are typically seeking, and the market for houses like this is extremely hot and has
virtually no inventory.

Since the market is currently very hot, it is unlikely the house will remain on the market for
longer than 30 days if priced appropriately. For this reason, I will keep a very close eye on the
number of showings and feedback, though my recommendation of list price is to increase the
likelihood of a quick sale. I also want to note that the commission of 5% will be split evenly
with the buyer's agent. This commission covers all fees for our company and photography,
and I have included an approximation of the county's proceeds following a sale. Prior to
acceptance of an offer, I will update this documnent. Please let me know if you have any
questions!

Thank you,
Nick

Nicholas Ward / Designated Managing Broker IL Lic¥#471.020454

Joel Ward Homes, Inc / www. joelwardhomes.com
nick@joelwardhomes.com

P: 217-355-499% / M: 217-840-0388 / F: 217-355-39Q3

A: 3113 Village Office Place, Champaign, Itlinois 61822



Nicholas Ward, Managing Broker

Experience

-5 Years as Property Manager with Joel Ward Homes

-5 Years as Licensed Real Estate Broker

-4 Years valuation experience as a Real Estate Appraiser

(over 2000 hours of practice completed)
This aliows me to stay more informed on market
trends and conduct more thorough research then
typical for Real Estate Brokers. The benefit to you
is more reliable information to base decisions upon.

Licenses
- Licensed Real Estate Managing Broker — State of lllinois 471.020454
- Certified Residential Real Estate Appraiser — State of lllinois 556.005184

Professional Affiliations

-Champaign County Association of Realtors — Member of the Education Committee, Member Services,
and Professional Development Working Group; and Chair of the YPN Working Group.

-lllinois Association of Realtors

-National Association of Realtors

-Central lllinois Rental Property Professionals

Education
- lllinois State University, Bachelor's Degree, Marketing

-Interpersonal selling and marketing

-Consumer Behavior

-Market research and analysis
- Basic Appraisal Principles, Appraisal Institute
- Basic Appraisal Procedures, Appraisal Institute
- 15-hr Natignal Uniform Standards of Professional Appraisal Practice, Appraisal Institute
- Residential Site Valuation and Cost Approach, Appraisal Institute
- Residential Report Writing and Case Studies, Appraisal institute
- Residential Sales Comparison and Income Approach, Appraisal Institute
- Residential Market Analysis and Highest & Best Use, Appraisal Institute
-Advanced Residential Report Writing and Case Studies, McKissock
-Statistics, Modeling, and Finance in Real Estate, McKissock



Top Five Reasons to Choose Joel
Ward Homes to Market Your Home

e=ms Reason #1: Experience. There are very few brokerage companies that

8| can equal our over 30 years’ experience in real estate brokerage and ap-
“ praisal. We have assisted hundreds of families in successfully marketing
their home. From the initial marketing activities though contract negotiations and
closing, you benefit from our suggestions and recommendations based upon this
wealth of experience.

Reason #2: Smaller, Independent Company. Many REALTORS to-

W day work for large mega-companies which are unable to provide the in-

dividualized attention which each of our valued clients deserve. At Joel

Ward Homes, we give our clients the best of both worlds: Exposure to

the entire real estate market through the Multiple Listing Service (just like the big

companies) together with personal, individual service. Our commitment to each of
our clients is to market their home as if it were our own.

Reason #3: You are in Charge. That’s right—Qur philosophy is that
- because you own your home, you should be in charge of making deci-
A

JJ sions on pricing and marketing. Our role is to provide you with the in-

== formation, recommendations, technology and resources to successfully

market your home. You make the decisions and we will do the work to
implement your decisions.

Reason #4: Personal Service. Some real estate agents have hired assis-
m—— tants or “client care” staff to work with you in marketing your home.
When you choose me to sell your home, you will be working directly
weweusms With me as your REALTOR. Our support staff is just that—a staff

trained to support my efforts in effectively exposing your home to the
market.

Reason #5: Integrity. Our commitment to you is to employ our

M 7l knowledge, experience and resources to produce the results you want—a
sale of your home at the highest possible price. We promise to always

tell you the truth and to do what we say we will do. You can count on it.

JOEL WARD HOMES



| JOEL WARD HOMES REALTORS®

My Commitment to You

® | promise to promote your best interests at all times in the sale of your home.*

¢ | promise to always tell you the truth, and to disclose to you any relevant information | have
about your home and about the market generally.

® | promise to carefully research and analyze the market concerning your home in order to
provide you with accurate pricing recommendations.

® | promise to work with you in the development of a Comprehensive Marketing Plan for your
home.

® | promise to actively market your home in accordance with the Comprehensive Marketing Plan
upon which we have agreed.

® | promise to keep you informed concerning my marketing activities and MLS showing activities
as frequently as you wish.

® | promise to assist you in successfully negotiating the sale of your home at the highest price and
on the terms most favorable to you.*

® | promise to assist you In any necessary negotiations with the buyer following the professional
home inspection.

e If you wish, { promise to refer you to a selection of well-regarded real estate attorneys.

® | promise to coordinate closing activities with your attorney, and to represent you at closing as
your REALTOR.

® Throughout our relationship, | promise to keep confidential any confidential information you
share with me.

*Subject to the requirements of dual-agency, if applicable.

3113 Village Office Place, Champaign, Illinois 61822 | 217-355-4999
www.joelwardhomes.com | 3 5,.



JOEL WARD

JJ HOMES

REALTORS®

Real Estate Market Update

July 2021

By Nick Ward

Solid information about our local market is helpful for everyone, and especially for our clients who are
thinking about entering into a real estate transaction this year.

This update is based upon information supplied by the Champaign County Association of REALTORS
Multiple Listing Service for all attached and detached single-family

properties in Champaign, Savoy or Urbana. It is important to keep in

mind that specific segments of the market may have performed better

or worse than the overall market analyzed below.

Comparing the Last 12 Months with the Previous 12
Months

For the most recent twelve months {07/01/2020-06/30/2021) the
MLS reported 2,033 sales with a median sale price of $175,000 and
a reported average marketing time of 66 days. For the prior twelve
months (06/01/2019-05/31/2020) the MLS reported 1,722 sales
with a median sale price of $162,500 and a reported average
marketing time of 89 days.

This shows an increase in the number of sales of 311 homes or
18.1%. The median sale prices saw a 7.7% increase. There are
currently 202 homes on the market with an average marketing
time of 93 days. This results in a 1.2-month supply of homes in
inventory, which is a significant shortage relative to historical supply demand relationships in this
market.
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Interest Rates

The Interest Rate Story: For most of 2017, 30-year fixed rate mortgages were available from 3.75% to
4.125%. Interest rates increased rapidly in January and February of 2018 and had remained relatively
stable within the range of 4.5% to 4.75%. in September 2018, rates moved as high as 5% before starting
to decline as the year ended. Rates in 2019 began to decline, with a significant decline in the last
month.

In 2020, rates varied from 3.5% to 3.6% through March. Since then, and with the advent of the novel
coronavirus pandemic and the Federal Reserve cutting the interest rate, rates have been more volatile
and fluctuating within the 2.5% to 3.5% range. Currently, 30-year fixed rate mortgage financing is
available at 3.232%. Please note that the interest rate can vary significantly between lending institutions.
Contact your Joel Ward Homes agent for recommendations!

tocal Employment Analysis

The close connection between employment levels and the strength of housing markets has been well
established, both locally and on a national basis. In May 2021 (the last month for which data has been
published) there were 103,328 employed people in Champaign County and an unemployment rate of

4 . 4 %. In May 2020 there were 91,222 people employed with an unemployment rate of 10.2%. This
results in a 13.3% increase in the number of people employed. This increase in the unemployment rate
can be attributed to the Covid-19 pandemic. It is also important to note that the unemployment rate is
returning to the range of what it had been prior to the pandemic.



What follows is a graph showing the number of jobs in Champaign County, by month, based upon
non-seasonally adjusted U.S Bureau of Labor Statistics data.
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Conclusions

It is most notable that there is a significant shortage of homes in inventory, which is putting upward
pressure on sales prices. This is most likely due to the combination of pent-up demand being released,
along with the historically low interest rates,

What does this mean to the home seller? The significant shortage of homes in inventory makes this a
strong seller's market. Many market segments are seeing multiple offers and marketing time of less
than one week. Sellers should be prepared to handle these situations and expediated marketing times.
Contact your Joel Ward Homes REALTOR for the best options!

For buyers, the historic low interest rates are continuing their trend of remaining under 4.0%. However,
the current supply of homes in inventory, especially in Champaign-Urbana, is exceedingly low, which is
likely going to make it more difficult to find suitable housing. This makes it even more important for
your REALTOR to stay current on all homes which are listed for sale and meet your criteria.

Additionally, buyers should be prepared to bring full price offers on homes in many market segments
and should be ready to proceed as quickly as possible.




Champaign-Urbana Median Sale Price
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Overall, Champaign-Urbana real estate has proven to be a good investment over time with an
average annual appreciation rate of 2.6% since 2000, and this includes the 2009-2013 financial
crisis and recession.
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Remember that each particular segment of the market is different. If you are thinking about selling
your home, or buying one, the best decision is to contact your Joel Ward Homes REALTOR to obtain
current information about the specific segment of the market relevant to your property.



Real Estate Market Report
3707 Englewood, Champaign

As of July 9th, 2021

OVERALL MARKET CONDITIONS: See attached “July 2021 Market Update.”

SPECIFIC MARKET CONDITIONS: At the current time, for one-story detached homes
in Champaign and Savoy with 1,500 to 2,500 square feet of living space, listed or sold
from $180,000 to $280,000, the MLS reports 103 sales in the prior year with a median
sale price of $216,900, and an average marketing time of 23 days. Comparing the year
over year data for this market segment, there was a 27.1% increase in the number of sales
(103 and 81 the year prior), a 1.4% increase in the median sales price (within the range of
stable), and a 52.1% decrease in average marketing time. Currently there are 2 listings in
this market segment with an average marking time of 53 days. This results in a 0.2-
month supply of homes in inventory which is in balance relative to the overall market at
1.2-months of supply. Please note that the current supply and demand relationship is in a
historic state of shortage compared to the 5-year average of 3.2 months of supply.

SUBJECT HISTORY: The subject was purchased in 2015 for $215,500 and has been
used as an assisted living home since.

MARKETING STRENGTHS: The primary strength of the subject is that it has been
updated with handicap accessible amenities and doors, a feature that is unique in our
market. It also has a superior view with the lake in the rear, and is located in a popular
neighborhood of Champaign.

MARKETING CHALLENGES: The primary marketing challenge could potentially be
deferred maintenance items left following the tenants move-out. I recommend addressing
as many of these items prior to listing as possible.

COMPETITIVE LISTINGS: MLS data sheets on all competitive listings are attached.
There are currently only two listings in the subject’s market segment, and neither house is
a strong competitor for the subject. Of the two listings, 2514 Worecester is most similar,
though it is approx. 350 square feet smaller.

RECENT SALES OF SIMILAR HOMES: MLS data sheets and a “Price Adjusted

Comparables” sheets are attached. Please note that of the 4 comparable sales provided,
Sale #4 is located in a different neighborhood and has been afforded the least weight in a

.m



determination of likely sales price. It has been included primarily to bracket the upper
end of the range, as the more similar sales all have upward adjustments.

SUMMARY OF CONCLUSIONS AND RECOMMENDATIONS: “Price Adjusted
Comparable Sales” indicate a likely sale price in the range of $234,000 (rounded) to
$247,000 (rounded). With an average sale to list price ratio of 97%, this would indicate a
list price in the range of $241,000 to $254,500 (rounded). The significant shortage of
homes indicates that an initial list price at the upper end of the range is most appropriate.
However, it should be noted that we are nearing the end of the prime marketing season
for our market. Based on this, a recommended list price of $249,000 is recommended to
increase the likelihood of a timely sale. Close attention should be paid to the number of
showings in the first week, and the price reduced as needed. I will handle this and will
make a recommendation at the end of the first week, and then again weekly as needed.

STATE OF ILLINOIS MANDATED DISCLOSURES:

INTENDED PURPOSE: The intended purpose of this Comparative Market Analysis
(CMA) is to provide information, analysis and recommendations to assist the homeowner
in pricing their property.

PROPERTY INTEREST: The property interest being considered in this CMA is a fee-
simple interest,

SCOPE OF WORK: The subject property was inspected and its strengths and
weaknesses with respect to its marketability were analyzed and reported. The subject’s
market segment defined. The market segment was analyzed to determine the supply and
demand relationships, to identify those competitive properties most similar to the subject
and to identify those sold properties most similar to the subject. A selection of sold
properties was made, and a “Price Adjusted Comparable” analysis was made, making
quantitative adjustments to comparable sales intended to produce a indicated likely sale
price of the subject. In the context of existing and expected overall market conditions,
the above information and analyses were reconciled to produce a recommended list price
range for the subject.

CMA NOT AN APPRAISAL: This is a comparative market analysis, not an appraisal of
the market value of the real estate and was prepared by a licensed real estate broker or
managing broker, not by a state certified rea! estate appraiser acting in his or her role as a
state certified real estate appraiser. (Note that Nicholas Ward is a licensed residential real
estate appraiser acting only in the role of managing broker in relationship to this client.)




Respectfully Submitted,

Nicholas Ward, Managing Broker



Sold by: Scott Bechtel %95087 on behalf of The Mkt Time {ist./Tot.):6/6
Scott Bachte! Group (T14720) / KELLER
WILLIAMS-TREC (95313) and Michael
Elliatt SDS!M) 1 KELLER WILLIAMS-
TREC (95313)
Closed: 07/20/2020 Contract: 06/04/2020 Concessions:
Off Market: 06/04/2020 Fnancing: Conventional ]
Year Built: 1991 Bit Before 78: No Cury. Leased: No
Dimensions: 81 X 100
Ownership: Fee Simple Subdivision: Glenshire Model:
Corp Limits: Champaign Township: Ckampalgn County: Champaign
Coordinates: Grid #:44 # Fireplaces: 1
Rooms: 8 B(amroomsz /10 Parking: Garage
Bedrooms: 3 Master Bath; Full # Spaces; Gar:2
Basement: None Bsmnt. Bath: No Parking Indl, In Price: Yes

Nicholas Ward | conneciMLS

Detached Single MLS #:10723879 List Price: $225,000
Status: CLSD Ust Date: 05/30/2020 Orig List Price: $225,000
Area: 6007 List Dt Rec:06/01/2020 Sold Price: $224,000

Address: 4102 Englewood Dr, Champaign, JL 61822
Directions: Taks S. Staley Rd to Amherst Dr. Then tusn left on Englewood Dr.

Mobility Score: 35 - Minimal Mobllity, 7
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mnwlunddlﬂondl:lthedﬂleelllnmnndacn%rabgﬁmplaumuhomahnfemswodduMdmmIndu:algﬂnhmmummm
that offers two mbelmawnlkln,and bath with a double vanity. To finish this lovely home Is the 2nd full and two car garage
with bulit In storagea. Peace of nd maintenance indudes some new paint throughout, new sump pump In 2019, Anderson windows th naw

flcoring in both

palting for you to call it your ¢

throoms, roof replacement in 2010, new AC and furnace in 20 0, and new tenslon spril

ng on garage door opener in 2019. This home is

Schoof Data Tax Miscelianeous
Elementary: Champaign/Middle Call Unit 4 351-3701 {4) Amount: $90 Amount: $4,161.16 Waterfront: No
Junior High: Champaign/Middie Calt Unit 4 351-3701 {4) Frequency: Annual PIN:032016356001 Appx SF: 2088% ¢
High School: Centennlal (4) Special Assessments: Unknown Mult PINs: SF Source: Plans

Special Service Area; No Tax Year: 2019 Eldg. Assess. SF:
Master Assodation: No Tax Exmps: Homeowner, Other Acreage:0.19
Master Asse. Freq.:

Square Footage Comments:

**evel Footage Detalls: llmpersq Ft: 0, Main Sq Ft: 2088, Finished Lower Sq Ft: 0, Unfinished Lower §q F: 0, Above Grade Total Sq Ft: 2088,

iﬁ;!&ﬂ‘mﬂ ent $q Ft: 0, Unfinished Basement 5q Ft: 0, Total Basament Sq Ft: 0, Aprox. Total Finished Sq Ft: 2088, Total Finished/Unfinished SqFRt:

H 2
Room Name Sizq  Lavel Elooting Boom Name Skre  Level Elooring
Living Room15Xi4 Main Level Carpet Blinds Master Bedroom16X13  Main Leve! Carpet Blinds
Dining Room12X8  Main Level Carpet None 2nd Bedroom13X10 Main Level Carpet
Kichen17X17 Main Level Ceramic Tile 3rd Bedroom11X10 Main Level Carpet Blinds
Famlly Room16X14 Maln Level Carpet Blinds 4th Bedroom Not Applicable
Laundry Room13X10  Main Level CeramicTite Blinds
Sun/Florida21X10  Main Level Carpet
Room Heated

Interior Property Features: Vaulted/Cathedral Cellings, 1st Floor Bedroom, st Floor Laundry, 1st Floor Full Bath, Walk-In Closet(s)
Exterior Property Features: Deck, Porch

Age: 26-30 Years Laundry Features: In Unit, Sink
Type: 1 Story Additional Rooms: Sun/Florida Room Heated
Style: Ranch Garage Ownership: Owned

Exterfor: Brick, Vinyl Siding
Alr Cond: Cantral Alr
Heating: Gas, Forced Air

Garage On Site: Yes

Garage Type: Attached

Garage Details: Garage Door Opener(s),
Transmitter(s)

Roof: Asphalt/Glass (Shingles)
Sewer: Sewer-Public

Water: Public

Const Opts:

General Info: Commuter Bus
Amenities: Sldewalks, Street Paved

Kitchen: Eating Area-Breakfast Bar, Island Asmt Incl: Other
Appliances: Oven/ Ranro, Mlicrowave, Dishwasher, Parking Ownership: HERS Index Score:
Refrigerator, Disposal Parking On Site: Green Discl:
Dining: Combined w/ LivRm Parking Detalls: Green Rating Source:
Attic: Pull Down Stalr, Unfinished Driveway: Concrete Green Feats:
Basement Detalls: Crawl, Slab Foundation: Block, Concrete Sale Terms:
Bath Amn: Double Sink Exst Bas/Fnd: Possession: Closing
Fireplace Detalls: Attached Fireplace Doors/Screen, Disability Access; No Occ Data:
Gas Logs Disabllity Details: Rural: No
Fireplace Location: Family Room Exposure: § {South) vacant: No
Electricity: Lot Size: Less Than .25 Acre Relist:
Equipment: Sump Pump Lot Size Source: Zero Lot Line: No
Other Structures: None Lot Desc: Mature Trees ’
Door Features:
Window Features:
Broker Private Remarks: new paint th 19 erson o floor rooms
replacement In 2010, nsmc “ﬁummml:gzh:f:: m n‘::vn mﬂg Ilr;legg c:nA::rage dgﬁx;eﬂmqguglm will -&%‘m:'n?m but rr;"::t
curtains will not stay,
Internet Listing: Yes Remarks on Internet?: Yes Addr on Intemet?: Yes
VOW AVM: No VOW Comments/Reviews: No Broker Notices:

Listing Type: Exclusive Right to Sell Helds Eamest Money: Yes

hm)su’lconneclmm.mred|Ic.comisamlmls.jsp?module=saarch&encurl=searchlsearch_lndex.jsp?

Lock Box: Supra - Blue IBox {Located at
Front)

search.jsp&uniqueURL=27348145&switch. .
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792021 Nicholas Ward | connectMLS

Detached Single MLS #:11070950 List Price: $235,000
Status: CLSD List Date: 05/09/2021 Orig List Price: $255,000
Area: 5007 List Dt Rec: 05/09/2021 Sold Price: $225,000

Address: 4107 Crail Rd , Champaign, IL 61822
Directions: Staley to Turnberry then immediately North on Crail ts home
Sold by: g:ﬁ:: D:E:Is 5952140) on behalf of Ryan ML Time (Lst./Tot): 25/25

q:?m) ] RYAN
DALLAS REAL ESTATE (95386)
Closed: 06/30/2021 Contract: 06702/ 2021 Concessions;
Off Market: 06/02/2021 Fnandng: Cash Contingency:
Year Built: 2000 8it Before 78: Cur. Leased: No
Dimensions: 127X139X25X110
Ownership: Fee Slimpla Subdlvlsion:mbm Modal:
Corp Limits; Champaign Township: Champalgn County: Champaign
Coordinates: Grid #:44 # Hteprkllacsu
Rooms: 7 Bathrooms2 J 0 Parking: Garage
(full/half):
Bedrooms: 3 Master Bath: Full # Spaces: Gan3
Basement: Nona Bsmnt. Bath; Parking Indl. In Price: Yes

Mobility Score: 36 - Minimal Mebility. 2

Remarks: Gorgeous ranch homa with beautiful water views!! Popular open floor plan with cathedral celli and in move in condition!! You will love
the water views from almost every window In the home and the flax dint ordt':ll:g hmm:‘ligmngmpgﬁow:mh In section of your back
RIS e B T GRTBEN g g DRING 3010 A |

i LI ST WL SPRGI0 o ! Y

School Data Asscssments Inx Miscollaneous
Elementary: Champaign (4) Amount; $220 Amount: $5,318.40 Waterfront: Yes
Junior High: Champaign/Middie Call Unit 4 351-3701 (4) Frequency: Annual PIN: 442016358013 Appx SF; 1659**
High School: Champalgn (4) Special Assessments: No Mult PINs: SF Source: Other

Special Service Area: No Tax Year: 2019 Bldg. Assess. SF:0
Master Assodation: No Tax Banps: Homeowner, Senlor Acreage:0.23
Master Assc, Freg E:tq rod

ul

Square Footage Comments: Minlon

** evel Square Footage Detalls: U, Ft: 0, Main Sq R: 1659, Finished Lowear Sq Ft: 0, Unfinished Lower 5q Ft: 0, Above Grade Yotal Ft: 16589,
Finished Basement Sq Ft: 0, Um Basement Sq Ft: 0, Total Basement Sq Ft: 0, Aprox. Total Finished Sq Ft: 1659, Total Flnl:hedlllsqrrﬂnlshed gq Ft:
[URNBERR -
Lavel Flgoring Win Trmt Boom Neme Sizeq  Level Elgoring Win Trmt
Living Room20X19  Maln Lavel Carpet Master Bedroom15Xi4 Maln Lavel Carpet
Dining RoomBXi4  Maln Level Hardwood 2nd Bedroom13X10  Main Lavel Carpet
Kitchen14X11  Main Level Vinyl 3rd Bedroom13X10  Main Leve! Carpet
Family Room11X12 Main Level Carpet 4th Bedroom Not Applicable
Laundry Room8X& Main Level Vinyt

: Vaulted/Cathedral Cellings, 15t Floor Bedroom, 1st Floor Laundry, 1st Floor Full Bath, Walk-In Closet(s)

o1t AN

Laundry Features: Roof:
Additional Rooms: No additional rooms Sewer: Sewer-Public
Garage Ownership: Owned Water: Public
Garage On Site: Yes Const Opts:
Garage Type: Attached General Info: None
Heating: Gas, Forcad Alr Garage Details: Amenities: Sidewalks
Kitchen: Eating Area-Breakfast Bar, Pantry-Closet Parking Ovwmership: Asmt Inct; None
Appliances: Dishwasher, Disposal, Range Hood Parking On Site: HERS Index Score:;
Dining: Combinad w/ LivRm Parking Detalls: Green Disch:
Attie: Driveway: Green Rating Source:
Basement Details: Crawl Foundation: Green Feats:
Bath Amn: Whirlpool Exst Bas/Fnd: Sale Terms:
Fireplace Detalls: Gas Logs Disability Access: No Possession: Immediate
Fireplace Location: Living Room Disability Details: Qcc Date:
Eleciricity: 200+ Amp Service Exposure: Rural: No
Equipment: TV-Cable Lot Size: Less Than .25 Acre Vacant: Yes
Other Structures: Lot Size Source: Relist:
Door Features: Lot Desc: Zero Lot Line:
Window Features:
Broker Private Remarks:
Intemet Listing: Yes Remarks on Intemet?; Yes Addr on Internet?: Yes
VOW AVM: No VOW Comments/Reviews: No Broker Notices:
Listing Type: Exciusive Right to Sell Holds Earnest Money: No Lock Box: Supra - Blue iBlox (Located at
Front)
Coop Comp: 3% (Oll; ?::l: SP) Addl, Salsllg'vo.: None Special Comp Info: None
5 H i :
howing Inst lSQllef .Mmd:: r‘i,:s;-out Cont. to Sl BExpiration Date:
home as this Is In a trust. Plan
Is to allow showings 5/10.1
will this live on the 9th
ngs to be scheduled
starting on the 10th.
Mgmnt. Co: Contact Name: Phone:
Owner: OOR Ph #: Broker Owned/Interest: No

Broker: RE/MAX REALTY ASSOCIATES-CHA (95122} } (217) 352-5700
List Broker: Kimberly Krisman-Clark (951952) / (217) 352-5700 / kimberlysuzannedark@gmall.com
Collst Broker: More Agent Contact Info:

https://connectmis{ -mredilc.com/sam/mis.Jsp?module=search&encur=search/search_index arch/search jsp&uniqueURL=273481458switch... 1/2



Nicholas Ward | connectMLS

HOMES, INC (95221)

MLS #:10919099

Detached Single st Price: $239,900
Status: CLSD List Date:12/09/2020 Orig Lst Price: $250,000
Area: 8007 List Dt Rec:12/09/2020 Sold Price: $230,000

Address: 3922 Englewood Dr, Champaign, IL 61822
Dired:lons:;lguzmzlﬂm, north on Cobblefield Rd, left on Englewood, home on right

Sold by: Wendy Evans (952275) / JOEL WARD Mit. Time (Lst./Tot.):36/36

Closad: 03/01/2021 Contract:01/13/2021 Concessions: 1000
Off Market: 01/13/2021 Financing: Conventional Contingency:
Year Built: 1998 Blt 8efore 78:No Cuit, Leased:
Dimensions: 100 X 80
Ownership: m“sgn“ple w/ SubdMsion: Glenshire Moded:
Corp LIrnils:Champal.gn Township: Champalgn County:Champaign
Coordinates: m@’id #:441 # Fireplaces: 1
Rooms: 7 rooms2 / 1 Parking: Garage
(full/half);
Bedrooms: 3 Master Bath: Full # Spaces:Gar:3
Basement: None Bsmnt, Bath:No Parking Ind. In Price;
Mobility Score: 36 « Minimal Mobility, 9
Remarks: 1LOOK NO FURTHER, mgotngtol.WEﬂlIs.aBedmzshﬁlmmsurgmnmmmkmnﬂmhmﬂnm ceill
zllilhkevourm:ww.l;'hw Mwu&ﬁnﬂmﬂn%;ﬂl}ﬂ:ﬂrmmmmﬁr;l‘t Mwlﬂlndslmomﬂmmﬁaymanm
with rooms a Coxy wood hurn ace. Beautiful flooring hout. r
omm 'm:q. MWM to lovel Located lnm after Glenshire sul mﬂp n, with convenlence to grocery, pamugnd manmmm.w
School Data Tax Miscellaneous
Elementary: Unit 4 Of Cholce (4) Amount: $90 Amount: $4,478.68 Waterfront: No
Junior High: Champalgn/Middie Call Unit 4 351-3701 (4) Frequency: Annual PIN: 032016356008 Appx SF: 2126+
High School: Centennlal (4) Special Assessments: No Mult PINs: SF Source: Other
Special Service Area: No Tax Year: 2019 Bldg. Assess, SF;
Master Association: No Tax Exmps: Homeowner, Senior Acreage;

Square Footage Comments: Premium exposures

Master Assc, .:Not
= Required

¥ oval re Footage Detalls: W Ft: 0, Main $q Ft: 2126, Finished Lower Sq Ft: 0, Unfinished Lower Sq Ft: 0, Above Grade Total Sq Ft 2126,
Firtened Boratnent Bt 0, Uninished Besment ss:n: 0, Total Basement Sq Ft: 0, Aprox, Total Finished 2: Pt: 2126, Total Finished/Unfinished Sq Ft:
2136
Floorina Win Trmt, Boom Name Size  Level Win Teme
Living Room 18X13  Main Level Hardwood Master Bedroom18X14  Maln Lavel Hardwood
Dining Room11X12 Main Level Hardwood 2nd Bedroom12X11 Maln Level Hardwood
Kitchen14X14 Main Level Hardwood 3rd Bedroom12X1i1  Main Level Hardwood
Famlly Room14X12 Malin Level Hardwaod 4th Bedroom Not Applicabla
Laundry Room
Interior Property Features:
Exterior Property Features:
Age: 21-25 Years Laundry Features: Roof:
Type: 1 Story AddMtonal Rooms: No additional rooms Sewer: Sawer-Public
Style: Garage Ownership: Owned Water: Public
Exterior: Vinyl Siding Garage On Site: Yes Const Opts:
Alr Cond: Centra] Alr Garage Type: Attached General Info: None
Heating: Forced Air Garage Details: Amenities:
Kitchen: Eating Area-Breakfast Bar, Eating Area-  Farking Ownership: Asmt Incl: None
Table Space Parking On Stte: HERS Index Seore:
Appliances; Oven/Range, Microwave, Dishwasher, Parking Detalls: Green Disch:
Refrigerator Driveway: Concrete Green Rating Source:
Dining: Combined w/ LivRm mmgm_ Croen Feate
Attic: § i
. Exst Bas/Fnd: Sale Terms:
m.mﬂs. Crawl Disability Access: No Possesslon: Closing
Areplace Detalls: Wood Burning ME “Z_WIS: mll?ate:
Firepiace Location: Living Room Lot Size; Less Than .25 Acre Vacent:
::?dwt Lot Size Source; Relist:
p";’ ! e Lot Desc: Zero Lot Line:
 Intenet?: Addr on Internet?: Yes
VOW Comments/Reviews: No Broker Notices:
Listing Type: Exclusive Right to Sell Holds Eamest Money: No Lock Box: Supra - Biue [Box (Located at
Front)
Coop Comp: 3,0% (on Gross 5P) Addl. Sales Info.: None Spedal Comp Info: None
Showing Inst: Please use Showing time, Cont. to Show?: Expiration Date:
Mgmnt. Co:n Contact Name: 0 Phone: (000) 000-0000
Owner: Robinson : Broker Owned/Interest; No

Ph #
Broker: KELLER WILLYAMS-TREC (95313) / (217} 356-6100
List Broker: Joanna Smith (950234) / (217) 979-6944 / joannarsmith@kw.com

* Copyright 2021 MRED LLC - The accura
At but not guarantesd and

cy of ili- i'r-lfr.irrnation, r.egardl;ss' of source,
should be personally verified through personal inspection b{
1 Many homes_contaln recording devices, and buyers should be aware tha

httpsﬂoonnsdmls'l.rnredllc.oomfsamimls.}sp?module=search&encur|=searchlsearch_|ndex.jsp

More Agent Contact Info: 217-979-6944
including but not limited to square footages and lot sizes,

Is deemed reliable

and/or with the appropriate professionals,
they may be recorded during a showing.

'search.jsp&uniqueURL=273481458switch...
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Tror2021 Nicholas Ward | connectMLS

Detached Singla MLS #:11028814 List Price: $259,900
Status: CLSD List Date: 04/07 /2021 Orig List Price: $259,900
Area: 5007 List Dt Rec: 0470772021 Sold Price: $265,000

Address: 907 Barclay Ct, Champaign, IL 61821
Directions: South onctl’rupeﬂ-, Right on Kent Dr, Left on Nottingham Dr, Right on

Sold by: Rodica Taritss (nsmgl KELLER Mkt. Time (Lst./Tot.): 474
WILLIAMS-
Closed: 08/01/2021 Cnntrad 04/10/2021 Concessions:
Off Market: 04/10/2021 Financing: Cash Contingency;
Year Bull: 1980 Bit Before 78: No Curr. Leased:
Dimensions: 98.12 X 140.03 X 100
Ownership: Fes Simple Subdivision: Modei:
Corp Limits: Chamnpaign Township: City of County: Champaign
Champaign
Coordinates: Grid #:13 # Fireplaces: 1
Rooms: 8 Bathrooms2 f 1 Parking: Gara
(fult/half): Enu!:'r
Spaca(s)
Bedrooms: 4 Master Bath: Full, Double # Spaces: Gar:2 Ext:3
Sty
Basement: Nona Bsmnt. Bath: No Parking Ind. In Price: Yes

Mobliity Score: 44 - Falr Mobility! 9

Remarks; LOCATION! LOCATION) LOCATIONI You will FALL IN LOVE with this adorable 2,000+ sq ft ranch locatad n the quiet and private cul-de-sac in

highly desirable Devonshire South. This well-situated hommlmmumudﬂnhpmtdtwwuwnlmptmmundrdedﬂu, covered carport,

mrmc:dmmhrpdnt,mmdmm#adtgult:umwenurmangnutﬁwlﬂnanenﬁywwowﬂmupwmtam mmwith
room ls con

sotuthem ngwlndwsfortnluufnmmnght.l-la the room leadi 4-80B50NS rOOM, nju,
nmungmonmepmmded: the master bedroom wh huonmencwﬂs ftrmowlthmnfwdllﬂngmdlwnglng.l? mily
M@W with walldi rzi! path accass behind Immn to Noel Updates Include AIC 2019, Exterior Paint 2020, Roof/Gutters 2020, Patio
Assessmenty Miscellaneous
Elementary: Unit 4 Of Cholce (4) Amount: $400 Amount: ss,rn.ao Waterfront: No
Junlor High: Champalgn/Middle Call Unit 4 351-3701 (4) Frequency: Ahnual PIN: 462026230006 Appx SF: 2200%*
High Schook: Central (&) Special Assessments: No Mult PINs: SF Source: Other
Special Service Area: No Tax Year: 2019 Bidg. Assess, SF:
Master Assoclation: Tax Exmps: Homeowner Acreage:
Master Assc, Fren.: Not
Required
Square Footage Comments:
*5Leve] Square Footage Details: Ft: 0, Main Sq Pt: 2200, Finished Lower Sq Ft: 0, Unfinished Lower Sq Ft: 0, Above Grade Total Sq Ft: 2200,
glm_lshed Besernent Sq Ft: 0, U: Basement Sq Ft: 0, Total Basement Sq Ft: 0, Aprox. Total Finished Sq Ft: 2200, Total Finished/Unfinished $q Ft:
Room Name Size  Level Hoodng WinTmt Room Name Size  Leve] Flogting Win Trmt
Living Room13X19 Main Level Carpet Master Bedroom17X20  Maln Level Carpet
Dining Room11X20 Maln Level Carpet 2rd Badroom10X15  Main Leval Carpet
Kitchen12X18 Main Level 3rd Bedroom10X12 Maln Level Carpet
Family Room Not Applicable 4th Bedroom11X18  Main Level Carpet
uundnr}HMIun Main Level Ceramic Tile
Su. n mi
Room Heated

Interior Property Features: Vaulted/Cathedral Cellings, 15t Floor Bedroom, In-Law Arrangement, 15t Fioor Laundry, 1st Floor Full Bath, Walk-In Closet(s),

Age: 41-50 Yelrl o - i I.aundry Features: Electric Dryer Hookup Roof: Asphait/Glass (Shingles)

Type: 1 Story Additional Rooms: Sun/Flarfda Room Heated Sewer: Sewer-Public
Style: Ranch Garage Ownership: Owned Water: Public
Exterior: Wood Siding Garage On Site: Yes Const Opts:
Alr Cond; Central Alr Garage Type: Attached General Info: School Bus Servica
Heating: Gas Garage Details: Garage Door Opener{s), Carport Amenities: Park/Playground, Sidewalks, Streat
Kichen: Eating Area-Table Space, Istand, Pantry- Parking Ownershlp; Owned Paved
Walk-in Parking On Site: Yes Asmt Inc: Other
nces: Microwave, Dishwasher, R erator, : HERS Index Score:
efeetrlc Cooktop, Wall Oven — mne:lurswlar Green Discl:
Dining: L-shaped Foundation: Green Rating Source:
Attic: Pull Down Stair Exst Bas/Fru: Green Feats:
Basement Detalls: Crawl Disablity Access: No Sale Terms:
Bath Amn: Disability Detalls: Possession: Closing
Fireplace Detalls: Gas Logs, Gas Starter Exposure: N (North) Occ Date:
Fireplace Location: Dining Room Lot Size: .35 49 Acre Rural:
Eledtricity: 200+ Amp Service Lot Size Source: Vacant: No
Equipment: Central Vacuum " Lot Desc: Cul-de-sac Relist:
Other Structures: Zero Lot Une:
Door Features:
Window Features:
Broker Private Remarks:
Internet Usting: Yes Remarks on Intenet?: Yes Addr on Intemet?: Yes
VOW AVM: No VOW Comments/Reviews:; No Broker Notices:
Listing Type: Exclusive Right to Sefl Holds Eamest Money: No Lock Box: Supra - Blue IBox (Located at
Front)
Coop Comp: 3% {on Gross 5P) Addl, Sales Info.: None Spedal Comp Info: None
Showing Inst: Please use ShowingTime - Cont. to Show?: Expiration Date:

ng
Show:?s will be scheduled for
4/8 and 4/9 ONLY. All offers

https:ﬂeonnactmls1.mredllc.eomloommonIPnntable\new.jsp?soyNama=dynaconn.soy,pages.hotsh ewReponPage&hideLookupLinks=tr... 12



Sold by:

& Virtual Tour

Nicholas Ward | connectMLS

Detached Single MLS #:11148255 List Price: $199,900
Status: NEW List Date: 07 /06/2021 . Orig List Price: $199,900
Area: 6007 List Dt Rec: 07/08/2021 Sold Price;

Address: 2514 Worcester Dr, Champalgn, IL 61821
Directions: South on Ned! St., right on Kirby Ave, left on Scottsdale, right on Worcester,

Mit. Time (Lst./Tot.): 4/4
Concesslons:

Closed: Contract: :
Off Market: Financing: Contingency:
Year Built: 1987 Bt Before 78: No Curr. Leaged:
Dimensions: 65 X 100
Ownership: Fea Simple Subdivislon: Model:
Corp Limits: Champaign Township: Champaign County: Champaign
Coordinates: Grid #:48 # Fireplaces: 1
Rooms: 5 Bathrooms2 / 0 Parking: Garage
(fult/half):
Bedrooms: 3 Master Bath: Full # Spaces:Gar:2
Basement: None Bsmnt. Bath: No Parking Ind. In Price: Yes

Remarks: This charming 3 bed/2 bath home could be just what wre looking forl It offers an open concept with the living room & kitchen
Wbmhﬂ:u"n' memories zo.u

with famRy and friend: Hk&mm“mﬂwymmmﬂlbﬂuﬂanum
granite countertops, and stainiesy steel » nou.‘rou'lllnllhlmwiﬂitlndlmnewmuodfourmmmmdﬂuimdual hts and
views in three directions. The master bedroom kv quite large 17:n),hulmlk-lndmt.amnhpodﬂonedummmomsdary ms on the
other side of the house. The secondary bedrooms are also ¢ ge. The house also offers a fenced In back yard, as ge. The
Pl P, LRSI L) TR PN N YL RS MO geae) B SULHIT) [love-in ream RIS YOLU A
School Data Asgessments Tax Migcellancous
Elementary: Unit 4 Of Choloe (4) Amount: $0 Amount: $4,371.54 Waterfront: No
Jurtlor High: Champaign/Middle Call Unit 4 351-3701 (4) Frequency: Not PIN: 452022129012 Appx SF: 16374+
High Schoo: Centennial (4) Applicable Mult PINs: SF Source: Other
Special Assessments: No Tax Year: 2020 Bldg. Assess. SF:
Special Service Area:No Tax Exmps: Homeowner Acreage: 0,15

Square Footage Comments: Sq Pt measurements provided by Photography Solutions.

**Lovel Footage Details: ggpet Ft: 0, Main Sq Fi: 1637, Finished Lower Sq Ft: 0, Unfinished Lower Sq Ft: 0, Above Grade Total Sq Ft: 1637,
;‘I&Is,hd Sq Ft: 0, Untin Basement Sq Ft: 0, Total Basement Sq Ft: 0, Aprox. Total Finished Sq Ft: 1637, Total Finished /Unfinished 5q Pt:
Room Name Size  Lavel Elooring Win Trmt Room Name Size  Leve| Fooring Win Trmt,
Living Room3i7X17 Maln Level Carpet Master Bedroom17X13  Main Level Carpet
Olning Room Not Applicable 2nd Bedroom13X10  Main Level Carpet
Kichen13X11 Maln Level ‘I:ooldnate 3rd Bedroom14X11 Main Leve! Carpet
m
Family Room Not Applicable 4th Bedroom Not Applicable
Laundry Room
Sun/Floridal4X1ili  Main Lovel Carpet
Room
Interior Property Features: Skylight(s), Hardwood Floors, 1st Floor Bedroom, 1st Floor Laundry, 1st Floor Full Bath, Walk-In Closet(s), Open Floorplan, Some
Carpeting, Granite Counters
Bxterfor Property Features:
Age: 31-40 Years Laundry Features: Rbof: Asphait/Glass (Shingles)
TFype: 1 Story Addtienal Rooms: Sun/Florida Room Sewer: Sewer-Public
Style: Ranch Garage Ownership: Owned Water: Public
Exterior: Vinyl Siding, Brick Garage On Site; Yes Const Opts:
Alr Cond: Central Alr Garage Type: Attached General Info: School Bus Service
Heating: Gas, Forced Alr Garage Detalls: Garage Door Opener(s), Amenities:
Kitchen: Eating Arca-Breakfast Bar Transmitter(s) Asmt Ind: None
Applances: Ovenlllangel, Microwave, Dishwasher, Parking Ownership: HERS Index Score:
Washer, Dryer, Disposa Parking On Site: Green Disd:
Dining: Parking Details: Green Rating Source:
Attic; Pull Down Stair Driveway: Green Feats:
Basement Details; Crawd Foundation: Sale Terms:
Bath Amp: Exst Bas/Fnd: Possession: Closing
Fireplace Detalls: Disability Access: No Oce Date:
Fireplace Location: Family Room Disabllity Detaits: Rural:
Electricity: Exposure; $ (South) Vacant;
Equipment: Lot Size: Less Than .25 Acre Relist:
Other Structures: Shed(s) Lot Size Source: Zero Lot Line:
Door Features: Lot Desc: Fenced Yard
Window Features:

Broker Private Remarks: Showings to start on Friday, July 9th st 2:30 PM and eon:linne

MENG ¥Rt a0 MO | use

O

Intemet Listing: Yes Remarks on Internet?: Yes
VOW AVM: Yes VOW Comments/Reviews: Yes
Listing Type: Exclusive Right to Sell Holds Eamest Money: No
Coop Comp: 3% (cn Gross SP) Addl, Sales Info.: None
Showing Inst: Showings to start on Friday, July Cont, to Show?:
$th at 2:30 PM and continua
until 6:30 PM on Sunday, July

hnpszlleonnectmls1.mredllc.aomlsamlmls.]sp?module=search&encuri=searcrusaard'n_fndax.jsp? sy

until 6:30 PM on Sl.ll'ldayl, July 11th.

ShLFS HYFG.1LAGI04

Pleasa call/text listing agent at
H inliances

Addr on Internet?: Yes
Broker Notices:
Lock Box: Supra - Blue EBox
Spedal Comp Info:None
Explration Date:

greh.fsp&uniqueURL=27348145&switch...
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Detached Single
Status: ACTV
Area: 8007

MLS #:11021185
List Date: 03/30/2021
List Ot Rec:03/30/2021
Address: 322 S Rising Rd , Champaign, IL, §1822
Directions: SpringﬂeldAvehl!hImRndMgoM
Sold by: Mkt. Time (Lst./Tot.); 102/102
Conoessions:

List Price: $264,900
Orig Ust Price: $275,000
Sold Price:

Closed: Contract:
Off Market: Fnancing: Contingency:
Year Bullt; UNK Bit Before 78: Yes Curr, Leased: No
Dimensions: 145.5X137.5
Ownership: Fee Simple Subdivision: Maodel:
Corp Limits: Unincorporated  Township: Hensley County: Champaign
Coordinates: Grid #:0 # f
Rooms: 8 B(aﬂi}\roomsz /0 Parking: Garage
Bedrooms: 2+ 2 bsmt Master Bath: None # Spaces: Gan4
Basement; Full Bsmnt. Bath: Yes Parking Ind. In Price; Yes

mﬂnbﬂt

ouhkle
Mm“mwmmmlmfornhﬂmm

Blementary: Mahomet (3)
Junior High: Mahomet (3)
High School: Mahomaet-seymour (3)

Frequency: Not Applicable
Special Assessments: No
Special Service Area:No
Master Association:
Master Assc, Freq.: Not Required

ofbohwwlds.lbeauﬂfulrandihmwutfor sunset
ree Ickide et :2..?""'..&":.“:‘.:'  lus car Gampl. hava p
mped col andala us car ga ave we mentioned
tgl behind the houss
Yax Miscellaneous
Amount: $1,619 Waterfront: No
PIN: 032008351017 Appx SF: 2015% *
Mutt PINs: SF Source: Landlord /Tenant/Seller
Tax Year: 2019 Bldg, Assess, SF:
Tax Exmps: Homeowner Acreage:

Square Footage Comments:
**_evel Square Footage Detal Bper m 0, Main Sq R: 2015, Finished Lower Sq Ft: 0, Unfinished Lower Sq Ft: 0, Above Grade Totat Sq Ft: 2015,
Finished Basement Sq Pt: 845, Basement Sq Ft: 135, Total Basement Sq Ft: 980, Aprox. Total Fin Sq Ft: 2880, Total Finished /Unfinished
Sq Ft: 2005
Legal Desaiption: LOT S
Room Name Size  Lavel Hooting Win Trmt Room Name Size  Lavel Elooring Win Trmt
Living Room12X23 Main Level Master Bedroom12X13 Basement
Dining Room Not Applicabie 2nd Bedroom10X12 Basement
Kichen18X12 Main Level 3rd Bedroom10X13 Main Lavel
Famlly Room16X23 Main Level Carpet 4th Bedroom10X13  Main Level
Laundry RoomBX8 Basement
SunfForida36X12 Main Level Cther16X12 Main Levet
Room Heated
Interior Property Features:
Exterior Progerty Features:
Age: 31-40 Years, Rehab in 2004 Laundry Features: Roof:
Type: 1 Story Additional Rooms: Sun/Florida Room Heated, Other Sewer: Septic-Private
Style: Ranch Garage Ownership: Owned Water: Public
Exterlor: Vinyl Siding Garage On Stte: Yes Const Opts:

Alr Cond: Centrel Alr Garage Type: Detached

Heating: Hot Water/Steam Garage Detalls:
Kitchen: Parking Ownership:
Appliances: Parking On Site:
Dining: Parking Detalls:
Attic: Driveway: Concrete
Basement Details: Finished Foundation:

Bath Amn: Exst Bas/Fnd:
Fireplace Detalls: Disabllity Access: No
Fireplace Location: Disability Details:
Electricity: 200+ Amp Service Exposure:
Equipment: Lot Size: ,25-49 Acra
Other Structures: Lot Size Source:

Door Features: Lot Desc:

Window Features:

General Info: None
Amenities:

Asmt Inci: None
HERS Index Score:
Green Disd:

Green Rating Source:

Green Feats:

Sale Terms:
Possession: Closing
Qcc Date:

Rurat:

Vacant: No

Relist:

Zero Lot Line:

Broker Private Remarks: would Hka to sell with the other two pin numbers, one Is the empty lot and one Is the lot with the 2 trallers on it, trailers can be
removed if vou wanted

Internet Listing: Yes
VOW AVM: Yes
Listing Type: Exclusive Right to Setl

Remarks on Internet?: Yes
VOW Comments/Reviews: Yes
Holds Eamest Money: Yes

Coop Comp: 2.5% (on Gross 5P) Addl. Sales Info.: None

Showing Inst: Use showing time Cont. to Show?:
Mgmnt. Co: Contact Name:
Owner: Owner of Record Ph #:

Broker; RE/MAX Cholce (95060) / (217) 3559-3131

Addr on Internet?: Yes

Broker Notices;

tock Box:Supra - Blue IBox (Located at
Front)
Spedal Comp Info: Variable

Expiration Date;
Phone:
Broker Owned/Interest: No

List Broker: Carol Meinhart (952201) on behalf of The SeliingHomes24-7 Team (T14465) / (217) 840-3328 [ carol@sellinghomes24-7.com

CoList Broker:

https:/fconnectmis.mredlic.com/sam/mis. jsp?module=search8encurl=search/search_jnd

More Agent Contact Info:

Copyright 2021 MRED LLC - The accuracy of all Informatlon, regardiess of source, including but not limited to square foo
t not &uamnteed and should be personally verified through personal Inspection by and/or wit
Many homes contaln recording devices, and buyers should be aware that they may be reco

the ap

tages and lot sizes, is deemed reliable
ropriate professionals.
ed during a showing.

rchisearch.jspéuniqueURL=273481458&swilch... 1/2



Price Adjusted Comparable Sales

L - R | e ! ; _ _
o _ Subject T_m "n Sale #2 S Sale#3 Sale #4
[Street Address 3707 Englewood 4102 Englewood | 14107 Crail Rd ~ [3922Englewood | /907 Barclay
JQQ L Champaign |Champaign N Champaign [ ___Champaign ___|champaign L
MN—QI§| F = mNNh.g. MNNm-§ - MNWO-SO : & .. MNGM_-SQ
Price/SF . $107.28 813562/ s10818° | 12045 g
Sale Date B /2 /27| e/0/2021, | S0z 0 | 6/ija0;
[paysonmie | 6 - s 36 4
Concessions ! N ol None None 1000  -51,000None !i”
Location & View Good/Lake _|Average $10,000 | Good/Lake s R __Average __10,000|Good/Culdesac 7,000
lotSize  8190sf |gost 1 olasssst 0,8,000 st ] ojzsssf | -3000
Curb Appeal _ Average |Average Average iAverage Average
Age | 24 30 0 21, 0 oo 23] e 41 0
D_.__m_=< | %om.nmmm Average s Average ||._- Average | |Average | p—
mxnm_,_n.h ) Average __Average Average | Average T Average |
Condition  |Average | Average | 5000 Average | 7,500|Average 7,500 Good -10,000
M.Emm@mm.m|)w@.mm | 2088  -35000 1659 515, 212 4,830} 22001 7420
Total/BDBS/BTHS  |7/4/2.0 81320 [ 0.7/3/2.0 L mna _ -2,500.8/4/2.1 -2,500
BasementSize  Nome | none “ Nope - None None
BasementFinish  [None  |None _[None . MNone None ||
Freplace— - o {Fireplace Zpfireplacer; oo~ F _ (Fireplace . |Fireplace T L [ T |
Garage |2 Car Attached _|2CarAttached | |3 CarAttached -5,000 3CarAttached |  -5,000|2 Car Attached
Porch/Patio/Deck  |Deck ~~  IDeck Patio... ... . ... 1,500 Deck Deck/Patio -2,000
Net Adjustments |, [ ) |~ 11,500 | 1sms. 4,170 -17,920
Indicated Sale Price 1 | sa3ss00 0 [ $240515 | 5234170 _ |s2a7080
Features: meaam_ 2015 |Roof2010 || ..~€|c_u|am..nmm - ... No Updates [ Roof 2020 )
g | ST e M L L1 | R N ! | i B | — qac2013 |
T e T S e, ) I % S : ] .ot e ] -
| Bath Remod. 2021




Joel Ward Homes Marketing Plan

Day 1:
e The listing agreement is signed
¢ Professional photography and floor plan is ordered, and data is gathered to prepare listing. This
expense (approx. $150) is covered by Joel Ward Homes and included in our service.

Week 1:
e The property is listed in the MLS on the day photography is received.
*  “For Sale” sign is placed in the yard and an MLS key box on the door.
* Promotional flyers are created and placed in the house, along with MLS info sheets.
¢ Open house is held {with owners’ consent) to increase initial interest. Email notice is sent to all
Realtors.
Showings are tracked and all agents are contacted VIA PHONE for follow up interviews.
* Recommendation on pricing is made by the listing agent.

*Please note that due to the time of the year, feedback will be monitored on a weekly basis to be
sensitive to the listing price. Should feedback indicate the subject is over-priced, a recommendation of
price reduction will be made.

30 Days from Listing:
¢ Should the subject not be under contract within 30 days, a detailed analysis of the market
segment will be provided. This will include an update of the initial market analysis, information
on new competitive listings, information on listings in the market segment now under contract,
and tracking of the most competitive listings prices and offerings.
e All feedback will be summarized, and recommendations will be made regarding price and

condition.
» Asecond Open House will be scheduled to attract buyers who may have missed the initial
listing.
Ongoing:

¢ The subject’s market segment will be analyzed every month to ensure the subject is competitive
with the market. It is the recommendation of Joel Ward Homes that Open Houses be held every
month to attract new buyers in the subject’s market segment.




Champaign County Association of REALTORS®
305 W. Burwash Ave., Savoy, Illinois 61874

EXCLUSIVE RIGHT TO SELL LISTING AGREEMENT
MLS Uniform Listing Agreement

(For use with all classes in conjunction with appropriate property data form.)
(DUAL AGENCY DISCLOSURE AND CONSENT INCLUDED)

In consideration of the services to be performed by Joel Ward Homes, Inc.
(Brokerage Company) hereinafter referred to as Company, and the commissions to be paid
by Champaign County Mental Health Board , (“Seller™), hereinafter

referred to as Seller, the parties agree that Company shall have the exclusive right to market and sell Seller’s

property described below upon the following terms and conditions.

Address: 3707 Englewood

Legal: Lot 715 Glenshire Sub No 7 & Replat of Lot 631 & 632 of Glenshire Sub No 6

Pin: 44-20-16-375-016 at a pri ceof § 249,000 “free of liens, payab]e
as follows cash at closing

or, with Seller consent, for a lesser sum or upon other terms,

Per lllinois License Law Section 15.50 all licensees shall be considered to be representing the
consumer they are working with as the designated agent for the consumer. Company designates
Nicholas Ward (“Seller’s Designated Agent”), sales associate(s) affiliated with
Company as the only legal agent(s) of the Seller. Company reserves the right to name additional designated
agents when in Company’s discretion it is necessary. If additional designated agents are named, Seller shall
be informed in writing within a reasonable time. Seller understands and agrees that this agreement is a
contract for Company to effect a sale of Seller’s property and that Seller’s Designated Agent(s) is (are) the
only legal agent(s) of Seller. Seller’s Designated Agent will be primarily responsible to effect the sale of
Seller’s property. Buyer's Agent may show Seller’s property in accordance with the provisions of the “To
Show” line on property data form and Company in its sole discretion, may pay a part of the below
commission to such Buyer’s Agent.

Per Illinois License Law, Section 15.75, Seller’s Designated Agent(s) shall provide for Seller, at a
minimum, the following services; (1) accept delivery of and present to the Seller offers and counter offers to
buy, sell, or lease the Seller’s property or the property the Seller seeks to purchase or lease; 2) assist the
Seller in developing, communicating, negotiating, and presenting offers, counteroffers, and notices that
relate to the offers and counter offers untit a lease or purchase agreement is signed and all contingencies are
satisfied or waived; and (3) answer the Seller’s questions relating to the offers, counteroffers notices, and
contingencies.

Seller understands and agrees that other sales associates affiliated with Broker, other than Seller’s
Designated Agent(s), may represent the actual or prospective buyer of Seller’s property. Further, Seller
understands and agrees that if the property is sold through the efforts of a sales associate affiliated with
Company who represents the Buyer, the other sales associate affiliated with Company will be acting as a
buyer’s designated agent. This is not considered dual agency.

Company is authorized in its sole discretion to determine with which brokers Company will cooperate,
and the amount of compensation that Company will offer cooperating brokers in the sale of Seller’s
property. Seller acknowledges that compensation offered may vary from Company to Company.

MLS EXCLUSIVE RIGHT TO SELL LISTING AGREEMENT PAGE 4 REVISED 112011



DISCLOSURE AND CONSENT TQ DUAL AGENCY

NOTE TO CONSUMER: THIS SECTION SERVES THREE PURPOSES. FIRST, IT DISCLOSES THAT A REAL
ESTATE LICENSEE MAY POTENTIALLY ACT AS A DUAL AGENT, THAT IS, REPRESENT MORE THAN
ONE PARTY TO THE TRANSACTION. SECOND, THIS SECTION EXPLAINS THE CONCEPT OF DUAL
AGENCY. THIRD, THIS SECTION SEEKS YOUR CONSENT TO ALLOW THE REAL ESTATE LICENSEE TO
ACT AS A DUAL AGENT. A LICENSEE MAY LEGALLY ACT AS A DUAL AGENT ONLY WITH YOUR
CONSENT. BY CHOOSING TO SIGN THIS SECTION, YOUR CONSENT TO DUAL AGENCY
REPRESENTATION IS PRESUMED.

The undersigned . {“Licensee”/"Seller’s Designated Agent”),
{Insert name(s) of Licensee undertaking dual representation)

may undertake a dual representation (represent both the seller or landiord and the buyer or tenant) for the sale or lease
of property. The undersigned acknowledge they were informed of the possibility of this type of representation. Before
signing this document please read the following;

Representing more than one party to a transaction presents a conflict of interest since both clients may rely upon
Licensee’s advice and the client’s respective interests may be adverse to each other. Licensee will undertake this
representation only with the written consent of ALL clients in the transaction.

Any agreement between the clients as to a final contract price and other terms is a result of negotiations between the
clients acting in their own best interests and on their own behalf, You acknowledge that Licensee has explained the
implications of dual representation, including the risks involved, and understand that you have been advised to seek
independent advice from your advisors or attorneys before signing any documents in this transaction.

WHAT A LICENSEE CAN DO FOR CLIENTS WHEN ACTING AS A DUAL AGENT
Treat all clients honestly.
Provide information about the property to the buyer or tenant.
Disclose all latent material defects in the property that are known to the Licensee.
Disclose financial qualification of the buyer or tenant to the seller or landlord,
Explain real estate terms.
Help the buyer or tenant to arrange for property inspections.
Explain closing costs and procedures.
Help the buyer compare financing alternatives.
Provide information about comparable properties that have sold so both clients may make educated decisions on
what price to accept or offer.

S A R A

WHAT A LICENSEE CANNOT DISCLOSE TO CLIENTS WHEN ACTING AS A DUAL AGENT
Confidential information that Licensee may know about a client, without that client’s permission.

2. The price or terms the seller or landlord will take other than the listing price without permission of the seller or
landlord.

—

3. The price or terms the buyer or tenant is willing to pay without permission of the buyer or tenant.

4. A recommended or suggested price or terms the buyer or tenant should offer.

5. A recommended or suggested price or terms the seller or landlord should counter with or accept.
If either client is uncomfortable with this disclosure and dual representation, please let Licensee know. You are not
required to sign this section unless you want to allow the Licensee to proceed as a Dual Agent in this transaction.
By initialing here and signing below, you acknowledge that you have read and understand this form and voluntarily
consent to the Licensee acting as a Dual Agent (that is, to represent BOTH the seller or landlord and the buyer or
tenant) should that become necessary.
Seller’s initials Seller’s initials Date
Licensee/Seller’s Designated Agent Date

MLS EXCLUSIVE RIGHT TO SELL LISTING AGREEMENT PAGE2 of 4 REVISED 112011



Company is authorized to advertise the property through various print media, the internet or
other similar means or media and to display “For Sale” signs on the property, to install a lock box,
to photograph the property and use such photographs in negotiation for such sale, and to have
access to the property to show the same at reasonable hours and to submit this listing to the
CHAMPAIGN COUNTY ASSOCIATION OF REALTORS® MULTIPLE LISTING SERVICE
and to submit same to any other multiple listing service that the Company deems applicable; to
provide timely notice of status changes of the listing to the MLS; and to provide sales information
including selling price to the MLS upon sale of the property.

Seller understands that the information which Seller provides to Seller’s Designated Agent as
listing information will be used to advertise Seller’s property to the public, and it is essential that
this information be accurate. SELLER HAS EITHER REVIEWED THE MLS LISTING INPUT
SHEET AND REPRESENTS THAT THE INFORMATION CONTAINED IN IT IS TRUE AND
ACCURATE TO THE BEST OF SELLER’S KNOWLEDGE, OR SELLER UNDERSTANDS
THAT THEY HAVE AN OBLIGATION TO PROVIDE ACCURATE, TRUTHFUL
INFORMATION TO BE PUT IN THE MLS INPUT SHEET AND HEREBY PROMISES TO
FULFILL THIS OBLIGATION.

Seller is required by state law to complete a Seller Disclosure Form concerning the condition of
seller’s property. Seller understands that seller will be responsible for completing that form or
having it completed by appropriate inspectors or professionals and that the listing broker shall in no
way be responsible for completion of the Seller Disclosure Form or the content of the information
contained in the Seller Disclosure form.

Although Seller is listing Seller’s property in its present physical condition, Seller understands
that Seller may be held responsible by a buyer for any latent or hidden undisclosed defects or
concealed defects in the property which are known to Seller but which are not disclosed to the
buyer. If seller discovers any latent or hidden undisclosed defect in the property after the original
disclosure documents have been signed, said disclosure documents must be updated immediately to
include those defects.

Seller agrees to save and hold Company harmless from all claims, disputes, litigation,
judgments, and costs (including reasonable attorney’s fees) arising from Seller’s breach of this
agreement, from any incorrect information or misrepresentation supplied by Seller or from any
material facts, including latent defects, that are known to Seller that Seller fails to disclose. The
company is not responsible for vandalism, theft, or damage to the property.

Seller has been informed that home warranty options are available to them. Furthermore, seller
acknowledges they understand the Broker may receive a documentation preparation fee from the
home warranty company.

I UNDERSTAND AND ACKNOWLEDGE THAT IT IS ILLEGAL FOR EITHER THE AGENCY OR ME
TO REFUSE TO SHOW OR SELL TO ANY PERSON BECAUSE OF RACE, COLOR, RELIGION, SEX,
NATIONAL ORIGIN, ANCESTRY, AGE, ORDER OF PROTECTION STATUS, MARITAL STATUS,
PHYSICAL OR MENTAL HANDICAP, MILITARY STATUS, SEXUAL ORIENTATION, UNFAVORABLE
DISCHARGE FROM MILITARY SERVICE, OR FAMILIAL STATUS OR ANY OTHER CLASS
PROTECTED BY ARTICLE 3 OF THE ILLINOIS HUMAN RIGHTS ACT. THE PARTIES AGREE TO
COMPLY WITH ALL APPLICABLE FEDERAL, STATE AND LOCAL FAIR HOUSING LAWS.

Seller agrees to refer to Company all inquiries made to Seller and to cooperate with Company to
a reasonable degree to affect a sale. In the event of a sale Seller agrees to have an attorney of

MLS EXCLUSIVE RIGHT TO SELL LISTING AGREEMENT PAGE 3 of 4 REVISED 112011
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Seller’s choice prepare a contract of sale and deed at Seller’s expense and to furnish at Seller’s
expense a merchantable abstract of title certified to date of sale or, at Seller’s option, to furnish an
owner’s title guarantee policy in the amount of the sale price.

If, during the term of this agreement, anyone, including the Seller, produces a purchaser, ready,
willing and able to purchase said property, or if, within 30 days after the expiration
of said term, a sale is made to any person to whom the property was presented by anyone, including
Seller, during said term, without incurring a commission to another broker, Seller agrees to pay
Company a commission of 5% of the Gross Sale Price
For a residential property of four units or less, Seller shall not be obligated to pay said commission
if subsequently a valid listing agreement is entered into during the term of said protection period
with another licensed real estate broker and a sale, lease, or exchange of property is made during
said protection period. Said commission shall be paid on closing the sale herein contemplated,
which in the case of a sale on contract for deed shall be at the time Buyer and Seller execute the
initial contract or agreement for deed. In the event of Seller’s failure or refusal to pay a
commission which becomes due under this agreement, Seller agrees to pay all the costs incurred by
Company to collect same, including reasonable attorney’s fees.

The term “sale” as used herein shall be construed to include any exchange to which Seller
consent in writing. In the event of an exchange of properties, the “sale price” shall be the listed
price of the property at that time for the purpose of computing commission. In the event of Dual
Agency, Company is authorized to represent and to receive compensation from both parties
provided that Seller is advised of Company’s dual interest prior to acceptance of the exchange
proposal.

When a contract to purchase is entered into for the purchase of Seller’s property, the Buyer
may deposit earnest money with Company. Company will hold any such earnest money in a
special, non-interest bearing escrow account on behalf of the Buyer and Seller. At closing, the
earnest money will be disbursed according to the terms of the contract to purchase.

This contract shall be binding upon and inure to the benefit of the heirs, administrators, successors,
and assigns of the parties hereto. No amendment or alterations in the terms hereof shall be valid or
binding unless made in writing and signed by the parties hereto. If more than one purchaser or
more than one seller are involved or if the company, the purchaser or the seller is an entity other
than a natural person, the pronouns and grammatical structure shall be understood to conform. This
agreement shall become effective on acceptance by Company and will terminate on
11130 , 2021 . Seller acknowledges receipt of a copy of this agreement and
all attachments. The attachments include the following: {HERE LIST ALL ATTACHMENTS]: _

Accepted: , 20 Seller:
By: Seller:
Signature of Listing Broker or Authorized Agent for com
e ¢ 8 it Address:
Time: Date:

MLS EXCLUSIVE RIGHT TO SELL LISTING AGREEMENT PAGE 4 of 4 REVISED 172011



Estimated Equity Calculation

Client Name: Champaign County Mental Health Board
Property Address: 3707 Englewood, Champaign

Date of Closing:

Sale Price $249,000.00
Brokerage Fee@ 5% $12,450.00
Attorney $500.00
Title Insurance $734.55
50% Title Search $50.00
Closing Protection Letter $50.00
Real Estate Taxes $0.00
Revenue Stamps $373.50
Total Payoff & Closing Costs $14,158.05
Estimated Net Equity $234,841.95

Estimates are derived from sources deemed reliable but are not guaranteed.
Actual closing figures will be determined by your attorney prior to closing.

If real estate taxes as escrowed, the balance in the escrow account will be
refunded to the homeowner.




From: Nick Ward

To: fynn Canfigld

Subject: 3506 Royal Qak Listing Bid
Date: Friday, July 9, 2021 2:08:35 PM
Attachments: Brokerage Resume,pdf

Hi Lynn,

I've included quite a bit of information below, and please let me know if you have any
questions, I recommend reviewing the documents in the following order:

1. My resume & Joel Ward Homes Company Info

2. July 2021 Market Update

3. Royal Oak CMA word document

4. Royal Oak CMA excel document

5. Comparable listing and sales documents (if curious, this is the information the analysis is
based on)

6. Marketing plan

7. Listing agreement

8. Equity Sheet

Regarding selling the properties together: I recommend marketing the properties individually
as packaged properties usually sell at a discounted rate, the price of these homes is above what
investors are typically seeking, and the market for houses like this is extremely hot and has
virtually no inventory.

Since the market is currently very hot, it is unlikely the house will remain on the market for
longer than 30 days if priced appropriately. For this reason, I will keep a very close eye on the
number of showings and feedback, though my recommendation of list price is to increase the
likelihood of a quick sale. Ialso want to note that the commission of 5% will be split evenly
with the buyer's agent. This commission covers all fees for our company, and I have included
an approximation of the county's proceeds following a sale. Prior to acceptance of an offer, |
will update this document. Please let me know if you have any questions!

Thank you,
Nick

Nicholas Ward / Designated Managing Broker IL Lic#471.020454
Joel Ward Homes, Inc / vwww, jcelwardhomes.com
ick@ioel "
P: 217-353-4999 / M: 217-840-0388 / F: 217-325-3903
Ar 3113 Village Office Place, Champaign, {llinois 61822



Nicholas Ward, Managing Broker

Experience
-3 Years as Property Manager with Joel Ward Homes

-5 Years as Licensed Real Estate Broker

-4 Years valuation experience as a Real Estate Appraiser

{over 2000 hours of practice completed)
This allows me to stay more informed on market
trends and conduct more thorough research then
typical for Real Estate Brokers. The benefit to you
is more reliable information to base decisions upon.

Licenses
- Licensed Real Estate Managing Broker — State of Illinois 471.020454
- Certified Residential Real Estate Appraiser — State of lllinois 556.005184

Professional Affiliations

-Champaign County Association of Realtors — Member of the Education Committee, Member Services,
and Professional Development Working Group; and Chair of the YPN Working Group.

-llincis Association of Realtors

-National Association of Realtors

-Central lllinois Rental Property Professionals

Education
- Hlinols State University, Bachelor’s Degree, Marketing

-Interpersonal selling and marketing

-Consumer Behavior

-Market research and analysis
- Basic Appraisal Principles, Appraisal Institute
- Basic Appraisal Procedures, Appraisal Institute
- 15-hr National Uniform Standards of Professional Appraisal Practice, Appraisal Institute
- Residential Site Valuation and Cost Approach, Appraisal Institute
- Residential Report Writing and Case Studies, Appraisal Institute
- Residential Sales Comparison and Income Approach, Appraisal Institute
- Residential Market Analysis and Highest & Best Use, Appraisal Institute
-Advanced Residential Report Writing and Case Studies, McKissock
-Statistics, Modeling, and Finance in Real Estate, McKissock
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Top Five Reasons to Choose Joel
Ward Homes to Market Your Home

8 Reason #1: Experience. There are very few brokerage companies that
can equal our over 30 years’ experience in real estate brokerage and ap-
“ praisal. We have assisted hundreds of families in successfully marketing
their home. From the initial marketing activities though contract negotiations and
closing, you benefit from our suggestions and recommendations based upon this
wealth of experience.

Reason #2: Smaller, Independent Company. Many REALTORS to-
}ﬁ? day work for large mega-companies which are unable to provide the in-

dividualized attention which each of our valued clients deserve. At Joel
Ward Homes, we give our clients the best of both worlds: Exposure to
the entire real estate market through the Multiple Listing Service (just like the big
companies) together with personal, individual service. Our commitment to each of
our clients is to market their home as if it were our own.

Reason #3: You are in Charge. That’s right—Our philosophy is that
because you own your home, you should be in charge of making deci-
yf sions on pricing and marketing. Our role is to provide you with the in-
formation, recommendations, technology and resources to successfully
market your home. You make the decisions and we will do the work to
implement your decisions.

Reason #4: Personal Service. Some real estate agents have hired assis-
m——— tants or “client care” staff to work with you in marketing your home.
When you choose me to sell your home, you will be working directly
cassmessa With me as your REALTOR. Our support staff is just that—a staff
trained to support my efforts in effectively exposing your home to the

market.

Reason #5: Integrity. Our commitment to you is to employ our
3’7}’ knowledge, experience and resources to produce the results you want—a

sale of your home at the highest possible price. We promise to always
tell you the truth and to do what we say we will do. You can count on it.

N

JOEL WARD HOMES

>



JOEL WARD HOMES REALTORS®

My Commitment to You

® | promise to promote your best interests at all times in the sale of your home.*

® 1 promise to always tell you the truth, and to disclose to you any relevant information | have
about your home and about the market generally.

® | promise to carefully research and analyze the market concerning your home in order to
provide you with accurate pricing recommendations.

® | promise to work with you in the development of a Comprehensive Marketing Plan for your
home.

® | promise to actively market your home in accordance with the Comprehensive Marketing Plan
upon which we have agreed.

® | promise to keep you informed concerning my marketing activities and MLS showing activities
as frequently as you wish.

® | promise to assist you in successfully negotiating the sale of your home at the highest price and
on the terms most favorable to you.*

® | promise to assist you in any necessary negotiations with the buyer following the professional
home inspection.

e If you wish, | promise to refer you to a selection of well-regarded real estate attorneys.

® | promise to coordinate closing activities with your attorney, and to represent you at closing as
your REALTOR.

® Throughout our relationship, | promise to keep confidential any confidential information you
share with me,

*Subject to the requirements of dual-agency, if applicable.

3113 Village Office Place, Champaign, Illinois 61822 | 217-355-4999
www joelwardhomes.com

(D)



JOEL WARD

S HOMES

REALTORS®

Real Estate Market Update

July 2021

By Nick Ward

Solid information about our local market is helpful for everyone, and especially for our clients who are
thinking about entering into a real estate transaction this year.

This update is based upon information supplied by the Champaign County Association of REALTORS
Multiple Listing Service for all attached and detached single-family

properties in Champaign, Savoy or Urbana. It is important to keep in

mind that specific segments of the market may have performed better

or worse than the overall market analyzed below.

Comparing the Last 12 Months with the Previous 12
Months

For the most recent twelve months (07/01/2020-06/30/2021) the
MLS reported 2,033 sales with a median sale price of $175,000 and
a reported average marketing time of 66 days. For the prior twelve
months (06/01/2019-05/31/2020) the MLS reported 1,722 sales
with a median sale price of $162,500 and a reported average
marketing time of 89 days.

This shows an increase in the number of sales of 311 homes or
18.1%. The median sale prices saw a 7.7% increase. There are
currently 202 homes on the market with an average marketing
time of 93 days. This results in a 1.2-month supply of homes in
inventory, which is a significant shortage relative to historical supply demand relationships in this
market.




Number of Sales By Month
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Interest Rates

The Interest Rate Story: For most of 2017, 30-year fixed rate mortgages were available from 3.75% to
4.125%. Interest rates increased rapidly in January and February of 2018 and had remained relatively
stable within the range of 4.5% to 4.75%. In September 2018, rates moved as high as 5% before starting
to decline as the year ended. Rates in 2019 began to decline, with a significant decline in the last
month.

In 2020, rates varied from 3.5% to 3.6% through March. Since then, and with the advent of the novel
coronavirus pandemic and the Federal Reserve cutting the interest rate, rates have been more volatile
and fluctuating within the 2.5% to 3.5% range. Currently, 30-year fixed rate mortgage financing is
available at 3.232%. Please note that the interest rate can vary significantly between lending institutions.
Contact your Joel Ward Homes agent for recommendations|

Local Employment Analysis

The close connection between employment levels and the strength of housing markets has been well
established, both locally and on a national basis. In May 2021 (the last month for which data has been
published} there were 103,328 employed people in Champaigh County and an unemployment rate of

4 . 4 %. In May 2020 there were 91,222 people employed with an unemployment rate of 10.2%. This
results in a 13.3% increase in the number of people employed. This increase in the unemployment rate
can be attributed to the Covid-19 pandemic. It is also important to note that the unemployment rate is
returning to the range of what it had been prior to the pandemic.



What follows is a graph showing the number of jobs in Champaign County, by month, based upon
non-seasonally adjusted U.S Bureau of Labor Statistics data.
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Conclusions

It is most notable that there is a significant shortage of homes in inventory, which is putting upward
pressure on sales prices. This is most likely due to the combination of pent-up demand being released,
along with the historically low interest rates.

What does this mean to the home seller? The significant shortage of homes in inventory makes this a
strong seller’s market. Many market segments are seeing multiple offers and marketing time of less
than one week. Sellers should be prepared to handle these situations and expediated marketing times.
Contact your Joel Ward Homes REALTOR for the best options!

For buyers, the historic low interest rates are continuing their trend of remaining under 4.0%. However,
the current supply of homes in inventory, especially in Champaign-Urbana, is exceedingly low, which is
likely going to make it more difficult to find suitable housing. This makes it even more important for
your REALTOR to stay current on all homes which are listed for sale and meet your criteria.

Additionally, buyers should be prepared to bring full price offers on homes in many market segments
and should be ready to proceed as quickly as possible.



180000
160000

Champaign-Urbana Median Sale Price
140000
120000

100000
80000
60000
40000
20000

0
2

Overall, Champaign-Urbana real estate has proven to be a good investment over time with an
average annual appreciation rate of 2.6% since 2000, and this includes the 2009-2013 financial
crisis and recession.
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Remember that each particular segment of the market is different. If you are thinking about selling
your home, or buying one, the best decision is to contact your Joel Ward Homes REALTOR to obtain
current information about the specific segment of the market relevant to your property.



Real Estate Market Report
3707 Englewood, Champaign

As of July 9th, 2021

OVERALL MARKET CONDITIONS: See attached “July 2021 Market Update.”

SPECIFIC MARKET CONDITIONS: At the current time, for one-story detached homes
in Champaign and Savoy with 1,500 to 2,500 square feet of living space, listed or sold
from $160,000 to $260,000, the MLS reports 125 sales in the prior year with a median
sale price of $199,900, and an average marketing time of 21 days. Comparing the year
over year data for this market segment, there was a 19.1% increase in the number of sales
(125 and 105 the year prior), a 2.0% increase in the median sales price (within the range
of stable), and a 47.5% decrease in average marketing time. Currently there is 1 listing in
this market segment with a marking time of 4 days. This results in a 0.1-month supply of
homes in inventory which is in balance relative to the overall market at 1.2-months of
supply. Please note that the current supply and demand relationship is in a historic state
of shortage compared to the 5-year average of 3.2 months of supply.

SUBJECT HISTORY: The subject was purchased in 2015 for $175,000 and has been
used as an assisted living home since.

MARKETING STRENGTHS: The primary strength of the subject is that it has been
updated with handicap accessible amenities and doors, a feature that is unique in our
market. It is located on a cul-de-sac, which many buyers find desirable

MARKETING CHALLENGES: The primary marketing challenge will likely be the
subject’s proximity to the interstate as some buyers prefer a quieter location.

COMPETITIVE LISTINGS: MLS data sheets on all competitive listings are attached.
There is only one current competitive listing, and it is 2514 Worcester. It is approx. 500
square feet smaller than the subject but is more updated.

RECENT SALES OF SIMILAR HOMES: MLS data sheets and a “Price Adjusted
Comparables” sheets are attached. Please note that comparable sale #1 appears to have
sold below market value and has therefore been excluded as an indicator of likely sales
price for the subject. Of these comparable sales, #2 and #3 are the most similar due to
their proximity to the subject.



SUMMARY OF CONCLUSIONS AND RECOMMENDATIONS: “Price Adjusted
Comparable Sales” indicate a likely sale price in the range of $208,000 (rounded) to
$238,000 (rounded). With an average sale to list price ratio of 97%, this would indicate a
list price in the range of $214,500 to $245,000 (rounded). The significant shortage of
homes indicates that an initial list price at the upper end of the range is most appropriate.
However, it should be noted that we are nearing the end of the prime marketing season
for our market. Based on this, a recommended list price of $239,000 is recommended to
increase the likelihood of a timely sale. Close attention should be paid to the number of
showings in the first week, and the price reduced as needed. I will handle this and will
make a recommendation at the end of the first week, and then again weekly as needed.

STATE OF ILLINOIS MANDATED DISCLOSURES:

INTENDED PURPOSE: The intended purpose of this Comparative Market Analysis
(CMA) is to provide information, analysis and recommendations to assist the homeowner
in pricing their property.

PROPERTY INTEREST: The property interest being considered in this CMA is a fee-
simple interest,

SCOPE OF WORK: The subject property was inspected and its strengths and
weaknesses with respect to its marketability were analyzed and reported. The subject’s
market segment defined. The market segment was analyzed to determine the supply and
demand relationships, to identify those competitive properties most similar to the subject
and to identify those sold properties most similar to the subject. A selection of sold
properties was made, and a “Price Adjusted Comparable” analysis was made, making
quantitative adjustments to comparable sales intended to produce a indicated likely sale
price of the subject. In the context of existing and expected overall market conditions,
the above information and analyses were reconciled to produce a recommended list price
range for the subject.

CMA NOT AN APPRAISAL: This is a comparative market analysis, not an appraisal of
the market value of the real estate and was prepared by a licensed real estate broker or
managing broker, not by a state certified real estate appraiser acting in his or her role as a
state certified real estate appraiser. (Note that Nicholas Ward is a licensed residential real
estate appraiser acting only in the role of managing broker in relationship to this client.)

Respectfully Submitted,
Nicholas Ward, Managing Broker




| Furioon man uios] I S B (s St
yieg patepdn Joup paied
| ueyajpaepdn | uaynipawpdn | wegpaepdn __DvAHMaN|  crozpalepdn!  isaimeay
wrgoes | losmzezs | oco'TEZS | 1 1 | adud ares pateaipuy
ste'6T- |  |oegor i B T000'9 b e = ) - | swauasnipy 1aN
[o0o'T- C pag| ~ oped 000'T- . omed?000T- C wpea oned|  ¥330/0ned/ypiog
- pawemvaenz PRPENY IRDZ| a paenvieszl PayZeny Jed z  papenviedz) ~ adeseg
T aaedaay) - T osmdany ) il " apedasy T wedany| asedasy asejdasy
— | auon| — |7 suoN i A T T e ) auoN| TawoN|  ysiug juawaseg
I T awonN| | T . | TTauon| auoN| 215 Juawaseg
0 __0g/g/L(o00's | oug/Loos | _ 0z/v/L000's .. oz/v/e _ Ot//8[  sHi8/seas/iewol
062’9 |e9s’t OEE'e vT6'T 0 g1z 095°T 901 | z9tz|  e8e1004asenbs
000'S- - afesany| | sdesanv 000’s | ade1any| 000°S ) afelany| afesany E uoRIPUO)
: T aBesaay ) adesony - afesany - adesany| afesany| : 1013
T a8eany BE | afesany| i “afesany adesany| afelany Aenp
0 e T e, w N o ‘e vz L i ey
sdesany a8elony afesany’ fesany desany |eaddy qun)
o _ BusTtIp s1gTo | jsonz'en oosT i  iseoT’s] 9Tt ) 35101
_% ) a%esaav [D00'E- adesany | 000°ES- l 29e1anY| 000°CS- adesany|  AMHgaEsaping/any MIIA 7§ UCHEIO
90£2T3- |90t B " auop| T auoN auoN. T SUOISSAIU0T
) s I} ] ~[s9 L LE [ vwuoskeg
7= 0z0z/5/8 ~ozoz/ozfot | 0z02/L/3 TZ0¢/61/¢ | 21eq ojeg
) 06'STTS __ |vzenTs . TZE0TS |zc08$ . F 45/301d
|oot'gzzs . . 0052223 : : 000's22$ : 0000LTS S Rk i . e
) Aoaeg| ] uSedweyy ; 1 vledweysy| | ufiedwey)|  uBiedweyy| T AD
i ] Iy A31sam 0L - _ Jq auoisafipug 608Y = 1Q pJopXOY FOEE g pIoxOy OTEE| 30 ¥e0 |eA0Y 90SE $534ppPY 193115
vit 3les _ ewdes| - _THaes [ TH9les wofans |
] ] _

s3jes ajqesedwo) parsnipy 2214



71912021 Nicholas Ward | connectMLS

Datached Single MLS #:11148255 List Price: $199,900
Status: NEW List Date: 07/06/2021 Orig List Price: $199,900
Aren: 6007 List Dt Rec: 07 /08/2021 Sold Price:

Address: 2514 Worcester Dr, Champaign, IL 61821
Directions: South on Nell St., right on Kirby Ave, left on Scottsdale, right on Worcester,
Sold by: Mkt. Time (Lst/Tot): 474

Closad: Contract: Concesslons:
Off Market: Financing: Contingency:
Year Built: 1987 Bit Before 78:No Curr, Leaged:
Dimensions: 63 X 100
Ownership: Fee Simple Subdivision: Model:
Corp Limits; Champaign Township: Champaign County: Champaign
Coordinates: Grid #:4!" ° # ﬁreplaceswm:l
Rooms: 5 Bathrooms2 :Garege
{full/half):
Bedrooms: 3 Master Bath: Full # Spaces: Gar:2
Basement: None Bsmint. Bath: No Parking Ind. In Price: Yes

Mobility Score: 46 - Fair Mobilityl

School Data Assessments Inx Miscellaneous
Hementary: Unit 4 Of Cholce (4) Amount: $0 Amount: $4,371.54 Waterfront: No
Junlor High; Champaign/Middie Call Unit 4 351-3701 (4) Frequency: Not PIN:452022129012 Appx SF: 1637%=
High School: Centennial (4) Applicable Muk PINs: SF Source: Other
Special Assessments: No Tax Year: 2020 Bldg. Assess, SF:
Spedial Service Area: No Tax Exmps: Homeowner Acreage:0.15

Square Footage Comments: $q Ft measurements provided by Photography Solutions.

**Level Square Footage Detalls: Upper Sq Ft: 0, Main Sq Ft: 1637, Finished Lower 5q Ft: 0, Unfinished Lower Ft: 0, Above Grade Total Sq Ft: 1637,
bl ky ST P 0, Unfaney nau'mmg; P 0, Total Basement Sq A 0, Aprox. Total Finished S;' Ft: 1637, Total Flnlshedlaqnﬂnldnd Fi:
£aal Desoripd ] 222 STRATFORD PARK : 5UB 2
Boom Name Sizg  lavel Flooring Win Tont, Room Name Size  Lovel Elogring Win Yrmt
Living Room17X17 Main Level Carpet Master Bedroom17X13  Maln Level Carpet
Dining Room Not Applicable 2nd Bedroom13X10  Main Level Carpet
iGtchen13X11  Maln Level l\:oold o 3rd Bedroom14X11  Main Leve| Carpet
minai
Family Room Not Applicable 4th Bedroom Not Applicable
Laundry Room
Sun/Florida14X11  Main Level Carpet

Interlor Property Features: Skylight{s), Hardwood Floors, 15t Floor Bedroom, 15t Floor Laundry, 1st Floor Fuil Bath, Wali-In Closet(s), Open Floorpian, Some
Carpeting, Granite Counters
Ederior Proverty Features;

Age: 31-40 Years Laundry Features: Roof: Asphatlt/Glass (Shingles)
Type: 1 Story Additonal Rooms: Sun/Florida Room Sewer: Sewer-Public

Styla: Ranch Garage Ownership: Owned Water: Public

Exterior: Vinyl Slding, Brick Garage On Site: Yes Const Opts:

Alr Cond: Central Alr Garage Type: Attached General Info: School Bus Service
Heating: Gas, Forced Alr Garage Details: Garage Door Opener(s), Amenitjes:

Kichen; Eating Area-Breakfast Bar Transmitter(s) Asmt Indl; None

Appliances: Ovenllhngef Microwave, Dishwasher, Parking Ownership: HERS Index Score:

Washer, Dryer, Disposa Parking On Site: Green Disd:

Dining: Pariing Details: Green Rating Source:

Attic: Puli Down Stair Driveway: Green Feats:

Basement Detalls: Crawl Foundation: Sale Terms:

Bath Amn: Exst Bas/Fnd: Possession: Closing

Fireplace Detalls: Disabllity Access: No Oce Date:

Fireplace Location: Famlly Room Disabllity Detalls: Rural:

Electricity: Exposure: S (South) Vacant:

Equipment: Lot Size: Less Than .25 Acre Relist:

Other Structures: Shed(s) Lot Size Souree: Zero Lot Line:

Door Features: Lot Desc: Fenced Yard

Window Features:

Gas Suppller: Ameren
Electric Suppller: Ameren

Broker Private Remarks: Showings to start on Friday, July 9th at 2:30 PM and cnntilnue until 6:30 PM on s';m , July 11th. Please call/text listing agent at
=20 iche K. v B o MO e BAbO 0 d ts plla

PP4% 10 scher

Internet Listing: Yes Remarks on Internet?; Yes Addr on Internet?: Yes
VOW AVM: Yes VOW Comments/Reviews: Yes Broker Notices:
Listing Type: Exclusive Right to Sell Holds Earnest Money: No Lock Box: Supra - Blue iBox
Coop Comp; 3% (on Gross 5P) Addl. Sales Info.:None Special Comp Info: None
Showing Inst: Showings to start on Friday, July Cont, to Show?: Expiration Date:
$th at 2:30 PM and continua
until 6:30 PM on Sunday, July

https:ﬂconnemlﬂ.mredllc.oomlsan’almls.jsp?module=search&encud=searcmseam=saarchlsaarch.]sp&unlqueURL=2?348145&switch... 12




Tisr2on Nicholas Ward | connectMLS

Detached Single MLS #:10962692 List Price: $175,000
Status:C1LSD List Date: 01/04/2021 Orig List Price: $175,000
Area: 6007 List Ot Rec: 0371972021 Sold Price: $170,000

Address: 3310 Roxford Dr, Champaign, IL 61822
Directions: From Mirby Ave: South on Maynard Drive, Right on Roxford Dr, Home ks
on Right,
Sold by: Nick Taylor (950496) on behalf of The  Mkt. Time (Lst/Tot.):37/37

Nick T 14648) / RE/MAX
REAL AS'.SO%R'%-HM?OI(DS&S)

Closed:03/19/2021 Contract: 02/09/2021 Concesslons:
Off Market:02/09/2021 Financing: Cash Contingency:
Year Bujlt: 1978 Bit Before 78: No Curr. Leased:
Dimensions: 80 X 114.54
Ovmership: Fee Simple Subdivision: Model:
w/ HO Assn.
Corp Limits: Champalgn Township: Champalgn County: Champaign
Coordinates: Grid #:0 # Fireplaces: 1
Rooms: B Bathrooms2 f O Parking: Garage
full/half):
Bedrooms: 4 Master Bath: Shared # Spaces: Gar:2
Basement: None Bsmnt. Bath:No Parking Incl, In Price; Yes

Mobillty Score: 40 - Falr Mobilityl 9

School Data Assessments Iax Miscellnryoous
Elementary: Unit 4 Of Cholce (4) Amount: $170 Amount: $3,900.62 Waterfront: No
Junicr High: Unit 4 Of Cholce (4) Freguency: Annual PIN: 032021229008 Appx SF: 2106**
High School: Centennial (4) Special Asssssments: No Mult PINs: SF Source: Other

Special Service Area: No Tax Year: 2019 Bldg, Assess. SF;
Master Assodation: Ne Tax Exmps: Homeowner Acreage;

Master Assc, Freq.: Not Required
Square Footage Comments: Measured using Matterport scanner - desmed rellable but not guaranteed.,

** evel Square Footage Detzlls:ugﬂper Ft: 0, Maln 5q Ft: 2106, Finished Lower Sq Ft: 0, Unfinished Lower Sq Pt: 0, Above Grade Total Sq Ft: 2106,
Finlshed Basement Sq Ft: 0, nished Basement Sq Ft: 0, Total Basement Sq Rt: 0, Aprox. Total Finished Sq Ft: 2106, Total Finished/Unfinished $q F:
RoomName Size  Level Win Trmt Room Name Size  Level Floodng Win Temt

Lving Room14X21 Maln Level Master Bedroom13X17  Main Level
Dining Room11X13 Maln Level 2nd Bedroom11X18  Main Lavel
Kitchen14X13 Main Leve! 3rd Bedroom15X11  Main Leve!
Family Room12X12 Main Level 4th Bedroom10X12 Main Leve!

Interior Property Features: Vaulted/Cathedral Ceilings, Beamed Cellings
Exterior Property Features:

Age: 41-50 Years Laundry Features: Roof: Asphalt/Giass {Shingles)
Type: 1 Story Additional Rooms: Foyer Sewer: Sewer-Public
Style: Ranch Garage Ownership: Owned Water: Public
Exterior: Brick, Cedar Garage On Site: Yes Const Opts:

Alr Cond: Central Air Garage Type: Attachad General Info: None
Heating: Gas Garage Details; Amenities;

Kitchen: Parking Ownership: Asmt Incl: Other
Appliances: Dishwasher, Refrigerator, Cooktop, Parking On Site: HERS Index Score:
Oven/Built-In Parking Detalls: Green Discl:

Dining: : Driveway: Green Rating Source:
Attie: Foundation: Green Feats:
Basement Details: Crawl Exst Bas/Fnd: Sale Terms:

Bath Amn: Disabifity Accass: Mo Possession: Closing
Fireplace Details: Wood Burning Stove Disability Detalls: Oce Date:

Fireplace Location: Living Room Exposure: Rural:

Electricity: Lot Size: Less Than .25 Acre Vacant;

Equipment: Lot Slze Source: Other Relist:

Other Structures: Lot Desc: Fenced Yard, Mature Trees, Skdewslks,  Zero Lot Line:

Door Features: Streetlights

Window Features:

Broker

Remarks: *SIGNED CONTRACT RECEIVED 2/9/21* ongly preferred. 4/2/2 ranch homa with approximately 2,000-2,100 SF
8 $HOn, Larg EArog

- - IS SNy SO =t \ 2 LyCRLl OOTTLY
Intemet Listing: Yes Remarks on Intemet?: Yes Addr on Intemet?: Yes
VOW AVM: No VOW Comments/Reviews: No Broker Notices:
Listing Type: Excfusive Right to Sall Holds Earnest Money: Yes Lock Box:
Coop Comp: 3% (on Gross SP) Addl. Sales Info.: None Special Comp Info: None
Showing Inst: *SIGNED CONTRACY RECEIVED Cont. to Show?: Expiration Date:
2/9/21 - may stlll show.*
P TEXT Carrio at 217-621-
2527 and walt for
confirmation. Showings will be
confirmed in the order requests
are rue'edlved.
Mgmnt. Co: Maynard Lake Homeowners Contact Name: Maynard Lake Homeowners Phone: (111) 112-1111
i yn (111)
Ovmer: Klindworth Ph #: Broker Owned/Interest: No

Broker: RE/MAX REALTY ASSOCIATES-CHA (95122} / (217) 352-5700
List Broker: Carrle Johnston (952626) / (217) 352-5700 / carrfe@homesbycarria.com
Colist Brokers More Agent Contact Info:

| Co right 2021 MREfJ LLC - The accuracy of all Informatloﬁ ardles.s of source Includlﬁ but not limited to square footages and lot slies is deem i
 CoprTa but net quaranteed andc!hould be personall{cr\?egﬁﬂed through personal Insgectlon by and/or witll!l the appm%rlate professicnals, SIEELE

https:ﬂoonneemls1.mredllc.cornleommnIPﬂntable\new.Jsp?soyNamHynaconn.soy.pages.hotsheat.HotSheelViewRaportPage&htdeLookulenks=tr... 12
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7/9/2021 Nicholas Ward | connectMLS

Detached Single MLS #:10623591 List Price: $229,900
Status: CLSD List Date: 03/10/2020 Orig List Price: $229,900
Area: 8007 List Ot Rec: 0371072020 Soki Price: $225,000

Address: 3304 Roxford Dr , Champalign, IL 61822
Directions: Kirby, South on Maynard, west on Roxford,
Sold by: Ryan Dalias (952140) on behaif of Ryan Mkt Time (Lst./Tot.): 68/96
Daflas Real Estate 7048 I)RYAN

Mobility Score: 40 - Falr Mobilityt 9

DALLAS REAL ESTATE (9
COosed:08/07/2020 Contract: 06/13/2020 Concesslons:
Off Market:06/13/2020 Financing: FHA Contingency:
Year Built: 1978 8it Before 7B: No Curr. Leased:
Cimensions: 6§2.41X160X146,10X215.54
Ownership: Fes Simple Subdivision: naky:ml Model:
Cop Umits:Unincorporated  Township: Champaign County: Champaign
Coordinates: Grid #:1'.', # Freplaces:1
Rooms: 7 Bathrooms 2 / 0 Parking: Garage
{full/hatf):
Bedrooms: 4 Master Bath: Full # Spaces:Gar:2
Basement: None Bsmnt. Bath:No Parking Ind. In Price;

Remarks: Wondufu!updmdrandlhpopulafnaynarduho.m4bedmm.2bau|honnhumz:l.oo-quanhetoﬂlvlngm Updated sat In
kitchen com suite with

with conter Isiand and all the appiiances. Living room with rata large famlily room,

fireplace, master bath
Enfo) lowsr county hxs!mmoul offerings Indnd’e_. huge patio, fenced yard and 2 car

Tax Miscalisneous
:Unit 4 Of Cholea (8) Amount: $170 Amount: $3,688.06 Waterfront: No
Junlor High: Champalgn/Middle Call Unlt 4 351-3701 (4) Frequency: Annual PIN: 032021229011 Appx SF:2180%*
High School: Centenntal (4) Special Assessments: No Mult PINs: SF Soyrce: Other
Spedal Service Area: No Tax Year: 2018 Bldg. Assess, SF:
Master Association: Tax Exmps: Homeowner Acreage;
Master Assc. Freq.:
Square Footage Comments:
=5 pvel re Footage Details: a Ft: 0, Main Sq Ft: 2180, Finisked Lower Sq Ft: 0, Unfinished Lower Sq Ft: 0, Above Grade Total Sq Ft: 2180,
;I;&hed tSq Ft: 0, U Basement Sq Ft: 0, Total Basement Sq Fi: 0, Aprox, Total Finished $q Ft: 2180, Total Finlshed/Unfinished Sq Ft:
Room Name Size  Leve] Eooting Win Trmt, Room Name Size  Level Fooring Win Trmt
Living Room14X21 Maln Level Campet Master Bedroom17X11  Main Level Carpet
Dining Room Not Applicable 2nd Bedroom13X15  Maln Level
Kitchen14X11 Main Level Ceramic Tile 3rd Bedroom12X14 Main Lavel Carpet
Family Room15X22 Maln Level Carpet 4th Bedroom12X10 Main Level Carpet
Laundry Room
Interlor Property Features: 1st Floor Bedroom
Exterior Property Features: Patio
Age: 41-50 Years Laundry Features: Roof:

Type: 1 Story Additional Rooms: No additional rooms Sewer: Sewer-Public
Style: Ranch Garage Ownership: Owned Water: Public
Exterior: Brick Garage On Site: Yes Const Opts:

Alr Cond: Central Alr Garage Type: Attached General Info: None
Heating: Gas, Forced Alr Garage Detalls: Amenities:

Kitchen: Parking Ownership: Asmt Ind: None
Appliances: Mlmnre, Microwave, Dishwasher, Parking On Site: HERS Index Score:
Refrigerator, Dispcsa Parking Detalls: Green Disd:

Dining: Driveway: Green Rating Source:
Autic; Foundation: Green Feats:
Basement Detafls: None Exst Bas/Fnd: Sale Terms:

Bath Amn: Disabllity Access: No Possession: Closing
Fireplace Details: Disability Detalls: Occ Date:

Fireplace Location: Living Room Exposure; Rural:

Blectricity: Lot Size; Less Than .25 Acre Vacant:

Equipment: TV-Cable, CO Detectors Lot Size Source: Relist:

Other Strucures: Lot Desc: Zero Lot Line:

Door Features:

Remarks on Intemet?; Yes

Addr on Intemet?: Yes

VOW AVM: No VOW Comments/Reviews: Yes Broker Notices:
Listing Type: Exclusive Right to Sell Holds Earnest Money: No Lock Box:
Coop Comp: 3% (on Gross SP) Addl, Sales Info.: None Special Comp Info: Variabla

Showing Inst: 24 Hour Notice, Use Showing Cont. to Show?; Expiration Date;
Time. Showing HondlY'
Th h Friday can only be
from 5; to 7:00pm Must
wear and gloves
Mgmnt. Co: Contact Name: Phane:
Ovmer:John and Robin Scott Ph #: Broker Owned/Interest: No
Broker: EXP REALTY LLC-CHA (95404) / (217) 480-6477
List Broker: Blll Utnage (952067) / (217) 480-6477 { blll@cuhometeam.com
_ Collst Broker: __ . More Agent Contact Info:

. Copyright 2021 MRED LLC - The ao_éu;-;c.y'of all'lr-nﬁ:n-'matlo-n,- .regardless' of source, Induding'but not limited to square footages and lot sizes, Is deemed relfable
but not &uamntead and should be personally verified through personal Inspection bz and/or with the appropriate professionals,
NOTICE: Many homes contaln recording devices, and buyers should be aware that they may be recorded during a showlng.

Prepared By: Nkholas Ward | JOEL WARD HOMES, INC | 07/09/2021 13:52 PM
https:/fconnectmis1 .mredllc.com!commoanrlntableVlaw.jsp?soyName-—-dynaconn.metHolShaet\ﬁewReportPage&hIdaLookupUnks=lr. -~ in



Nicholas Ward | conneciMLS

Detached Single MLS #:10851218 Ust Price: $235,000
Status: CLSD Ust Date: 0910972020 Orig List Pﬂmzsnspop
Area: 8007 List Dt Rec:; 09/09/2020 Sold Price: $227,500

Address: 1809 Bridgestone Dr, Champalgn, IL 61822
o sy Avopain, ST 60UEE S s Droan. e o yrhenc ol
venue, on m on
and homa will be on your m

Drive
Sold by: Diane Dawson {9524 RE/MAX Mkt Tt Lst./Tot.):17/17
. REALWASSOCSA‘I‘ES-’?&A (sé'nz) il —

Closed: 10/30/2020 Contract:09/25%/2020 Concessions:
Off Market: 09/25/2020 Financing: Cash Contingency:
Year Bullt: 1977 Bit Before 78: Yes Curr. Leased:
Dimensions: 60X130X116X115
Ownership: Fea Simpla Subdivision: Maynard Lake Model:
Corp Limits: Champaign Township: Champaign County: Champaign
Coordinates: Grid #:47 # Freplaces: 1
Rooms: 7 Bathrooms2 / 0 Parking: Garnge
(full/half):
Bedrooms: 3 Master Bath: Full # Spaces: Gar:2
Basement: None Bsmnt, Bath: Parking Ind. In Price:

baﬂlroomundihomelslnundulmdMnmrﬁukeSubdMslonlwmwupullinmcddveyou'llfallhlowln
] fmwidudouﬂoullrourmband&:umﬁah.maommmm
Mummnmoeforthmnndpleﬂmfnbmtsuoe.m hmlg‘mmma
of? the famlly room as well, Down hall you'll find the large
room as welll Out back is a 26X13 patio and a garden shed for extra
with plenty of spaca for the kids to run and play. This home has LOW COUNTY TAXES and has been PRE-

Assessments Tax
:Unit 4 Of Cholce (4) Amount: $240 Amount: $4,029.62 Waterfront: Mo
Junior High: Unit 4 OF Cholce (4) Frequency: Annuat PIN: 032021251009 Appx SF:1924++
High Schocl: Centenniatl (4) Spedial Assessments: No Mult PINs: No SF Source; Plans
Spedal Service Area: No Tax Year: 2019 Bldg. Assess. SF:
Master Association: Tax Exmps: Homeowner Acreage: 0.27

Master Assc. Freq.: Not Required

Square Footage Comments:
3] pvel Square Footage Detalls; U Pr: 0, Main Sq Ft: 1924, Finlshed Lower Sq Ft: 0, Unfinished Lower Sq Ft: 0, Above Grade Total Sq Ft: 1924,
;I!néllghod t S§q Pt 0, Unfini Basement Sq Ft= 0, Total Basement Sq Ft: 0, Aprox. Total Finished Sq Ft: 1924, Total Finished/Unfinished Sq Ft:
Legal Desription: LOT 117 MAYNARD LAKE STH
Room Nama Size  Level Eooring Win Tt Roor Name Size  Level Elooting Win Temt
Living Room18X14 Main Leve! Carpet Master Bedroom21X10  Mailn Level Carpet
Dining Room16X10  Main Level Carpet 2nd Bedroom11X10  Main Level Carpet
Kichen16X11 Main Level Vinyl 3rd Bedroom10X10 Main Level Carpet
Family Room19X17  Main Leve) Carpet 4th Bedroom Not Applicable
Laundry Room
Laundry Features: Roof:
Type: 1 Story Additional Rooms: No additional rooms Sewer: Sewer-Public
Style: Ranch Garage Ownership: Owned Water: Public
BExterior: Brick Garage On Site: Yes Censt Opts:

Alr Cond: Central Air

Garage Type: Attached

General Info: School Bus Service

Heating: Gas, Forced Alr Garage Details: Amenities:

Kichen: Eating Area-Table Space Parking Ownership: Asmt incl: Other
Appliances: Oven/Range, Disposal Parking On Site: HERS Index Score:
Dining: Parking Detalls: Green Disd:

Aftic: Driveway; Green Rating Source;
Basement Detalls: Crawl Foundation: Green Feats:

Bath Amn: Exst Bas/Fnd: Sale Terms:
Fireplace Details: Disability Access: No Possession: Closing
Areplace Location: Famlly Room Disability Detalls: QOcc Date:

Eiectricity: Exposure: E {East) Rural:

Equipment: Lot Size: .25-.49 Acre Vacant: No

Other Structures: Lot Size Source: Relist:

Door Features: Lot Desc: Fenced Yard Zero Lot Line:
Window Features:

Broker Privete Remarks: This home has been PRE-INSPECTED! There will be NO INSPECTION CONTINGENCIES. Call/text LA Steve Littefleld with
questions/offors 217-202:7950.

Internet Listing: Yes

Remarks on Intemet?: Yes

Addr on Intemet?: Yes

VOW AVM: No VOW Comments/Reviews: No Broker Notices:
Listing Type: Exclusive Right to Sell Holds Earnest Money: Yes Lock Box: Supra - Blue iBox
Coop Comp: 3% {on Gross SP) Addl. Sales Info.: None Spedial Comp Info: Nene
Showing Inst: Use showing time. 24 hour notice Cont. to Show?: Expiration Date:
required, Callftext LA Stu’ve
Littieflald questions/offers
217-202-7950.
Mgmnt. Co: Contact Name: Phone:
Owner: Owner of Racord Ph #: Broker Owned/Interest: Yes

Broker: KELLER WILLIAMS-TREC (95313) / (217) 356-6100
List Broker: Steve Littlefield (95170S) on behalf of Littiefleld Group (T18538) / (217) 356-6100 / steva@littieficidhomes.com

Colist Broker:

Copyright 2021 MRED LLC - The accuracy of all information, méardless of source,
but not éuaranteed and shouid be personally verified through personal inspection bz
NOTICE: Many homes contain recording devices, and buyers should be aware tha they may be recorded during a showing.

hitps:/iconnectmis1.mredlic.com/common/PrintableView jsp?soyName=dynaconn.soy,

17

More Agent Contact Info:

including but not limited to square footages and (ot sizes, Is

deemed reliab)
and/or with the appropriate profassionals. ¢

tsheet. HotSheetViewReportPage&hideLookupLinks=tr...
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Nicholas Ward | connectMLS

Detnched Single MLS #:10755156 List Price: $229,900
Status: CLSD Lst Date: 06/22/2020 Orig List Price: $229,900
Area: 007 List Dt Rec:06/22/2020 Sold Price: $228,100

Address: 704 Wesley Ave, Savay, IL 61874

Avc., ?Mwquva.ls 2ndd home on the right (east) side of the street
the southeast comar of Wesley Ave, and Vista Dr.

Directions; Taka Rt 45 (Dunlnp Ave.} to W. Tomaras Ave,; turn right {north) on Wesley

Sold by: Dlme Dawson Assoé:suzs 1 RE/MAX Mkt. Time (Lst/Tot.):5/3
{95122)
Closed: oalns:znzo Contract:06/26/2020 Concessions: 17706
Off Market: 08/26/2020 Financdng: Conventional Contingency:
Year Bullt: 1990 Bit Before 78:No Curr, Leased: No
Dimensions: 11660
:Fu Simple w/ Subdivision: Arbor Modei:
Corp Umits s-wy Township: Champalgn County: Chempaign
Grid #:418 # Freplaces: 0
Rooms 7 Bathrooms3 / 0 Parking: Garage
(Full/haif): ng
Bedrooms: 3 Master Bath; Full # Spaces: Gar:2
Basement: None Bsmnt. Bath: No Parking Ind. In Price: Yes
Mobility Score: 39 - Minimal Mobllity. 9
Remarks: Wowl This one has It alll A beautiful, spacious (almost 2,000 square feett), updated, inove-In-ready ranch home on a corner lot in a quiet

hborhood, with EVERYTHING ON ONE LEVEL - Induding THREE BIG BEDROOMS, THREE FULL BATHS, an open-concept kitchen and living room, and an
ma fanﬁly,’gam room. Stnp out the living room onto large deck, where you' can enfoy the shady, fully-fenoad backyard with vin fencing,

mmtoplayorjustrelu.ﬂ lnlovewlmmahugamutarbodmm uare feet!) with its en sul nk
wdl-appol vnlk~ the backyard deck. And there's more - thaeunven!ent undry/mudroom (with direct access to
mc.ludward andldtdmn hulhownmllbaﬂul'huallmelwaly modern appliances - including the front-loading washer

nnddryar mhldudedlvwnnlookaﬂmmnt, p blywon‘tﬂndnundlwlththhmudupace-andsomlnyfeawm - at this price in

MIYOY] BETier COME $06 I NOW, DOCH a il 219 QWAL 9 FeIOCARING AR ne oy LU

School Data Asgessments Tax. Hisceflangous
Elementary:Unit 4 Of Cholce (4) Amount: $110 Amount: $4,332.38 Waterfront: Ne
Junior High: Clmnwalﬂnll-liddle Call Unit 4 351-3701 (4) Frequency: Annual PIN: 032036153006 Appx SF:1968%*
High School: Central (4 Spedal Assessments: No Mult PINs: SF Source: Taped

Special Service Area: No Tax Year: 2019 Bldg. Assess, SF:
Master Association: No Tax Exmps: Homeowner Acreage: 0.27
Master Assc, Freq.:

Square Footage Comments: 552 sq.ft. attached garage not Included in "Appx SF*

) avel Footage Detalls: Upper Sq Ft: 0, Main Sq Ft: 1968, Finished Lower Sq Ft: 0, Unfinished Lower $q Ft: 0, Above Grade Total 5q Ft: 1968,
Finished ent S4 Ft: 0, Unfin Basament Sq Ft: 0, Total Basement Sq Ft: 0, Aprox. Total Finished $q Ft: 1968, Total Finished /Unfinlshed Sq Fu

Room Name Size  Lavel Flooting Win Trot. Boom Name Size  Lavel Elooring Win Trmt
Living Room 19X20  Main Level Hardwood Drapes Master Bedroom15X19  Main Level Carpet Drapes
Dining RoomCOMBO  Maln Level CeramlcTile Drapes 2nd Bedroom11X14 Main Level Carpet Drapes

Kitchen14)18 Maln Lavel CeramicTile Drapes 3rd Bedroom10X14  Main Level Carpet Drapes
Family Room 12X16 Main Level Hardwood Drapes 4th Bedrocm Not Applicable
Laundry Room 9X9 Maln Level CeramicTlle None
Deck12X18 Maln Level Other None Uity Rootlﬁégsxs Main Level Other None

Walk In Closet 6X8 Malin Level Carpet None

Interior Pmpeny Features: Hardwood Floors, 15t Floor Bodmm, 1st Floor Laundry, 1st Floor Full Bath, Walk-In Closat(s)

- . - P sl screens. rirg Pi

Age 26-30 Yenn, Rehah In 2015 Laundry Features: Electric Dryer Hookup, In Unit Roof: Asphalt/Glass {(Shingles)

Type: 1 Story Additlonal Rooms: Decl, Utility Room-1st Floor, Walk Sewer: Sewer-Public
Style: Ranch In Closet Water: Public
Exterlor: Brick, Wood Siding Garage Ownership: Owned Const Opts:

Alr Cond: Central Alr Garage On Site: Yes General Info: None
Heating: Gas Garage Type: Attached Amenities: Park/Playground, Pond/Lake,
Kiichen: Eating Area-Brealkfast Bar, Eating Area-  Garage Details: Garage Docr Opener(s), Curbs/Gutters, Sidewalks, Street Paved
Table Space Transmitter(s) Asmt Incl: None
Appllancs Oven/Range, Himave, Dishwasher, Parking Ownership: HERS Index Score:

Fmtor, Washer, Dryer, Disposal, Range Parking On Site: Green Discl:
Parking Details: .

Dining: Combined w/ LivRm Driveway: Concrete g'r::: ll:::;? souree:

Attic: Pull Down Stalr, Unfinished Foundation: Concrete Sale Terms:

Basement Detalls: Craw] Exst h erms:

| Bas/Fnd: Possession: Closing

Bath Amn: Double Slnk Disability Access: No Oce Date:

Fireplace Detalls: Disability Details: Rural: No
Fireplace Location: Exposure: W {West) Vacant: No
Electricity: Circult Breakers Lot Size: .25-.49 Acre Relist:

Equipment: Central Vacuum, Celling Fan, Sump Lot Skze Source: Zero Lot Line:

Pump Lot Desc: Comer, Fenced Yard, Matura Trees e e No
Other Structures: None ) ) !

Door Features:

Window Features:

Gas Supplier: Ameren
Electric Suppller: Ameren

Broker Private Remarks:

Intemet Listing: Yes Remarks on Intemet?: Yes Addr on Internet?: Yes

VOW AVWM: No VOW Comments/Reviews: No Broker Notices:
Listing Type: Exclusive Right to Sell Holds Eamest Maney: No Lock Box: Combination Box (Located at Front)
Coop Comp: 2.5% (on Gross SP) Addl, Sales Info.: None Special Comp Info: None
Showing Inst: 24-hour notice prefarred, but Contt. to Show?: Expiration Date:
https:ficonnectmis 1.mredlic.com/mls.Jsp?moedule=search&encurl=search/search_inde ujmsearch/search.jsp&uniqueURL=7384984&switch_class. ..
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Day 1:
L ]

Joel Ward Homes Marketing Plan

The listing agreement is signed
Professional photography and floor plan is ordered, and data is gathered to prepare listing. This
expense {(approx. $150) is covered by Joe! Ward Homes and included in our service.

Week 1:

The property is listed in the MLS on the day photography is received.

“For Sale” sign is placed in the yard and an MLS key box on the door.

Promaotional flyers are created and placed in the house, along with MLS info sheets.

Open house is held (with owners’ consent) to increase initial interest. Email notice is sent to all
Realtors.

Showings are tracked and all agents are contacted VIA PHONE for follow up interviews.
Recommendation on pricing is made by the listing agent.

*Please note that due to the time of the year, feedback will be monitored on a weekly basis to be
sensitive to the listing price. Should feedback indicate the subject is over-priced, a recommendation of
price reduction will be made.

30 Days from Listing:

Should the subject not be under contract within 30 days, a detailed analysis of the market
segment will be provided. This will include an update of the initial market analysis, information
on new competitive listings, information on listings in the market segment now under contract,
and tracking of the most competitive listings prices and offerings.

¢ Al feedback will be summarized, and recommendations will be made regarding price and
condition.
e A second Open House will be scheduled to attract buyers who may have missed the initial
listing.
Ongoing:

The subject’s market segment will be analyzed every month to ensure the subject is competitive
with the market. it is the recommendation of Joel Ward Homes that Open Houses be held every
month to attract new buyers in the subject’s market segment.

(172



Champaign County Association of REALTORS®
305 W. Burwash Ave., Savoy, Illinois 61874

EXCLUSIVE RIGHT TO SELL LISTING AGREEMENT

MLS Uniform Listing Agreement
(For use with all classes in conjunction with appropriate property data form.)
(DUAL AGENCY DISCLOSURE AND CONSENT INCLUDED)

In consideration of the services to be performed by Joel Ward Homes, Inc.

(Brokerage Company) hereinafter referred to as Company, and the commissions to be paid
by Champaign County Mental Heaith Board , (“Seller™), hereinafter

referred to as Seller, the parties agree that Company shall have the exclusive right to market and sell Seller’s

property described below upon the following terms and conditions.

Address: 3506 Royal Oak Ct.

Legal: Lot 321 Minor Lake West No 3 Sub, Replat of Lt 228 of Minor lake Weast No 2 Sub

Pin: 03-20-21-204-038 at aprice of: § 239,000 , free of liens, payable
as follows cash at closing

or, with Seller consent, for a lesser sum or upon other terms.

Per Illinois License Law Section 15.50 all licensees shall be considered to be representing the
consumer they are working with as the designated agent for the consumer. Company designates
Nicholas Ward (“Seller’s Designated Agent™), sales associate(s) affiliated with
Company as the only legal agent(s) of the Seller. Company reserves the right to name additiona! designated
agents when in Company’s discretion it is necessary. If additional designated agents are named, Seller shall
be informed in writing within a reasonable time. Seller understands and agrees that this agreement is a
contract for Company to effect a sale of Seller’s property and that Seller’s Designated Agent(s) is (are) the
only legal agent(s) of Seller. Seller’s Designated Agent will be primarily responsible to effect the sale of
Seller’s property. Buyer's Agent may show Seller’s property in accordance with the provisions of the “To
Show” line on property data form and Company in its sole discretion, may pay a part of the below
commission to such Buyer’s Agent.

Per Illinois License Law, Section 15.75, Seller’s Designated Agent(s) shall provide for Seller, at a
minimum, the following services; (1) accept delivery of and present to the Seller offers and counter offers to
buy, sell, or lease the Seller’s property or the property the Seller seeks to purchase or lease; 2) assist the
Seller in developing, communicating, negotiating, and presenting offers, counteroffers, and notices that
relate to the offers and counter offers until a lease or purchase agreement is signed and all contingencies are
satisfied or waived; and (3) answer the Seller’s questions relating to the offers, counteroffers notices, and
contingencies.

Seller understands and agrees that other sales associates affiliated with Broker, other than Seller’s
Designated Agent(s), may represent the actual or prospective buyer of Seller’s property. Further, Seller
understands and agrees that if the property is sold through the efforts of a sales associate affiliated with
Company who represents the Buyer, the other sales associate affiliated with Company will be acting as a
buyer’s designated agent. This is not considered dual agency.

Company is authorized in its sole discretion to determine with which brokers Company will cooperate,
and the amount of compensation that Company will offer cooperating brokers in the sale of  Seller’s
property. Seller acknowledges that compensation offered may vary from Company to Company.,

MLS EXCLUSIVE RIGHT TO SELL LISTING AGREEMENT PAGE 1 of 4 REVISED 112011



DISCL.OSURE AND CONSENT TO DUAL AGENCY

NOTE TO CONSUMER: THIS SECTION SERVES THREE PURPOSES. FIRST, IT DISCLOSES THAT A REAL
ESTATE LICENSEE MAY POTENTIALLY ACT AS A DUAL AGENT, THAT IS, REPRESENT MORE THAN
ONE PARTY TO THE TRANSACTION. SECOND, THIS SECTION EXPLAINS THE CONCEPT OF DUAL
AGENCY. THIRD, THIS SECTION SEEKS YOUR CONSENT TO ALLOW THE REAL ESTATE LICENSEE TO
ACT AS A DUAL AGENT. A LICENSEE MAY LEGALLY ACT AS A DUAL AGENT ONLY WITH YOUR
CONSENT. BY CHOOSING TO SIGN THIS SECTION, YOUR CONSENT TO DUAL AGENCY
REPRESENTATION IS PRESUMED.

The undersigned , {“Licensee”/Seller’s Designated Agent”),
(Insert name(s) of Licensee undertaking dual representation)

may undertake a dual representation (represent both the seller or landford and the buyer or tenant) for the sale or lease
of property. The undersigned acknowledge they were informed of the possibility of this type of representation. Before
signing this document please read the following:

Representing more than one party to a transaction presents a conflict of interest since both clients may rely upon
Licensee’s advice and the client's respective interests may be adverse to each other. Licensee will undertake this
representation only with the written consent of ALL clients in the transaction.

Any agreement between the clients as to a final contract price and other terms is a result of negotiations between the
clients acting in their own best interests and on their own behalf. You acknowledge that Licensee has explained the
implications of dual representation, including the risks involved, and understand that you have been advised to seek
independent advice from your advisors or attorneys before signing any documents in this transaction.

WHAT A LICENSEE CAN DO FOR CLIENTS WHEN ACTING AS A DUAL AGENT
Treat all clients honestly.
Provide information about the property to the buyer or tenant.
Disclose all latent material defects in the property that are known to the Licensee.
Disclose financial qualification of the buyer or tenant to the seller or landlord.
Explain real estate terms.
Help the buyer or tenant to arrange for property inspections.
Explain closing costs and procedures.
Help the buyer compare financing alternatives.
Provide information about comparable properties that have sold so both clients may make educated decisions on
what price to accept or offer.

RO A RN RS e

WHAT A LICENSEE CANNOT DISCLOSE TO CLIENTS WHEN ACTING AS A DUAL AGENT
Confidential information that Licensee may know about a client, without that client’s permission.
2. The price or terms the seller or landlord will take other than the listing price without permission of the seller or
landlord.
The price or terms the buyer or tenant is willing to pay without permission of the buyer or tenant.
A recommended or suggested price or terms the buyer or tenant should offer.
A recommended or suggested price or terms the seller or landlord should counter with or accept.

—

bl b

If either client is uncomfortable with this disclosure and dual representation, please let Licensee know. You are not
required to sign this section unless you want to allow the Licensee to proceed as a Dual Agent in this transaction.

By initialing here and signing below, you acknowledge that you have read and understand this form and voluntarily
consent to the Licensee acting as a Dual Agent (that is, to represent BOTH the seller or landlord and the buyer or
tenant} should that become necessary.

Seller’s initials Seller’s initials Date

Licensee/Seller’s Designated Agent Date

MLS EXCLUSIVE RIGHT TO SELL LISTING AGREEMENT PAGE REVISED 1/2011



Company is authorized to advertise the property through various print media, the intemet or
other similar means or media and to display “For Sale” signs on the property, to install a lock box,
to photograph the property and use such photographs in negotiation for such sale, and to have
access to the property to show the same at reasonable hours and to submit this listing to the
CHAMPAIGN COUNTY ASSOCIATION OF REALTORS® MULTIPLE LISTING SERVICE
and to submit same to any other multiple listing service that the Company deems applicable; to
provide timely notice of status changes of the listing to the MLS; and to provide sales information
inctuding selling price to the MLS upon sale of the property.

Seller understands that the information which Seller provides to Seller’s Designated Agent as
listing information will be used to advertise Seller’s property to the public, and it is essential that
this information be accurate. SELLER HAS EITHER REVIEWED THE MLS LISTING INPUT
SHEET AND REPRESENTS THAT THE INFORMATION CONTAINED IN IT IS TRUE AND
ACCURATE TO THE BEST OF SELLER’S KNOWLEDGE, OR SELLER UNDERSTANDS
THAT THEY HAVE AN OBLIGATION TO PROVIDE ACCURATE, TRUTHFUL
INFORMATION TO BE PUT IN THE MLS INPUT SHEET AND HEREBY PROMISES TO
FULFILL THIS OBLIGATION.

Seller is required by state law to complete a Seller Disclosure Form concerning the condition of
seller’s property. Seller understands that seller will be responsible for completing that form or
having it completed by appropriate inspectors or professionals and that the listing broker shall in no
way be responsible for completion of the Seller Disclosure Form or the content of the information
contained in the Seller Disclosure form.

Although Seller is listing Seller’s property in its present physical condition, Seller understands
that Seller may be held responsible by a buyer for any latent or hidden undisclosed defects or
concealed defects in the property which are known to Seller but which are not disclosed to the
buyer. If seller discovers any latent or hidden undisclosed defect in the property after the original
disclosure documents have been signed, said disclosure documents must be updated immediately to
include those defects.

Seller agrees to save and hold Company harmless from all claims, disputes, litigation,
judgments, and costs (including reasonable attorney’s fees) arising from Seller’s breach of this
agreement, from any incorrect information or misrepresentation supplied by Seller or from any
material facts, including latent defects, that are known to Seller that Seller fails to disclose. The
company is not responsible for vandalism, theft, or damage to the property.

Seller has been informed that home warranty options are available to them. Furthermore, seller
acknowledges they understand the Broker may receive a documentation preparation fee from the
home warranty company.

I UNDERSTAND AND ACKNOWLEDGE THAT IT IS ILLEGAL FOR EITHER THE AGENCY OR ME
TO REFUSE TO SHOW OR SELL TO ANY PERSON BECAUSE OF RACE, COLOR, RELIGION, SEX,
NATIONAL ORIGIN, ANCESTRY, AGE, ORDER OF PROTECTION STATUS, MARITAL STATUS,
PHYSICAL OR MENTAL HANDICAP, MILITARY STATUS, SEXUAL ORIENTATION, UNFAVORABLE
DISCHARGE FROM MILITARY SERVICE, OR FAMILIAL STATUS OR ANY OTHER CLASS
PROTECTED BY ARTICLE 3 OF THE ILLINOIS HUMAN RIGHTS ACT. THE PARTIES AGREE TO
COMPLY WITH ALL APPLICABLE FEDERAL, STATE AND LOCAL FAIR HOUSING LAWS.

Seller agrees to refer to Company all inquiries made to Seller and to cooperate with Company to
a reasonable degree to affect a sale. In the event of a sale Seller agrees to have an attorney of

MLS EXCLUSIVE RIGHT TO SELL LISTING AGREEMENT PAGE 3 of 4 REVISED 1/2011



Seller’s choice prepare a contract of sale and deed at Seller’s expense and to furnish at Seller’s
expense a merchantable abstract of title certified to date of sale or, at Seller’s option, to furnish an
owner’s title guarantee policy in the amount of the sale price.

If, during the term of this agreement, anyone, including the Seller, produces a purchaser, ready,
willing and able to purchase said property, or if, within 30 days after the expiration
of said term, a sale is made to any person to whom the property was presented by anyone, including
Seller, during said term, without incurring a commission to another broker, Seller agrees to pay
Company a commission of 5% of the Gross Sale Price .
For a residential property of four units or less, Seller shall not be obligated to pay said commission
if subsequently a valid listing agreement is entered into during the term of said protection period
with another licensed real estate broker and a sale, lease, or exchange of property is made during
said protection period. Said commission shall be paid on closing the sale herein contemplated,
which in the case of a sale on contract for deed shall be at the time Buyer and Seller execute the
initial contract or agreement for deed. In the event of Seller’s failure or refusal to pay a
commission which becomes due under this agreement, Seller agrees to pay all the costs incurred by
Company to collect same, including reasonable attorney’s fees.

The term “sale” as used herein shall be construed to include any exchange to which Seller
consent in writing. In the event of an exchange of properties, the “sale price” shall be the listed
price of the property at that time for the purpose of computing commission. In the event of Dual
Agency, Company is authorized to represent and to receive compensation from both parties
provided that Seller is advised of Company’s dual interest prior to acceptance of the exchange
proposal.

When a contract to purchase is entered into for the purchase of Seller’s property, the Buyer
may deposit earnest money with Company. Company will hold any such earnest money in a
special, non-interest bearing escrow account on behalf of the Buyer and Seller. At closing, the
earnest money will be disbursed according to the terms of the contract to purchase.

This contract shall be binding upon and inure to the benefit of the heirs, administrators, successors,
and assigns of the parties hereto. No amendment or alterations in the terms hereof shall be valid or
binding unless made in writing and signed by the parties hereto. If more than one purchaser or
more than one seller are involved or if the company, the purchaser or the seller is an entity other
than a natural person, the pronouns and grammatical structure shall be understood to conform. This
agreement shall become effective on acceptance by Company and will terminate on
11730 ,2021 . Seller acknowledges receipt of a copy of this agreement and
all attachments. The attachments include the following: [HERE LIST ALL ATTACHMENTS]):

Accepted: , 20 Seller:
By: Seller:
Signature of Listing Broker or Authorized Agent for company
E - Address:
Time: Date:
MLS EXCLUSIVE RIGHT TO SELL LISTING AGREEMENT PAGE 4 REVISED 112011



Estimated Equity Calculation

Client Name: Champaign County Mental Health Board
Property Address: 3506 Royal Oak Ct, Champaign

Date of Closing:

Sale Price $239,000.00
Brokerage Fee@ 5% $11,950.00
Attorney $500.00
Title Insurance $705.05
50% Title Search $50.00
Closing Protection Letter $50.00
Real Estate Taxes $0.00
Revenue Stamps $358.50
Total Payoff & Closing Costs $13,613.55
Estimated Net Equity $225,386.45

Estimates are derived from sources deemed reliable but are not guaranteed.
Actual closing figures wilt be determined by your attorney prior to closing.

If real estate taxes as escrowed, the balance in the escrow account will be
refunded to the homeowner.
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LGn Canfield )

From: Genia Laslie <genia.laslie@exprealty.com>
Sent: Friday, July 9, 2021 3:57 PM

To: lynn@ccmhb.org

Subject; Realtor Notice- Bid Proposal
Attachments: Genia Laslie- County Bid.docx

Flag Status; Flagged

Good Afternoon Lynn,

Attached is a bid proposal for the Realtor Notice that was posted outside of the Brookens Administrative Center. Please
let me know if you have any questions or if | need to make any changes.

Thanks so much for the opportunity,
Genia

Genia Laslie

Licensed Real Estate Broker
217.721.0034
genia.laslie@eXprealty.com




Genia Laslie
eXp Realty
904 Brookside Ln,

Mahomet, IL 61853

July 9, 2021

Lynn Canfield- Executive Director of Champaign County Developmental Disabilities Board/Cham paign
County Mental Health Board

Brookens Administrative Center
1776 E Washington Street

Urbana, IL 61802

The purpose for this proposal is for the opportunity to facilitate the sale of a property or properties for
the Executive Director of Champaign County Developmental Disabilities Board and the Champaign
County Mental Health Board. | have been a licensed Real Estate Broker/Realtor® for 5 years. | cover the
Champaign County area, and various surrounding counties. | am an independent broker with eXp Reaity,
which allows me the autonomy to prioritize and maintain direct contact with my clients.

The property would be listed for a price agreed upon by the Boards with documentation provided to
validate the current market value of the property. The most recent sales data will be provided for the
period 6-months prior to present in a 1-mile radius of the property to determine the market value.
Other key features that will be considered with comparing properties of market value are number of
bedrooms, number of bathrooms, square footage, available parking, year built, style of home and
updates.

Once an appropriate, agreed upon price is set for the property, a listing agreement, property
disclosures, wiring fraud advisory notice and an affiliated business disclosure will be signed by the
Boards. The commission rate will also be reflected in the listing agreement for 6%, 5% if sold while
acting as dual agent. The commission of 6% will be co-brokered between the buyer agent and the listing
agent for 3%. The Board will receive no other fees from the realtor other than stated above.

The Board will be required to appoint an attorney at their cost to facilitate the closing and prepare all
required documentation in accordance with state law. The Board will also be required to obtain a pest



inspection at their cost upon acceptance of an offer to purchase unless listed as “as-is” condition. The
Board will incur other fees at closing, such as but not limited to:

Taxes

Title Fees
Recording Fees
Attorney Fees

e & o 8

The property will be listed and advertised on the Multiple Listing Service, which will syndicate to all real
estate advertising websites such as Zillow, realtor.com, homesnap, etc. The property will also be
advertised for sale on Facebook and Linkedin. Professional photos will be taken at the expense of the
Realtor to provide pristine pictures for advertising.

Thank you for the opportunity to submit this proposal to the Champaign County Boards of
Developmental Disabilities and Mental Health.

Sincerely,

Genia Laslie
Licensed Broker/Realtor®
217.721.0034

Genia.laslie@eXpRealty.com




INTERGOVERNMENTAL AGREEMENT

THIS INTERGOVERNMENTAL AGREEMENT is entered into this 16™ day of March,
2016 by and between the Champaign County Mental Health Board (hereinafter the
“Mental Health Board”) and the Champaign County Board for the Care and
Treatment of Persons with a Developmental Disability (hereinafter the
‘Developmental Disabilities Board”). The parties hereby enter into this
INTERGOVERNMENTAL AGREEMENT to delineate respective roles, responsibilities,
apd financial obligations associated with the shared administrative structure that shall
be responsible for the staffing and operation of the Mental Health Board and the
Developmental Disabilities Board. Both parties understand and agree as follows:

WITNESSETH

WHEREAS, the Mental Health Board has a statutory responsibility (illinois Community
Mental Health Act, 405 ILCS 20 / Section 0.1 et.seq.) to plan, fund, monitor, and
evaluate mental health, substance abuse, and developmental disability services in
Champaign County;

WHEREAS, the Developmental Disabilities Board has a statutory authority (County
Care for Persons with Developmental Disabilities Act, 55 ILCS 105 / Section 0.01 et.
seq.) to fund services and facilities for the care and treatment of persons with a
developmental disability;

WHEREAS, the Mental Health Board and Developmental Disabilities Board have
overlapping responsibilities pertaining to planning, funding, monitoring, and evaluating
developmental disability programs and services in Champaign County;

WHEREAS, the members of the Mental Health Board and the Developmental
Disabilities Board are appointed by the Chair of the Champaign County Board with
consent of the Champaign County Board and as such have committed to share the
same administrative structure to maximize the funding available for direct mental health
and developmental disabilities programs and services;

WHEREAS, the Parties agree sharing an administrative structure will reduce
administrative costs, maximize available funding for direct services, and assure an
integrated planning process for developmental disabilities and behavioral health
programs and services;

NOW, THEREFORE, it is the agreement of the paries that this
INTERGOVERNMENTAL AGREEMENT is entered into in order to assure an efficient,
ongoing, cooperative effort that will benefit people with disabilities in Champaign
County.




The Parties Agree to the Following Arrangements for a Shared Executive Director
and Joint Programs:
1. The chief administrative employee shall serve in a dual (i.e., shared) capacity
as Executive Director of the Mental Health Board as well as Executive Director
of the Developmental Disabilities Board.

2. The terms and conditions of the Executive Director's employment shall be
delineated in an employment contract with both the Developmental Disabilities
Board and the Mental Health Board as Parties to the agreement.

3. Each Board shall complete a separate annual performance evaluation of the
Executive Director. if either Board rates the Executive Director as “less than
satisfactory,” a Joint Personnel Committee comprising two (2) officers of the
Mental Health Board and two (2) officers of the Developmental Disabilities
Board shall be convened to assess the situation and formulate
recommendations. A recommendation of termination by the Joint Personnel
Committee, or any other action proposed, shall require ratification by each
Board by majority vote. The Joint Personnel Committee shall have no other
function.

An annual performance review conference with the Executive Director shall be
convened by the Presidents of the two Boards. This conference shall be used
to provide feedback about performance and discuss goals and objectives for
the coming year.

4. Process for selection of a new shared Executive Director: At such time as it
becomes necessary to fill the shared position of Executive Director for the
Mental Health Board and the Developmental Disabilities Board, the search and
declsion process shall Include the following steps and processes.

a. The Mental Health Board and the Developmental Disabilities Board shall
develop and agree upon selection criteria and job description for the shared
Executive Director position. If necessary, a separate document delineating
the search process shali be developed and agreed upon by each Board.

b. The Presidents of the two Boards, with the advice and consent of the two
Boards, shall appoint a Search Committee to manage the search and
selection process for the shared Executive Director using the job description
and selection criteria,

¢. The Search Committee shall report, in advance, a general schedule for the
search process, any advertising content to be used, shall request budget
support for the search process, and shali keep the two Boards informed about
activities and progress associated with the search with regular reports at each
Board meeting during the search schedule.

d. Ultimately, finalists for the shared Executive Director position will be
determined by majority vote of the Search Committee and forwarded to the
two Boards.




e. If within 45 days of the planned time of completion of the search, from the
schedule in part (c) above, the Search Committee is unable to come to a
decision about finalists, then the two Boards may elect to extend the search
time to a specific later date or to start the search again from the beginning. If
the two Boards do not so elect, this shall be considered to imply that a shared
Executive Director is no longer viable and the process of termination or
amendment of this agreement shall commence.

f. The Executive Director shall be chosen from among the final candidates by
majority vote of each Board. |If the two Boards do not reach mutual
agreement, then the two Boards may elect to start the search again from the
beginning. If the two Boards do not so elect, this shall be considered to imply
that a shared Executive Director is no longer viable and the process of
termination or amendment of this agreement shall commence.

The Parties Agree to the Following Financial Commitments:

5. There shall be ongoing communication between the Mental Health Board and
the Developmental Disabilities Board. On at feast a quarterly basis, the shared
Executive Director shall meet with the Presidents of the Mental Health Board
and the Developmental Disabilities Board to review the status of the provision
of administrative services, to discuss coordination of funding for developmental
disabilities services, to coordinate regarding joint projects and activities, and to
address any other items pertinent to the operations of either Board. The
Presidents shall report on the discussion and any actions taken at regular
meetings of each Board.

6. The Mental Health Board shall provide funding for developmenta!l disabilities
services using the FY12 amount of $529,852 as a base with annual increases
or decreases predicated on the percentage of increase or decrease in the levy
fund in subsequent years.

7. The organization of Champaign County Government makes it cumbersome for
administrative costs to be paid by both the Mental Health Board and the
Developmental Disabilities Board. To simpliify matters, all administrative costs
shall be paid through the Mental Health Board fund/account. The
Developmental Disabilities Board will transfer their share of administrative
costs to the Mental Health Board for this purpose.

8. The split for administrative costs on the date of execution of this agreement is
42.15% for the Developmental Disabilities Board share with the remainder
paid by the Mental Health Board. This percentage is based on a time study of
staff effort to determine the salary cost split between the Boards. Subsequent
appropriate cost sharing adjustments, based on time studies, pro rata
allocation, or other mutually agreed approach shall be determined through the
regular meetings between the Presidents of the Mental Health Board and the




Developmental Disabilities Board with the advice and consent of the two
Boards.

9. In preparation for the annual budget process, the Executive Committee shall
review the proposed administrative costs of the Mental Health Board budget to
assure the share in paragraph (8) above is applied only to expenditures which
are common for both boards. Administrative costs which are specific to the
Mental Health Board or to the Developmental Disabilities Board shall be
excluded from (i.e., backed out of) the shared cost pool.

10. All current and future “jointly sponsored programs and activities® shali be
shared equally between the Boards unless each Board agrees to some other
allocation. These include, but are not limited to, various Acceptance, Inclusion,
and Respect programs intended to address discrimination, violations of civil
rights, and other stigma directed to people with disabilities.

Miscellaneous Provisions:
11.Nothing contained herein serves to fimit, alter, or amend either party’s duties,

rights, or responsibilties as set out in applicable State statutes, laws, or
regulations.

12. This agreement can be amended at any time based on needs identified at the
quarterly Presidents Meeting or by either of the two Boards.

13. This agreement may be terminated by first providing notification of intent to
terminate the agreement at the President's Meeting, followed by majority vote
of either Board, or in the event of disagreement about candidates for the
Executive Director position as described in Paragraph 4 above. In the event of
a decision to terminate the Intergovernmental Agreement, full implementation
of the termination and separation shall be coordinated and concurrent with the
Champaign County Budget and fiscal year (January 1).

Governing Law:
14.This Agreement shall be interpreted, construed, and governed by the laws of
the State of lllinois.

Entirety of Agreement:
15.This Agreement embodies all representations, obligations, agreements, and
conditions in relation to the subject matters hereof, and no representations,
obligations, understandings, or agreements, oral or otherwise, in relation
thereto exist between the parties except as expressly set forth herein and
incorporated herein by reference. This Agreement constitutes the entire
agreement between the Mental Health Board and the Developmental
Disabilities Board on the subject matters hereof and supersedes and replaces
any and all other understandings, obligations, representations, and
agreements, whether written or oral, express or implied, between or by the
Mental Health Board and the Developmental Disabilities Board. This

&




Agreement may be amended or terminated only by an instrument in writing
duly executed by the parties hereto.

IN WITNESS WHEREOF, the Parties have caused this INTERGOVERNMENTAL
AGREEMENT to be executed by their authorized representatives on the 16th day of
March, 2016.

For the Champaign County Board for the Care and Treatment of Persons with a
Developmental Disability: s .
Philip T. Krein, President M - ,Z‘-.\ March 16, 2016

For the Champaign County Mental Health Board M y EZ J

Deborah Townsend, President




ADDENDUM TO INTERGOVERNMENTAL AGREEMENT

This Addendum to Intergovemmental Agreement s entered into this& day
of Ni¢ , 2020, by and between the Champaign County Mental Health Board
("MHB") and the Champaign County Board for the Care and Treatment of Persons with
a Developmental Disability ("DDB").

Whereas, MHB and DDB entered into an Intergovernmental Agreement dated
June 30, 2012 ("Agreement”), revised March 16, 2016 ("Agreement”), and amended
- September 17, 2014 and February 20, 2019,

Whereas, MHB and DDB desire to amend the Agreement by providing for the
sharing of costs related to the acquisition, maintenance, and disposition of residences to
be used to provide Community Integrated Living Arrangement (“CILA") Services,

Whereas, with financing provided by one or more local banks, MHB acquired
residences in Champaign County to be leased to a CILA provider to provide housing to
residents in Champaign County who qualify for CILA services,

Whereas, MHB paid the remaining mortgage balance (interest and principal)
which has allowed for acquisition of two residences and provision of services to eligible
persons, so that as of May 2019, the MHB had contributed a total of $500,000, and the
DDB $300,000 to the project,

Whereas, per October 2020 resolution, the titles for each property were
transferred from the MHB to the DDB,

Now, therefore, MHB and DDB hereby agree as follows:

1. MHB and DDB have agreed that for so long as a residence is owned by DDB
and used to provide CILA services to residents of Champaign County, each
party shall be responsible for one-half of all costs associated with the
acquisition of such residences, the debt payments associated with such
residences, the maintenance costs of such residences and the costs
associated with any disposition of a residence.

2. Prior to the confributions of the DDB becoming equal to those of the MHB, if
expenses related to the CILA fund exceed the amount available in the annual
budget, the DDB will transfer the additional amount to the CILA fund, reducing
the remaining DDB obligation.

3. After the contributions of each Board have become equal, the CILA fund will
continue to receive equal contributions from each board, by annual interfund
transfers, for ongoing expenses associated with the properties. This annual
amount will be based on most recently completed fiscal year actual expenses
plus 10%.




4. If expenses related to the properties exceed the amount available in annual
CILA fund budget, a request to transfer from CILA fund balance may be
made. If fund balance is insufficient or transfer not possible, the Boards may
agree to contribute equally to the fund as needed.

5. MHB and DDB agree that once a residencs is no fonger to be used to provide
CILA services, DDB shall enter into a listing agreement with a realtor in an
attempt to sell such residence.

A. If the homes are sold prior to such time as the totat DDB contribution has
become equal to that of the MHB, net proceeds from sale of the homes
shall first be paid to MHB in an amount equal to the MHB’s contribution
that is greater than the then DDB'’s confribution. Any fund balance or net
proceeds remaining will be split equally between the two Boards, as
interfund transfers from the CILA fund to each of the MHB fund and DDB
fund.

B. ifthe homes are sold after the contributions have become equal, the
current balance of the CILA fund and proceeds from the sale of the homes
will be split equally between the two boards, per the original agreement.

In witness whereof, the parlies have executed this Addendumn as of the date first
written above.

As this Addendum contains the entire agreement between the Champaign
County Mentai Health Board ("MHB") and the Champaign County Board for the Care
and Treatment of Persons with a Developmental Disability ("DDB") concerning the
operations, finances and disposition of any matter related to the CILA (formal) homes,
by mutual agreement, the Addendums of Feb 20, 2019 and Sept. 17, 2014 are null and
void,

For the Champaign County Board for the Care and Treatment of Persons with a
Developmentat Disability
C i_....._._.) @ G

Forfthe Champpiga.County Mental Health Board

~

_———
I




CILA Fund - actual for 2016-2020, projected 2021, and possible 2022

Budget

REVENUE projected  (no occupants)

Description FY2016  FY2017  FY2018  FY2019 Fy2020 Fv2021 FY2022

Investment Interest $127 & 1,181 $ 3,452 § 3717 $ 694 S 100 S 200 fow interest income expected

Rent $17,550 $ 21,600 $ 22,440 $ 21,676 516,500 5 3,750 $ S presumes no tenants/residents

Other Misc Revenue 42,002 § 452 5 132 5§ 669 $ 1,301

From DDB $50,000 $ 50,000 $ 50,000 $ 50,000 $50,000 $50,000 S 50,000 b8 transfer, periGA

From MHB $174,717 5 50,000 $ 50,000 $300,000 $ - paid off in 2019
TOTALREVENUE: $244,396 $123,233 $126,024 $376,062 $68,495 $53,850 S 50,200

EXPENDITURES

Description

Printing S0 8 46 & - $ -5 - S -

Equip Under $1,000 0§ - 0§ - 5 974 $ 5536 $11,36 S 6,176 designated gift for 1 individual

COMMODITIES TOTAL 50 5 46 $ - 5 974 $5536 $11,3a6 S 6,176

Professional Fees $ 6550 $ 6000 $ 6000 $ 6000 $ 6000 $ 6000 S 2,700 property mgt, alarm services

Insurance $ - $ - 0§ - s - $223 $3000 S 3,500 waiting for quote

Utilities $ 909 $ 675 S 866 S 904 $ 739 $ 2400 S 4,689 UCSD pius Ameren and water

Dues/Licenses $ 295 § 315 § - s - S 30 $ 350 S 350 woa, lake owners' fees, etc
SERVICESTOTAL § 7,754 $ 6990 $ 6866 $ 6904 $ 9323 s11,750 S 11,239

Acquisition S0 S - 8 - § e GRS $ -

RE Tax/Drainage Asmt 81,475 $ - $ - s - ) 1% 2 S 2 no RE tax due to charitable use

CILA Facilities Repair-Mnt $7,986 § 4,698 $ 10591 $ 6397 $ 7,833 $10000 S 6,000 justincase

Finance Charges, Bank Fees $36 $ £ 36 $ 336 6 $ 69 S 69  PNC bank statements, fees

Landscaping Service/Maint ~ $3,008 $ 2,876 $ 3,750 $ 7,669 $ 5864 $ 8000 S 5,755 primarily lawn care
SERVICESTOTAL  $12,505 $ 7,610 $ 14,377 $ 14,099 $13767 s$18071 S 11,826

Building Improvements $ - $12085 $ - ¢ - 510000 S 7,000 justincase

CAPITAL OUTLAY $ - 0§ - s12085 8 - § - s10000 S 7,000

Mortgage Principal Paymen $ 53,746 $ 49,750 $ 49,750 $398,002 S o

BT PRINCIPAL REPAYMENTS $ 53,746 $ 49,750 $ 49,750 5398002 ¢ - §$ - S =

Interest on Mortgage $27,953 $ 19,199 § 17,230 § 10771 § - S -

DEBT INTEREST PAYMENTS $ 27,953 $ 19,199 $ 17,230 $ 10771 ¢ - § - S -

TOTAL EXPENDITURES:  $101,958 $ 83,595 $100,268 $430,750 $28,626 $51,167 S 36,241

Revenue over Expenditures $142,438 $ 39,638 $ 25756 $(54,688) $39,870 $ 2,683 S 13,959
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CHAMPAIGN COUNTY DEVELOPMENTAL DISABILITIES BOARD
AND CHAMPAIGN COUNTY MENTAL HEALTH BOARD
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FOR THE COUNTY OF CHAMPAIGN
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schampatonil.us/bids] it is the

responsibility of the respondent to e-mail our office at stephanie@ccmhb.org to be
registered as a potential respondent in order to receive any clarifications or addenda.
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Section 1 — General Information

i-1  Purpose of the Request for Proposal

The purpose of the Request for Proposals (RFP) is to maintain Champaign County’s availability
of Community Integrated Living Arrangements (CILA) homes with capacity for four people,
three people, two people, or one person with intellectual and/or developmental disabilities
(/DD). The CCDDB and CCMHB own two homes licensed for use as CILAs and are seeking a
qualified provider of CILA services to operate them in order to provide services to eligible
individuals who have not been able to secure local placement.

Even though many people with intellectual and developmental disabilities originating from
Champaign County have CILA service awards from the Illinois Department of Human Services
Division of Developmental Disabilities (IDHS-DDD), vacancies are rare in appropriate homes in
Champaign County. For many reasons, CILA service providers have not developed additional
capacity in Champaign County. Issues associated with workforce retention are complicated by
economic and demographic circumstances which set Champaign County apart from neighboring
areas and for which the State does not currently make a rate adjustment.

The IDHS-DDD Prioritization for Urgency of Needs for Service (PUNS) database and the Ligas
Consent Decree make it clear that the demand for additional CILA capacity will increase,
statewide and in Champaign County. This RFP seeks to maintain the level of capacity achieved
as a result of RFP 2014-001. Without this, it is unlikely that the expansion of capacity will be
maintained. Additional efforts will be necessary to meet the needs of other eligible residents.

The Champaign County Developmental Disabilities Board (CCDDB) is a five-member body
appointed by the County Executive and County Board and has statutory authority (Community
Care for Persons with Developmental Disabilities Act, ILCS 50/835, Section 0.1 et seq.) to fund
services and facilities for the care and treatment of persons with a developmental disability.

The Champaign County Mental Health Board (CCMHB) is a nine-member body appointed by
the County Executive and County Board and has statutory responsibility (Illinois Community
Mental Health Act, ILCS 405/20, Section 0.1 et. seq.) to plan, fund, monitor, and evaluate
mental health, substance abuse, and developmental disability services in Champaign County.

The CCDDB and CCMHB are seeking proposals from licensed CILA service providers willing
to provide services as detailed in this RFP, in two houses owned by the CCDDB, to be leased at
low cost and operated in accordance with the terms and conditions specified by contract.

Champaign County is located in east central Illinois, approximately 135 miles south of
downtown Chicago, Illinois. The County operates under the township form of government. The
County’s 30 townships lie in eleven County Board districts. The two largest cities in the County
are Champaign and Urbana, with 2010 census populations of 81,055 and 41,250, respectively.
The County seat is the City of Urbana. As reported in the 2010 census, the population of the

Sy
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County is 201,081, which represented growth of 11.9% over the 2000 census, and placed
Champaign County as the 10™ largest county in the State of Iilinois.

1-2  Internet Access to this RFP

All materials related to the RFP will be available online U W c0-charipaien.ilis/oiay. In the
event that a potential Respondent does not have download capability, all materials may be
obtained from the Champaign County Developmental Disabilities Board/Champaign County
Mental Health Board BIREESIIOERSEW ashinatoniStret i Urbanasilsn61802. Prior to submittal,
Respondents shall be responsible for ensuring they have obtained all RFP materials.

All Respondents who download an RFP solicitation from Wivie0.CHampaien.tlisbids
responsibility to e-mail our office stephanie(@ccmhb.org referencing RFP 2021 001 to be
registered as a potential Respondent in order to be notified of any clarifications or addenda.
Failure to register to receive clarifications and/or addenda shall not relieve the Respondent from
being bound by any additional terms and conditions in the clarifications and/or addenda or from
the responsibility of considering additional information contained therein in preparing the
Respondent’s proposal. Any harm to the Respondent resulting from the failure to register and/or
ensuring they have obtained all RFP materials shall not be valid grounds for a protest against
award(s) made under this solicitation.

1-3  Inquiries and Lobbying Restrictions

Respondents will carefully examine all sections of this RFP and make a written request to the
CCDDB/CCMHB for interpretation or correction of any ambiguity, inconsistency, or error
herein. Any written interpretation or correction will be issued as an Addendum by the
CCDDB/CCMHB., Only a written interpretation or correction by addendum shall be binding.
Respondents are cautioned against relying upon any interpretation or correction given by
any other method.

All Requests for Interpretation (RFI), correction, or other inquiries concerning the RFP process
and/or the subject of this RFP must be directed to:

Lynn Canfield, Executive Director

Champaign County Mental Health Board and
Champaign County Developmental Disabilities Board
1776 East Washington Street, Urbana, Iilinois 61802
PH: 217-367-5703 and FAX: 217-367-5741

e-mail: lynn@ccmhb.org

Except for contact with the designated County official for this RFP, all interested individuals,
firms, and their agents who intend to submit or have submitted a proposal or other response to
the County are hereby placed on formal notice that no Champaign County Board Members,
CCMHB or CCDDB Board Members or staff, or RFP Committee Members are to be lobbied,
either individually or collectively, concerning this RFP.
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Lobbying consists of introduction, discussions related to the selection process, or any other
discussions or actions that may be interpreted as attempting to influence the outcome of the
selection process. This includes holding meetings, engaging in the aforementioned prohibited
lobbying and/or prohibited contact, which actions may immediately disqualify Respondent from
further consideration by the CCDDB/CCMHB for this RFP.

By submitting a proposal, qualifications, or other response for this RFP, the Respondent certifies
that it and all of its affiliates and agents have not lobbied or attempted to lobby Champaign
County Board Members, CCMHB or CCDDB Board Members or Staff, or RFP Evaluation
Committee Members.

1-4  Pre-Proposal Conference

""" ITh ll|_|h!_|,0]'i 'a“h.:?irf

Lbd bty &

request that all partles planning on attendmg the Pre-Proposal Conference notify Stephanie
Howard Gallo (stephanie@ccmbhb.org) prior to the Pre-Proposal Conference. The e-mail
communication shall include the name, title, e-mail address, and phone number of each attendee.
The CCDDB and CCMHB will answer questions, clarify the terms of the RFP at the Pre-
Proposal Conference, and may respond both to questions posed on the day of the conference and
to questions faxed or mailed prior to the deadline for receipt of questions per Section 1-3 above.

1-5 Addenda

If revisions or clarifications to the RFP become necessary, the CCDDB/CCMHB will post
written Addenda on the county website. All Addenda issued by the CCDDB/CCMHB will
include a receipt form, which must be signed and included with any proposals submitted for
consideration. In the event that multiple Addenda are issued, a separate receipt for each
Addendum must be included with the proposal at the time it is submitted. However, it is the
responsibility of Respondents to closely monitor postings on fhe Cotinty s yebstte

[WWhe 0. cham paion.ali0s/bids),

The CCDDB/CCMHB will not issue Addenda later than Viay 12520215 wiichlis 35 dayy prior to
the scheduled deadline date and time for receiving proposals, unless said date is to be postponed.

1-6  Proposal Submission and Opening

A proposal shall be made in the official name of the agency under which business is conducted
(showing the official organization address) and must be signed in ink by a person duly
authorized to legally bind the corporation or not-for-profit entity submitting the proposal. In
addition, only proposals from agencies licensed as CIL.A providers by the State of Illinois
will be considered for award.

The CCDDB/CCMHB shall not be responsible for unidentified proposals. Respondents are to
include all applicable requested information and are expected to expand on the scope of services
requested by incorporating their expertise and proposed methods or approaches. Respondents

-
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should clearly identify the expanded scope of services being offered and the value and cost of
those services.

To be considered, pro osals sha.ll mclude

OM ‘ the RFP Proposal (whlch
must be identical to the ongmal Proposal including any supplemental information), which
clearly identifies the RFP number/title as well as the Respondent’s name and return address.
Proposals may be fandiG8hVEred o mailedto;

Champaign County Mental Health Board and
Champaign County Developmental Disabilities Board
RFP for CILA Services (RFP 2021-001)

ATTN: Lynn Canfield, Executive Director

1776 East Washington Street, Urbana, IL 61802

The CCDDB/CCMHB will not accept nor consider proposals submitted by facsimile or e-mail
transmission. Respondents mailing their proposal must allow a sufficient mail delivery period to
ensure timely receipt of their proposal. The CCDDB/CCMHB is not responsible for proposals
delayed by mail and/or delivery services of any nature.

Proposals and proposal amendments shall be accepted until 8:30 a.m. local time on JInEN6]
2021. Proposals received after 8:30 a.m. on Jyngild, 2021 will not be considered and will be
returned to the Resp ondent unopened. At 9:00 a.m. on that date, the proposals will be opened in
i [ Iui .1n|.|1 ﬂ] 0 lju.,ujr.illh ]_}_pup |:-.j.....u]lﬂ["i[1“ iaﬂ,t LC- "IEL.'u 1L1'|,'.|'|.}1 1 sl "‘.uf Lhﬁlullm
15 read aloud by CCMHB/CCDDB Executive Director or designee, and recorded.

1-7  Proposal Withdrawal

Respondents may withdraw their proposals by notifying the CCDDB/CCMHB, in writing, at any
time prior to the proposal response time deadline. Respondents may withdraw their proposals in
person or through an authorized representative. Respondents and authorized representatives must
disclose their identity and provide receipt for the proposal. Any proposal not so withdrawn shall
constitute an irrevocable offer for a period of ninety (90) days. Proposals, once opened, become
the property of the CCDDB/CCMHB and will not be returned to the Respondents.

1-8  Proposal Disclosure

All proposals submitted to the CCDDB/CCMHB are subject to the Illinois Compiled Statutes
Chapter S, Section 140 (5 ILCS 140/Freedom of Information Act). With regard to any
information submitted in a proposal which the Respondent considers to be proprietary or
otherwise exempt from disclosure, the Respondent must invoke, in writing, the exemption(s) to
disclosure provided by 5 ILCS 140/Freedom of Information Act in its proposal by providing the
specific statutory authority for claimed exemptions, identifying the data or other materials to be
protected, and stating the reasons why such exclusion from public disclosure is necessary.
Furthermore, to designate portions of the bid as confidential, the Respondent must:

-
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1. Mark the cover page as follows: “This proposal includes trade secrets or other proprietary
data.”

2. Mark each sheet or data to be restricted with the following legend: “Confidential: Use or
disclosure of data contained on this sheet is subject to the restriction on the title page of
this propos.

il :rulb,""i_)l il Entire brdia;
101 i§ for public inspection.,
Respondent is responsnble for properly and adequately redacting any proprietary
information or data which Respondent desires remain confidential. If entire pages or
sections are removed, they must be represented by a page indicating that the page or
section has been redacted. HRllITCTaDIOVIGEMIUS Bldtive (prefaired)onGDIRON with a
redacted copy may result in the posting of an un-redacted copy.

Indiscriminate labeling of material as '"Confidential" may be grounds for deeming a bid as
non-responsive.

The CCDDB and CCMHB will make the final determination as to whether information, even if
marked “confidential,” will be disclosed pursuant to a request under the Freedom of Information
Act or valid subpoena. Respondent agrees not to pursue any cause of action against Champaign
County, the CCMHB, the CCDDB, or their agents for their determination in this regard and
disclosure of information.

At some point after proposal opening, all opened proposals will be made available for public
inspection consistent with 5 ILCS 140/Freedom of Information Act.

If a contract is awarded as a result of this RFP, the awarded contract will also become a public
record consistent with 5 ILCS 140/Freedom of Information Act. The CCDDB and CCMHB have
the right to use any or all information/material submitted.

The CCDDB and CCMHB reserve the right to make an award to the Respondent offering a
proposal in the best interests of Champaign County and meeting all the requirements of this RFP.

1-9  Oral Presentations and/or Interviews

The CCDDB and CCMHB reserve the right to interview any, all, or none of the respondents and
to select who they feel is the most responsive. At their sole discretion, the CCDDB and CCMHB
may invite short-listed Respondents to conduct oral presentations or interviews. Presentations or
interviews provide an opportunity for Respondents to clarify their proposals for the CCDDB and
CCMHB. Any such presentations or interviews will be scheduled as indicated in the timetable
below.

1-10 Proposal Timetable

The CCDDB and CCMHB will use the timetable below which is expected to result in selection
of a service provider on AHENSEISY 2021 and contract issued on or by Bepiemberil] 2021.

Date Event
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Brookens Administrative Center, 1776 East Washington,
Urbana, IL 61802

Final Date to Issue Addenda

Proposals Due

Brookens Administrative Center, 1776 East Washington,
Urbana, IL 61802

Confirmation of the Evaluation Committee’s
Recommendation of Top-Ranked Respondents and
authorization to Contract for Services with the Selected
Provider, BliSpetialiMeetings ofithe Boards
SHICIds Rovm,

T,

Contract issued.

T il
vl LA =

The CCDDB and CCMHB may delay or modify scheduled event dates if it is to the
advantage of the CCDDB and CCMHB to do so. The CCDDB/CCMHB will notify
Respondents of all changes in scheduled due dates by posting any change in the form of an
Addendum on the

Counfy’siwebsitelatwvw,co.champaign il s/bids;
1-11 Acceptance or Rejection of Proposals

Each qualified Respondent will be evaluated on its overall strategy, methodology, experience,
qualifications, timetable, cost proposal, and approach to service delivery and meeting the needs
of people from Champaign County eligible for CILA services.

Qualified Respondent means Licensed as a CILA Provider by the Illinois Department of Human
Services.

1-12 Development Costs

Neither the County nor its representatives shall be liable for any expenses incurred in connection
with the preparation, submission, or presentation of a proposal in response to this RFP.

1-13 Conflicts of Interest

All Respondents must disclose with their proposal the name of any officer, director, or agent
who is an elected official, appointed official, or employee of the County. Furthermore, all
Respondents must disclose the name of any elected official, appointed official, or employee of
the County who owns directly, or indirectly, any interest in the Respondent’s firm or any of its
affiliates or branches. Lastly, all Respondents must disclose CCDDB and CCMHB Members or
Staff related to people for whom the Respondent is a service provider.

1-14 Non-Collusion
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By submitting and signing a proposal response, the Respondent certifies that its proposal is made
without prior understanding, agreement, or connection with any corporation, firm or person
submitting a proposal for the same materials, services, supplies, or equipment and is in all
respects fair and without collusion or fraud. No premiums, rebates, or gratuities are permitted,
either with, prior to, or after any delivery of material or provision of services. Any violation of
this provision may result in contract cancellation, return of materials, or discontinuation of
services.

1-15 Notice of Award

WWaw.¢0.champaignilus/bids o of

Notice of Award is expected to be posted on ZOLRLY WebSILe,

before Anigust 2012021

Section 2 — Scope of Services

2-1  Description of Services

The scope of services and specifications that the CCDDB and CCMHB seek to acquire is
described in Exhibit 1 of this RFP. The respondent is expected to expand on this scope in the
submitted proposal by incorporating their expertise and proposed methods and approaches.

2-2  Term of Contract

Any contract awarded pursuant to this RFP solicitation is expected to commence on or by
Sepreniben I, 20214 and shall be for a base contract period of four (4) years with an option for the
CCDDB to renew for a second four (4) year period. The contract may extend thereafter on an
annual basis by mutual agreement of the parties.

2-3  Non-Appropriation

The contract for Community Integrated Living Arrangement Services shall include a rider that
allows cancellation of contract if funds are not appropriated or otherwise made available to
support continuation of performance in any fiscal year. Any contract approved by the
CCDDB/CCMHB shall be conditioned by a “non-appropriation” clause containing the following
or similar language:

This contract is approved and funded contingent upon annual appropriations being
established by the local governing body of Champaign County to provide funding
necessary to meet the requirements of the contract. Such funding is approved on
a fiscal year basis with the fiscal year commencing January 1% and terminating
December 31% of that year, In order for the contract to remain in effect, such
appropriation must be approved on an annual basis throughout the term of the
contract scheme. In the event that an annual appropriation is not approved, the
CCDDB and CCMHB shall not be held responsible for any liabilities beyond the
remaining annual term prior to the new budget year.
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Section 3 — Preparing Proposals: Required Information

Each Proposal must contain all of the following documents and must conform to the
following requirements:

3-1 Format of Proposals

Sections should be organized in accordance with subject matter sequence as set forth
below. Each page of the Proposal must be numbered in a manner so as to be uniquely
identified. Proposals must be clear, concise, and well organized.

3-2 Required Content of Proposals

Respondents are advised to adhere to the submittal requirements of the RFP. Failure to comply
with the instructions of this RFP may be cause for rejection of the non-compliant Proposal.
Respondent must provide information in the appropriate areas throughout the RFP. By
submitting a response to this RFP, you are acknowledging that if your Proposal is accepted by
the CCDDB/CCMHB, Respondent’s Proposal and related submittals may become the Program
Plan component of the contract.

At a minimum, the Proposal must include the following items:

1. Cover Letter

Respondent(s) must submit a cover letter signed by an authorized representative of the entity
committing Respondent to provide the Services as described in this RFP in accordance with
the terms and conditions of any contract awarded pursuant to the RFP process. The cover

letter must:

(i) Indicate the number of years the entity has been in business and provide an overview
of the experience and background of the entity and its key personnel committed to the
Champaign County CILA Services contract.

(ii) Identify the legal name of the entity, its headquarters address, its principal place of

business, its legal form (i.e., corporation, joint venture, limited partnership, not-for-profit,
etc.), and the names of its principals or partners and authority to do business in Illinois.

10 DRAFT of 2021 CILA RFP @



(iii) Indicate the name and telephone number(s) of the principal contact for oral
presentation or negotiations.

(iv) Acknowledge receipt of Addendum/Addenda issued by the CCDDB/CCMHB, if any.
2. Executive Summary

Respondent must provide an executive summary which explains its understanding of the
CCDDB and CCMHB’s intent and objectives and how their Proposal would achieve those
objectives. The summary must discuss Respondent’s strategy and methodology for
successfully implementing and monitoring CILA Services; approach to project management;
strategies, tools, and safeguards for ensuring performance of all required Services;
equipment, software, and firmware considerations; training and on-going support; and any
additional factors for the CCDDB and CCMHB’s consideration.

3. Professional Qualifications and Specialized Experience of Respondent and Key
Personnel Committed to the Champaign County Account

Respondent must supply the information as described below. If Respondent proposes that
major portions of the work will be performed by subcontractors, Respondent must provide
the required information as described below for each such subcontractor.

A. Respondent Profile Information (see Exhibit 2)

Submit a completed Respondent profile information sheet (Exhibit 2) for each
subcontractor, as applicable. If Respondent has a prime consultant/subcontractor
relationship, the information regarding role, involvement, and experience is also required
for any subcontractor that is proposed to provide a significant portion of the work.

B. Business License/Authority to do Business in Illinois

Respondent must provide copies of appropriate licenses or certifications required of any
entity performing the CILA Services described in this RFP in Champaign County and the
State of Illinois, for itself, its partners, and its subcontractors. IDHS CILA Licensure is

mandatory for consideration.

C. Profiles of and Local Availability of Committed Key Personnel

Respondent must provide a summary identifying who will be dedicated to the CILA
Services described in this RFP. If individuals are to be hired, describe the position. For
each person or position identified, describe and/or provide the following information:

e Title and responsibility,

» Proposed role in this program, including the functions and tasks for which they
will have prime responsibility (also indicate areas of secondary responsibility, if
appropriate),
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Pertinent areas of expertise and past experience, and
¢ Copies of all licenses required by law for the positions to be filled.

4. Capacity to Perform

Respondent must provide a summary of current and future projects and commitments and
include projected completion dates. Describe how any pending and/or ongoing contractual
commitments to other clients will affect your ability to deliver CILA Services, capacity to
perform within the CCDDB/CCMHB timeline, and affect dedicated resources committed to
the CILA Services program. Identify what percentage of the Services will be performed
utilizing your own workforce, equipment, and facilities. Identify the percentage of the work
to be subcontracted.

5. Implementation Plan

Respondent must provide a comprehensive and detailed plan for implementing Services as
outlined in Exhibit 1, Scope of Services in this RFP,

The implementation plan must include, but not be limited to, the following:
A. Approach to Implementing Services

Respondent must address an approach to implementing and managing the Services
described in this RFP, policies and procedures for implementing services for clients,
quality control checks, adherence to compliance programs, and project management;
program support and reporting/recommendation services, including an approach to
overcoming obstacles, if any, and troubleshooting to resolve problems. Also, describe
respondent’s approach to providing positive, in-house management in the CILAs on a
regular basis.

B. Organization Chart

Submit an organization chart which clearly illustrates all individuals and subcontractors;
their relationship in terms of proposed Services; and key personnel involved and the
following information:
¢ A chart which identifies not only the proposed organizational structure, but also
key personnel by name (unless ‘to be hired’) and title. Staffing levels of each
CILA unit should be estimated.
e The specific role of each subcontractor (if any) for each task/work activity must
be described.

C. Dedicated Resources

e Describe facilities, equipment, personnel, communication technologies, and other
resources available for implementing the proposed CILA Services.
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o Staffing requirements. Provide an assessment of staffing needs for each CILA
location by job title and function. The assessment should include full-time
equivalents for professional staff and supervisors committed to CILA Services in
Champaign County. Specify if the assigned personnel will be on a full or part-
time basis. Specify how each employee turnover will be handled (i.e., Sick,
vacation, leave of absence, etc.).

D. Cultural and Linguistic Competence Plan

e A written Cultural and Linguistic Competence Plan (CLCP) is designed to ensure
that services and policies support the needs of diverse populations currently
receiving or seeking services as well as those who are employed within an
organization. An agency CLCP should provide examples of specific tasks and
responsibilities associated with the National Culturally and Linguistically
Appropriate Services (CLAS) Standards: Principal Standard; Governance
Leadership and Workforce; Communication and Language Assistance; and
Engagement, Continuous Improvement, and Accountability.

s The CLCP is structured such that specific tasks and action steps are provided for
all levels of accountability within the agency, including the policy and
governance, administrative, practice, and individual and family levels. This
format also reflects the importance of a team approach and shared responsibilities
in the development of a culturally and linguistically responsive organization.
Everyone, including the members of the board of directors or formal decision-
making body, is responsible for prioritizing cultural and linguistic competence
throughout an organization.

e If the applicant does not currently have a written CLC Plan, some technical
guidance is available at our online application site, http://ccmhddbrds.org under
downloadable files, named “How to Apply for Funding...,” or through
CCDDB/CCMHB staff.

6. Cost Proposal for Existing CILA Services

The CCDDB and CCMHB are requesting information regarding the costs of operating the
Respondent’s existing smaller CILAs (with capacity for four or fewer persons) and services
associated with individual client awards from IDHS. If the Respondent does not currently
operate a CILA for four people, three people, two people, and/or one person, a proposed
budget shall be provided for operation in Champaign County of CILA(s) with the capacity to
serve four people, three people, two people, and/or one person.

The Respondent is responsible for disclosing any charges or fees that the CCDDB and
CCMHB would incur with the Respondent, before, during, and after the implementation of
the Champaign County CILA Services project. Respondents should identify the cost of any
expanded scope of services (i.e., those beyond the scope of Exhibit 1 which are
recommended by incorporating the Respondent’s expertise and proposed methods or
approaches).

A0
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Proposals that fail to include complete cost information for existing CILAs will be rejected as
incomplete and deemed non-responsive.

7. Financial Statements

Respondent must provide a copy of the last three (3) years audited financial statements (i.e.,
income statement, balance sheet, and annual report). Respondents that are comprised of more
than one entity must include financial statements for each entity. The CCDDB and CCMHB
reserve the right to accept or reject any financial documentation other than the financial
statements requested by this section.

8. Legal Actions

Respondent must provide a listing and a brief description of all material legal actions,
together with any fines and penalties (i) Respondent or any division, subsidiary or parent
entity of Respondent, or (ii) any member, partner, etc., of Respondent if Respondent is a
business entity other than a corporation, has been:

A debtor in bankruptcy; or

A plaintiff or defendant in a legal action for deficient performance under a contract or
violation of a statute or related to service reliability; or

A respondent in an administrative action for deficient performance on a project or in
violation of a statute or related to service reliability; or

A defendant in any criminal action; or

A named insured of an insurance policy for which the insured has paid a claim related
to deficient performance under a contract or in violation of a statute or related to
service reliability; or

A principal of a bond for which a surety has provided contract performance or
compensation to an obligee of the bond due to deficient performance under a contract
or in violation of a statute or related to service reliability; or

G. A defendant or respondent in a governmental inquiry or action regarding accuracy of
preparation of financial statements or disclosure documents.

Mg 0 wp
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The CCDDB and CCMHB reserve the right to request similar legal action information from
Respondent’s key personnel members during the evaluation process.

9. Insurance
The Respondent (i.e., CILA Service Provider) shall describe the types and limits of insurance

coverage needed for this project, and will be required to submit evidence of insurance
coverage prior to award of the contract.

Section 4 — Evaluation of Proposals

The members of the CCDDB/CCMHRB’s Evaluation Committee (EC) for this RFP will include:
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A member of the Champaign County Developmental Disabilities Board

A member of the Champaign County Mental Health Board

Associate Director for Intellectual/Developmental Disabilities

Cultural and Linguistic Competence Coordinator

Executive Director

A direct support professional currently employed by a provider of CILA services
A representative from the CCRPC ISC Unit

A representative Champaign County: Family Member, Guardian, or Advocate of
person(s) in need of CILA services, or Person in need of CILA services.

e REA R e S AL

The EC will evaluate the proposals in order to prepare a recommendation to the CCDDB and
CCMHB for award of the proposal. The CCDDB and the CCMHB, in their sole discretion,
reserves the right to waive all technicalities or irregularities, to reject any or all proposals,
including any portion thereof, to award to a single Respondent or to divide the award between
Respondents, and to reject all proposals and/or re-solicit in whole or in part, The CCDDB and
CCMHB further reserve the right, in their sole discretion, to award a contract to the Respondent
(or Respondents) whose proposal best serves the interests of people seeking CILA services in
Champaign County.

When an offer appears to contain an obvious error or otherwise where an error is suspected, the
circumstances may be investigated and then be considered and acted upon. Any action taken
shall not prejudice the rights of the public or other offering entities. Where offers are submitted
substantially in accordance with the procurement document but are not entirely clear as to intent
or to some particular fact or where there are other ambiguities, clarification may be sought and
accepted provided that, in doing so, no change is permitted in pricing. The purpose of seeking
clarification is to better understand the information provided in this document, not to allow
additional information to be added.

4-1 Phase I- Preliminary Proposal Assessment

Phase I will involve an assessment of the Respondent’s compliance with, and adherence to, all
submittal requirements requested in Section 3-2 Required Content of the Proposal. Proposals
which are incomplete and missing key components necessary to fully evaluate the Proposal may,
at the discretion of the EC, be rejected from further consideration due to “non-responsiveness”
and rated Non-Responsive. Proposals providing responses to all sections will be eligible for
detailed analysis in Phase II, Proposal Evaluation.

4-2  Phase Il - Proposal Evaluation

In Phase 11, the EC will evaluate the extent to which a Respondent’s Proposal meets the program
objectives set forth in the RFP, Phase II will include a detailed analysis of the Respondent’s
qualifications, experience, proposed implementation plan, cost proposal, and other factors based
on the evaluation criteria outlined in Section V - Evaluating Proposals.

As part of the evaluation process, the EC will review the information required by Section 3, for
each Proposal received. The EC may also review other information gained by checking
references and by investigating the Respondent’s financial condition.
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The CCDDB and CCMHB reserve the right to seek clarification of any information that is
submitted by any Respondent in any portion of its Proposal or to request additional information
at any time during the evaluation process. Any material misrepresentation made by a Respondent
may void the Proposal and eliminate the Respondent from further consideration.

The CCDDB and CCMHB reserve the right to enlist independent consulting services to assist
with the evaluation of all or any portion of the Proposal responses as it deems necessary.

In addition, the EC will review the Respondent's Proposal to determine overall responsiveness
and completeness of the Proposal with respect to the components outlined in the RFP using the
following criteria (not necessarily listed in order of importance):

A. Professional Competence: Ability to provide the Services described in the RFP,
including capacity to achieve the project goals, objectives, and scope of services
described in this RFP,

B. Professional Qualifications and Specialized Experience of Respondent and Team with
emphasis on specific experience on projects of similar scope and magnitude as outlined
in Exhibit 1 - Scope of Services of this RFP.

C. Past and Current Performance of the Respondent on IDHS contracts and awards for
CILA Services, in terms of quality of services and compliance with budgets and
performance schedules, The Committee may solicit from IDHS and/or the Illinois
Department of Healthcare and Family Services (IHFS), or any available sources, relevant
information concerning the Respondent’s record of performance.

D. Professional Qualifications and Specialized Experience of Respondent’s Key
Personnel and Local Availability of Key Personnel with emphasis on specific experience
on CILA Services projects of similar scope and magnitude as outlined in Exhibit 1 -
Scope of Services of the RFP.

E. Quality, Comprehensiveness, and Adequacy of the proposed Implementation Plan
including its agency CLC Plan and responsiveness and understanding of the needs of
people requiring CILA Services in Champaign County. The EC will review each
Proposal for the Respondent’s understanding of the objectives of the Services and how
these objectives may be best accomplished. Each Respondent will be evaluated on their
overall strategy, methodology, and approach to meeting the CCDDB and CCMHB
program objectives.

F. Schedule of Professional Fees and Expenses relative to information provided in
Exhibit 2.

G. Legal Actions - The EC will consider legal actions, if any, against Respondent and/or
any division, subsidiary, or parent company of Respondent, or against any member,
partner, etc., of Respondent if Respondent is a business entity other than a corporation.
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H. Financial Stability — The EC will consider the financial condition of Respondent.
Respondent must be financially stable to ensure performance over the duration of the
contract.

I. Compliance with Laws, Ordinances, and Statutes. The EC will consider Respondent’s
compliance with all laws, ordinances, and statutes governing the contract.

J. Conflict of Interest — The EC will consider any information regarding Respondent,
including information contained in Respondent’s Proposal, that may indicate any
conflicts, or potential conflicts, of interest which might compromise Respondent’s ability
to satisfactorily perform the proposed Services or undermine the integrity of the
competitive procurement process. If any Respondent has provided any services for the
County in researching, consulting, advising, drafting, or reviewing of this RFP or any
services related to this RFP, such Respondent may be disqualified from further
consideration.

Section 5 - Selection Process

After the Evaluation Committee (EC) completes its review of Proposals in Phase II, it may
identify a recommended short list of Respondents (Phase III) or forego Phase III and submit a
recommendation to select one Respondent or make a recommendation to reject all Proposals.

5-1 Phase III - Oral Presentations and/or Site Visit

If the EC identifies a short list of Respondents for further review, then those short-listed
Respondents will be invited to appear before the CCDDB and CCMHB and EC for an oral
presentation. The purpose of the oral presentation is to clarify in more detail the information that
was submitted in Respondent’s Proposal and to allow the CCDDB and CCMHB and EC to ask
Respondent to respond to additional questions. Afterwards, the EC will make a final evaluation,
including a final ranking of the Respondents, and will submit a recommendation for one
Respondent to the CCDDB and CCMHB.

If the CCDDB and CCMHB make a CILA service-provider selection, the selection will be
forwarded to the Executive Director as authorization to enter into contract negotiations with the
selected Respondent.

The CCDDB and CCMHB will require the selected Respondent to participate in contract
negotiations. The requirement that the selected Respondent negotiate is not a commitment to
award a contract. [f the Executive Director determines that it is unable to reach an acceptable
contract with the selected Respondent, including failure to agree on a fair and reasonable cost
proposal for the Services or any other terms or conditions, the Executive Director is authorized to
terminate negotiations with the selected Respondent.

The CCDDB and CCMHB reserve the right to terminate this RFP solicitation at any stage
if the EC determines this action to be in the best interests of people in need of CILA
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Services. The receipt of Proposals or other documents will in no way obligate the CCDDB
and CCMHB to enter into any contract of any kind with any party. Termination of the
current RFP will not on its own be the cause for any qualified organization which has
submitted an application to be excluded from consideration in a subsequent RFP process.

Section 6 - Additional Details of the Process
6-1 Addenda

If it becomes necessary to revise or expand upon any part of this RFP, an addendum will be sent
to all of the prospective Respondents registered with the CCDDB/CCMHB prior to the Proposal
due date. Prospective Respondents are automatically listed when they e-mail as documented in
Section 1-2 upon download of the RFP package. Each addendum is incorporated as part of the
RFP documents, and the prospective Respondent must acknowledge receipt.

The addendum may include, but will not be limited to, the following:

1. Responses to questions and requests for clarification sent to the CCDDB/CCMHB
Executive Director according to the provisions of Section 1-3 herein; or

2. Responses to questions and requests for clarification posed at the Pre-Proposal
Conference or by the deadline for submission of questions.

6-2 CCDDB and CCMHB Rights to Reject Proposals

If no Respondent is selected through this RFP process, then the Executive Director may utilize
any other procurement method available to the CCDDB and CCMHB, to obtain the Services
described herein.

In soliciting proposals, any and all proposals received may be rejected in whole or in part. Basis
for rejections shall include, but not be limited to the following:
e The proposal being deemed unsatisfactory as to quantity, quality, delivery, price, or
service offered.

¢ The proposal not complying with conditions of the solicitation document or with the
intent of the proposed contract.

e Lack of competitiveness by reason of collusion or knowledge that reasonably available
competition was not received.

¢ Error in specifications or indication that revision would be to the County’s advantage,

e Cancellation or changes in the intended project or other determination that the proposed
requirement is no longer needed.

¢ Regulatory changes.
e Circumstances which prevent determination of the most advantageous proposal.
¢ Any determination that rejection would be in the best interest of the County.
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The CCDDB and CCMHB reserve the right to reject any and all proposals. The CCDDB and
CCMHB also reserve the right to cancel this RFP at any time and/or to solicit and re-advertise
for other proposals.

6-3 No Liability for Costs

Champaign County, the CCDDB, and the CCMHB are not responsible for costs or damages
incurred by Respondents, member(s), partners, subcontractors, or other interested parties in
connection with the RFP process, including but not limited to costs associated with preparing the
Proposal and/or participating in any conferences, site visits, product/system demonstrations, oral
presentations, or negotiations.

EXHIBIT 1

SCOPE OF SERVICES

E1-1 DESCRIPTION OF THE CHAMPAIGN COUNTY CILA SERVICES PROJECT

The purpose and goal of this Request for Proposals is to maintain the expanded availability of
appropriate Community Integrated Living Arrangement (CILA) capacity for people with IDHS
CILA awards, in particular those currently residing in Champaign County and/or those with
families/guardians residing in Champaign County. During 2014, twelve (12) people with CILA
funding had been unable to secure appropriate placements in their home community and another
eighteen (18) Champaign County residents had been selected from PUNS for consideration for
CILA awards. Because there were no appropriate options in Champaign County, it was
imperative that people have a choice of home other than in a location far from their families.
This circumstance did not provide people with CILA awards an adequate choice concerning
where, how, and with whom they live.

In 2015, the CCDDB and CCMHB contributed to expansion of Champaign County’s CILA
capacity by purchasing and renovating two (2) homes, with approval to purchase 2 more if
affordable. These houses have been used as Community Integrated Living Arrangements (CILA)
for several individuals who had received CILA awards through the state but had not been able to
secure a placement in their home community of Champaign County. It was in the best interest of
all to have added to the cohort an individual transitioning from a State Operated Developmental
Center due to the enhanced rate for care. Selection of the homes was accomplished jointly by the
property management company under contract with the CCDDB/CCMHB and the licensed
CILA provider selected through the RFP 2014-001 process.

It is still true in 2021 that nearly 400 Champaign County residents are listed on the PUNS
database and waiting for services. Many are members of the Ligas Class and in need of CILA
placement. While continuation of the capacity created in 2015 is critically important and the
focus of RFP 2021-001, additional CILA home capacity remains desirable. Responses to this
RFP may address these unmet local CILA needs and propose solutions.

E1-2 SPECIFICATIONS FOR CILA HOMES
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In consultation with the licensed CILA provider selected in 2015, the CCMHB purchased two
(2) houses located in Champaign County which were appropriate for use as a CILA for four
(4) persons or fewer. Prior to closing on each property, the licensed provider ensured that the
homes were suitable for use as CILA homes and met all relevant requirements promulgated by
IDHS and all other applicable statutes, rules, and regulations. The property management firm
was responsible for assessing the physical property to determine a reasonable schedule for,
and estimated cost of, the maintenance and repair for each home.

The CILA homes owned by the CCDDB shall be leased (i.e., triple net lease) to the selected
Respondent subject to the terms and conditions outlined in this RFP and ultimately in the
contract between the CCDDB and the selected Respondent. The lease of the homes to the
selected Respondent is the total contribution of the CCDDB and CCMHB under the terms and
conditions of the contract.

The Respondent shall be fully responsible for all costs associated with the provision of CILA
Services as specified in each individual’s IDHS CILA award and Person-Centered Plan. All
people served in these houses must have parents or guardians residing in Champaign County or
must have originated from Champaign County themselves, with the exception of an individual
transitioning out of a State Operated Developmental Center.

E1-3 SPECIFICATIONS FOR SELECTION OF PEOPLE IN NEED OF CILA
SERVICES

The Respondent shall include a detailed plan for inclusion of people needing and awaiting CILA
Services in Champaign County. Information about individuals and families will not be provided
as part of this RFP. Each respondent is encouraged to demonstrate an understanding of the needs
of eligible individuals. Families and stakeholders may attend the Pre-Proposal Conference,
offering opportunity to establish contact. The Champaign County Regional Planning
Commission - Independent Service Coordination Unit staff are also familiar with the service
needs of eligible people and may be a valuable partner.

The proposal must explain how individuals currently receiving or likely to receive CILA services
in Champaign County through this project would benefit from person centered services as
coordinated by the individual, the service provider(s), Independent Service Coordinator, and
family members or other advocates for the individual, with the individual as the focus.

E1-4 SPECIFICATIONS FOR PROVISION OF CILA SERVICES AND BEYOND

The Respondent shall describe in detail the administration and management of the four CILA
houses including the following for each house:

Person Centered Planning methodology

Information on complaint, appeal, and grievance processes

Day and vocational programming predicated by Person Centered Planning
Supervision, staffing patterns, and coverage minimums

el
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Job descriptions

Staff training

Staff recruitment and retention strategies

Service mix and programming schedule(s)
Transportation of CILA residents

10. Nursing coverage and medication management

11. Behavior management planing

12. Emergency procedures

13. Free time and social life

14. Meals and nutrition

15. Wellness strategies

16. Process for maintenance and repair of the house *

17. Process for replacement of furnishings and equipment *
18. Other creative ideas to enhance the lives of the people living in the CILAs which also
facilitate full community participation and inclusion.

N i

* The CCDDB and CCMHB will continue to engage with a property management company for
services through a separate agreement; the CILA provider will coordinate with property
management company for these purposes.

The Respondent may also outline strategies for continued incremental CILA expansion in
Champaign County, including a needs assessment of probable utilization needs based on data
from PUNS and Ligas Class Members originating from Champaign County. The Respondent
may further describe ideas for future innovative living arrangements for people with /DD,

E1-5S IMPLEMENTATION TIMELINE

The Respondent shall include a very specific and detailed timeline which includes all milestones
from award to placement of people in the CILAs.

EXHIBIT 2
RESPONDENT PROFILE INFORMATION

Submit a completed profile information sheet for the Respondent and subcontractors, if
applicable, which includes:

1. Legal Name of Business Entity:

2. Name of Chief Executive Officer, Executive Director, Agency Director, or Owner:
Doing Business under Other Name(s)?

If Yes, Name(s):

Headquarters Address:

City, State, Zip Code:

Website:

Email Address for Primary Contact:

=

Nown A
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8. Number of Years in Business:

9. Total Number of Employees:

10. Total Number of CILAs currently operated in Ilinois by the entity:

11. Total Number of individuals residing in any of these CILAs with capacity for 4 people, 3
people, 2 people, or 1 person:

12. Total Annual Revenues separated by last 3 full fiscal years:

13. License(s} and Services offered:

EXHIBIT 3
LEASE AGREEMENT

THIS LEASE AGREEMENT made this day of , 2021,
between the Champaign County Board for the Care and Treatment of Persons with a
Developmental Disability (Champaign County Developmental Disabilities Board), herein
referred to as “Landlord”, and , herein referred to as “Tenant”.

RECITALS

A.  This lease agreement is predicated by selection of the Tenant’s proposal in
response to CCDDB RFP 2021-001 (i.e., Community Integrated Living Arrangement Services
for the County of Champaign). The purpose of this lease agreement is to maintain the expansion
of Community Integrated Living Arrangements (CILA) for people with intellectual and
developmental disabilities (/DD). The lease agreement is an alternate funding methodology,
and the reasonable return on this investment is the provision of high-quality services and supports
for people with I/DD residing in the CILAs located in Champaign County.

B.  Landlord is the owner of the real estate commonly known as
Champaign, Illinois, herein referred to as “ CILA”,

C. Tenant desires to lease the CILA from Landlord, and Landlord is willing to lease
the same to Tenant, all upon the following terms and conditions (“the Lease™).

NOW, THEREFORE, for and in consideration of the mutual promises, covenants and
agreements herein contained, the receipt and sufficiency of which is hereby acknowledged, IT
IS HEREBY AGREED AS FOLLOWS:

E - EP

Landlord leases to Tenant, and Tenant hereby accepts from Landlord, the CILA.
Landlord has completed all repairs, improvements, and buildout that were agreed upon between
the parties in the course of purchasing the property. Tenant, at its own cost and expense, made
further alterations and improvements in order to prepare the Premises for Tenant’s occupancy,
and major repairs were approved and paid for, in part with funds collected through rent and in

.
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part with Landlord contribution. It shall be the responsibility of Tenant to assure compliance
with all applicable codes and regulations for the intended use.

ARTICLE TWO - POSSESSION

As Tenant already occupies the premises and is familiar with its condition, Tenant
accepts the premises as such and in ‘as is condition’.

2. After this term, Landlord may extend the Lease by annual renewal.

3. Except as set forth in paragraph #4 below, as part of this contract, Tenant agrees
that the following shall be provided at a minimum (quality, licensure level, extent, and i
as set forth in their Response to CCDDB Request for Proposal #2021-001 dated g
which is hereby incorporated into this contract by reference as if set forth in full:
All professional services
All general services
Any good or tangible assets
Hiring and retention of employee practices, procedures, and methods
All professional and business practices including education, training, and
licensure.

The minimum standard shall apply even if the Response simply gives examples of current
similar projects, general practice, or current training, hiring or retention practices, or license
levels. These examples or current practices shall be the minimum provided under this contract.

For clarification, the Request for Proposal #2021-001 and any amendments or supplements to it
are also incorporated into this contract by reference as if set forth in full.

4, In the event the federal and/or state funding for the CILA operation contemplated
by this Lease Agreement is reduced in an amount in excess of 5% of the amounts Tenant will
receive on the first day of this Lease Agreement for that CILA operation or Tenant ceases its
business operations, Tenant reserves the right to terminate this Lease Agreement upon thirty
(30) days written notice to Landlord.

ARITICLE FOUR - RENT

L. Tenant shall pay to Landlord’s agent, at Landlord’s address set forth herein or at
such other location as directed from time to time by Landlord’s notice, Rent during the Term at
the annual rate of $_7,200.00 per year, payable in monthly installments of $ _600.00, each
installment being payable in advance promptly on the first day of every calendar month of the
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Term, without any abatement, setoff, or deduction or further demand whatsoever, except that
Tenant, at the time of execution of this Lease, shall pay the installment due for the first full
month of the Term and for any initial fractional month of the Term. If the Term commences
other than on the first day of the month or ends other than on the last day of the month, the Rent
for that month shall be prorated.

2 Tenant shall also pay a late charge of five percent [5%] of any Rent payment
made more than ten [10] days after the due date to compensate Landlord for administrative and
collection costs that Tenant agrees Landlord will incur by failure of Tenant to pay its Rent in a
timely manner.

3. It is understood that the Rent is to be held by Landlord in an account to be used
for payment of repairs and maintenance expenses for which Landlord is responsible hereunder,
and property management expenses relating to the leased premises. Other CILA properties
leased by Tenant from Landlord may be leased on similar terms, and the Rent for such properties
may be comingled in the single account, and used as necessary for such expenses related to one
or more CILA properties, Upon termination or expiration of this Lease, all such funds will
remain property of Landlord.

ARTICLE FIVE ~ TENANT'S USE

L. Tenant shall occupy and use the Premises continuously during the Term of this
Lease as a Community Integrated Living Arrangement (“CILA”) home and no other purpose
without Landlord’s prior written consent. Tenant shall take all steps necessary to ensure the
Premises qualify as CILA home. Tenant shall be solely responsible for contracting for all
services that may be required to assist the residents of the CILA home.

2. Tenant agrees to observe the following covenants and to comply with all rules
and regulations that Landlord may from time to time make for the Premises:

a. Tenant shall not conduct itself or permit its contractors, agents, employees, or
invitees to conduct themselves in the Premises in a manner inconsistent with the character of
the Premises as a CILA facility.

b. Tenant shall not exhibit, sell, or offer for sale on the Premises or in the Building
any
article or thing, without the prior written consent of Landlord.

C. Tenant shall not make or permit to be made any use of the Premises that, directly
or indirectly, is forbidden by public law, ordinance, or governmental regulation, that may be
dangerous to life, limb, or property, or that may invalidate or increase the cost of any policy of
insurance carried on the Premises or covering its operation.

d. Tenant shall not sell or offer to sell or permit to be sold or offered for sale in the
Premises any alcoholic or other intoxicating beverage.
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€. Tenant shall not display, inscribe, paint, print, maintain, or affix on any place in
or about the Premises any sign, notice, legend, direction, figure, or advertisement, except on the
doors of the Premises and then only such name or names and in such color, size, style, place,
material, and manner as Landlord shall approve in writing.

f. Tenant shall not use the name of the Premises for any purpose other than that of
business address of Tenant and shall not use any picture or likeness of the Premises in any
circulars, notices, advertisements, or correspondence without Landlord’s prior written consent.

g Tenant shall not obstruct or use for storage or for any purpose other than ingress
and egress the sidewalks, entrances, passages, courts, corridors, vestibules, halls, elevators, and
stairways of the Premises.

h. No dog or other animal or bird shall be brought or permitted to be in the Building
or any part of the Building, other than as an aid to persons with disabilities, unless approved by
the Landlord in writing.

i. Tenant shall not install any antennae, aerial wires, or other equipment inside or
outside the Building, without, in each and every instance, the prior written consent of Landlord.

J- Tenant shall not attach or permit to be attached any additional locks or similar
devices to any door or window, nor shall Tenant make or permit to be made any keys for any
door to the Premises or Building other than those provided by Landlord. If more than two keys
for one lock are desired by Tenant, Landlord may provide them upon payment by Tenant,

k. Tenant shall be responsible for locking the doors and closing the transoms and
windows in and to the Premises.

L If Tenant desires internet, telegraphic, telephonic, microwave, burglar alarm, or
television signal service, Landlord will, upon request, direct where and how connections and all
wiring for those services shall be introduced and run. Tenant shall make no boring, cutting, or
installation of wires or cables without Landlord’s consent and direction,

m. If Tenant desires, and Landlord permits, blinds, shades, awnings, or other forms
of inside or outside window covering or window ventilators or similar devices, they shall be
furnished, installed, and maintained at Tenant’s expense and shall be of such shape, color,
material, and make as are approved in writing by Landlord and shall be consistent with the first-
class standard of the building.

n. Tenant shall not install, without Landlord’s prior written consent, or operate any
steam or internal combustion engine, boiler, machinery, refrigerating or heating device, or air--
conditioning apparatus in or about the Premises, carry on any mechanical business therein, use
any illumination other than electric light, or use or permit to be brought onto the Premises any
flammable oils or fluids such as gasoline, kerosene, naphtha, and benzene, or any explosives or
other articles deemed hazardous to life, limb, or property.
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0. Tenant shall not install in the Premises any equipment that uses a substantial
amount of electricity. Tenant shall ascertain from Landlord the maximum amount of electrical
current that can safely be used in the Premises, taking into account the capacity of the electric
wiring in the Premises, and shall not use more than safe capacity. Landlord’s consent to the
installation of electric equipment shall not relieve Tenant from the obligation not to use more
electricity than safe capacity.

p. Tenant shall not lay linoleum or other similar floor covering so that such floor
covering shall come in direct contact with the floor of the Premises. Tenant shall not use cement
or other similar material in affixing floor covering. If linoleum or other similar floor covering is
used, an interliner of builder’s deadening felt shall first be affixed to the floor by paste or other
material soluble in water.

3. a. In addition to all other liability that Tenant may incur for breach of any
covenant contained in Paragraph 2 of this section, Tenant shall pay to Landlord an amount equal
to any increase in insurance premium or premiums payable by Landlord, to the extent caused by
any breach.

b. The violation of any covenant contained in Paragraph 2 of this section may be
restrained by injunction or other order issued by a court of equity.

4 Landlord shall not be liable in any way for any damage caused by the
nonobservance by any other tenant of the Premises of any similar covenant contained in
Paragraph 2 of this section or of any rules and regulations made by Landlord.

— D ’

Landlord, its agents and employees, shall have the following rights, each of which
Landlord may exercise without liability to Tenant for damage or injury to property, person, or
business due to the exercise of those rights, and the exercise of those rights shall not be deemed
to constitute an eviction or disturbance of Tenant’s use or possession of the Premises and shall
not give rise to any claim for setoff, deduction, or abatement of Rent or any other claim:

I. To install, affix, and maintain any and all signs on the exterior and on the interior
of the Premises.

2. To decorate and to make repairs, alterations, additions, and improvements,
structural or otherwise, in or to the Premises.

3. To retain at all times, and to use in appropriate instances, keys to all doors within
and into the Premises. Tenant agrees to purchase only from Landlord additional duplicate keys
as required, to change no locks, and to affix no locks on doors without the prior written
consent of Landlord. No duplicate keys shall be made; all extra keys will be furnished by
Landlord at Tenant’s expense. If the keys provided to Tenant shall be lost or any locks damaged,
Tenant shall be liable for the cost of replacement or repair. Notwithstanding the provision for
Landlord’s access to the Premises, Tenant relieves and releases Landlord of all responsibility
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and liability arising out of theft, robbery, or pilferage. Upon the expiration of the Term or of
Tenant’s right to possession, Tenant shall return all keys to Landlord and shall disclose to
Landlord the combination of any safes, cabinets, or vaults left in the Premises.

4, To approve the weight, size, and location of safes, vaults, books, files, and other
heavy equipment and articles in and about the Premises so as not to exceed the design live load
per square foot designated by any qualified structural engineer for the Premises, and to require
all such items and furniture and similar items to be moved into or out of the Premises only at
times and in a manner as Landlord shall direct in writing. Tenant shall not install or operate
machinery or any mechanical devices of a nature not directly related to Tenant’s ordinary use
of the Premises without the prior written consent of Landlord. Movement of Tenant’s property
into or out of the Premises and within the Building is entirely at the risk and responsibility of
Tenant, and Landlord reserves the right to require permits before allowing any property to be
moved into or out of the Premises.

5. To show the Premises to prospective tenants or purchasers of the Premises at
reasonable hours during the last three [3] months of the Term, and, if vacated or abandoned, to
show the Premises to prospective tenants or purchasers at any time and to prepare the Premises
for reoccupancy or sale.

6. To erect, use, and maintain concealed pipes, ducts, wiring, and conduits and
appurtenances thereto, in and through the Premises in walls, below the floor, and above any
suspended ceiling.

7. To enter the Premises at any reasonable time to inspect the Premises.

L. Landlord shall retain the services of a property manager of its choice to oversee
maintenance of the premises. All repairs and maintenance shall be under the supervision and
approval of the property manager.

2. Tenant shall promptly notify Landlord of broken or damaged glass, fixtures,
equipment, and appurtenances, and any need for repairs or maintenance arising during the
occupancy of the premises.

3. Tenant shall pay all normal operating expenses, which shall include all utilities,
insurance, licenses, permits, inspection fees, and costs of compliance with applicable laws and
governing regulations for CILA operations.

4. Landlord shall make all necessary repairs and perform all needed maintenance,
and shall be responsible for all needed structural repairs and replacement of equipment, major
appliances, systems, and components,

5 T I
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1. Tenant shall maintain, at Tenant’s sole cost and expense, insurance on Tenant’s
personal property located in the Lease Premises. Tenant shall also maintain a special form policy
for property insurance for full replacement cost with a deductible not more than $5,000, and flood
plain coverage if located in a high hazard flood zone, naming the Landlord and the County of
Champaign as the primary insured and naming any lender as its interests require.

2. Tenant shall maintain Commercial General Liability in a broad form, to include,
but not limited to, coverage for the following: Bodily Injury and Property Damage,
Premises/Operations, Independent Contractors, Personal Injury and Contractual Liability; limits
of liability shall be not less than $1,000,000 per occurrence and $2,000,000 in the aggregate.
Tenant shall name the Landlord and the County of Champaign as additional insureds, on a primary
and non-contributory basis to general liability. Waiver of subrogation in favor of Landlord and
the County of Champaign shall be included on the general liability. Proof of workers
compensation coverage shall be provided and waiver of subrogation in favor of the Landlord and
the County of Champaign shall be included. Proof of Professional Liability coverage shall be
provided with Landlord and the County of Champaign named as additional insureds, and with
minimum coverage amount of $1,000,000.

3. a. In the event (i) the Premises are rendered wholly untenantable by fire or other
casualty and Landlord declares by written notice to Tenant a determination not to restore or
repair them, or (ii) the Building is so damaged by fire or other casualty that Landlord cannot
reasonably rebuild or rehabilitate it within ninety [90] days, then in any of such events either
party may terminate this Lease by written notice to the other party within thirty [30] days after
the date of such fire or other casualty. Rent shall be apportioned on a per diem basis and paid to
the date of such fire or other casualty.

b. In the event the Premises are rendered wholly or partially untenantable by fire
or other casualty and Landlord reasonably declares the intention within thirty [30) days by
written notice to Tenant to rebuild and restore them within ninety [90] days of such notice, this
Lease shall not terminate, and Landlord shall repair and restore the Premises at Landlord’s
expense and with due diligence, subject, however, to (i) reasonable delays for insurance
adjustments, and (ii) delays caused by forces beyond Landlord’s control. Rent shall abate on a
per diem basis during the period of reconstruction and repair.

4. In the event the Premises are partially damaged by fire or other casualty but are
not rendered wholly untenantable and Landlord undertakes repairs, Rent shall abate in
proportion to the non-usability of the Premises during the period while repairs are in progress,
if Tenant continues to utilize a portion of the Premises.

5. Notwithstanding any provision of this Lease to the contrary, in no event will
Landlord be obligated to repair or restore any improvements or alterations made to the Premises
by Tenant during the Term of the Lease, the repair and restoration of all such improvements and
alterations (and maintaining insurance thereon) to be solely Tenant’s Responsibility. Tenant by
this Lease acknowledges that Landlord is under no obligation to insure Landlord’s interest in
the Premises or the Building.
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L Tenant hereby agrees to indemnify, defend and hold Landlord harmless from and
against any claim of liability or loss from personal injury or damage to the property of others
in
connection with the Premises or resulting from or arising out of the use and occupancy of the
Premises by Tenant or its agents, invitees, subtenants, clients.

2 To the extent permitted by law, Tenant waives and releases Landlord and
Landlord’s contractors, agents, and employees from all claims for damage to person or property
sustained by Tenant or any occupant of the Premises relating to (a) the Premises or any part of
either or any equipment or appurtenance becoming out of repair; (b) any accident in or about
the Premises; or (c) directly or indirectly, any act or neglect of any tenant or occupant of the
Premises or of any person, including Landlord and Landlord’s agents, servants, guests, and
invitees. This section shall apply especially, but not exclusively, to damage caused by the
flooding of basements or other subsurface areas, refrigerators, sprinkling devices, air-
conditioning apparatus, water, snow, frost, steam, excessive heat or cold, falling plaster, broken
glass, sewage, gas, odors or noise, or the bursting or leaking of pipes or plumbing fixtures and
shall apply equally whether the damage results from the act or neglect of Landlord or its
contractors, agents, or employees or of any other person and whether that damage caused or
resulted from any thing or circumstance above mentioned or referred to, or any other thing or
circumstance, whether of a like or of a wholly different nature.

3 If any damage to the Premises or to any equipment or appurtenance thereto or
any part thereof or to Landlord results from any act, omission, or neglect of Tenant or of
Tenant’s contractors, agents, or employees, Landlord may, at Landlord’s option, repair that
damage, and Tenant shall, upon demand by Landlord, reimburse Landlord immediately for the
total cost of those repairs in excess of the amount, if any, paid to Landlord under insurance, if
any, covering these damages.

4. All property situated in the Premises and belonging to Tenant, its agents,
contractors, employees, or invitees, or any occupant of the Premises shall be situated there at
the risk of Tenant or such other person only, and Landlord shall not be liable for damage, theft,
misappropriation, or loss of that property.

5. To the extent that Tenant carries hazard insurance on any of its property in the
Premises, each policy of insurance shall contain, if obtainable from the insurer selected by
Tenant, a provision waiving subrogation against Landlord.

6. Tenant agrees to hold Landlord and its contractors, agents, and employees
harmless from and indemnified against all claims, liability, and costs (including, but not limited
to, attorneys’ fees and costs) for injuries to persons and damage to, or the theft, misappropriation,
or loss of, property arising from occurrences in or about the Premises caused, in whole ot in part,
by the act, omission, or negligence of Tenant or its agents, contractors, employees, invitees, or
clients.
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ARTICLE TEN - LEASE TERMINATION
1. At the termination of this Lease by lapse of time or otherwise:

a Tenant shall return the Premises in as good condition as when Tenant took
possession (ordinary wear and tear and loss by fire or other casualty excepted).

b. Tenant shall, at Landlord’s request, remove any floor covering laid by Tenant,
and
(1) remove all nails, tacks, paper, glue, bases, and other vestiges of the floor covering and
restore the floor surface to the condition existing before such floor covering was installed; or
(i) pay to Landlord, upon demand, the cost of restoring the floor surface to such condition.

(o} Tenant shall surrender all keys to the Premises and shall make known to Landlord
the combinations for all locks on safes, cabinets, and vaults.

d All installations, additions, hardware, non-trade fixtures, and improvements,
temporary or permanent, in or on the Premises, except movable furniture and equipment
belonging to Tenant, whether placed there by Tenant or Landlord, shall be Landlord’s property
and shall remain on the Premises, all without compensation, allowance, or credit to Tenant,
provided, however, that if prior to such termination or within ten [ 10] days thereafter Landlord
so directs by notice, Tenant shall promptly, at Tenant’s cost, remove the installations, additions,
hardware, non- trade fixtures, and improvements placed in or on the Premises by Tenant and
designated in the notice and shall repair any damage caused by that removal, failing which
Landlord may remove such items and Tenant shall, upon demand, pay to Landlord the cost of
that removal and of any necessary restoration of the Premises plus any interest.

2. All fixtures, installations, and personal property belonging to Tenant not removed
from the Premises upon termination of this Lease and not removed as provided in this Lease
shall be conclusively presumed to have been abandoned by Tenant, and title to those items shall
pass to Landlord under this Lease as by a bill of sale.

ARTICLE ELEVEN - ASSIGNMENT AND SUBLETTING
1. Tenant shall not, without the prior written consent of Landlord, (1) assign,
convey, or mortgage this Lease or any interest under this Lease; (2) suffer to occur or permit to
exist any assignment of this Lease or any lien on Tenant’s interest, voluntarily, involuntarily, or
by operation of law; (3) sublet the Premises or any part of the Premises; or (4) permit the use of
the Premises by any parties other than Tenant and its employees and clients. Landlord’s consent

to any assignment, subletting, or transfer shall not constitute a waiver of Landlord’s right to
withhold its consent to any future assignment, subletting, or transfer.

2 Landlord may, in its sole judgment, withhold its consent to any proposed
assignment or subletting for reasonable concerns and purposes which are not in concert with its
mission. Tenant acknowledges and agrees that Landlord has a vital interest in the nature of
services provided in the Premises and that Landlord’s right to withhold its consent to any
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proposed assignment or subletting is a material consideration for the rental rate and terms
contained in this Lease.

3 Notwithstanding anything to the contrary contained in this Section, if Landlord
approves a proposed assignment or subletting by Tenant, original Tenant shall not be released
from any covenant or obligation under this Lease.

ARTICLE TWELVE- DEFAULT/REMEDIES

1. Tenant shall be in default of this Lease upon the occurrence of the following
events:

a. Tenant shall, by any Court of competent jurisdiction, be adjudged bankrupt or
insolvent, or upon Tenant’s making an assignment for the benefit of creditors. Upon the
occurrence of any such event, Landlord may, if Landlord so elects, and with or without notice
of such election, and with or without entry or other action by Landlord, forthwith terminate this
lease, and notwithstanding any other provision hereof, Landlord shall forthwith, upon such
termination, be entitled to recover damages in an amount equal to the then present value of rent
reserved pursuant to the provisions hereof for the remainder of the stated term hereof, less the
fair rental value of the Premises actually realized by Landlord during the remainder of the term
of this Lease; and

b. Tenant shall default in the payment of rent or in the performance of any other
covenant, condition or agreement required of Tenant pursuant hereto, for more than ten [10]
days (in the event of default in the payment of rent) or thirty [30] days (in the event of default
in the performance of any covenant, condition, or agreement required of Tenant other than
payment of rent) after written notice of such default from Landlord to Tenant, Landlord may, at
its election but not otherwise, and upon further written notice to Tenant of such election,
terminate this Lease and Tenant’s right to possession of the Premises.

c. If the leasehold interest of Tenant be levied upon under execution or be attached
by process of law, or if Tenant abandons the Premises, then and in any such event Landlord
may, at its election, and with or without any demand whatsoever, forthwith terminate this Lease
and Tenant’s right to possession of the Premises.

d. If Tenant fails to maintain a license with the State of Illinois as a CILA service
provider.
2, All rights and remedies of Landlord herein enumerated shall be cumulative, and

none shall exclude any other right or remedy permitted by law. Upon any such default by Tenant,
Tenant shall reimburse Landlord for all costs associated with Tenant’s default, including but not
limited to reasonable attorneys’ fees and court costs.

EN -
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No waiver of default of Tenant shall be implied, and no express waiver shall affect any
default other than the default specified in such waiver, and then only for the time and to the
extent therein stated. The invalidity or unenforceability of any provision of this Lease shall not
affect or impair any other provision hereof,

ARTICLE FOURTEEN - NOTICE

In every instance where it shall be necessary or desirable to Tenant to serve any notice
or demand upon Landlord, such notice or demand shall be sent by United States Certified or
Registered mail, postage prepaid, addressed to Landlord at the place where rent is then being
paid, and to Tenant at the address of Lease Premises or at such other address as may appear on
the books and records of Landlord. Notice mailed as aforesaid shall be deemed to have been
received three [3] days following the postmark date thereof.

ARTICLE FIFTEEN - HEADINGS

The Article and paragraph headings of this Lease are for convenience only and in no
way limit or enlarge the scope or meaning hereof. Whenever the word “Section” is used in this
Lease, the same shall be deemed to include “Article”.

ARTICLE SIXTEEN - PRONOUNS

All pronouns and any variations thereof shall be deemed to refer to the masculine,
feminine, neuter, singular or plural, as the identity of the person or persons may require,

ARTICLF SEVENTEEN — BENEFIT

This Lease Agreement shall be binding upon and shall inure to the benefit of Landlord
and Tenant, their respective successors, assigns, grantees and legal representatives, if any.

IN WITNESS WHEREOF Landlord and Tenant have executed or caused this Lease
Agreement to be executed as of the day and year first above written. Copies of executed pages
shall be effective as originals and separately executed copies may be combined to constitute a
single document.

LANDLORD: TENANT:

Champaign County Developmental Disabilities Board

By: By:
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CHAMPAIGN COUNTY
DEVELOPMENTAL

c DISABILITIES BOARD
CHAMPAIGN COUNTY

MENTAL HEALTH BOARD

BRIEFING MEMORANDUM

DATE: July 21, 2021
TO: Members, Champaign County Mental Health Board (CCMHB)
FROM: Shandra Summerville, CLC Coordinator

SUBJECT: Ebertfest 2021 AIR Community/Student Film Partnership

Overview

Since 2017, AIR has partnered with Urbana High School to have student screening to ensure that there is
visibility of the Ebert Festival in the community. Eric Pearson, a UIUC alum and film instructor from
University of San Diego, served as the moderator. Directors Rick Goldsmith (Mind/Game) and Rita Coburn
Whack {Maya Angelou and Still | Rise} also came and talked with the students about these fitms and the
film industry. During 2020 because of the pandemic the Eberfest was virtual. Even though there was not
a student presentation, we had a community panel and conversation with the directors and actors the

film, “A Most Beautiful Thing.”

tn 2021, several communities in the State of lllinois were awarded Healing Illinois Grant Dollars to address
racial healing. The No Malice Film Contest created a platform for lllinois youth and young adults, ages 11-
21, to explore the topic of racial healing using the medium of film. The No Malice Film Contest encourages
people to take a creative and thoughtful approach to promaote fairness, heal the wounds within their
communities, and participate in social change through the creation of short films. We had some entries
from Champaign County, and the Ebertfest would like to take time to highlight the winners of the contest

at the Ebert Film Fest as a part of community engagement.

Update about the Partnership
As part of the Healing lllinois initiative, the No Malice Film Contest asked Illinois young filmmakers to

submit videos addressing racial healing. Entrants were judged on their ability to address the topic through
an engaging, informative, inspiring, and creative approach. These films, from all over lllinois, will be shown
at Ebertfest in September. We have also kept three spots open for filmmakers between 11-18 from

Champaign County to show their videos on the topic of racial healing at the festival alongside the No
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Malice winners and in front of an audience of professional filmmakers. These films will be chosen from
films submitted during August (deadline to be announced).

Film Length: Entrants may submit a live action film of no shorter than 3 minutes and no longer than 5
minutes. Ebertfest will accept and consider short, animated {including 3D, hand drawn, stop-motion, etc.)
films. The minimum length for animated submissions is 45 seconds,

Director’s Statement: All entrants will be required to submit a Director's Statement. The Director’s
Statement is a short (no more than 500 words) explanation of your vision and intent for the film. In the
Director’'s Statement you may want to address the story you are telling, the themes it covers, your vision
for the film, and your purpose or intent in telling the story. While we expect your film will speak for itself,
the Director’s Statement helps us to create marketing materials and the supplemental curriculum we are

sharing with students and educators after the Contest.”

Organizations participating as Alliance for Inclusion and Respect members include: Champaign County
Community Coalition, the CCMHB, Courage Connection, Circle of Friends Adult Day Center, Crisis Nursery,
Depression and Bipolar Support Alliance, DSC, Family Service, GROW in lllinois, International Galleries,
NAMI, Parkland Counseling Services and Dean of Students, The Pavilion Hospital and Behavioral Health

System, Rosecrance Central lllinois, Swann Special Care Center, and the UIUC School of Social Work.
Other Alliance for Inclusion and Respect activities are detailed in Stephanie Howard-Gallo’s staff report,
including the traditional Art Show and Sale in front of the festival, this year scheduled for Saturday,

September 11,

Budget Implication

There is not a funding decision that needs to be considered at this time. This is part of our
sponsorship/partnership that you have funded previously. This memo is to keep you informed about the
Partnership with AIR and Ebertfest and the commitment to promote ways to address racism as a public

health crisis through community engagement.
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United Way 2-1-1 Rep

Champaign County
April 1~ June 30, 2021
Get Connected. Get Help.™ Submitted by: Susan Williams, Database Manager, PATH, inc.

TEXTING

Text your zip code to 898211 or this easy-to-remember number — TXT211. Live texting is available Monday
through Friday, 8:30 am - 4:30 pm. Second quarter texts for all counties was 54.

211 COUNTS

https://uwaypath.211¢counts.org/

If you need guidance on using the dashboard, please feel free to call me for help: 309-834-0513.

The statistics listed below are some of the data elements that 211 Counts does not collect. | will not be
showing any "0" values under Contact Person Type or Referral Source.

Follow-Ups

Number Performed 112
Received Assistance 18
Did Not Receive Assistance 15
Attempted: no answer, number

did not work, referral not contacted 79
Call Time

8:00 am - 5:00 pm 470
6:00pm-11:00pm 93
Midnight — 7:00 am 36

Contact Person Type

Individual 545
Third Party 37
Agency 12
Police/Sheriff 4
Church 1
Referral Source
Self-Referral 450
Agency 113
Family/Friend 18
Caseworker 4
Doctor/Hospital/Clinic 4
Other Advertisement 2
Police/Fire 2
United Way 2
Television 1
Business 1
Internet 1
Clergy/Church 1
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COVID-19 Contacts

Out of the 599 total contacts for Champaign County, 80 were directly related to COVID-19.

Top Agency Referrals

Champaign County Regional Planning Commission 151
Salvation Army of Champaign County 68
City of Champaign Township 49
Cunningham Township 49
llinois Department of Commerce & Economic Opportunity 47
C-U at Home 39
Austin's Place Emergency Shelter for Women 30
Rosecrance Central lllinois 18
Land of Lincoln Legal Aid 17
Housing Authority of Champaign County 17
Champaign-Urbana Public Health District 16
Cunningham Children's Home 15

All 211 Calls — Data from ACD - InContact
04-01-2021 through 06-30-2021
Service Level % = Percentage of calls answered within 90 seconds. Our goal is 80%. Our goal for abandoned calls is 9%.

United Way

211 9,177 00:07:24 1,193 00:00:55 11.49% 00:01:31 79.24%




PATH, Inc.
Statistical Report

Search Option - County and AIRS Problem Needs and Referral Count

04/01/2021 To 06/30/2021
Total Contacts in Date Range: 9847

599 6.083% Champaign
310 51.753% Housing

238 76.774% Rent Payment Assistance
92 29.677% Homeless Shelter
56 18.065% Low Income/Subsidized Rental Housing

12 3.871%
2.903%
1.935%
1.935%
1.613%
1.29%

1.29%

0.645%
0.323%
0.323%
0.323%
0.323%
0.323%

—_ = a a A NAE RO D

Homeless Drop In Centers
Transitional Housing/Shelter

Housing Authorities

Mortgage Payment Assistance
Domestic Violence Shelters

Housing Search Assistance

Youth Shelters

Crisis Nurseries/Child Care

At Risk/Homeless Housing Related Assistance Progra
Eviction Prevention Legal Assistance
First Time Buyer Home Loans
Housing Down Payment Loans/Grants
Tenant Rights Information/Counseling

439 TOTAL Referral Count
102 17.028% Information Services

7 6.863%
3 2.941%
2 1.961%
1 0.98%
1 0.98%

information and Referral
Information Sources

Directory Assistance
Directory/Resource List Publication
Outreach Programs

14 TOTAL Referral Count
82 13.689% Individual, Family and Community Support

9.756%
6.098%
4.878%
4.878%
3.659%
3.659%
2.438%
2.438%
1.22%
1.22%
1.22%
1.22%
1.22%
1.22%
1.22%
1.22%
1.22%
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Case/Care Management

Home Maintenance and Minor Repair Services
Adult Protective Intervention/investigation
Language Interpretation

Child Abuse Reporting/Emergency Response
Personal Care

Burial/Cremation Expense Assistance

Foster Home Placement

Animal Control

Charities/Grantmaking Organizations
Elder/Dependent Adult Abuse Reporting
Extended Child Care

Family Maintenance/Reunification

Friendly Visiting

Group Homes for Children and Youth with Disabilities
Home Based Parenting Education

In Home Assistance



1.22%  Parenting Skills Classes
1.22%  Senior Centers
1.22%  Support Groups
1.22%  Veterinary Care Expense Assistance
44 TOTAL Referral Count
62 10.351% Utility Assistance
109 175.806% Utility Assistance
109 TOTAL Referral Count
47 7.846% Mental Health/Addictions
14 29.787% General Counseling Services
12 25.532% Crisis Intervention
19.149% Psychiatric Disorder Counseling
14.894% Psychiatric Inpatient Units
10.638% Inpatient Substance Use Disorder Treatment Facilities
8.511% Alcohol Detoxification
8.511% Recovery Homes/Halfway Houses
6.383% Detoxification
6.383% (General Psychiatry
4255% Child/Adolescent Residential Treatment Facilities
4255% Community Mental Health Agencies
4.255% Opioid Detoxification
2.128% Child Sexual Abuse Counseling
2.128% Crisis Intervention Hotlines/Helplines
2.128% Family Counseling
2.128% Psychiatric Rehabilitation
2.128% Psychological Assessment
2.128% Sexual Assauit Counseling
2.128% Sexual Assault Hotlines
2.128% Substance Use Disorder Counseling
2128% Substance Use Disorder Treatment Programs
76 TOTAL Referral Count
42 7.012% Legal, Consumer and Public Safety Services
19 45.238% General Legal Aid
11.905% Municipal Palice
7.143% Birth Certificates
7.143% Veteran Benefits Assistance
4.762% Advocacy
4.762% Child Passenger Safety Seats
4.762% Protective/Restraining Orders
4.762% State's Attorney
2.381% 911 Services
2.381% Child Guardianship Assistance
2.381% Full Cost Motor Vehicle Registration
2.381% General Benefits Assistance
2.381% Identification Cards
2.381% Lawyer Referral Services
2.381% Public Defender
2.381% Reduced Cost Motor Vehicle Registration
2.381% Traffic Bulletins/Information
47 TOTAL Referral Count
33 5.509% Food/Meals
60 181.818% Food Pantries
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27

18

13
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4.674%

4.508%

3.005%

217%

1.336%

21.212% Food Stamps/SNAP

9.091% Grocery Ordering/Delivery

6.061% Food Cooperatives

6.061% Soup Kitchens

3.03% Food Banks/Food Distribution Warehouses
3.03% Formula/Baby Food

3.03% WIC

77 TOTAL Referral Count

Health Care

12 42.857% Dental Care

11 39.286% COVID-19 Immunization Clinics

10.714% Medicaid

7.143% Community Clinics

7.143% Eye Care

3.571% General Medical Equipment/Supplies Provision
3.571% Health Insurance Marketplaces

3.571% Pregnancy Counseling

3.571% Public Health Information/Inspection/Remediation
3.571% Wheelchairs/Wheeled Mobility

36 TOTAL Referral Count

Income Support/Assistance

13 48.148% General Relief

14.815% Tax Preparation Assistance

11.111% Child Care Expense Assistance

7.407% TANF

3.704% Credit Counseling

3.704% Social Security Disability Insurance
3.704% SSI

3.704% State Unemployment Insurance

26 TOTAL Referral Count

Transportation

8 44.444% Transportation Expense Assistance
5.556% Disability Related Transportation

5.556% Local Bus Services

5.556% Non-Emergency Medical Transportation
5.556% Senior Ride Programs

5.556% Transportation Passes

13 TOTAL Referral Count

Clothing/Personal/Household Needs

8 46.154% (General Clothing Provision

Do PO W
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3 23.077% Diapers

2 15.385% Baby Clothing

2 15.385% Children's Clothing

2 15.385% Furniture

2 15.385% General Furniture Provision

2 156.385% Household Goods

2 15.385% Thrift Shops

21 TOTAL Referral Count

Disaster Services

6 75% Extreme Cold Warming Centers
3 375% Disaster Related Cash Grants
9 TOTAL Referral Count
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6 1.002%

5 0.835%
5 0.835%
4 0.668%
3 0.501%
1 0.167%

Volunteers/Donations

5 83.333% Household Goods Donation Programs
1 16.667% Volunteer Opportunities

6 TOTAL Referral Count

Not Recorded

Other Government/Economic Services

2 40% City Government Departments/Offices
1 20% Legal Associations

1 20% Post Offices

4 TOTAL Referral Count

Employment

3 75% Comprehensive Job Assistance Centers
1 25% Ex-Offender Employment Programs

4 TOTAL Referral Count

Arts, Culture and Recreation

1 33.333% Boys/Girls Clubs

1 33.333% Computer and Related Technology Classes
1 33.333% Recreational Activities/Sports

3 TOTAL Referral Count

Education

1 100%  English as a Second Language

1 TOTAL Referral Count

796 TOTAL AIRS Problem Needs
599 TOTAL Search Option - County



PATH, Inc.
Statistical Report

Search Option - County and Unmet Need Count and Unmet Need Reasons

04/01/2021 To 06/30/2021

Total Contacts in Date Range: 9847

599 6.083% Champaign

13 217%

8 1.336%
7 1.169%
3 0.501%
2 0.334%
1 0.167%
1 0.167%
1 0.167%
1 0.167%
1 0.167%
1 0.167%
1 0.167%
1 0.167%

Homeless Shelter
12 92.308% Service is unavailable
1 7.692% Service is unavailable for women

13 TOTAL Unmet Need Reasons
Homeless Motel Vouchers

8 100% Service is unavailable
8 TOTAL Unmet Need Reasons

Rent Payment Assistance

2 28.571% Does not meet eligibility guidelines for program

1 14.286% COVID19 - Service unavailable or caller not eligible
1 14.286% Service is out of funds

1 14.286% Service is unavailable

1 14.286% Service referral is refused

6 TOTAL Unmet Need Reasons
Qutreach Programs

3 100% Service is unavailable
3 TOTAL Unmet Need Reasons
Homeless Drop In Centers

2 i00%  Service is unavailable )
2 TOTAL Unmet Need Reasons '
Automotive Repair and Maintenance

1 100%  Does not meet eligibility guidelines for program

1 TOTAL Unmet Need Reasons

Car donation to her

1 100% Service is unavailable
1 TOTAL Unmet Need Reasons
Car-Repair

1 100% Service is unavailable

1 TOTAL Unmet Need Reasons
Child Passenger Safety Seats

1 100%  Service is too far away/Transportation is unavailable
1 TOTAL Unmet Need Reasons

Domestic Violence Shelters

1 100% Service referral is refused

1 TOTAL Unmet Need Reasons

Employment

1 100%  Service is unavailable

1 TOTAL Unmet Need Reasons
Extreme Heat Cooling Centers

1 100% Service is unavailable
1 TOTAL Unmet Need Reasons
General Legal Aid

1 100% Service is unavailable



1 0.167%

1 0.167%

1 0.167%

1 0.167%

1 0.167%

1 0.167%

1 0.167%

1 0.167%

1 0.167%

1 0.167%

1 0.167%

1 0.167%

1 0.167%

1 TOTAL Unmet Need Reasons
Homeless Permanent Supportive Housing
1 100% Service is unavailable
1 TOTAL Unmet Need Reasons
Hotel/Motel Funds

1 100% Service is unavailable
1 TOTAL Unmet Need Reasons
information and Referral

1 100% Service is unavailable
1 TOTAL Unmet Need Reasons
Language Interpretation

1 100% Service is unavailable
1 TOTAL Unmet Need Reasons
Maternity Clothing

1 100% Service is unavailable
1 TOTAL Unmet Need Reasons
Medical Care Expense Assistance

1 100%  Service is unavailable
1 TOTAL Unmet Need Reasons
Prescription Expense Assistance

1 100%  Disability makes access to services unavailable
1 TOTAL Unmet Need Reasons

Ramp Construction Services

1 100%  Service is unavailable
1 TOTAL Unmet Need Reasons
Respite Care

1 100% Service is unavailable
1 TOTAL Unmet Need Reasons
Temporary Financial Assistance

1 100% Service is unavailable
1 TOTAL Unmet Need Reasons
Transitional Housing

1 100% Service is unavailable
1 TOTAL Unmet Need Reasons
Transportation-Out of Town

1 100% Service is unavailable
1 TOTAL Unmet Need Reasons

Utility Assistance

1 100% Service is out of funds
1 TOTAL Unmet Need Reasons

54 TOTAL Unmet Need Count
598 TOTAL Search Option - County
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CCMHB 2021-2022 Meeting Schedule
5:45PM Wednesday after the third Monday of each month
Brookens Administrative Building, 1776 East Washington Street, Urbana, IL
https://us02web.zoom.us/j/81393675682 312-626-6799, Meeting ID: 813 9367 5682

July 21 — Shields-Carter Room
July 28 — Shields-Carter Room — joint special meeting with CCDDB
ot ; i CANCELLED

September 22 — Shields-Carter Room

October 20 — Shields-Carter Room

October 27 —study session - TBD

November 17 — Shields-Carter Room
December 15 — Shields-Carter Room - fentative

January 19, 2022 — Shields-Carter Room

January 26, 2022 — study session - Shields-Carter Room
February 16, 2022 — study session - Shields-Carter Room
February 23, 2022 — Shields-Carter Room

March 23, 2022 — Shields-Carter Room

March 30, 2022 — study session - Shields-Carter Room
April 20, 2022 — Shields-Carter Room

April 27, 2022 — study session - Shields-Carter Room

May 18, 2022 — study session - Shields-Carter Room

May 25, 2022 — Shields-Carter Room

June 22, 2022 — Shields-Carter Room

July 20, 2022 — Shields-Carter Room

September 21, 2022 — Shields-Carter Room

September 28, 2022 — study session - Shields-Carter Room
October 19, 2022 — Shields-Carter Room

October 26, 5:45PM —study session with CCMHB - Shields-Carter
November 16, 2022 — Shields-Carter Room (off cycle)

December 21, 2022 — Shields-Carter Room (off cycle) - tentative
This schedule is subject to change due to unforeseen circumstances.
Please email stephanie@ccmhb.org to confirm meetings or to request alternative
format documents, language access, or other accommodation needed to participate.
Meetings are archived at http://www.co.champaign.il.us/mhbddb/MHBMeetingDocs. php
Public Input: All meetings and study sessions include time for members of the public to address the Board.
All are welcome to attend meetings, using the Zoom options or in person, in order to observe and to
offer thoughts during "Public Participation”. For support to participate, let us know how we might help
by emailing stephanie@ccmhb.org. If the time of the meeting is not convenient, you may still
communicate with the Board by emailing stephanie@ccmhb.org any written comments which you
would like us to read to the Board during the meeting. Your feedback is appreciated but be aware that
the time for each person's comments may be limited to five minutes.




CHAMPAIGN COUNTY
DEVELOPMENTAL
c DISABILITIES BOARD
CHAMPAIGN COUNTY
MENTAL HEALTH BOARD

CCDDB 2021-2022 Meeting Schedule

9:00AM Wednesday after the third Monday of each month
Brookens Administrative Building, 1776 East Washington Street, Urbana, IL
https://us02web.zoom.us/) /81559124557 312-626-6799, Meeting ID: 815 5912 4557

July 21 — Shields-Carter Room
July 28, 5:45PM — Shields-Carter — joint special meeting with CCMHB
August 18 — Shields-Carter Room — senzative
o i ' t#th CANCELLED
September 22 — Putman Room
October 20 — Shields-Carter Room
November 17 — TBD (Shields-Carter Room unavailable)
December 15 — Shields-Carter Room
January 19, 2022 — Shields-Carter Room
February 23, 2022 — Shields-Catter Room
March 23, 2022 — Shields-Carter Room
April 20, 2022 — Shields-Carter Room
May 18, 2022 — Shields-Carter Room
June 22, 2022 — Shields-Cartter Room
July 20, 2022 — Shields-Carter Room
August 17, 2022 — Shields-Carter Room
September 21, 2022 — Shields-Carter Room
October 19, 2022 — Shields-Carter Room
October 26, 5:45PM — Shields-Carter — study session with CCMHB
November 16, 2022 - Shields-Carter Room
December 21, 2022 — Shields-Carter Room

This schedule is subject to change due to unforeseen circumstances.
Please email stephanie@ccmhb.org to confirm meetings or to request alternative
format documents, language access, or other accommodation needed to patticipate.
All meetings and study sessions include time for members of the public to address the Board.
Meetings are posted in advance and recorded and archived at
http:/ /www.co.champaign.il.us/mhbddb/DDBMeetingDocs.php

Public Input: All are welcome to attend the Board's meetings, using the Zoom options of in person, in
order to obsetve and to offer thoughts during the "Public Participation" petiod of the meeting. For support

to participate in a meeting, let us know how we might help by emailing stephanie@ccmhb.org. If the time of

the meeting is not convenient, you may still communicate with the Board by
emailing stephanie(@ccmhb.org any written comments which you would like us to read to the Board during
the meeting. Your feedback is appreciated but be aware that the time for each person's comments may be

limited to five minutes.



IMPORTANT DATES

DRAFT 2021-2022 Meeting Schedule with Subjects,
Agency and Staff Deadlines, and Allocation Timeline for PY2023

The schedule provides dates and subject matter of meetings of the Champaign County
Mental Health Board. Subjects are not exclusive to any given meeting, as other matters
requiring Board review or action may also be addressed or may replace the subject listed.
Study sessions may be scheduled; topics will be based on issues raised at meetings,
brought by staff, or in conjunction with the Champaign County Developmental
Disabilities Board. Included are tentative dates for steps in the funding allocation process
for Program Year 2023 (July 1, 2022 — June 30, 2023) and deadlines related to PY2022
agency contracts. Meetings and study sessions are scheduled to begin at 5:45PM;
these may be confirmed by contacting Board staff.

7/21/21 Regular Board Meeting
7/28/21 Joint Special Meeting with the CCDDB
8/27/21 Agency PY2021 4" Q Reports, CLC Progress Reports, and
Annual Performance Measure Reports due
9/22/21 Regular Board Meeting
Draft Three Year Plan 2022-2024 with 2022 Objectives
9/30/21 Deadline for some agency revisions, if by Special Provision
10/20/21 Regular Board Meeting
Release Draft Program Year 2023 Allocation Criteria
10/27/21 Study Session
10/29/21 Agency PY2022 First Quarter Reports Due
11/17/21 Regular Board Meeting

Approve Three Year Plan with FY2022 Objectives
Allocation Decision Support — PY23 Allocation Criteria

12/13/21 Public Notice of Funding Availability to be published on or
before, giving at least 21-day notice of application period.

12/15/21 Regular Board Meeting — fentative

12/31/21 Agency Independent Audits, Reviews, or Compilations due

1/3/22 Online System opens for Applications for PY2023 Funding

1/19/22 Regular Board Meeting
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1/26/22

1/28/22

1/31/22

2/11722

2/16/22

2/16/22

2/23/22

3/23/22

3/30/22

4/13/22

4/20/22

4/27/22

4/29/22

5/11/22

5/18/22

5/25/22

6/22/22

6/24/22

Study Session: Mid-Year Program Presentations
Agency PY22 2" O Reports and CLC Progress Reports due
Deadline for updated agency eligibility questionnaires

Deadline for submission of applications for PY23 funding.
Online system will not accept any forms after 4:30PM.

Study Session: Mid-Year Program Presentations
List of Requests for PY2023 Funding assembled
Regular Board Meeting

Discussion of Board Members’ Review of Proposals;

Mid-year updates on new agency programs

Regular Board Meeting: FY2021 Annual Report
(includes utilization data from agencies for PY21)

Study Session: Mid-Year Program Presentations

Program summaries released to Board, copies posted
online with CCMHB April 20, 2022 meeting agenda

Regular Board Meeting
Program Summaries Review and Discussion

Study Session
Program Summaries Review and Discussion

Agency PY2022 3 Quarter Reports due

Allocation recommendations released to Board; copies
posted online with CCMHB study session agenda

Study Session: Allocation Recommendations

Regular Board Meeting
Allocation Decisions; Authorize Contracts for PY2023

Regular Board Meeting: Draft FY2023 Budget

Deadline for agency application/contract revisions.
Deadline for agency letters of engagement with CPA firms.
PY2023 contracts completed.
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6/30/22

7/20/22

8/26/22

9/21/22

0/28/22

10/19/22

10/26/22

10/28/22

11/16/22

12/11/22

12/21/22

Agency Independent Audits, Reviews, or Compilations due
(only applies to those with calendar FY, check contract)

Regular Board Meeting

Agency PY2022 4 Q Reports, CLC Progress Reports, and
Annual Performance Measure Reports due

Regular Board Meeting
Draft Three Year Plan 2022-2024 with 2023 Objectives

Study Session

Regular Board Meeting
Release Draft Program Year 2024 Allocation Criteria

Joint Study Session with CCDDB at 5:45PM

Agency PY2023 First Quarter Reports due

Regular Board Meeting (off cycle)

Approve Three Year Plan with One Year Objectives
Allocation Decision Support — PY24 Allocation Criteria

Public Notice of Funding Availability to be published on or
before, giving at least 21-day notice of application period.

Regular Board Meeting (off cycle) - tentative



CHAMPAIGN COUNTY

MENTAL HEALTH BOARD

REGULAR MEETING

Minutes—June 23, 2021

This meeting was held remotely and at the Brookens Administrative Center, Urbana, IL

5:45 p.m.

MEMBERS PRESENT:

MEMBERS EXCUSED:

STAFF PRESENT:

OTHERS PRESENT:

CALL TO ORDER:

Susan Fowler, Joseph Omo-Osagie, Elaine Palencia, Julian
Rappaport, Jane Sprandel, Jon Paul Youakim, Matthew Hausman,
Daphne Maurer

Kyle Patterson

Kim Bowdry, Leon Bryson, Lynn Canfield, Stephanie Howard-
Gallo, Shandra Summerville, Chris Wilson

Laura Lindsey, Courage Connection; Nicole Sikora, Josh
Cornwell, DSC; Pat Ege, Cunningham Children’s Home

Mr. Joe Omo-Osagie called the meeting to order at 5:47 p.m. Executive Director Canfield was
present at the Brookens Administrative Center in compliance with the Open Meetings Act.

ROLL CALL:

Roll call was taken and a quorum was present.

CITIZEN INPUT / PUBLIC PARTICIPATION:

None.

APPROVAL OF AGENDA:

The agenda was in the packet for review. The agenda was approved unanimously by a roll call
vote.
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PRESIDENT’S COMMENTS:

Mr. Joe Omo-Osagie made some brief comments regarding the increase of violence in our

community.

EXECUTIVE DIRECTOR’S COMMENTS:

Director Lynn Canfield discussed the American Rescue Plan funds and CCMHB requests to the
County Board. She also announced a recent donation to the CCMHB in memory of Brad Bates,

NEW BUSINESS:

Draft Fiscal Year 2022 Budgets:

A Decision Memorandum, proposed 2022 budgets for the MHB, DDB, and CILA funds, and
background information on each were included in the Board packet. Ms. Palencia requested
clarification on the Ebertfest funds paid last year, which Ms, Canfield provided.

MOTION: Dr. Fowler moved to approve 2022 CCMHB
Budget, with anticipated revenues and expenditures of
$5,927,611. Ms. Palencia Seconded the motion. A roll call vote
was taken and the motion passed unanimously.

MOTION: Dr. Rappaport moved to approve the 2022 CILA
Fund Budget, with anticipated revenues and expenditures of
$67,000. Payment to this fund is consistent with the terms of
the Intergovernmental Agreement between the CCDDB and
CCMHB and full approval is contingent on CCDDB action.
Ms. Sprandel seconded. A roll call vote was taken and the
motion passed unanimously.

Updated Memorandum of Understanding (MOU) with United Way:
The packet contained a Decision Memorandum and revised MOU with the United Way of
Champaign County and the CCDDB for continuation of funding for 211 Information and

Referral Services.

Revised CCMHB By-Laws:

MOTION: Dr. Fowler moved to approve the Draft
Memorandum of Understanding with United Way of
Champaign County and the CCMHB and the CCDDB: 2-1-1
Information and Referral Services contingent on approval by
the CCDDB. Dr. Maurer seconded the motion. A roll call vote
was taken and the motion passed unanimously.

Included for review and approval was a Decision Memorandum and DRAFT of proposed
revisions to the Board’s By-Laws. For reference, the packet also contained the full texts of the
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lllinois Community Mental Health Act, Illinois Open Meetings Act, and the Champaign County
Code of Ethics. There was a general discussions regarding language in Item IL.B..

MOTION: Dr. Fowler moved to approve the draft of revised
CCDDB By-Laws with a change from the word “shall” to
“may” on item ILB. Upon approval, strikethroughs,
highlights, and bracketed comments will be removed from the
final version. Ms. Palencia seconded the motion. A roll call
vote was taken and the motion passed unanimously.

AGENCY INFORMATION:
None.
OLD BUSINESS:

CCMHB FY 2020 Annual Report:
The draft FY 2020 Annual Report was included in the packet for review. A few minor edits were
reviewed.

MOTION: Ms. Palencia moved to approve the draft FY 2020
Annual Report for the CCMHB as presented, with the edits
discussed at the meeting. Ms. Sprandel seconded the motion.
A roll call vote was taken and the motion passed unanimously.

CILA Facilities Project:

A Decision Memorandum was included in the packet. During 2014, the CCMHB and CCDDB
established a shared CILA Facilities Project in order to develop additional small group home
capacity for persons with Intellectual/Developmental Disabilities, within the County.

This local project was a response to parent advocates’ coordinated message and request. A
growing number of people with complex service needs, who were eligible for CILA services and
willing to accept services as described and funded by the State under its Medicaid Waiver
program, had been unable to secure placement close to home. With encouragement from the
Governor’s office and support from the Champaign County Administrator, the Boards issued a
Request for Proposals to purchase up to four homes suitable for up to four individuals each and
identify an appropriate provider. Three responses were submitted. In fall 2014, Individual
Advocacy Group (IAG) was selected as the provider, and two houses were purchased and
renovated for compliance with State CILA Rules.

From 2015 through 2019, both homes were operational and served residents as planned. IAG
experienced the same funding and workforce challenges that have threatened community-based
provider capacity across Illinois and the country. Additional homes were not purchased due to
the higher cost of the first two. To address the workforce and revenue issues, expansion of non-
traditional day program services or increased client base through host home, family, and
intermittent CILA were explored with the families of eligible people, the Independent Service
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Coordination unit, and the state’s Division of DD. We reviewed and revised all agreements,
between the two Boards, the provider, and the property manager, Joel Ward Homes, and at the
beginning of 2020, had some hope of keeping the project going.

COVID-19 and mitigation efforts impacted I/DD operations early in 2020, adding to the staffing
shortage. In the summer of 2020, the IAG homes were further rocked by the loss of a key staff
person to gun violence. At that time, their CEO expressed concern that she would not be abie to
expand Champaign County operations enough to continue here. In December of 2020, residents
of the first home found CILA placements out of county. At the end of this month, the second
home will be vacant, as residents have secured placements out of county (one with [AG).

Kim Bowdry, Associate Director for Intellectual/Developmental Disabilities, has engaged a
number of CILA providers in serious discussion about establishing a presence in Champaign
County, either to ‘take over’ our CILA homes or to serve the residents in other local homes. She
consulted with Ed McManus about best options and followed up on his suggestions. Importantly,
both Ed and the final CILA provider commented that IAG was the best option for projects such
as this one, and that if they could not make this work, it was probably not doable.

Given the poor outlook, staff will not recommend re-issuing an RFP seeking a provider to
continue this project, although we have prepared such a draft. Instead, staff recommended that
the Boards seek to sell each property, as the market is favorable to sellers.

Board members discussed selling the homes at length. A study session or special meeting will
be scheduled for the CCMHB and CCDDB to discuss ideas regarding the homes.

MOTION: Dr. Fowler moved, pending appraisal and similar
approval by the CCDDB, to authorize the Executive Director
to obtain at least three proposals from local, licensed realtors
who are interested in listing each CILA house for sale. The
proposal is to include the realtor’s qualifications and
experience, the realtor’s plan to market the property or
properties, the realtor’s commission and any other expenses
the Board would incur regarding the realtor, and the realtor’s
proposed reasonable selling price along with their method of
making such a determination. The Boards shall select the
realtor who offers the best value to the Boards and set the
initial asking price. The Board reserves the right to reject any
and all proposals. Dr. Youakim seconded the motion. A roll
call vote was taken. All members voted aye, with the exception
of Dr. Rappaport, who abstained from the vote. The motion
passed.

Disability Resource Expo Update:

A Briefing Memorandum was included in the packet. The Expo Steering Committee voted to
not have the event in-person this year.
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Contract Amendment Report:
No report.

Schedules & Allocation Process Timeline:
Copies of CCMHB and CCDDB meeting schedules and CCMHB allocation timeline were
included in the packet.

APPROVAL OF CCMHB MINUTES:
Meeting minutes from May 26, 2021 were included in the Board packet.

MOTION: Dr. Fowler moved to approve the CCMHB minutes
from May 26, 2021. Dr, Rappaport seconded the motion. A
roll call vote was taken. The motion passed.

OLD BUSINESS:

Staff Reports:

Staff reports from Kim Bowdry, Leon Bryson, Stephanie Howard-Gallo, Shandra Summerville,
and Chris Wilson were included in the Board packet,

Board to Board Reports:
None.

EXPENDITURE LIST:
The Expenditure List was included in the packet.

MOTION: Dr. Rappaport moved to accept the Expenditure
List as presented. Dr. Maurer seconded the motion. A roll call
vote was taken and the motion passed unanimously.

BOARD ANNOUNCEMENTS:

None.

ADJOURNMENT:

The meeting adjourned at 7:26 p.m.

Respectiully

Submitted by:  Stephanie Howard-Gallo

CCMHB/CCDDB Staff

*Minutes are in draft form and subject to CCMHB approval.

Page S of 5 =
Board/Board Minutes 6/23/21



/3)

Kim Bowdry, Associate Director for Intellectual & Developmental Disabilities
Staff Report - July 2021

CCDDB: | spent time working with Agency staff to ensure that the Online Reporting System was
prepared for PY22 reports. | also coordinated with the System Developer to update the Excel
Worksheets used for ctaims uploads into the Cnline Reporting System.

Champaign County Down Syndrome Network submitted most of their PY2022 reports, the CLC
reports for the 2" and 4* Quarters were not submitted and their Agency Financial Review has
not yet been submitted. DSN Board members provided an update on their Financial Review,
sharing that they have contacted several area accounting firms and have been declined by all.
DSN hes learned that most accounting firms da not do Financial Reviews, as they are not
licens« d to do Financial Reviews since it is a specialty practice. DSN shared that they are
reaching out to one additional accountant to complete the Review. DSN also shared that the
new F'1ancial Review does not seem fair to the small non-profit groups run by volunteers
receiving limited funding compared to larger non-profit organizations that run as a business and
use ouiside auditors as part of their business model. A recommendation was provided to us by
our contracted CPA and that recommendation was passed along to DSN.

The CL) Able Program Site Visit was completed June 18, 2021. No concerns were noted during
the site visit. During their site visit, CU Able members shared that some families have
comm.unicated that they continued ordering from the Walmart Giveaway program throughout
the pandemic because it allowed them the opportunity to interact with others, who understand
what they are going through, in a safe way. On at least one occasion, CU Able Board Members
and/or volunteers were able to help one family through a difficult mental health situation, by
provicding support and information referral du-ing the Walmart Giveaway program. Another
family shared that they had been trying to get their child a weighted vest costing over $300 and
not covered by their insurance. This family shared that they were able to get other household
items, such as shampoo, through the Walmar!. Giveaway program, thus freeing up some of their
funds ‘0 purchase the weighted vest for their child.

| met ' vith the Piatt County Mental Health Certer (PCMHC) Executive Director, PCMHC Director
of Programming, Director Canfield, and Associate Director Bryson to discuss next steps for the

PCMHZ funding requests, see ‘Update on Deferred Funding Decisions’ in the Board packet.

| partisipated in a Zoom meeting with new CCDDB member, Kim Fisher, welcoming her to the
CCDDE.

| parti_ipated in several meetings related to the CCDDB & CCMHB Community Needs
Assessment. A Focus Group was formed, and the assessment tool developed based on

discussions with the Focus Group.



| emailed a local CPA and a representative from a local consulting company to determine their
ability and willingness to provide bookkeeping/financial support to a few of the smaller
organizations.

CCDDB Mini-Grant: | communicated with one Mini-Grant recipient’s mother regarding his Mini-
Grant award. | also communicated with staff from Camp New Hope arrange for payment for his
first waek of Camp New Hope Summer Camp. This young man plans to attend Camp New Hope
Respit Weekends in the fall as well.

Learning Opportunities: Karen Simms, MAMFT, LMHC presented “Psychological First Aid and
Skills for Psychological Recovery” on June 24, 2021.

On July 29, 2021, Karen Simms, MAMFT, LMHC is scheduled to present again, this time
“Culturally Responsive Fundamentals of Trauma, Trauma Informed Care & Resilience.” | created
the Eventbrite registration page and Zoom meeting information for each event, managing the
registrations for each event is often a tedious task. Each presentation was also certified with
staff from the University of lllinois School of Social Work, for Social Work CEUs.

ACMHAI: | participated in the July meeting of the ACMHAI /DD committee. IDHS-DDD Director
Allison Stark participated in a Q & A with ACMHAI members.

NACBHDD: | participated in the July meeting of the NACBHDD I/DD Committee.

Disability Resource Expo: | will be supporting one of the Expo Coordinators and UIUC a student
group to continue the Expo video project during the fall semester. The UIUC Professor and his
students worked on the video project for the Expo last fall and expect to complete 8 to 12
videos. This effort continues the enhancement of the Expo website.

The Exno will also have a booth at the Champaign County Fair and will be distributing the Expo
Resouice Guide. The official Press Release about the cancellation of the Expo was released on
June 28, 2021.

Other activities: Other activities include attendance at several webinars and Lunch n’ Learns. |
also used vacation time and spent time back to school shopping with my boys.

Prioritization of Urgency of Needs for Services {PUNS) Selection Letters: 1,593 PUNS Selection
Letters were mailed by IDHS-DDD on July 12, 2021. According to local ISC staff, 34 residents of
Champaign County received PUNS Selection Letters and were invited to apply to the State for
Medicaid waiver-funded services, two others declined potential funding and were removed
from the PUNS database as a result.
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Leon Bryson, Associate Director for Mental Health & Substance Use Disorders
Staff Report — July 2021

CCMHB: | worked on a Briefing Memo: Review of Strategic Plan and Funding Priorities with the
Executive Director CCMHB/IDD for CCMHB July 21%* meeting.

| participated in virtual meetings and email conversations with staff from a few CCMHB funded
agencies.

CCMHB & CCDDB

The CCMHB and CCDDB continues to meet and work on the Community Needs Assessment. The
Focus group completed the assessment survey, which will be distributed to the community.

CCMHB/CCDDB Financial Site Visit

On June 18, 2021, | participated in Site Visit for CU Able with I/DD staff.

On June 23, 2021, | participated in a Financial Site Visit for Rattle with The Stars with CCMHB &
I/DD staff.

CCMHB & CCDDB:

On June 24, 2021, | attended and participated in the Psychological First Aid (PFA) and Skills for
Psychological Recovery (SPR} Training presented by Karen Crawford Simms, MAMFT, LMHC. PFA
and SPR is an evidence-informed modular approach to help children, adolescents, adults, and
families immediately after a crisis. Kim Bowdry, Associate Director of Development Disabilities
coordinated the event.

Criminal Justice-Mental Health:

Reentry Executive Committee Meeting

This meeting re-convened on 6/25/21. The discussion centered around identifying a few
barriers affecting agency providers for the reentry population. Also, there was discussion about
strengthening the Council by re-inviting new and former Council members back to the Council.

Reentry Council Meeting on 7/7/21 reintroduced the Purpose, Mission and By-Laws to new and
returning Council Members. The Council reviewed some of the barriers that providers faced
when trying to assist peopie who are reentering the community. Returning to the community
from prison or jail presents an inordinate number of obstacles related to housing,
transportation, and community resources. This Council discussed the CDC Eviction Moratorium,
which will end on July 31%, The Council discussed the need for an educational campaign on
ordinances within the Cities of Urbana and Champaign, specifically surrounding discrimination-
criminal background and source of income. Also, there is a need to develop a list of Landlords
that will accept Housing Vouchers and a list to distinguish between emergency, transitional, and



permanent housing. Moreover, in the meeting, a Council member reported that a MTD Free
Fare extension for the reentry population is needed as the MTD COVID Free Fare will end
August 15, 2021. Another barrier that exists is community resources to assist the reentry
population with their taxes and retrieving their stimulus payments.

Crisis Intervention Team (CIT} Meeting July 6, 2021:

Members of the group agreed to meet in-person at the Brookens Building for the next meeting
once approved. Lieutenant Cory Koker of the Urbana Police Department (UPD) is looking to
have UPD added to the 211-website list. He also added that UPD is in discussions with the
Untversity of lllinois Police to possibly join their Co-Responder model as early as August of this
year. Many of the service providers in the meeting pointed out the rise in aggression, suicidal
ideation, and violence with their clients is connected to depression, hopelessness, and lack of
coping skills (identical to the issues related to the COVID pandemic).

CCMHDDAC Meeting on June 22, 2021:

There was a motion for Becca Obuchowski to remain the Chair. Agency updates: Crystal Hogue,
Executive Director of Champaign County Christian Health Center, is looking for a part-time
Psychiatrist. James Hamilton will be the new Director of Behavioral Health at Promise
Healthcare. HV Neighborhood Transformation, an organization working on "disrupting cycles of
violence" in Champaign-Urbana will begin their 40 days of peace and community building
initiative on July 3". GROW announced that in-person meetings have begun. Andy Kulczycki of
Community Service Center of Northern Champaign County announced that their doors opened
to the public in June of 1971 and will celebrate with an annual golf outing on July 16™. Janice
Mitchell of Urbana Neighborhood Connection Center reported that her agency will be open this
summer from 7:30-5:30pm Monday-Friday. Seventy youth are already enrolled.

ACMHA!:
Telehealth Equity Virtual Forums:

On June 29, 2021, | attended the Forum 1—Projects That Use Telehealth to Reduce Inequities.
The panelists discussed their transformative practices to include telehealth solutions for caring
for underserved populations, with examples of telehealth solutions to minimize inequities.

The illinois Telehealth Initiative (IT1) is a project of the nonprofit Partnership for a Connected
lllinois (PCl). Over the last five years, ITl organized Law and Policy Forums examining the
telehealth landscape in lllinois and the broader Midwest. The Forums feature interactive panel
discussions on the current legal and regulatory environment for telehealth, reimbursement
trends and opportunities, and telemedicine delivery and business models. http://
www.broadbandillinois.org/index.htm|
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ACMHAI Legislative Committee Meetings on July 9t" and July 13t

On July 9, 2021, ACMHAI committee members discussed Springfield Updates ~ GSA, Legislative
Bill Status, and a follow up regarding the Kane County Referendum

July 13, 2021, ACMHAI members will have a conversation with Allison Stark, Director of the
Division of DD/IDHS. This discussion will be moderated by Committee Member Jane Nesbitt,

with questions from the members.

Rantoul Service Providers Meeting on July 12, 2021:

Andy Kulczycki of Community Service Center of Northern Champaign County reported that the
food pantry opened on July 6%, allowing two people at a time to shop. The Anti-violence
Taskforce next meeting will be Saturday, July 17t at the Village in Rantoul, The Youth
Assessment Center reported that they are doing virtual check-ins with their clients. Don Moyer
Boys & Girls Club reported that they have summer camp at JW Eater Junior High School from 8-
5:30pm and have open part-time positions. Darcy Widener, Information Systems Manager of
Rantoul City Schools informed the group that summer registration can now be done online
instead of in-person. The city of Rantoul has a new program called The 4U program. The 4U
program focuses on crisis intervention, advocacy, community outreach and social service
assistance to the community. Tasha Saltsgaver is the social worker who will field the 911 calls
and work directly with the Rantoul Police Department. For more information go to:
https://www.facebook.com/4URantoul-100157945666783/

UIUC Evaluation Committee Meeting on July 7, 2021:

The Evaluation Committee members discussed the continuation of the evaluating of
CCMHB/DDB funded programs. Drs. Nicole Allen and Mark Aber reviewed PY21 continuing and
new partners and their use of data support. The evaluators will present their annual report on
their work with funded agencies to the Board in September.

Learning Opportunities:
NACBHDD:

On June 24, 2021, | participated in the webinar: Artificial Intelligence and Behavioral Health:
Thoughts for a Post-COVID-19 World. The presenter was tan G. Williams, LMSW. This discussion
reviewed some key considerations about Al in relation to behavioral health's future.

The COVID-19 pandemic altered the relationship between digital technology and behavioral
health. Wide-spread adoption of new technologies among providers and consumers changed
how services were experienced and delivered. Many of these technologies either utilize or will
become the building blocks for various forms of artificial intelligence (Al).



The College for Behavioral Health Leadership:

On June 30, 2021, | attended the webinar Crisis Response: Peer Leadership to Develop
Community Solutions. Panelists discussed opportunities to engage and promote peers into
leadership positions to develop community solutions to community behavioral health
challenges.



Stephanie Howard-Gallo
Operations and Compliance Coordinator Staff Report
July 2021 Board Meeting

SUMMARY OF ACTIVITY:

Compliance:

Down Syndrome Network (CCDDB funded) have submitted their 3rd Quarter Reports
and we are being told that their financial review will be finished soon. Staff
members are in the process of reviewing their reports. As of this writing, payments
continue to be withheld.

The Promise Healthcare (CCMHB funded) payments on PY22 contracts are withheld
until their audit is submitted.

Community Awareness/Anti-Stigma Efforts/Alliance for Inclusion and Respect
(AIR):

The Ebertfest Art Show will be held on Saturday, September 11. The time of the
event will be announced once we know the movie schedule. 1 contacted the artists
and they are beginning to sign up for the event. So far, eight people/groups have
committed to the day.

Records and Data Retention:

Master files are being set up for the new contract year beginning July 1. Paper files
are kept on contracts, funding applications, audits, board minutes, site visit
reports, program/financial reports, and any correspondence being sent or received.
Generally, we keep 10 years of paper files in the master file room.

Annual Report:
The 2020 CCMHB Annual Report that the Board approved in June has been posted
on the County website.

https://www.co.champaign.il.us/mhbddb/reports/ 20annualreport. pdf

Paper copies are available upon request.

Contracts:
All of the contracts that the Board approved in May have been fully executed. A few
payments to agencies were delayed due to them missing the return deadline.

Trainings:
On June 2!st, ] attended an equipment training with M.C. Neal, the Chief
Information Officer of Champaign County.

On June 24, I attended Psychological First Aid (PFA) and Skills for Psychological
Recovery (SPR) presented by Karen Crawford Simms. Psychological First Aid (PFA)
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and Skills for Psychological Recovery (SPR) are practical trainings that equip lay
community members with the essential skills that are needed to support

individuals, families, and communities immediately after a crisis. They have been
proven to be effective in promoting long term mental health recovery, reduce the
need for additional mental health services, or crisis supports. The models are
applicable for use in at work, home, school, or in any community settings.

Site Visits:
Participated in a program site visit with Kim, Lynn, Chris, and Leon for CU Able
(CCDDB funded) on June 18.

Participated in a financial site visit with Lynn, Chris, and Leon for Rattle the Stars
(CCMHB funded) on June 23.

Other:
* Preparing meeting materials for CCMHB/CCDDB regular meetings and study
sessions/presentations.
¢ Composing detailed minutes from the meetings.

¢ Participating in virtual meetings and study sessions for the CCDDB/CCMHB.

* [ completed an extensive orientation packet for new CCDDB member, Dr. Kim
Wolowiec-Fisher. She replaces Dr. Gail Kennedy.



2021 July Staff Report- Shandra Summerville
Cultural and Linguistic Competence Coordinator

Agency Cultural and Linguistic Competence [(CLC) Technical Assistance,
Monitoring, Support and Training for CCMHB/DDB Funded Agencies

Agency Support and Technical Assistance:

There was an updated CLC Site visit form that was created to ensure the CLC Support is
available to organizations. This fiscal year there will be additional time spent with the CLC
Committees to ensure they are being a culturally responsive organization.

Cultural Competence Training/Support

Champaign County Head Start: | met with Christy Martin on July 8, to discuss the changes in
Champaign County Head start and how they are updating their CLC Plan for Head start. They
are still going through an CLC organizational process that will conclude in October. We will bring
results from the process in November to the boards.

Site Manager Meetings are held on the 1% Thursday or 3 Thursday.
Administrative Team Meetings are scheduled monthly.

PACE: | reviewed the updated CLC Plan for PACE for PY22 revisions. | met with the Diversity
Committee to discuss the updates about their new CLC Plan. PACE is being more intentional
about CLC within the organization.

Don Moyer’s Boys Club: | conducted CLC Training for the Board of Directors. There was an CLC
Assessment that was conducted prior to the training to ensure that training needs were met for
the board members. The training was held on June 22. There were 9 board members and 3 staff
members in attendance.

CLC Coordinator Direct Service Activities

PY22 Contract Revisions

I am working with the team to review contract revisions and provide support to organizations
that require updates to their CLC Plans for PY22.

Webinar and Training Activities:

The Impact of Digital Workflows in the New Hybrid Workplace, Wednesday, June 16- 12:00 -
1:00pm

How to thrive in a hybrid work world, delivering value through superior customer and
employee experiences, and the role of digital workflows as a driver of growth and competitive
advantage.

Reform: Restoration, Revitalization, and Representation Thursday, June 17 5:30 - 7:00pm
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2021 July Staff Report- Shandra Summerville

Cultural and Linguistic Competence Coordinator

The lllinois Legislative Black Caucus Foundation (ILBCF) and the University of lllinois Springfield
have partnered to create a focused speaker series to educate the citizens of lllincis on critical,
societal issues resulting from social determinant factors directly impacting historically
marginalized populations. The series will embody principles of equity, diversity and inclusion
and promote social change with a concentration on the reform pillars of the lllinois Black
Caucus.

The Lasting Effects of COVID-19 on Patients, the Health Care System, and the World- June 18,
2021, 12:00pm-1:00pm

As new COVID-19 infections recede in the United States, our expert panelists will discuss some
lasting effects of the pandemic, both good and bad. Some "Long Hauler" COVID-19 patients
have not completely recovered months after their initial infection. Increased use of
telemedicine prompted by the pandemic will improve access to health care long-term, and new
COVID-19 variants, vaccine hesitancy, and global COVID-19 activity suggest that the pandemic is
still not over.

Anti-Stigma Activities/Community Collaborations and Partnerships

C-HEARTS African American Storytelling Project: Activities will resume in August.

C-U Trauma and Resilience Initiative

The Community Violence Response Community Committee meets monthly. | attended the
meeting on July 9 to discuss the work that has been happening with the community violence
response. The purpose of the group is to discuss the areas that community members can
support families that are impacted by community violence. We have learned that due to the
underfunded strained systems, services for families are not coordinated well. There is also not
enough staff to cover the volume of support that is needed to address the incidents of violence.
CU-TRI has conducted community-based training for neighborhoods as well as offered support.
This is ongoing work that is happening in collaboration with the Walk as One Community
Coalition.

AlIR-Alliance for Inclusion and Respect:

| have been working with Lynn and Andy Hall to finalize activities for the Community
Involvement of the Ebert Fest and the sponsored film. Please see the Memo that provides a full
update about the partnerships. | connected a new artist to Stephanie about display their ART
Through AIR.

Short Reading List to continue the conversation about Racism and
Trauma as a decision maker.

MENTAL HEALTH: Culture, Race, and Ethnicity

2 | Page



2021 July Staff Report- Shandra Summerville

Cultural and Linguistic Competence Coordinator

A SUPPLEMENT TO MENTAL HEALTH: A REPORT OF THE SURGEON GENERAL
https://drum.lib.umd.edu/bitstream/handle/1903/22834/sma-01-
3613.pdf?sequence=1&isAllowed=y

National CLAS Standards Fact Sheet
https://thinkculturalheaith.bhs.gov/pdfs/NationalCLASStandardsFactSheet.pdf

Foster Care, LGBTQ Youth & Increased Suicide
https://nihcm.org/publications/foster-care-lgbtg-youth-increased-

suicide?utm source=NIHCM+Foundation&utm campaign=6cd69a3caa-

Trevor Project Infographic 052521&utm medium=email&utm term=0 6{88de9846-
6cd69a3caa-167751988

Liberatory Education
Integrating the Science of Learning and Culturally Responsive Practice
https://www.aft.org/ae/summer2021/hammond

Long Haul COVID: New Study

https://nihcm.org/publications/long-haul-covid-new-

study?utm source=NIHCM+Foundation&utm campaign=6e631acadb-

July 2021 Newsletter&utm medium=email&utm term=0 6f88de9846-6e631acadb-

167751988
et NIHCM ’ Long-Haul COVID:

DATA INSIGHTS

New Study
Long-Haut COVID:

Foe A When patlents experience one or more symptoms thought to ba associated
o OGS | with COVID more than four weaks after first belng diagnosed with COVID-19

A study analyzing the health insurance records of nearly two million COVID-19 patients founds

19%

23% ot covio-19 _ = . = =
of asymptematic patients w w w w
pivsipd tongoieut had tong-haut COVID
coviD

The five most common post-COVID conditions across all ages:

Pain Breathing Difficultles Hyparilpidemia

Malaise and Fatigue Hypertenslon

Source: A Detailei Study of Patients with Long-tHaut COVID: An Analysis of Private Hlealthcare Ctaims. A FAIR

@(i it )

Health White Paper, June 15, 2021
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